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SILO SECURITY —_E_—E— 


economy and satisfaction, were practically unknown until ‘*Teckton- 
ius’’ invented the ‘‘rivetless’’ Silo and Tank hoop fastener. In fact— 
every improvement ever made in rod, band and plate fasteners—for 
every service—has been of ‘Tecktonius’’ design and make, including 
the popular ‘‘Side Pull.’’ 









MONOGRAM BRAND 


Monogram Brand 
White Oak 


Flooring 





“*Tecktonius” Rivetless Fasteners 


are, today, the standard by which all EXCEL- 
LENCE in siloand tank construction is measured, 
by making the hoop connections the strongest, 
safest, most dependable part of the silo. This 
accounts for the *‘Tecktonius” being first and peng 
foremost—tfor 2) straight years—in all silo, tank “‘Tecktonius”” self adjusting “Straight Pull’’ Silo-fastener. 
and kiln hoop and band service. We submit the : ‘ 
following examples as evidence of **TECKTON- This is the personification of silo hoop-fast- 
1US” superiority: ener “quality” —quality of design; of construc- 
tion; of adaptability to silo conditions: of de- 
pendability of service. It automactically ac- 
commodates itse!f to all expansion of silo staves 
when silo is filled, and all contraction when 
empty. Insures silo hoops being always tight— 
silo always in proper condition. Does away with 
risk of uneven adjustment of hoops by inexperi- 
enced labor, with the re sulting injury to silo. 
Anyone can apply the *Tecktonius” so as to in- 
sure perfect service. Spring stands greater pres- 





OAK FLOORING 





Perfectly dried : 
ee ey OUR SPECIALTY : 
Quarter-sawed 


Made from our own White Oak 
timber from one : 
boundary, insuring Flooring 
uniform color and = 
texture; manufac- ee 
tured at our new 3-8" and 13-16" 


hardwood flooring Standard Widths 
plant. 








“*Tecktonius’” straight pull Silo hoop-fastener. 
This is Silo hoop- fastener service brought to sure than is ever brought upon it. 


the highest “present day” efticiency. lt not 
onl y has all the good points of the side pull (a 

‘Tecktonius” invention as well) but the follow- 
ing special features in addition: First—it in- 
sures a straight pull on the boop. doing away 
with the bending or twisting of the hoops, as is 
possible with the “side pull’. Second — only 
one nut tot ighten, and which, being at the high- 
est point of contact, insures hoops easily being 
drawn taut: also gives more room for wrench to 
work. Third — saves length of fastener in hoop 
material. Fourth—insures greater bearing sur- 














“Tecktonius’’ Side Pull Silo-Fastener. 
This is the original ‘‘side pull’; still best of 
cape . ae. - A -chpcaenaels 233. pee = kind, but now outclassed by the straight pull 
owt sage orhmarg pull, Fifth—most practical, —Tecktonius” latest and best. 

" : 


Specify the ‘Tecktonius” 
on your silo construction 
and benefit directly through 
the greater security, greater 
Satisfaction, greater econ- 
omy, it assures your custo- 
mers. 











*"Tecktonius”’ hoop - fast- 
ener supremacy, rests upon 


Latest Improved Dry Kilns and Machinery. 





the solid foundation of 
QUALITY of DESIGN, MA- 








| 

| 
| TERIALand CONSTRUCTION, 
“Tecktonius”” self-adjusting ‘‘Straight Pull’’ Silo Door-Fastener. resulting in dependable. 
economical and satisfactory 

Silo construction simplified, improved. made more permanent, service. 

and more satisfactory. by this self adjusting silo door-fastener. Those now manufactur- Z 
The *'Tecktonius” not only insures the hoops being automatically ing, or contemplating man- 
adjusted to all climatic and silo service conditions, but eliminates ufacturing silos, should send 
necessity of climbing all over the silo to adjust individual fastener, for booklet, blue prints and 
when silo is empty, and again when filled. With the * Tecktonius” prices on the *Tecktonius”, 
all isdone at the door. send for blue prints, showing methods of and be sure of their greater 
applying **Tecktonius” to silo doors. Indisputably superior to other success and profitin the silo 


Your Inquiries Solicited — Quick Shipments Guaranteed. = 


Yellow Poplar Lumber Co. | 
























venience, Without additions! cost TOON brings thems COAL GROVE, OHIO. 
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“FINEST MAPLE FLOORING 
| SS 
‘rors pled adel be sy OBTAINED 


| ONLY IN A PLANT HIGHLY MODERN AND 
EFFICIENT THROUGHOUT 












a IE EVERLASTING KIND 
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The growing popularity of hardwood flooring among builders 
who look to service, health and beauty make it a necessary item 
in the stock of dealers who would keep pace with the times. 
For quality, grade and uniformity you'll say 


| 3 ‘Finest Maple Flooring’ 
M ; i 5 a P s “a 
“a and *46" Thicknesses ee ee see 


machines and long 
experience. 









We can furnish “Seal Brand” Damp Proof 
Treated Flooring. Write for prices. 


W. D. Young & Co. micnican 
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I{AkpWoop exporters will be interested in a paragraph 
in our letter from London, England, which appears on 
page 56. The suggestion of marking each piece of lum- 
ber with its contents is, so far as we are aware, a novel 
one and would, in addition to the brand, still further 
add to the responsibilities of the American exporter. 
Yet it may be worth consideration, and certainly comes 
from a source worthy of attention. 





THE original program of trust legislation contained 
five bills, only one of which, that relating to an inter- 
state trade commission, was introduced in Congress, On 
April 14, however, the House committte on the judiciary 
presented an omnibus bill incorporating the ideas of the 
ther four tentative bills which, though not introduced, 

ere made public some months ago. 
bill is known as H. R. 15657. It was, as a matter of 

rm, referred back to the committee, which will give 
t further consideration. Presumably this is the bill 

i whieh the attention of business men should be con- 
entrated. Copies of it can be obtained from the Super- 

itendent of Documents, Washington, D. C. 


The new joint 


‘THE Lincoln Highway Association should not too much 
be blamed for planning a concrete automobile highway 
cross the continent. Concrete makes a mighty poor 


vadway for horse drawn traffie, but experience has 


hown that it does well for automobiles or any self- 


‘vopelled rubber tired vehicle, and it has the compelling 


merit of being cheap. The concrete road is, in fact, a 
first-class pavement about half done. The best pavement 
in the world has a surface of creosoted wood block laid 
on a heavy concrete foundation. Half build this ideal 
pavement and you have the concrete road. In some 
places roads of this character are built and maintained 
for automobile traffic only and are paralleled by roads 
of another type for horse vehicles. The Lincoln High- 
way, however, is primarily for automobile traffic and 
under the cheapest construction will cost an enormous 
amount of money, so perhaps the cheap concrete surface 
is the best that can be expected. 


WAR PRINCIPLES—PEACE. 


While many have not agreed with President 
Wilson’s views and policies regarding Mexico, 
and they have not indorsed all that he has said 
or done, yet his earnest desire and efforts to 
avoid war and its dire results have met the 
hearty sympathy of practically the entire people 
and have drawn to him their loyal support in 
the present emergency. 





The United States and its people do not want 
Mexican territory, nor do they want special 
privileges, nor to make reprisals; what they 
want is the establishment of order based on 
law which shall, so far as is possible under such 
conditions as exist in Mexico, represent the will 
of its people. They want order primarily for 
the good of Mexico itself, and, secondly, that 
we of the United States may have a good 
neighbor, good to fraternize with, good to do 
business with. 

A few there are possessed by the lust of blood 
or gain. Therefore the thoughtful, far-seeing 
and really patriotic citizens should assert them- 
selves and should urge the administration and 
Congress to stand upon a platform that shall 
clearly define their wishes and purposes. No 
one can tell what methods of action must be 
immediately adopted when the situation 
momentarily changes with almost the speed 
of thought, but this statement should be given 
out to the world as the solemnly declared pur- 
pose of the United States: 

FIRST. That no Mexican territory is by the 
United States sought or will be 
acquired. 

That we deny affiliation or interest 
in any party, sect or race in Mexico. 
That our desire toward Mexico, and 
the ultimate object of such meas- 
ures of force as we may be obliged 
to take, is none other than restora- 
tion of peace and order to that 
afflicted country. 


SECOND. 


THIRD. 


FOURTH. That we will welcome the codpera- 
tion for this purpose of all patriotic 
men of all parties in Mexico. 
With such a platform as this the United 
States—if we must have war—would go for- 
ward with a solid front as one man, with no 


fire in the rear, and no unfriendly criticism at - 
home; and on such a platform would win the 


admiration of the world. 


F 


| ih 


ae 


FOREST PRODUCTS EXPOSITION 


CHICAGO COLISEUM, APRIL 30, MAY 9 
NEW YORK, GRAND CENTRAL PALACE, MAY 21-38 


* 








Index to Advertisements 88-89. 





Table of Contents. 


Editorial .... 

War Principles—Peace (23 

Use and Misuse of Surplus Income or Wealth (24) 

Lumbermen’s Interest in the Proposed Interstate 
Trade Commission (24) 

Comparative Export Values as Shown by Govern- 
ment Reports (24) 

The National Chamber of Commerce on Combina- 
tions in Export Trade (24) 

An Object Lesson in Profit; Obtainable from Mill 
tefuse (24) 

Good Building in the Making of a Good Town (25) 

Advertising Forest Products (25) 

Review of Current Lumber Trade Conditions (26) 

Departments— 

AMERICAN LUMBERMAN’S Building Plans (38) 

Casualties (75) 

Clubs, Lumbermen’s (47) 

Community Builder, The (35) 

Congress and Legislation (48) 

Export and Foreign (56) 

Forest Products Exposition (29-32) 

Hymeneal (76) 

Industry, Finance and Trade (27) 

Local and Personal (72, 73) 

ILumberman Poet, The (35) 

Lumber ‘Transportation (49, 50) 

Markets, The (77-81) 

Motor Trucks for Lumber Hauling (54) 

New ‘Technical Bocks (57) 

Obituary (70, 71) 

Query and Comment (51) 

Realm of the Retailer, The (356-38) 

Retail Methods Contest (38) 

Sash, Tboors and Millwork (55) 

Timber Land Sales (76) 

Trouble and Litigation (75) 

Week's Record of Business Changes Etc. (74) 

Wide World in Miniature (28) 

Wood Block Paving (50) 


Vews of tie Associations..... 35-45 
Coming Conventions (45) 
Association Activities (45) 
Lumbermen’s Association of Texas (35-44) 
Western Illinois Lumbermen’s Ciub (44) 
Miscetlaneous— 
A Lumbermin’s Observations Abroad (35+) 
Arithmetic for Lumbermen (52-53) 
A Low Cost Silo That Meets the Requirements (55) 
Advertisements— 
Classified Index to Lumber Advertisements (S88) 
Classified Index to Machinery Advertisements (89) 
Classified Index to Commissary Advertisements (89) 
District Lumber News-— 
Atlanta, G@.....-seees 61 Memphis, Tenn........ 64 
Zaltimore, Md........- 60 Menominee, Mich...... 63 
Bangor, Me..........:; 70 Meridian, Miss:........ .08 
Say City and Saginaw, BIGECTEE, Wis ccc cccece 63 
Mich. .......--.--+> 63 -Milwaukee, Wis........ 63 
Zeaumont, Tex...:.... 60 Minneapolis, Minn..... 70 
Bellingham, Wash...... 68 Nashville, Tenn........ 64 
Bonners Ferry, Ida... .. 69 New Orleans, La....... 58 
Bristol, Va.-Tenn...... 64 New York City........ 62 
Buffalo, N. Y..:....+.. 62 Norfolk, Va..........,. 61 
Centralia,- Wash....... 67 North Tonawanda, N. Y. 62 
Cincinnati, Ohio....... 64 Ottawa, Ont........... 65 
Cleveland, Ohio........ 62 Philadelphia, Pa....... 61 
Columbus, Ohio........ 64 Pittsburgh, Pa....... 61 
Elkins, W. Va...-...-- 65 Portland, Ore......+. . 68 
Evansville, Ind........ 69 St. John, N. B..-.see; 70 
Everett, Wash......... 67 St. Lowlsa, Mo... 22.60: 60 
Hattiesburg, Miss.......- 58 San Francisco, Cal...-; 69 
Houston, Tex.........-. 59 Savannah, Ga........-- 61 
Indianapolis, Ind....... 65 Seattle, Wash......... 66 
Jacksonville, Fla...:... 61 Sheboygan, Wis.....-.. _ 63 
Kalispell, Mont........ 69 Shreveport, La......... 58 
Kansas City, Mo....... 59 Spokane, W ee 2. 69 
Klamath Falls, Ore..,. 68 Tacoma, Wash......... 66 
Libhe; Mont... ccc ces 69 Toledo, CURIE ik 6B mare 62 
Los Angeles, Cal......: 69 Vancouver, B. C......- 65 
Louisville, Ky......--- 65 Watertown, N. Y.....- 62 
Lynchburg, Va.......- 65 ° Wausau, Wis.........- 63 
Marshfield. Ore........ 68 Winnipeg, Man........ 65 





24 


AMERICAN LUMBERMAN 


APRIL 25, 1914. 





Use and Misuse of Surplus Income or 
Wealth. 


Much of the outery against wealth and individual hold- 
ings of wealth is due to the theory held by many intelli- 
gent people that wealth or surplus income which has 
passed into the exclusive possession of its owner is lost 
to the rest of the community. Whatever might be an 
ideal condition as to the distribution of wealth, such a 
theory is true only to a very limited extent. If by sur- 
plus income or surplus wealth is meant income or wealth 
beyond the personal needs of the holder, or if there be 
meant merely that it is above the average income or 
wealth of the individuals of the community, the fact is 
that it is of no value to its holder unless used, and in 
its use the community gets as much benefit as if its pos- 
session were widely distributed. 

Wealth can not possibly be held in the exclusive pos 
session of any individual. This attempted, it is like a 
handful of sand that slips through the fingers and at 
every movement falls to the ground whence it came. Only 
two species of absolutely unused private property occur 
to us, and those are idle land holdings, not cultivated but 
simply retained for private enjoyment, and articles of 
luxury. But both of these must pay taxes. Houses, 
yachts and the like not only contribute to the community 
in the way of taxes, but they decay and must be replaced ; 
in the meantime they are maintained at a large expendi- 
ture of labor, direct and indirect. The present social 
and financial organization may appear to be very im- 
perfect when viewed from certain standpoints, but it 
accomplishes sooner or later the building up of a gen- 
erally distributed national wealth. Comparatively rare 
are the cases where even the title to great wealth remains 
long in the same hands. The centripetal force of ac- 
quisition operates near at hand and for brief periods 
only, while centrifugal forces are widespread and en- 
during. 

Some writers are fond of talking about the ‘‘idle 
rich,’’? but their chief maledictions often are aimed at 
those of the rich who actively use their wealth. The 
former really are open to the greater criticisms. Those 
who actively employ their wealth incur all the risks of 
industry and trade. Much wealth is invested in the lum 
ber industry of this country, and for a long while many 
lumber producers have been operating their business 
for the benefit of the public almost exclusively. Woods 
and mill operations have been carried on to the only 
practical end—that labor has had employment ‘lirect, 
that dealers in supplies and machinery and a multitude 
of necessary articles have been given business, and that 
they in turn have employed labor. 

Lumber manufacturers are supposedly in business to 
make money, but as a matter of fact on the average 
they have been in business to distribute the earnings 
of capital among the people at large, they themselves 
getting little or nothing. So it is through all lines of 
hrvman effort of the industrial and commercial sort. The 
producer and trader take their chances and if they seem 
to be successful and should make large 
profits go into uses by which the people benefit and nee 
essarily must do so. 


those 


profits 





Lumbermen’s Interest in the Proposed 
Interstate Trade Commission. 


A multitude of readers of the AMERICAN LUMBERMAN 
are members of boards of trade, chambers of commerce 
ete. that are affiliated members of the Chamber of Com- 
merce of the United States of America, and therefore 
will have a chance to express their opinions on a refer- 
endum sent out by the Chamber regarding the proposed 
interstate trade commission provided for in the first 
of the bills on the general subject of trade regulation 
to be presented to Congress. The referendum takes the 
form of seven recommendations of a special committee 
appointed by the Chamber. 

No. 3 reads as follows: ‘‘The committee recommends 
that the commission (the interstate trade commission) 
should not now be given authority to advise applicants 
concerning the legality of contracts, combinations ete. 
under the Sherman Act.’’ The referendum circular gives 
arguments for and against this recommendation, but it 
stands as the tentative proposition of the Chamber of 
Commerce. 

Few lumbermen, we imagine, agree with this recom- 
mendation. It is urged that to require the commission 
to give an answer to all the questions of this sort that 
would be presented to it would swamp it with work, at 
any rate at the outset of its existence. Further, there 
is an argument in favor of the recommendation that 
appeals to the lawyer rather than to the layman, based 


on the practice of the courts which decline to adjudicate 
hypothetical cases. Yet there is at present no govern- 
mental authority to which business may go for advice 
regarding contracts, combinations or other transactions 
the legality of which might be questioned under the 
Sherman law, and citizens are obliged to take the chance 
of their honest acts being later the subject of criminal 
prosecution. 

There has been much demand by lumber organizations 
for some means of determining in advance what at 
least the probable view of the Department of Justice 
would be regarding proposed business arrangements. Is 
that demand wise, or is the recommendation of the 
Chamber of Commerce of the United States by its 
special committee to receive the mature approval of 
lumbermen ? 

This is a matter to which they should give consideza- 
tion, for their voice, expressed through the business or- 
ganizations to which they belong that are affiliated with 
the national Chamber, will have weight. Congress will 
listen to the advice of the national Chamber, which was 
organized under governmental authority for the express 
purpose of bringing Government in touch with business. 
Lumbermen should not allow this matter to go by de 
fault or to be passed without careful consideration and 
bringing the result of that consideration to bear through 
the exchanges of which they may be members. 





Comparative Export Values as Shown 
by Government Reports. 

For the information of those who have been expressing 
curiosity as to the relative values of yellow pine and fir 
some interesting information is found in the latest Sum- 
mary of Commerce and Finance—February, 1914—pub- 
lished by the Bureau of Foreign and Domestic Commerce 
at Washington. This relates solely to export figures. The 
report under boards, planks and deals gives the leading 
woods, separately, by quantities exported and declared 
values. 





This shows that the average value of fir exported 
during February, 1914, was $12.10 a thousand and of 
yellow pine $21.78 a thousand. For the eight months of 
the fiscal year ending with February the average value of 
fir was $13.15 and of yellow pine $21.30. A year ago, 
as it is recalled, the fir export price was about $12 and 
the yellow pine or pitch pine price about $19, making a 
¢7 spread between the two. In February last, however, 
this spread had been increased to $9.69. The quantities 
covered by these values are rather heavy. In February 
the fir lumber exports were 36,306,000 feet, pitch pine 
exports 63,704.000 feet. For the eight months fir exports 
were 444,943,000 feet and the pitch pine 623,866,000 feet. 

For those who may be interested in other woods the 
complete sawed lumber table for February, 1914, is given, 
as follows: 


Exports during February, 1914. 
Sawed Lumber 






: Av. Val. 
Boards, Planks and Deals. Quantity. Value. Per M. 
SE. on s.t ws Mee bes e069 1,080,000 §$ 33,403 $30.92 
PP Sauce aap kes Sureeie betes 56,306,000 439,637 12.10 
MO Shee tcahs ns sais Sioaieaies 2,494,000 78,105 31.3 
OR oct eee 13,311,000 636,343 47.80 
Pine— 
ND ev acace clo ww Alen eee ae 5,089,000 192,097 37.7 
CEE EE EE EA » e2ene 
Pitch (longleaf)......... 63,704,000 ,D70 21.78 
EE, oc eGiceusoee km 1,118,000 33,108 29.61 
PE SOAPS acs cb ere de ies 6,076,000 147,549 24.28 


Total pine 75,987,000 $1,760,324 $23.16 








eT a 2,063,000 $ 99,129 $48.05 
oe | eee ek ee eae 7,364,000 204,051 27.70 
a RS reek eee 1,710,000 52,093 30.46 
BAT GCE wins sc ba cwesknw ens 7,617,000 508,048 40.44 
Total boards, planks and 
OM 5509s anes 5G a ee 147,952,000 $38,611,128 $24.41 


In addition to the above exports of longleaf pine were 
sawed timbers of that wood to the quantity of 14,979,000 
feet, valued at $522,525. The number of railroad ties 
exported, species not specified, was 442,017, valued at 
$224,254. There are some curious figures in the above. 
What’s the explanation? 





The National Chamber of Commerce 
on Combinations in Export Trade. 
Earlier reference has been made to the subject of 
amending the Sherman law so as to allow a greater 
degree of codperation among exporters in their rela- 
tions to foreign trade. Also mention has been made of 
the recommendation of a special committee of the 
Chamber of Commerce of the United States of America 
that the interstate trade commission, when instituted, 
should be instructed by Congress to investigate and re- 
port to Congress on the advisability of such an amend- 
ment of the antitrust statutes. The statement and 
argument of the Chamber’s committee is brief and con- 


servative but strong. It states well understood facts 


in a general way. Perhaps its argument might hav: 
been stronger if it had made an explanation of the sit 
uation abroad, but with the weight of such a commit 
tee behind it the recommendation should carry weight 
The committee says: 


In domestic trade a combination of buyers as well as iu 


combination of sellers can be reached by the laws of th 
United States. In the foreign trade, however, a combination 
of buyers beyond the reach of control by the United States 
may practically dictate the prices at which American goods 
may be sold in foreign markets, in the absence of authority 
to American manufacturers and exporters to coédperate to 
maintain prices abroad, 

Some American lumber exporters have concerned 
themselves in this matter and so have exporters in 
other lines, but efforts to interest Congress in the sub- 
ject have hitherto been individual. In all countries 
which are important buyers of lumber from the United 
States, so far as we are aware, combinations such as 
are absolutely forbidden in the United States an 
tacitly sanctioned, if not actively supported, by the 
respective foreign Governments. Then in some coun 
tries there are combinations of tremendous scope and 
weight which have the active support of the Govern 
ment, as in Germany. Yet the antitrust laws of the 
United States compel the individual to ship his goods 
to a foreign country where he meets as buyers not 
merely individuals but associations and combinations 
of one sort or another. He is forbidden to join with 
his fellow exporters in the same line in this country 
to meet this condition he finds abroad. American ex 
porters are not asking that the antitrust statutes shall 
be changed to give them any advantage at home, eithe 
in buying or selling, but merely that by association and 
cooperation they may be able to meet the situatio1 
they find abroad. The committee of the Chamber went 
on to say: 

In foreign markets, moreover, American 


manufacturers 
have often to compete with foreign 


manufacturers who it 
many instances not only have sanction of local law fo1 
acting in coéperation with other members of their industry 
but in effect receive subsidies from their Governments when 
they sell outside their own countries. 

So far the lumber exporting industry of the United 
States has not met with much of this kind of competi- 
tion, but as the lumber industry of some of the newer 
countries develops, like that of Siberia and South 
America, which will compete with the United States 
for trade in the lumber importing countries, this, too, 
will be a problem that should be considered on their 
behalf. 

The committee remarks that it is a matter of na 
tional importance that as soon as possible the condi- 
tions under which the American goods enter foreign 
markets should be studied and a legislative policy for 
mulated, in view of disadvantages that may be found 
to exist. In 1900 the value of manufactures that went 
to foreign markets was $483,000,000. In 1912 it had 
increased to $1,020,000,000, and in 1913 it was $157,- 
000,000 greater still. All parts of the country are rep- 
resented in this export trade, either in the produets 
themselves or the raw materials entering into them. 
Consequently, such an inquiry would not be for the 
benefit of a section or a small class but of the country 
at large. 





An Object Lesson in Profit Obtainable 
From Mill Refuse. 


To the office of the AMERICAN LUMBERMAN the other 
day came a copy of the Paper Mills edition of the Moss 
Point Advertiser, published at Moss Point, Miss. This 
edition was printed on ‘‘Kraft’’ paper and was, in larg: 
part, an advertisement for the product of a pulp and 
paper mill at Moss Point. Because this publication and 
the article illustrate so forcibly some phases of forest 
conservation the AMERICAN LUMBERMAN is willing to 
assist in this advertising publicity and name-the con 
cern. It is the Southern Paper Company, organized by 
lumbermen along lines of, manufacture promoted by an 
international company. 

Kraft paper is not a news print paper, although it is 
available for that use if necessary or desirable. It is 
that thin, tough, brown paper so splendidly adapted for 
wrapping papers and certain industrial lines. 

This subject is interesting because it points out one 
of the methods of conservation by utilization of yellow 
pine refuse. The paper is made from a sulphate pulp 
produced from yellow pine slabs brought together at 
the pulp mill from the various sawmills in Moss Point 
and vicinity. Those acquainted with the financial side 
of the paper business say that this particular concern 
is a marked financial success; that the demand is greut- 
er than it can supply and at highly profitable prices. The 
AMERICAN LUMBERMAN knows nothing about the accuracy 
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of that statement, but it comes from those who should 
know. At any rate, the mill has been and is running with 


every appearance of success. Yet the vast majority of 
yellow pine manufacturers are indifferent to this or any 
other means by which a salable and profitable commodity 
can be produced from their stumpage. 

May the time come when every lumberman will appre- 
ciate the fact that every dollar of salvage from woods 
or mill refuse means just so much added value to his 
timber holdings. 





Good Buildings in the Making of a 
Good Town. 
Walt Mason, in one of his daily syndicated prose 


poems, sings the praise of fresh paint, though some 
of his wise observations present as strong an argu- 


ment for the possession of a suitable building upon 
which to spread the paint: 

It keeps the beauty lover yelling to see a dingy, shabby 
dwelling, that shrieks aloud for paint; it jars his nerves 
and racks his spirit and blasts his eyes, or pretty near it, 


and makes him sick and faint. Some folks will wear such 
costly raiment you wonder how they make the payment or 
keep their standoff good; and all the while the shacks they 
live m are bum and shabby past forgivin’, old piles of dingy 
wood. I hold that painting is a duty of every man, a debt 
to beauty, a debt that should be paid; no odds how high you 
may be flying, you'll stack up cheap if occupying a battered 
house and frayed. Then let us buy some oil and ochre and 
clean up our old house and svak her with paint that hits 
the spot; red paint is best—it’s rich and mellow—but you 
can use pea green or yellow upon your humble cot. Some 
paints are bright and others duller, but any old three-cor- 
nered color will beat no paint at all; so let’s go painting, 
all together, and brighten up our dwelling whether it’s hut 
or stately hall. 


[Copyright, 1914, by Adams Newspaper Service.] 

An editorial writer in a contemporary trade periodi- 
cal, however, appears to have been gazing upon the 
other side of the shield, and was thereby inspired to 
include among our national extravagances that of too 
costly building construction. In part this was directed 
against building construction in the cities where build- 
ings, still in excellent condition, with many years of 
natural life before them, are going down to make 
way for larger and more costly structures. In part, 
however, the construction of dwellings was considered 
and the statement made that the young people of to- 
day do not consider the spacious old home inherited 
trom father and mother to be sufficiently modern and 
fashionable, but must tear it down and build a more 
expensive home. 

That many buildings are built without good rea- 
son is true, and in some cases money is wasted, not 
upon essentials of construction or of use or of beauty 
but to satisfy the whims of passing fashion. It is, how- 
ever, also true that there still stand in this country 
thousands of dwelling houses that are not adequate 
to modern standards of comfortable and healthful or 
even decent living. 

In Chicago today, and in many other large cities, 
there are nearly one-fourth more buildings of different 
classes than are necessary, but this is not an evidence 
of extravaganee but merely the working of strictly 
utilitarian laws. The erection of an office building 
does not wait until there are sufficient tenants for it 
who have not suitable quarters elsewhere. When ready 
for occupancy it draws its daytime population from 
older and less desirable buildings, which, in turn, must 
again recruit their tenants from among buildings of 
a rank below them. There is nothing to prevent any- 
one from putting up a new, modern building, if he 
thinks he can make it pay, even though its construc- 
tion may put a half ‘dozen older buildings in the un- 
profitable class, or at least materially reduce their 
net operating profit. The same influences are at work 
to the farthermost suburb. A modern apartment with 
sun parlors or screened porches is not merely more 
tylish than the older type but it gives its occupants 
more fresh air and sunlight. The older types of homes 
hbeeome obsolete long before they pass out of exist- 
ence, 

Nevertheless, the American people as a whole are 
ot as well housed as they should be, and the expendi- 
‘ure of large additional sums in the improvement of 
American houses would not only be no extravagance 
hut would be one of the greatest assets of national 
prosperity. Such extravagance as has been shown in 

his direction in the past is evident in the building 
‘or which today it is difficult to find tenants, and this 
vas resulted chiefly from a tendency to build for tke 
seeds of today rather than for the future. The old 
huilding that is now a bad investment for its owner 
erhaps might have been still profitable had it not 
been built so cheaply in the beginning. False economy 
u building construction is itself an extravagance. 








Advertising Forest Products 


‘A Discussion of Possibilities of Publicity—by Wilson Durand. 








IX—CO-OPERATION BETWEEN MANU- 
FACTURER AND DEALER. 


The most valuable asset of the lumber industry 
is the reputation of the retail lumber dealer. 
Personally, he stands well in his community, 
even though he may sometimes be regarded by 
his neighbors as the representative of the vicious 
‘*trust’’ with which so many newspaper articles 
deal. His word. is good, his knowledge of the 
mysteries of the lumber trade is conceded and 
his advice has much weight with his customers. 
This happy situation, of course, is not universal, 
but neither is it unusual. And the ‘‘dead ones”’ 
are waking rapidly. 

How can this asset—the dealer’s good stand- 
ing in his community—be capitalized for the 
benefit of the entire trade? How can it be util- 
ized in connection with good advertising? 

It is natural that the maker of anything 
offered for sale believes, until experience has 
cured him of some of his primitive ideas, that 
he is privileged to do absolutely as he pleases so 
far as making and marketing his product are 
concerned. ‘‘I make the goods; I own my plant; 
I buy and pay for my raw material and I supply 
the money to meet the payroll. I am going to 
run my business as J please,’’ says this manu- 
facturer. And running his business as he pleases 
now and then involves running over a few people 
who get in his way—sometimes the dealer who 
handles his product. ‘‘That dealer,’’ he reasons, 
‘*has no heavy plant investment; he doesn’t have 
to worry about a payroll; he doesn’t even have 
to pay an income tax, and yet he wants to tell 
me how I shall do business.”’ 

Dealers, too, are human and sometimes resort 
to the same illogical arguments. Of course, 
either type soon finds himself in very hot water 
and learns in time that there is no possibility of 
running one’s own business as one pleases. But 
such attitude on the part of either develops 
trouble that hurts the whole industry needlessly. 
And so far as the manufacturer is concerned it 
is well for him to remember that the dealer has 
the advantage; the dealer talks directly into the 
public ear. 

The manufacturer knows by experience the 
value of the personal interview. He knows how 
much better it is to send one of his salesmen 
to answer an inquiry for prices than to trust to 
correspondence and perhaps lose the sale. He 
knows, too, that his salesman must be working 
heartily for him, must be putting forth the best 
possible effort or the sale may be lost anyway. 
But that same manufacturer seems too often to 
forget that where selling to the consumer is con- 
cerned the dealer is his salesman. The dealer 
has the supreme advantage of personal touch 
with the buyer. The dealer is his representative 
and the dealer must put forth the best possible 
_ to sell his goods, or his goods will not be 
sold. 

Recognition of this fact is absolutely essential 
to the success of any business depending upon 
the sale of goods through dealer channels. The 
only alternative is the mail order way. 

The dealer is a business man. He does not like 
‘‘taffy’’ any more than he likes a spiked club. 
He does look with much favor on real man-to- 
man cooperation and he will work day and night 
in the interest of the house that shows a legiti- 
mate interest in him, that sells him the good 
merchandise he requires to make his own busi- 
ness profitable and that helps him to dispose of 
‘that merchandise at a reasonable profit. 

There can be no success in any plan to force 
the dealer to run his business according to the 
manufacturer’s ideas, nor should the dealer ever 
seek to dictate policies to govern the manufac- 


turer. Each must have a wholesome regard for 
the rights and interests of the other or there 
can be no real codperation. 

All this is important in connection with lum- 
ber advertising because the developing of sharp 
dividing lines between the various branches of 
the trade in recent years, while very helpful in 
connection with the building of association or- 
ganizations of great value, has tended to divide 
the industry against itself in some respects and 
to create friction that interferes with the shaping 
of sound, broad policies beneficial to the industry 
as a whole. 

If the dealer is a necessary economic factor in 
actual distribution, clearly he is a necessary 
factor in the advertising and selling processes 
that affect distribution and is entitled to a voice 
in whatever may be done to promote the busi- 
ness. : 

The best known lubricant of trade relations is 
publicity. If manufacturers and dealers get to- 
gether in their separate organizations and legis- 
late on matters of common interest without con- 
ference; if secrecy attends their separate acts 
and each class is left in the dark as to the intent 
and doings of the other, the logical outcome is 
friction. But if there be a free interchange of 
views; if each class will take the trouble to in. 
form the other fully at all times; if it be gen- 
erally understood that advertising and selling 
are matters of as great consequence to the dealer 
as to the manufacturer ; if it be understood, also, , 
that the lumber dealer has as much interest in 
promoting the use of wood as has the sawmill 
man, harmony and unity of purpose may be 
accomplished and policies developed that are sat- 
isfactory to all factors in the trade. 

Who should do the work? The manufacturer 
can undertake a sort of general educational pub- 
licity that, properly handled, will reach all the 
people. The retailer, on the other hand, can 
advertise in a little zone concurrent with his 
own business field, and because of his personal 
acquaintance, local standing and nearness at 
hand can wield far greater influence, per con- 
sumer reached, than will come out of the manu- 
facturer’s widespread publicity. But both kinds 
of advertising are essential to a complete cam- 
paign and the two must be worked out in codper- 
ation to be satisfactorily effective. The manu- 
facturer should take the lead but he should take 
no step without consulting his partner, the 
dealer. 

The selfish interest of the individual who 
looks to the immediate dollar and cares nothing 
for the eventual thousand is the only serious 
obstacle in the way of such codperation between 
lumbermen on the two sides of the industry’s 
principal dividing line. That selfish interest 
eventually will be overcome, perhaps by an or- 
ganization that in some way will embrace all 
branches of the trade; that will confine its activ- 
ities to the promotion of the lumber business and 
that will keep clear of factional differences and 
of problems other than the promotion of use 
and sale. 

Until some such organization can be brought 
into existence the strained situation that exists 
today can best be remedied by a movement for 
greater publicity attending the acts and plans 
of all organizations in the trade; less domination 
by executive boards that are given to doing their 
business behind locked doors and greater frank- 
ness in the statement of aims and purposes. 
The element of suspicion must be removed on 
both sides, and until it has been eliminated there 
ean be no completely successful effort to place 
the lumber business on the basis where it be- 
longs. 

Next Week: Why Should the Dealer Oppose Substitutes? 
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' REVIEW OF CURRENT LUMBER TRADE CONDITIONS. 


General trade conditions are quiet, and while ev:- 
dences of improvement are not wholly absent business 
men are of the opinion that there are no immediate 
prospects for an early improvement. The one bright 
spot in the outlook is the really splendid prospects 
for winter wheat, soil conditions rarely being in bet- 
ter shape than now. Indications all are of a record- 
breaking yield and notwithstanding some slight de- 
toriation in parts of the Southwest the crop, taken as 
a whole, is away above the average. Of course this 
is dealing in futures and at present no noteworthy 
change is to be recorded on the industrial side of gen- 
eral trade conditions. Occasionally there are spurts 
in the demand from some of the consuming industries, 
but as a general rule buying is done cautiously and 
principally to meet current requirements. Things were 
uncertain enough before the Mexican embroglio, and 
now that war is on the threshold to prophesy what the 
future has in store for general business will be harder 


than ever. 
. * * 


The lumber consuming industries are all working 
along to supply the demand, such as it is, for finished 
products, but are buying only such lumber as they 
need for this purpose. The furniture, piano, sash and 
door people are all pursuing a cautious course. There 
is no speculative buying—no stocking up very far into 
the future. Business has been done on a conservative 
and safe basis, but present requirements aggregate a 
fair volume and are therefore keeping the surpluses 
at the mill points down to a basis where with the 
clearing up of the situation later there should be an 
open field for next fall’s trade. Conditions then should 
be most favorable for a heavy business, basing this 
claim on the crop outlook. In the meantime the lum- 
ber manufacturer, wholesaler and retailer must wait, 
as nothing is in sight to induce activity for a couple 
of months sufficient to have a marked influence on the 
market, and in the meantime manufacturers should 
keep a sharp watch on demand and restrict their out- 
put to the probable requirement. This is the best 
means of sustaining a price level that will show a 
profit on the right side of the ledger. 

* * * 

With the advance of the building season a gradual 
improvement in demand for all kinds of structural 
material is noted. As a rule building prospects are 
good, but although this is a normal condition for any 
spring season the volume of demand this spring is 
scarcely up to that of the normal year. In the East 
the season has been backward, owing undoubtedly as 
much to financial considerations as to the weather. In 
the middle West the progress of trade in building lum- 
ber is steady, although there is less urgency and rush 
than in some former years. In Chicago the building 
trades received a setback this spring by the demand 
of the brick handlers for more money, which was 
denied by manufacturers and which has practically 
put a stop to building construction in the city proper 
and the outlying territory. In some other sections of 
the middle West, however, the outlook for a fine build- 
ing season is bright. This movement, however, does 
not favor a large output for the mills. The panacea 
for the ills to which the lumber business is heir is the 
resumption of buying by the railroads, and until such 
time as this occurs the lumber trade is not expected 
to receive much impetus. 

* * * 

No especial activity is manifest in the yellow pine 
market. The best demand comes from the middle 
West, where there seems to be the heaviest distribu- 
tion of southern pine for building purposes. A fair 
volume is going into consumption in that section on 
both building and industrial account; in fact, the pros- 
perity of the yellow pine trade, especially in the mid- 
dle South and Southwest, depends largely upon the 
volume of demand in the great western interior. In 
the East conditions are still backward. The slowness 
with which the spring demand is materializing has 
disappointed both wholesalers and yardmen. The build- 
ing outlook is not at all satisfactory, although some 
encouraging signs are being noted. For example, Man- 
hattan Borough showed a gain last week over the cor- 
responding week a year ago. The demand from the 
retail yards is moderate only, with some orders from 
wholesalers and contractors. In the Missouri-Kansas 


district reports are to the effect that country trade is 
Salesmen report more building 
activity, and an indication of improvement in yard 


assuming more girth. 





trade is the larger number of quick delivery orders be 
ing placed. In the middle Mississippi Valley district 
a slightly better demand, with prospects more encour- 
aging, is reported. Lineyards and factories are in the 
market for material and railroad buying is a little 
heavier. The orders are not large, it is true, but in 
the aggregate they help business considerably. Re- 
ports from Mississippi are for and against. From Hat- 
tiesburg the report is of a perceptible strengthenirg 
in all classes of lumber, with no increases in prices, 
however, while at Meridian no change is noticeable. 
There has been some inquiry but few orders. Mills in 
northwestern Louisiana are enjoying a good brisk busi- 
ness from the country trade. No. 1 dimension and 
No. 2 shiplap are in heavy demand, and while prices 
so far have not advanced they are firm and there is 
every reason to believe that prices will stiffen shortly. 
In the east Texas mills dimension is growing scarcer; 
2x8s, No. 2 common in 12-, 14- and 16-foot lengths are 
very scarce. As a matter of fact, all the shorter 
lengths are scarce. Logging conditions are reported 
improved throughout the districts affected by the re- 
cent heavy rains and the input now is about normal. 
What the yellow pine market wants, and wants badiy, 
is for the railroads to get back in the market, for they 
consume fully one-third of the tie, timber and lumber 
products, and some of the manufacturers would rejoice 
if the Interstate Commerce Commission would give the 
railroads the desired 5 percent increase. In the mean- 
time the railroads are still retrenching and the big 
yards are withholding orders. In the Gulf territory 
there has been no change in demand or in prices. 
Export business is small, although there are reports 
of improved tone to the sawn timber demand. In the 
south Atlantic territory the situation still remains 
unsatisfactory, and the market is handicapped mate- 
rially by the present spread in values. Some of the 
mills are getting inquiries for railroad material, but 
not enough buying is going on to lend much encourage- 
ment to the situation. 
* * * 

Northern pine is gradually expanding with the ad- 
vance of the spring season. Conditions in the North 
are good and lumbermen all expect a fair summer 
trade. Farmers are seeding and therefore little rural 
business is in sight at this time. There is a fair run of 
orders in the larger towns, however. A summary of 
reports for March made by thirty-nine mills in the 
Northern Pine Manufacturers’ Association shows a 
reduction in both production and shipment. The in- 
crease in production was 37 percent, and decrease in 
shipments 31.8 percent for March, and 35.6 perceut 
for the first three months of the year. In the East 
the demand continues slow, with the retailers pretty 
well supplied as to volume. The outlook is not such as 
to warrant buying on an extensive scale. The Tona- 
wandas report a steadier demand than at any other 
time this spring. Prices are well maintained. In the 
Pittsburgh territory trade is dull, even the low grades 
feeling the influence of competition by other woods. 
Prices, however, on all grades are said to be unchanged, 
and there is no disposition to make concessions to 


move the lumber. 
* * * 


The hemlock trade is in splendid condition as com- 
pared with some of the other departments of the in- 
dustry. Prices are well maintained and the demand 
on building account is improving right along. Dry 
lumber is running low in supply at some of the north- 
ern markets as well as in Pennsylvania and the East. 
Demand in the East for hemlock is better than for any 
other of the building woods. Retailers are putting in 
some fair orders knowing that they will have occasion 
to use hemlock later in the summer. In Buffalo the 
building season has been the cause for a better de- 
mand for hemlock. Stocks in local yards are depleted. 
In the northeastern territory there is an actual short- 
age of boards. In the Pittsburgh territory hemlock is 
showing more strength than a week ago. There is a 
better tone to the quotations from both the Northwest 
and West Virginia mills. No. 1 hemlock lath are ex- 





What is wood good for? Attend the 
Forest Products Expositions and learn! 

Why not build that sawmill plant of 
wood? You will get some pointers at 
the Forest Products Expositions. 


ceptionally strong. Manufacturers have no difficulty 
in disposing of this material at topnotch prices. 
* * * 

Pacific coast manufacturers, like President Wilson, 
are getting mighty tired of the waiting and watching 
Puget 
Sound mills report that there has been little change 
during the last week, the volume of inquiries and or- 
ders all being for immediate requirements. The call 
for lumber for local purposes is one of the bright fea- 
tures of the market and should promise well for the 
entire season. The foreign trade is fair, Grays Harbor 
shipments for March having been about 8,500,000 feet. 
The Australian demand is keeping up well. There is a 
seasonable demand for Inland Empire and California 
shop lumber for the interior factory trade, and ship- 
ments from the mills eastward are steady. Owing to 


attitude that has been so long in evidence. 


the rapid settlement of lands in eastern Montana the 
demand is steady for practically all items. Prices 
show improvement on a few items. Local mills, how- 
ever, have little business booked ahead but are receiv- 
ing enough orders to keep their shipping departments 
busy on a 10-hour day. Crop conditions are excellent, 
which will help the lumber business as the season ad- 
vances. Redwood prices are firmly maintained by most 
of the mills. 
steady. 


Clear and merchantable are notably 
Yards show a willingness to place orders at 
the sustained prices for delivery in thirty to sixty 
days in southern California, and the mills are using 
more discrimination in accepting orders that contain 
unfair amounts of certain sizes. There are no new 
features to the red cedar shingle market. Prices are 
not stable and clears are in better condition than stars. 
Cedar logs are scarce and selling around $13. 
* * * 

A good deal of sluggishness is still noticeable in the 
The trade lacks the 
snap that is ordinarily expected at this season. It is 


hardwood markets of the country. 


not a question of price when the consumer wants lum 
ber, which manufacturers have found out when they 
have been inclined to shade values in an endeavor to 
force the market. Increased building in different parts 
of the country has stimulated somewhat the demand 
for interior finish. Quartered oak and red gum have 
felt the effects of this stimulation. There is a contin- 
ued good demand for the lower grades of gum and cot- 
tonwood, and sap gum is active. Plain oak is moving 
steadily. The upper grades of cottonwood, however, 
are dull. An improvement is noticeable in the export 
division, the quantities being shipped to Europe being 
more liberal than for some time. Ash is going well, 
the big handlers reporting the demand well up to ex 
In the North 
the hardwood values continue firm. Birch, maple, bass- 


pectations. Chestnut is fairly active. 
wood and elm are all strong. 


* * * 


North Carolina pine demand is still of the hand-to 
mouth basis. Orders when placed are wanted quickly. 
Sales are about holding their own. The better grades 
of rough and dressed lumber are said to be moving a 
little more freely, but the situation is still of an un- 
satisfactory nature, especially as to low-grade rough 
lumber. In the Hast the stocks on hand are more than 
large enough to prevent an increase in price. At Buf- 
falo the inquiry is better for box lumber. In New 
England roofers are moving more freely than a week 
ago, and the demand for all varieties of North Caro 
lina pine is said to be improving. 


* * * 


Cypress yard stock is the most active of any item on 
the list, and while retailers are buying only for what 
they actually need the volume in the aggregate 
amounts to fair proportions. Factory stocks also show 
gradual improvement, although the gain is hardly vis 
ible to the naked eye. Shingles are not so active. 
Lath are moving freely. The railroads are practically 
out of the market. Prices in the main are fairly firm. 


* * * 


In the East the demand for eastern spruce is begin- 
ning to show signs of activity. The market is a little 
stronger than a month ago. Yards, however, have not 
reached a point where they are buying much ahead, 
being satisfied with sorting up orders. In West Vir- 
ginia there has been no improvement in price or de- 
mand. Producers are still holding stock and are con 
fident that they will reap results from so doing. 
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Last week money in New York was pronounced ‘‘al- 
most a drug’’ from a bankers’ point of view. That is, 
there was little demand for loans at current rates of 
interest. In the metropolis this condition is, and for 
months has been, because there is much less than the 
usual demand for call money for stock dealing purposes, 
while in the country at large time money is less than 
usually called for because of the moderate and hand- 
to-mouth character of general industry and trade. Up 
to date there has been no specific change from last 
week’s conditions, except what has been induced by 
the new aspect of our trouble with Mexico. In Wall 
Street opinion the present state of the security market 
is mostly, if not altogether, the result of what the 
investment and stock dealers regard as the meddling 
of the Government, Congress and the United States 
courts in business affairs, the chief incentive to which, 
they say, is for political advantage. Of course the 
altruistic reformers take a directly opposite view, 
and think, or allege without much deep and thorough 
thinking, that business and the money power had be- 
come so corruptly selfish as to render necessary, as 
immunity from future woe, drastic measures to execute 
the antitrust law that bears the name of Sherman and 
thus place the Nation on a new basis of lasting reform 
that should make for the prosperity of the people. 


* * * 


The trouble seems to be that during the one crowded 
year of the present national administration there has 
been so much radical legislation that the result thereof 
is still to be tested by experience. At the same time 
such has been the complexity of view and opinion of 
it all that there has been no crystallization to speak 
of, even in one’s own party, the effects of which are 
confusion in the public mind and much doubt as to 
the future. In the midst of such tumultuous opinion 
and hesitancy about the future the Mexican question 
has suddenly assumed a serious phase, the outcome of 
which on business can only be doubt and conjecture. 
Moreover, the state and tendency of the weather are 
not helping matters, for the season is backward, with 
less warmth and moisture than is seasonable, the effect 
of which is to put the farming class in a mood not as 
cheerful as it should be in the usually hopeful spring 
time, 

* * * 

In respect to actual current business the year so far 
has not been fruitful of brilliant results. In the gen- 
eral merchandise trade retailers are not carrying the 
usual amount of stock, while jobbers are buying only 
as they need the goods for current turnover. Manu- 
facturers also are restricting their output to what they 
deem is the current demand, especially in cotton and 
woolen goods. At the same time the general impres- 
sion has gone abroad that there are to be big wheat 
crops this year, and probably a like outturn of cotton 
on account of the maximum acreage that is being 
planted. But at the present time all such calculations 
are mainly useful for their sentimental and hope in- 
spiring effect, and over a large part of the country the 
season has been too backward and cold for normal 
growth of plant life, and over wide areas of the grain 
growing interior rain has not been sufficient to pro- 
mote a strong, healthy rooting or plant growth. Within 
the week unseasonable and even freezing weather has 
affected large sections of the middle West, which has 
considerably retarded growth and been seriously dam- 
aging to fruit and early vegetables. Reports of the 
weather bureau also indicate less than normal moisture. 
The lost ground may yet be recovered as the result of 
more rain and warmer weather, as there yet is time for 
an average wheat and other small grain crops. The 
acreage is large, which should help to assure the aver- 
age result, even with some failure of yield per acre. 


* * * 


While speculation and investment in securities are 
at low ebb abundance of money is seeking safe place- 
ment at the best income results that can be obtained. 
The successful result of the New York bond offering of 
$65,000,000 was an example of how money can be 
brought to view when sufficient and safe offerings are 
made for it. It also shows that there is a large amount 
of money that has been turned back in the hands of 
lenders by the lack of demand for it in active business 
and safe and promising investments. This state of the 


money market will continue until industry and trade ° 


shall be restored to their former activity and new and 
developing enterprises shall call for new and enlarged 
capital. No doubt the halting policy of the railroads 
and its effect on the steel trade have more than any- 
thing else to do with the restrictive mood of business in 
all lines. Large numbers of people are out of employ- 
ment, though the army of the idle largely includes 
those of the less skilled and those who never have 
permanent employment because they never have been 
skilled enough to hold places of importance in indus- 
trial business relations. It is now claimed that the 
expected labor liquidation is proceeding, but through 
the reduction of the number employed rather than the 
wages paid. Railroad officials claim that in labor de- 





























partments since the poorer hands have been let out 
the remaining men are more zealous about holding 
their jobs and consequently do more work per diem 
than they did in the days of prosperity, when the 
shops could scarcely be supplied with competent help. 
This in effect reduces the cost of lakor, because more 
is accomplished at a given outlay. At the same time 
there is peace in the shops and along the lines from the 
simple effect of hard times. Thus labor is going through 
a process of liquidation, and the beneficence of adver- 
sity is realized, if one is disposed to look at it in 
that way. A similar process may be assumed to ob- 
tain in industry and business in all lines. It is accord- 
ing to the laws of compensation and equilibrium, and 
thus when affairs have settled te a normal basis the 
readjustments that have been clamored for during the 
late period of prosperity will be found to have been 
effected by the inevitable natural laws of business. 
This will be the result unless some great and unlooked 
for disturbance, like a war with Mexico, and perhaps 
other Latin-American countries, shall have disrupted 
the peaceful law of supply and demand and the ordi- 
nary courses of industry and trade. A noteworthy 
fact, however, is that so far the bond dealers and the 
stock brokers of the metropolis have taken little 
account of the Mexican crisis, except in a day-to-day 
use of it to force ups and downs in the markets. 
* * * 

A notable feature of dealings in corporate capital is 
that good, well seasoned bonds are sought after in 
large volume, and sometimes they are actually scarce. 
Municipals are preferred, because of their income tax 
exemption and the taxing power that secures the pay- 
ment of interest. In the East less than the usual 
interest was manifest in the New York bond issue 
because so many seasoned railroad bonds were to be 
had, especially those that were legal for savings bank 
investment security. It is said that such bonds will 
give more opportunity for profit to the bond houses in 
marketing, and return a higher yield to investment 
institutions, such as the savings banks, than New York 
city bonds. In railroad securities have lately been 
sold $15,000,000 New York Central refunding and im- 
provement 414 percent bonds, while $25,000,000 is soon 
to come, and the bankers have a six months’ option to 
take $30,000,000 additional from the same company. 
Such savings bank bonds are to be offered on about 
a 4.70 percent basis, and will compete with New York 
city bonds at a yield of 4.15 percent basis. An issue of 
the St. Paul general and refunding bonds is likely to 
come out in the not distant future, which also are to 
compete in the savings bank class, it is said on good 
authority. Other railroad issues, but not in the 
savings bank class, will compete in the market. But 
the federal exemption of income tax, which has 
played an important part in the improvement in the 
municipal bond market, is said not to cut much figure 
in the buying of general investment securities, espe- 
cially by institutions that seek such obligations. For 
this reason the new New York city bonds do not have 
as much advantage over high grade railroad securities 
so far as the savings banks are concerned. Individual 
investors, however, are inclined to the income tax 
exemption bonds that are issued by the cities. 


* * * 


In the bond market among features lately developed 
it is announced that arrangements have made headway 
for meeting the Missouri Pacifie’s $25,000,000 in notes 
maturing on June 1. But Southern Pacific’s two 
issues of convertibles, Rock Island convertible 4s and 
other such railroad issues have been sold at new 
low levels. A considerable class of financially weak 
railroads have hard work to finance their issues, and 
at best they have to go at reduced price levels. The 
railroads continue to make monthly returns of earn- 
ings that show that they are laboring under an extreme 
financial stress; or is it all a ‘‘put up job’’ for the 
purpose of influencing the public and the Interstate 
Commerce Commission on the rate question, as has been 
intimated by high department officials and other power- 
ful spokesmen favorable to the administration legis- 
lative point of view? 

* * * 


In the foreign aspect the scarcity of gold in Paris 
and other continental banking centers continues to 
attract interested attention. The situation in Paris 
is declared to be exceedingly unsatisfactory. There 
is complaint of the scarcity of gold coin, and appar- 
ently the Bank of France lately had adopted the policy 
of paying out silver. France is even said to be nearly 
approaching the necessity of compelling the import 
of gold by reducing its discount rate. Brazilian advices 
are depressing, as also is the attitude of the United 





Lumbermen who prefer to sell cement: 
Avoid Chicago, April 30-May 9 and New 
York, May 21-30. 









States toward Mexico. The Bank of England’s last 
week’s statement showed some improvement. But the 
institution has lost gold heavily, and a return tide 
would be hailed with satisfaction. Russia continues in 
the market for gold and absorbs all the weekly arrivals 


from South Africa. 
* * * 


Underlying the general interest the civilized world 
is taking in the Mexican imbroglio, informed circles 
well understand that the oil supply, which is abundant 
in Mexico, and in which the British are extensively 
interested, is a matter of great international concern. 
English interests are heavily involved in the oil fields 
back of Tampico, and the possibility of a long inter- 
ruption of this source of the raw material causes con- 
siderable anxiety. This concernment applies especially 
to the British navy, because that arm of service is com- 
mitted to the use of petroleum for steam making fuel. 
It is said that oil is the coming and general fuel of the 
British navy, and is so generally understood. With 
this prospect practically all the new vessels for that 
service are being equipped with oil burning install- 
ments. Thus far Germany has been the leading nation 
in the development of large internal combustion en- 
gines usable for the greater power applications. But 
recently Great Britain has become interested in this 
direction and is so energetically pushing the manufac- 
ture of such engines that Germany is liable to lose its 
supremacy in combustion power development. Recently 
in London was held an exhibition of petroleum engines, 
together with apparatus for the treatment of oil and 
other exhibits relating thereto. It was thereby dis- 
tinctly shown that internal combustion engines are 
especially adapted to marine use. Great Britain is 
now building war vessels of the first class in fighting 
strength and other naval service, and the admiralty 
intends to proceed with the innovation until the British 
navy shall be generally equipped with internal combus- 
tion engines using oil for fuel. 

* * * 


The development of petroleum engine power within 
recent time, and the probable future use of oil for 
marine fuel, suggest an observation on the immense 
growth of the mineral oil industry since its beginning. 
The authoritative statement is that within a year after 
the first oil well was drilled in the United States, which 
was in 1860, the total production had been half a mil- 
lion barrels. Ten years ago the world’s production 
had risen to 200,000,000 barrels. In 1907 the output 
reached 260,000,000 barrels. A still more rapid in- 
crease has been witnessed since that year, some author- 
ities placing the present rate of production at 350,000,- 
000 barrels. No exact statistics have been compiled 
since 1907, The enormous increase of output and con- 
sumption is attributable to the new features that have 
developed in the uses of coal oil and petroleum prod- 
ucts generally. A special use of petroleum residuum 
in England is in the making of a kind of asphalt that 
is used on the roads of England and Wales. The experi- 
ment has been pronounced very successful. The result 
is watched with interest, because it is expected to go 
far toward solving the problem of road preservation 
under the tremendous and increasing wear by the use 
of motor vehicles. 

* * * 


Altogether one can see that the immense petroleum 
resources of Mexico are a deep concern to Great 
Britain, the United States, as well as other civilized 
Governments. Large investments in oil lands and con- 
cessions have been made by English and American 
interests, and the capital involved in such ventures 
is a matter of great concern to the interested syndi- 
cates and companies. The pacification of Mexico is of 
much importance to Europe and America on account 
of the oil supply if nothing more. This commanding 
interest is giving the United States a strong hand in 
the determination of Mexican affairs, for Europe 
plainly sees that no other nation is so well situated 
to apply a sedative to the combative and wrangling 
southwestern republic, and thus maintain peace in that 
country, as is the United States. Besides intervention, 
if that must come, can be undertaken by no other coun- 
try without a disastrous international war. 

* * * 


Postmaster General Burleson has filed with the 
United States Senate a statement showing that on 
October 1, 1913, the balance to the credit of depositors 
in the postal savings banks was $36,504,904. By De- 
cember 1 of that year it had reached $38,938,203. On 
January 1, 1914, deposits totaled $40,037,884, which was 
this year’s showing as a basis for future progress. On 
January 1 the amount of $1,129,820 was converted 
into United States bonds. This exhibit shows that 
postal savings banks have become an institution for 
the cultivation of thrift in this country, and are espe- 
cially available to those who have recently come from 
foreign countries, where they were used to postal sav- 
ings banks, and in this country have more faith in 
them than in ordinary banks, 
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DOMESTIC. 


General. 

In the trial of Dr. Joshua F. Sweet, assistant professor 
of surgical research in the medical department of the Uni- 
versity of Pennsylvania, Judge F. A. Bregy in addressing 
the jury April 17 declared that the plea of “scientific 
purpose” does not absolve a vivisectionist of crime under 
the Pennsylvania law if he inflicts useless cruelty or torture 
upon an animal. 

Memorials planned to mark the centennial of peace be- 
tween America and Great Britain in 1915, at an aggregate 
cost of $1,000,000, have been tentatively approved by a 
subcommittee of the American Centenary Organization. 

Charles 8S. Mellen, former president of the New York, 
New Haven & Hartford Railroad Company, may become 
active head of a new federated body. with which 2,000,000 
railroad employees are affiliated. 

Lieut. J. C. Porte, of the British navy, who expects to 
help pilot Rodman Wanamaker’s aeroplane in an attempt 
to cross the Atlantic, arrived at New York April 17 on the 
Lusitania, 

Fort Chartres, in Randolph County, Illinois, which was 
built by the French in 1721 and is the oldest structure in 
Illinois and probably in the upper Mississippi Valley, was 
bought April 20 by the Illinois Park Commission. 

An assassin’s bullet, aimed at Mayor Mitchell, of New 
York, as he was leaving the city hall at noon April 17, 
missed him but badly wounded Frank Polk, corporation 
counsel. The man who fired the shot is Michael P. 
Mahoney, 70 years old. 

The report is current that Col. Theodore Roosevelt will 
be offered the presidency of Washington and Jefferson Col- 
lege, at Washington, Pa., which will be vacated by Presi- 
dent James Moffatt May 1. The position carries with it a 
salary of $7,400 a year. 

Charles Sanford Santiago Peirce, 74 years old, logician, 
mathematician and philosopher, died in his mountain cabin 
near Milford, Pa., April 20. He had lived in seclusion for 
twenty-seven years to pursue his studies. 

Dr. Cycil B. Hopkins, professor of agronomy and chemistry 
in the University of Illinois, in an address at Baltimore 
April 21 said America has reached the period in its history 
when sciertific agriculture is necessary to provide enough 
food for the growing population. 

The navigation season on the Great Lakes opened April 
21 when the America, of the United States & Dominion 
Transportation Company, started from Duluth, Minn., on a 
trip down Lake Superior bound for Canadian ports. 

To restrain the E. W. Bliss Company from revealing 
to other nations the operation and construction of the 
Bliss-Leavitt torpedo used by the United States Navy, 
a temporary injunction issued by Judge Veeder in the 
United States district court of New York, has been rendered 
permanent. 

The case of the 35,000 shopmen of the Illinois Central 
Railroad system who have been idle more than two years 
as a result of difficulties with the company is to be laid 
before the federal industrial relations commission. 

The Marconi Wireless Telegraph Company, of America, 
recently won an infringement suit against the National 
Electric Signaling Company, of Pittsburgh, in the federal 
court at New York City, thus giving the company almost 
complete control of the field of wireless telegraphy. 

Col. George W. Goethals, builder of the Panama Canal, 
and Col. William G. Gorgas, who had charge of the Canal 
Zone sanitary work, have been selected as the two first 
recipients of the National Academy of Science’s gold medals, 
awarded “for eminence in the application of science to 
the public welfare.” 

The toll of the 14-hour battle which raged April 20 
between State troops and striking coal miners in the Ludlow 
district, in Colorado, is twenty-six dead, more than two- 
thirds of them women and children, and many missing and 
wounded. The battle occurred on the property of the 
Colorado Fuel & Iron Company, the Rockefeller holdings. 


The Northwestern Road Congress, sponsored by the gov- 
ernors of the interested States, was organized at Milwau- 
kee, Wis., April 21, under the auspices of the Citizens’ 
Business League. Prof. T. R. Agg, highway engineer of 
Iowa State College, is president of the congress and James 
P. Keenan, of Milwaukee, is secretary and treasurer. The 
first session will be held at Milwaukee October 28 to 31. 

Announcement of the engagement of Miss Martha Bowers, 
daughter of the late Lloyd W. Bowers, to Robert Taft, 
eldest son of former President Taft, was made at Wash- 
ington, D. C., April 18. Mr. Bowers, up to the time of 
his death, was solicitor general in the Taft administra- 
tion. 

A recent report issued by the Bureau of Mines shows 
an increase of fatalities among coal miners in 1913 of 425 
over 1912. In the army of 728,355 underground workers, 


2,785 perished in 1913, a fatality rate of 3.82 in every 
1,000 men employed, as compared with 3.27 in 1912. In 
1913 six thousand more men were employed and the in- 
crease in production was between 30,000,000 and 40,000,000 
tons. 





Washington. 

President Wilson at 2:05 p.-m. April 22 signed the reso- 
lution passed by the House and the Senate justifying the 
President in using armed forces to secure amends for in- 
dignities suffered by the Nation in Mexico. The House 
April 22 adopted the $100,000,000 annual army appropria- 
tion bill, including Senate amcndments adding $6,000,000. 
An appropriation of $500,000 to be used in bringing Amer- 
ican citizens out of Mexico was voted by the House April 22. 
Treasury officials informed the House leaders April 22 that 
there will be no occasion for six months at least to raise a 
war revenue. 

To ascertain the views of the country on the forms voca- 
tional education should take, the commission to investi- 
gate this subject recently appointed by the President has 
sent out inquiries to school superintendents in 700 towns 
of more than 10,000 inhabitants and has asked labor and 
commercial organizations to send their ideas on the subject 
to the commission. 

By a vote of 118 to 95 the House of Representatives 
April 16 authorized an appropriation of $165,000 for 
the newly created Federal children’s bureau, of which Miss 
Julia Lathrop, of Chicago, is the chief, in place of the 
$26,000 to which the appropriations committee had limited 
the allowance. 

The Senate commitiee on interoceanic canals April 16 
heard from Joseph H. Choate, ambassador to Great Britain 
at the time of the Hay-Pauncefote treaty was negotiated, 
that the exemption of American coastwise shipping from 
the payment of tolls through the canal is a direct violation 
of that international agreement. 

The United States Supreme Court April 20 upheld as 
constitutional the Kansas fire insurance law of 1909, set- 
tling the right of the State to regulate insurance rates. 

The unveiling and dedication of the monument to Com- 
modore John Barry, one of the foremost officers of the 
American Navy in the Revolutionary War, will take place 
at Washington May 15 and 16. 

Col. G. W. Goethals has been summoned before the Sen- 
ate canals commission to testify on the economic feature 
of Panama tolls exemption for coastwise vessels. 

A conference of workers for the blind from all over the 
country was held at Washington April 17 and 18. 

The President and Mrs. Wilson April 17 announced that 
the wedding of their youngest daughter, Miss Eleanor Ran- 
dolph Wilson, and William Gibbs McAdoo, Secretary of the 
Treasury, would take place at the White House, Thursday, 
May 7. The announcement says that in accordance with 
the wishes of Miss Wilson and Mr. McAdoo the attendance 
will be small. Only the Vice Fresident and Mrs. Marshall, 
the cabinet and the immediate members of the two families 
are to be present. 

A committee of the House, with Representative Mann of 
Illinois as chairman, was appointed April 18 to select an 
appropriate gift for Miss Eleanor Wilson on the occasion 
of her marriage to William Gibbs McAdoo. About $2,000 
will be collected for the purpose among the members. 


An amendment reported to the Senate April 16 by the 
agricultural committee increased by $500,000 the agricul- 
tural appropriation of the House and proposed a reorgani- 
zation of the Department of Agriculture. The committee 
struck from the bill the appropriation for congressional 
distribution of free seeds. 

A bill designed to stop watering of the stocks of cor 
porations is being drafted as a part of the antitrust legis- 
lative program. 

Secretary Bryan and Minister Brun April 17 signed 
another peace commission treaty between the United States 
and Denmark in place of the one that contained the com- 
pulsory arbitration feature. 

The House of Representatives April 17 struck the time- 
honored “mileage allowances’ for congressmen out of the 
legislative appropriation )bill and provided for actual ex- 
penses of members to and from Washington to attend Con- 
gress. The Senate has yet to agree to the proposal. 


The special board of army engineers which went to the 
scene of the floods in the Ohio and Wabash valleys last 
spring to investigate and devise a practicable method for 
controlling flood waters in American streams presented 
its final report to Congress April 21. Reforestation is de- 
clared by the board not to be practical. 


Governors Ammons, of Colorado, and Spry, of Utah, 
before the House committee on public lands, as represen- 
tatives of a congress of western governors, attacked as 
impracticable the federal administration of public lands. 
They opposed the pending bill to provide for leasing of 
Government lands, 
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FOREIGN. 

Hostilities between United States and Mexico opened April 
21 when American marines and sailors from the battleships 
Utah, Florida and the transport Prairie seized the custom- 
house at Vera Cruz. After two days’ fighting in the streets, 
supported by a heavy bombardment from the 5-inch guns on 
the vessels in the harbor, occupation of Vera Cruz by Amer- 
ican forces was completed April 22. The American losses 
were twelve killed and fifty wounded. 

Two aeroplanes, ¢ach carrying a pilot and a pupil, while 
flying over the Bue aerodrome at Paris April 19, collided 
and fell. One pilot and a pupil were killed. 

Adoption of a perpetual invariable calendar and a fixed, 
unchangeable date for Easter are to be recommended by the 
International Calendar Commission, which was created by 
the International Association of Academies at St. Peters- 
burg, Russia, to study questions relating to the unification 
and simplification of the divisions of time. 


Major General Keim, president of the German Army 
League, has started an agitation for another $250,000,000 
for army purposes without which, he declares, the safety 
of the country against French and Russian attack can not 
be guaranteed. This demand is in addition to the measure 
passed only iast year, voting an extraordinary war tax of 
$250,000,000. 

The report of the British Civil Service Commission, just 
published, in regard to the employment of women advo- 
cates their compulsory retirement on marriage, their segre 
gation during office hours under female supervision and 
their remuneration on terms of equality with men for simi- 
lar work. 

The great German “‘princes’ trust,” consisting of Prince 
Max Egon zu Furstenberg and Prince Christian Kraft zu 
Hohenlohe, has collapsed. ‘Tens of millions of marks have 
been lost by its promoters and stockholders. 

For the review of women’s progress and planning of new 
activities, the session of the International Council of Women 
will be held at Rome next month. The total membership 
of the organizations included in the international council 
is about 6,500,000 women, representing twenty-one coun- 
tries. 


The tenth anniversary of the intimate and friendly 
agreement between France and Great Britain in inter- 
national politics was celebrated this week by a three days’ 
visit of King George and Queen Mary as guests of the 
French Government. 

Official figures for the fiscal year ended March 31 show 
that United States emigration to Canada decreased during 
the year by 31,479. 

The Russian program provides for the purchase of 330 
aeroplanes, to be completed by next autumn, 

The brokerage firm Collet & Decoen, of Brussels, Belgium, 
suspended payment April 18 with liabilities estimated at 
$2,000,000. ‘The partners are charged with fraudulent prac- 
tices. 


The Rev. Ralph W. Tidrick, of the American United 
Presbyterian Mission in the Sudan, died at Khartum, 
Egyptian Sudan, April 21, of wounds received in an en- 
counter with a lion. 

The text of the treaty between the United States and 
Colombia, settling the controversy over Panama, was made 
public at Paris April 17 through the Colombian legation 
by publication in the Temps. 


It is reported that two yachts are being built for Sir 
Thomas Lipton. In June they will be tried against the 
present Shamrock IV. The result of these contests will 
settle which one will be sent across the Atlantic to lift the 
America’s cup. 

In connection with the approaching Peace Centenary be- 
tween the United States and Great Britain, American women 
resident in London have offered to Congress a statue of 
Chatham, the great English statesman who opposed the 
war of independence and did his best to stop hostilities. 
It will be erected in Washington, D. C. 

The theater on the great recreation pier at Great Yar- 
mouth, England, was destroyed April 17 by a fire caused 
by the explosion of a bomb left under a seat by a militant 
suffraget. It was recently rebuilt at a cost of $100,000. 

John Gastberg, minister of social and industrial affairs 
in the Norwegian cabinet headed by Premier Knudsen, re- 
signed his portfolio April 16, owing to a disagreement 
with his colleagues on social questions. 


A London chemical laboratory has discovered a process 
of manufacturing synthetically a pure and wholesome milk 
of high nutritive value from a basis of cassein obtained 
from the soy bean. Excelient cheese and butter have been 
obtained from the synthetic milk. 


By a vote of 349 to 245 the Welsh disestablishment bill 
was passed by the British Parliament April 21,on its 
second reading for the third time, under the provisions of 
‘the parliament act. 

Uruguay has made known its willingness to sign a peace 
treaty with the United States along the lines of those 
already signed by Secretary Bryan with many other na- 
tions. 
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CHICAGO 
April 30---May 9 








Forest Products Exposition 


FEATURES MARKING WEEK’S PROGRESS 


NEW YORK 
May 21--May 30 








Many lumbermen from all parts of the country are 
headed Chicagoward to be present at the first annual 
Forest Products Exposition, which will open at the 
Coliseum next Thursday morning, April 30. It is ex- 
pected that at the opening day every exhibit will be in 
its place and the exposition fully prepared to make 
its official bow as the greatest industrial exposition 
ever held in the United States. Already several prom- 
inent lumbermen are in Chicago preparing for the 
opening of the exposition and making arrangements 
for the installation of association or individual exhibits. 
Early Monday forenoon the Coliseum will be turned 
over to officials of the Forest Products Exposition and 
from then until the opening of the show busy scenes 
will be enacted in installing the different exhibits. 

Among the early arrivals in Chicago was E. A. Self- 
ridge, jr., president of the Northwestern Redwood 
Company, of Northwestern, Cal. Mr. Selfridge will 
be in charge of the installation of the redwood exhibit 
at the exposition. He has spent considerable time in 
preparing the exhibit for the exposition and in getting 
acquainted with the situation. ‘‘In the main, our 
exhibit will be designed to show the everlasting quali- 
ties of redwood,’’ declared Mr. Selfridge in talking 
about the exhibit, ‘‘and this will be done in as attrac- 
tive a manner as possible. Our exhibit will consist 
of a miniature redwood forest and there will be three 
large redwood trees, 5 feet in diameter and 18 feet 
high, and these will be supplemented by many smaller 
redwood trees in order to make the forest picture com- 
plete. The exhibit will be surrounded by a redwood 
railing and no rail will be less than 40 years old. 

‘In order to make a comparison between old red- 
wood and new redwood there will be a small cabin 
built from material taken from an old barn that has 
withstood the elements in Humboldt County, Califor- 
nia, for over fifty years. One-half of the cabin will 
be left in an unfinished and natural state, while the 
other half will be panelled and finished in wax. There 
will be a large and beautiful painting of a redwood 
forest, the work of C. T. Wilson, of Eureka, Cal., one 
of the best known painters of forest scenes in this 
country. This painting has been loaned us for the 
exhibit. There will also be special features, such as 
redwood ties which have been in use con- 
tinually for the last nineteen years, a 
window-sill from a Russian church at Port 
Ross, Cal., which was built in 1811; tan e) 
ning vats that have been in continual use 


The moving picture feature of the exposition will be 
one of the most instructive and entertaining displays in 
which the public will be interested. A thousand-foot 
film of the operations of the Forest Products Labora- 
tory at Madison, Wis., has been taken especially for 
the exposition. The Forest Service films will include 





During the 


Forest Products 
Exposition 
Have your MAIL directed 


in care of the 


American fiumberman 


The Coliseum, Chicago 


April 30 - May 9 


Grand Central Palace, New York 


May 21-30 


You can call for it at the American Lumberman’s booth 
each day or leave your local address at the booth after 
you have secured your hotel accommodations and it 
will be forwarded to you promptly. 











one of actual forest fire fighting and it is said to be 
ene of the best films ever made by the Government for 
educational purposes. New pictures of the Long-Beil 
operations at Bonami, La., have been taken and it is 
expected that the Pacific Coast Shippers’ Association 


will also show its films of lumber operations on the 
west coast. Different exhibitors plan to have moving 
pictures of their operations and individual industriz] 
institutions. 


NORTHERN PINE EXHIBIT. 


The exhibit of the Northern Pine Manufacturers’ 
Association centers in the showing of white pine for 
exterior uses, or in other words for an ‘‘ outside cov- 
ering’’ in home building. To do this attractively there 
has been created a miniature interior garden with pool, 
fountain, flowers, grass, shrubs, walks, colonnade, per- 
gola, French window effects, a tea house, all surrounded 
by a balustrade with arbored entrance. Then after 
bringing one into this garden there is shown an at- 
tractive miniature house, with pleasing entrance and a 
most artistically designed interior. 

Into this section will be interpolated the practical 
part of the exhibit, showing white pine of today, with 
some striking transparencies and pictures in addition 
to the wood itself, together with some white pine 
glimpses into old colonial New England. The histor- 
ical portion of the exhibit will be emphasized by some 
striking examples of the very early houses of New 
England, including a picture of the earliest house of 
which there is any authentic record in the United 
States, built in 1628, torn down in 1894, together with 
a statement from the tenth granddaughter regarding 
it; also a piece of the white pine from this house. 
There will also be a picture of the oldest house now 
standing in America, built in 1636; though authorities 
may possibly differ on this; also a statement from the 
eighth grandson regarding it and a section of white 
pine siding from this house. 

_There will also be shown a section of the white 
pine summer house from Medford, Mass., in which 
the battle of Bunker Hill was planned and white pine 
doors dating back to 1650. A front door head from 
the famous John Hancock house, Beacon Hill, Boston, 
of 1737, and numerous other historical specimens of 
equal interest of white pine will be shown, including 
a white pine board 18 inches wide and 314 feet long 
taken from a house built in 1650. - a 

With this there will be for distribution a booklet 
of the same artistic dignity as the exhibit itself, com- 
bining the historical and commercial. 
Historically will be shown the white pine 
houses of New England dating back to 
1628 and commercially will be shown 





since 1855, and samples of interior finish, 
doors, columns and other manufactured 
redwood products.’’ 

George E. Watson, secretary of the 
Southern Cypress Manufacturers’ Asso- 
ciation, reached Chicago during the lat- 
ter part of the week in personal charge 
of the association’s exhibit at the show. 
With the aid of a special committee of 
cypress manufacturers Mr. Watson has 
been organizing the cypress exhibit for 
several months and those familiar with 
his plan and its scope say that it will sus- 
tain the cypress men’s well earned repu- 
tation for enterprise, originality, and ef- 
fective publicity. A staff of attendants 
and demonstrators has been organized 
from the association’s force of traveling 
inspectors who will aid Mr. Watson and 
a corps from the New Orleans office of 
the association in promoting the welfare 
of cypress lumber at the exposition. 

Lumbermen of Nashville intend to 
make a booster trip to the East and they 
contemplate attending the Forest Prod- 
ucts show in Chicago and then attending 
the same exposition in New York before 
they return to Nashville. 

One of the instructive exhibits at the 
exposition will be that of the American 
Forestry Association, at which valuable 
literature on the subject of forestry will 
be distributed. An attendant will also 
be present to explain the work of the as- 
sociation in the promotion of reforesta- 
tion, wood lot cultivation and improve: 
ment, care of trees on country estates 
and the growing of street or garden shade 
trees, This exhibit booth will be one that 
will be of considerable interest to the 
public. Seeretary P. S: Ridsdale, of the 
\merican Forestry Association, has sent out 
a letter to all the members of that organ- 
ization, calling attention to the impor- 
tance of the exhibit at the exposition. 

Manager Wood, of the exposition, an- 
nounced that he has been informed by 
Secretary E. F. Perry, of the National 
Wholesale Lumber Dealers’ Association, 
that the meeting of officials, executive 
committee and board of governors of that 
issociation will be held in New York dur- 

ng the exposition on May 27. A move- 
ment is also on foot to have differert 
state days at the New York show, espe- 
tially of the New England States, in ad- 
lition to having a New York day. 
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white pine as it is today. 





BUNGALOW OF MICHIGAN AND 
WISCONSIN WOODS. 


The Northern Hemlock & Hardwood 
Manufacturers’ Association and the Mich- 
igan Hardwood Manufacturers’ Associa- 
tion have joined in a bungalow exhibit 
for the exposition. The bungalow will 
be of Michigan and Wisconsin woods and 
most of the material for it has been 
donated by the various members of the 
associations, while the interior furnish- 
ings will be supplied by different houses 
who in a way will be compensated by 
the advertising value the furnishing will 

“ite oS 
afford. 

Aside from the bungalow there will. be 
very interesting exhibits of samples ‘of 
birch, maple and elm finished in various 
stains. The bungalow will be full-sized 
and consist of four rooms. The following 
specifications show just what kind of 
wood will be used for the different rooms, 
entrances and doors, and also the eolor 
scheme: : 

Specifications. 

Roof—white cedar shingles laid on >m- 
lock boards. nig eiciaaal aad 
Studdings, rafters, joists ete.—hemlock 
Siding—basswood.’ ae 

Porch—tamarack ceiling and floor. 

Living room—elm trim and wainscoting, 
red beech floor. 

Dining room—birch trim and paneling: 
red birch floor. oe 

Passage—birch trim, maple floor. 

Bedroom—white maple trim, birds-eye floor. 

Bathroom—white birch trim, white maple 
floor. 

Kitchen—elm trim, maple floor. 


Doors. 

Entrance—elm. 

Living room closet—elm. 

Between dining room and kitcheu—birch 
and elm. 

Between dining room and passage—birch. 

Between passage and bathroom—birch. 

Between passage and bedroom—white maple 
and birch. 

Bedroom closet—white maple. 

Between passage and kitchen—birch and 
elm. 

Rear door—birch outside, elm inside. 

Color Scheme. 

Siding—light brown. 

Living room—early English. 

Passage—silver gray. 

Bedroom—natural. 

Shingles—-green. 

Dining room—light mahogany, 

Bathroom—natural. 

Kitchen—natural, 


The Northern Hemlock & Hardwood 
Manufacturers’ Association has been ad- 
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vertising the bungalow in all its ‘‘ads’’ for April, and 
has also offered free admission tickets to contractors, 
builders, architects, and retail lumbermen who are in- 
terested. The fact that the meeting of the associaticn 
will be held on April 30 and that of the Michigan 
Hardwood Manufacturers’ Association on May 5 will 
give many northern lumbermen a chance to kill two 
birds with one stone. 


WEST COAST EXHIBIT. 


Some idea of the exhibit of the West Coast Lumber 
Manufacturers’ Association has previously been giveu 
in the AMERICAN LUMBERMAN. It will consist mainly 
of a bungalow, open as to sides and roof. The use of 
flooring, ceiling and panel construction will be splen- 
didly set off in the interior woodwork. The living 
room is furnished entirely of western hemlock. On 
the second floor of the bungalow will be shown shingles, 
log sections, colored panels, frames, creosoted Douglas 
fir and other species of west coast products. The West 
Coast association sent out from its Tacoma office 
20,000 printed circulars or letter inserts calling atten- 
tion to its exhibit at the Forest Products show. These 
have been going especially in the mail of retail lumber 
dealers and will afford wide-spread advertising. 

Thorpe Babcock, secretary of the West Coast Lum- 
ber Manufacturers’ Association, is expected in Chicago 
the latter part of the present week to take charge of 
the setting up of the West Coast exhibit at the show. 
This exhibit was shipped several days ago from the 
West and it is expected promptly in Chicago. 


has 


IN CHARGE OF THE SHINGLE EXHIBIT. 


E. J. MeMaster, son of John MeMaster, the ‘‘ father 
of the shingle industry,’’ will leave Seattle the latter 
part of the week for Chicago. Mr. MeMaster will be 
at the exposition and will have charge of the red cedar 
shingle exhibit. It was at the mill of the John Me- 
Master Shingle Company that the moving pictures of 
the shingle weavers at work were made. These are 
the pictures that have been shown at the retail lumber 
conventions during the last two months. The Me- 
Master company has mills at Kenmore on Lake Wash 
ington and at Marysville, Wash. 


WILL COME TO CHICAGO. 


R. S. Kellogg, seeretary of the Northern Hemlock & 
Hardwood Manufacturers’ Association, expects to reach 
Chicago during the latter part ef the week. He will 
look after the assembling of the Wisconsin and Mich- 
igan bungalow at the exposition and will be in Chicago 
throughout the period of the show. The association 
of which he is secretary will meet at the Hotel La Salle 
on April 30. 


WESTERN FORESTRY ASSOCIATION. 


E. T. Allen, of Portland, Ore., is directing arrange 
ments for the exhibit of the Western Forestry & Con- 
servation Association. This will be made in conjune- 
tion with the United States Government display. The 
exhibit of the association will emphasize what has been 
done in the way of conservation along the lines of 
association work, as well as that which has been done 
in codperation with the governmental authority. 





WELFARE WORK. 


ustrial department of the Young Men’s Chris- 


The ind 


tian Association will have an extensive welfare ex- 
exposition, } 


hibit at the Models of the Y. M. C. A. 





buildings at Bonami, La., 
Dody and Kelso, Wash., Bo- 
ville, Idaho, and Greenville 
Junction, Me., will be shown. 
There will also be photo- 
graphs and facts regarding 
the Y. M. C. A. buildings 
and welfare work at eleven 
other points. It is the aim 
of the Y. M. C. A. officials 
to make this exhibit show 
that good character is an 
important asset in lumber 
operations and that through 
organized activities of the 
Y. M. C. A. the evils of 
drink, gambling and other 
destructive forces are mini- 
mized, Association buildings 
iocated at the different 
lumber districts in sawmill 
towns provide for wholesome 











recreation and comfort, 
bringing the worker in con- 
tact with better things and 
aiding in the promotion of thrift among the work 
men. The benefit accruing to lumber companies is 
that the workers are better satisfied with their posi- 
tions and do their work more efficiently. Raymond P. 
Kaign, one of the secretaries of the Y. M. C. A., will 
have charge of the exhibit and Fletcher Marsh, ot 
Truman & Marsh, Chicago lumbermen, will help bring 
it to the attention of lumber companies. 


REPRODUCTION OF 


HARDWOOD MANUFACTURERS’ EXHIBIT. 


The Hardwood Manufacturers’ Association of the 
United States will not have an association exhibit, as 
some of the manufacturers who are members of that 
association will have exhibits of the different products 
they handle. C. L. Harrison, Cape Girardeau, Mo., is 
chairman of the committee that has the matter in 
charge. Some of the space allotted to the association 
will be used by the manufacturers of gum, oak and 
walnut, and perhaps one or two other woods.  Al- 
though this exhibit will not be made in the name of 
the association it will have a corresponding effect 
because the members of that body will have charge 
of the individual exhibits. 


YELLOW PINE MANUFACTURERS’ EXHIBIT. 


The Forest Products Exposition exhibit of the Yel- 
low Pine Manufacturers’ Association will be a repro- 
duction of a Nuremberg house, built in the fourteenth 
century style of architecture, of which remarkable ex- 
amples are now to be found at Nuremberg and Rothen- 





berg. A large room of the house will be in a some- 
what later period of architecture and the interior 


finish will be in dark Flemish. This interior was de- 
signed by Louis Smetana, a well-known architect, and 
was one of the original rooms for the Yellow Pine 
Manufacturers’ Association House, exhibited at the 
Louisiana Purchase Exposition in 1904, The same in- 
terior has been rebuilt thirty-two times in many large 
cities of the country, which alone speaks well for the 
enduring qualities of southern yellow pine for interior 
and exterior building. 

The exterior with entrance, porch and circular bay 
is designed by Roth & Study, well-known architects, 
who chose that type of house which offered every pos- 
sible use of wood in its construction, so that the entire 

structure, from foundation 











OLD SOUTHERN WOME THAT 


to peak of roof, might be 
. built of southern yellow 
pine. 

The walls are covered 
with rough siding up to 
the window sills and from 
that point on are of half- 
timber work held together 
by wooden pins. The roof 


is of heavy hand-split 
shingles laid in irregular 
courses, 


The exceptional possibi!i- 
ties of yellow pine for more 
elaborate work are shown cn 
the wood carvings on both 
the interior and exterior 
where much of the spirit of 
the Gothie carvings has 
heen retained. The inte- 
rior of the circular bay has 
been painted white, which 
illustrates the use of south- 
ern yellow pine in interiors 
of colonial homes to which it 
is appropriately adapted. 

The artistic possibilities 
of southern yellow pine, the 
natural beauty of its grain 
and texture, and suscepti- 
bility to different methods 
of finishing are brought out 


with full foree in this 
house. This exhibit will 
furnish lumbermen, archi- 


tects, contractors and oth- 
ers interested in the use of 
lumber for building con- 
struction a fine example of 
the possibilities of yellow 
pine in all phases of endur- 
ing house construction. 


NUREMBERG 
FACTURERS’ 


ARCHITECTURE BY THE 


ASSOCIATION. 


EXHIBIT OF SOUTHERN CYPRESS MANUFAC- 
TURERS’ ASSOCIATION. 

One of the features of the exhibit of the Southern 
Cypress Manufacturers’ Association at the exposition 
will be cypress shutters taken from the Exeter planta- 
tion house, which was built in 1700. It will be noted 
in the illustration of this home, reproduced in this 
issue, that the shutters are missing from one window. 
The shutters are merely loaned to the association for 
the exhibit and must be returned and placed on the 
building. The house was built by Nathaniel Johnson, 
first provincial governor of South Carolina, who, ow- 
ing to the large numbers of pirates plying their trade 
on the Cooper River, erected his original home about 
one and one-half miles inland from that river. He 
named his plantation Exeter and built his home there, 
as the top of the chimney shows, in 1700. The struc- 
ture is of brick, but all the exterior woodwork such as 
doors, shingles, window casings, shutters ete., is made 
of cypress, and after 214 years of continual exposure 
to the weather it is still in first-class condition. The 
cypress exhibit will consist also of many other speci- 
mens of cypress that have been taken from different 
buildings throughout the country which were erected 
a hundred years ago or more. 


YELLOW PINE MANU 


FURNITURE CONVENTIONS TO BE HELD IN 
CHICAGO. 

The week following the close of the Forest Exposi- 
tion at Chicago different furniture conventions will be 
held in Chicago. Officials of the Forest Products Expo- 
sition regret that these conventions could not be held 
at the same time as the exposition at the Coliseum. 
Included in the associations having conventions are 
the National Association of Kitchen Cabinet Manufac- 
turers, May 12; the National Association of Furniture 
Manufacturers, May 12-13; the National Association 
of Upholstered Furniture Manufacturers, May 12-13. 
During the same week there will be a mass meeting 
held at the Congress Hotel of all the furniture manu- 
facturers of the United States. However, several of 
the furniture manufacturers of the United States will 
have exhibits at the exposition. One of the attractive 
exhibits of this nature will be of dining room furni- 
ture by concerns that manufacture furniture. 


EXHIBIT OF THE INLAND EMPIRE. 

The Inland Empire exhibit for the Forest Products 
Exposition has left Spokane, Wash., in a 50-foot auto- 
mobile car and as soon as it reaches Chicago will be 
installed at the Coliseum. The exhibit consists of a 
structure built of wood manufactured by members of 
the Western Pine Manufacturers’ Association and illus- 
trating the uses of pine lumber in high-class millwork 
in the form of coiumns, railings, pine siding, and other 
products. The structure will entirely surround the 
association’s exhibit space, the spuce itself being 
devoted to samples of the different grades of lumber 
made in the local territory, treated wood paving blocks 
and samples of manufactured lumber with different 
stvles of finish. There will also be an exhibit of the 
various kinds of pine boxes manufactured in that 
locality. 

One room in the interior of the exhibit space will 
be entirely finished with pine and enameled white iu 
colonial style. The exhibit space also will be decorated 
with timber and lumber scenes taken in Washington. 
George Shields, chief inspector of the Western Pine 
Manufacturers’ Association, will have charge of the 
exhibit. 

From Chicago the exhibit will be taken to New York 
and displayed in the Grand Central Palace from May 
21 to May 30 inclusive. 

‘*The Western Pine Manufacturers’ Association 
hopes to disseminate a wider knowledge of the great 
merits of Inland Empire lumber by these two exhibi 
tions,’’ stated Secretary A. W. Cooper. ‘‘I believe that 
the New York exhibition will be particularly effective 
in this direction, as a considerable demand for pine 
lumber from this section has already developed in 
the Atlantic States and the manufacturers here believe 
that a much bigger market will develop as the value 
of Inland Empire pine becomes known more gener 
ally.’? 


OPPORTUNE TIME FOR NEW MEMBEBS. . 
The opportunity that the Forest. Products Exposi 
tion will offer for conducting a vigorous campaign for 
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new members for the manufacturing associations affil- 
iated with the National Lumber Manufacturers’ Asso- 
ciation is forcibly dwelt upon in a letter to the 
members of the National association by Secretary 
J. E. Rhodes. The letter of Secretary Rhodes is as 
follows: 

There are many firms and corporations manufacturing 
lumber that are not identified with the associations repre- 
senting their particular species of timber. The members 
of the several manufacturers’ associations are universally 
recognized as the most progressive and broad-gaged lum- 
bermen in the business. They are men who realize the 
necessity and wise business policy of codperating with 
their associates in matters pertaining to the general wel- 
fare of the Industry. They are lumbermen who have 
been willing to bear more than their fair share of the ex- 
pense incurred, in order that the work might be sus- 
tained for the benefit of all. 

Practically every industry of any importance in the 
country is represented by an association, for it is gen- 
erally recognized that many things of great value can be 
achieved by codperative effort which are impossible to 
the Individual. 

The day of the individualist is passing in business as 












IMPORTANT TO EXHIBITORS. 


Next Monday forenoon the Coliseum in Chi- 
cago will be turned over to the management of 
the Forest Products Exposition. This will allow 
a three-day period to prepare for the exposition 
before the show is officially opened on Thursday, 
April 30. Exhibitors are urged to hasten the 
installation of their exhibits as soon as they 
have access to the Coliseum building. 











tionery. The trade generally is coming to appreciate 
what association membership means. Men who are will- 
ing to bear their full share of the burden of a common 
and just cause invariably profit by it in the end. 

It is time for the lumber manufacturers of this country 
to stand up and be counted. While the associations have 
accomplished great good in the past their influence can 
be greatly enhanced by vigorous and unanimous support. 
Let every person interested in the future prosperity of 
the whole lumber manufacturing business take up this 


(c) Samples of sound, partly decayed and totally decayed 
wood, with photomicrographs which will show very clearly 
what has taken place in the wood. 

(d) Inflammability apparatus in operation to show how 
wood is tested for fire-resisting qualities. Also samples 
of fireproofed materials and tested specimens. 

(e) Samples of commercial (nonpatented) wood preserva- 
tives in bottles and uses to which they are applied. 

Pulp and Paper. 

(a) Thirty rolls of paper made at this laboratory making 
a comparison of the paper-making qualities of various woods. 

(b) A diagram with samples of material arranged to 
show steps and relative amounts used in the manufacture 
of newspaper. 

(c) Small model cylinder paper machine. The machine 
will be in motion but will not actually run out paper. 

(d) Photomicrographs to show the composition of vari- 
ous pulps. 

(e) An object lesson in the effect and amourt of glare 
from paper. 

(f) Samples of fiber products showing diversity of uses 
of this nature for wood and wood waste. 


Arrangement of Exhibit. 


It is planned that only the end booths will open to 
the front so that when entering at one end a visitor 





































= it has already passed In social and political affairs. The issue and get behind the membership campaign here sug- Will pass the whole length of the exhibit and out at 
lumber business as a whole has been in a depressed con- gested. the other end. To one entering at the booth devoted 
U dition for many months. It Is going through an evolu- Make membership in your association a distinction : } ; 1 Spey TS. a hil booth devo - 
tion, out of which must come new and different methods worth while, which no firm or corporation manufacturin to the paper and preservation ex uibits, the more 
of manufacturing and merchandising lumber. As com- lumber in your section can afford to ignore 3 notable features will probably be somewhat as follows: 
J- petition with eubetitutes inorenses. and the ar oa j First comes the model preservation plant, consisting 
of oeneral trade conditions multiply; associations to of two small storz x rASg evlind Re. 
- : * : small s age tanks, a pressure cylinder, a yard 
cotabiieh uniform customs, standardize grades, compile FOREST PRODUCTS LABORATORY. and track, together with ‘photographs of one of the 
rn statistics, promote new uses for wood, study utilizatio The exhibit of the Madison (Wis) F : shakin pei fhe - 4% ‘ S of one 0: 
of raw material, and keep in touch with the economic : : 1¢ Madison (Wis.) Forest Products largest preservation plants in the country. This is not 
a developments of the industry, become a necessity. They Laboratory at the exposition will be a very extensive a working model, but only forms are used to show the 
od are of as much benefit to the public as to the individuals ge 7 sections of the exhibit will be given over layout: The specimens of piling destroyed by marine 
hi iN “part of ae work done by any of the associations Peg general features of the work, ‘‘derived prod- borers illustrate one of the most difficult problems in 
oe Pn Bn with this vil hl viclation: off tha ucts, ae — timber physics,’’ ‘‘wood preservation. The specimens showing what can be 
: F ¢ : preservation’’ and ‘‘pulp and paper.’’ The g 1 done by way of making wood fire-resistant, and par- 
£ laws of the States or of the nation. Manufacturers who hens “s aoe aper. 1€ genera / dy ay aking woo re-resistant, and pat 
oad doubt this statement can very readily satisfy themselves — will consist of a colored photograph of the ticularly the actual tests on fire-resistance will receive 
é of Its truth. No lumberman should hesitate to identify /aboratory, a short statement as to the purpose of considerable attention. ‘ 
on, himself with the association to which he should properly the organization and an exhibit showing on a small a 
W- belong, because of fear of the law, or criticism by the scale the waste incident to lumber operations, together Small Running Model. 
. ’ han r befor 7? : TREE eee c is, togethe ji : 
ne citi seaeans aa 2 aman te gor cane- with illustrations of close utilization as applied to both The paper machine is a small running model. It 
a trial development. There are many who feel that failure — coniferous and the hardwoods. There will be three will be used in explaining the process of making paper 
e on the part of business men to identify themselves with ooths at the exposition given over to the Forest Prod- from wood. The samples of paper made at this labora- 
are, association work manifests a lack of progressiveness, ucts Laboratory, the general exhibit occupying the tory from woods not generally used, in comparison with 
we- taannOns Gunton. ane Sined-eoeee airlt. a de ae hee ; the standard woods, will show the possibility of using 
ti cuit st aden an ta taskionen morning eae 1e following is a list of the exhibits by sections: new species as opportunity offers, or of using the mill 
e agree ras 4 j "jac if ] t 
: can present. Besides the activities of the manufacturers Derived Products. waste from various species used for jumber. 

The of numberless competitive materials, (the aggregate effect ML , Sections of a cupped and a boxed tree to illustrate The Forest Service has done considerable to encour- 
} of which must not be minimized), there are hes be met eos of turpentining. Samples to show steps in refining age the use of the cup system of turpentining, which 
c1- in some way the constantly arising problems of transpor- aa ae eee P is not as injurious to the tree as th xing | ( 
rent tation, questions of the most complete utilization of the wilh er a rote ye steps” in the manufacture and and the exhibit will show tt wae " oe ee l, 
ted timber, the forestry propaganda, the a of °c) Bottled mentee cerniae sam ts of the d to injury to tree and tifferen ‘© vo 1a. ee 

ie markets, and even the increased demand on the part of ferent. consti ta mE keg ng relative amounts of the dif- jury da ¢ nee in yield. 

; 2 ere istituents lyn: , ‘ . “rer 
the business public with which we deal, that the lumber (a) oe enue Fon ae amg A small tree representing the annual growth of tim- 
industry,—the second manufacturing industry of America, (e) Specimens of chestnut, oak and hemlock bark and ber and another three times as large representing 

IN —shall oxprees itself upon many questions of national samples. of leather tanned with cach. . the annual cut are intended to impress this relation of 
COnseauenee (tf) Samples of needle oils and products to illustrate growth to ¢ serv vi i 
ee : ene Pee i strate g o cut upon the observer. Along with this the 
Membership in a lumber manufacturers’ association im- their use. . sto ; z. iS 11s the 
\Osi- piles, Surearmats, luerber grades, of unitorintey ane de- Timber Tests. pile oe in the a _ = of Fg Nog 
1 be pendability, conformity to the customs and usages o e (a) A complete set of specimens showing the ‘vari sawdust ete., as compared to the pile of lumber from 
po. plumber trade, without which the business would become  methoa® of {eating the strenath of tinbergy = (* VONOWS a single free, all in relative amounts, will bring out a 
chaotic, s - »)) A diagram showing the relation betwee > specific -onditi g i Rw ide is 
held ber to participate with others in bearing his full share of gravity and the strength of timber. ee ee vy ‘e ‘ial ill Lage a ae os side of this 
um. tne expense of doing those things necessary for the pro- (c) Tested specimens illustrating investigations on joints material will be placed aacther plan showing that the 
are tection and advancement of the business. and fastenings. — : * waste can be used for such products as paper pulp and 
a The associations have done a great work which is not vi (a) A model impact machine. This test illustrates the istillation purposes. 
aval calculable in dollars and cents. Obviously the more gen- ‘“"0¢k-Tresisting ability of timber. 
ti ; eral support they receive from those for whose interests Timber Physics. Shrinkage of Wood. 
19601 they are organized, the more results they can accomplish, (a) A model dry kiln partly in motion The Wore a : . 
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It is widely known that the weight of wood has 
a direct bearing on its strength. A diagram will show 
definitely what this relation is. A number of vehicle 
parts, joints and fastenings ete., will illustrate how 
these are tested. From such tests the data for design 
ete., are derived so as to secure the proper species as 
well as the best construction. 


MODELS SHOWING PROPER LUMBERING. 


In the Forest Service exhibit at the exposition there 
will be two models showing proper lumbering condi- 
tions and how the Government sells its timber. These 
models represent an acre of western yellow pine land 
in a national forest of the Southwest before and after 
logging. 

In the model showing the stand before the lumber- 
man goes into it the trees range from those only a few 
years old to large, overmature, stag-headed individuais 
more than ready for the ax. In the second model the 
mature trees and all others larger than a certain diam- 
eter have been cut down and made into logs and cord- 
wood. In this, as in all Government sales, the stumps 
are cut low to avoid unnecessary waste, logs are taken 
to a small diameter well up into the tree, and such 
material as is not fit for lumber is converted into cord- 
wood. Together, the models show the care which the 
Government requires of lumbermen in felling old trees 
so that the young growth is not injured. The brush 
is piled in heaps for burning after the lumber has been 
removed, in order that the fire menace which foresters 
say usually follows lumbering may be done away with. 
The models are on a scale of about one inch to five 
feet, so that trees approximately 100 feet tall are 
about 20 inches high in the models. 

It is the intention of the Forest Service to have these 
models set forth certain points in regard to the timber 
sales conducted by the Government. They will demon- 
strate, in the first place, that the timber on the na- 
tional forests is for use; placards tell how it is sold 
to the highest bidder when it is wanted for commercial 
purposes, and how it may be given away to local set- 
tlers and prospecters for developing homesteads or mines. 
The models themselves indicate that the timber is cut 
in such a way as to eliminate all avoidable waste of 
wood and to secure a continuance of the forest crop, 
not only for timber production but for the protection 
of the soil. They further show the fundamental prin- 
.ciples applicable to many logging operations; that the 
mature and overmature trees should be removed, that 
thriftily growing young trees should be left to produce 
seed and insure a reproduction of the stand, and that 
the young growth should be protected from damage in 
lumbering operations. 

The models are supplemented by a graphic chart, 
which shows by pictured piles of money and by conven- 
tional trees of graded size the increase of timber sales 
on the national forests from 1905 to 1913, inclusive. 
In 1905 the timber sold from the national forests aggre- 
gated 96,000,000 board feet, which brought the Govern- 
ment no more than $85,000. Three years later the 
amount of timber sold increased to nearly 390,000,000 
board feet, and the money received rose to $735,000. 
In 1911, 830,000,000 board feet sold for more than $2,- 
000,000, and in 1913 more than 2,000,000,000 feet 
brought in contracts amounting to $4,500,000. Not all 
this money was received in any one year, because 
national forest timber is sold on contracts which range 
from one to twenty-five years, and it is paid for as cut. 


WOOD PRESERVING EXHIBIT. 


Realizing that the Forest Products Exposition shows 
the best opportunity ever presented for exploiting the 
need of wider use of preserved timbers, the American 
Wood Preservers’ Association will have an elaborate 
exhibit. A Forest Service bulletin issued several years 
ago made the estimate that about $72,000,000 could be 
saved if wood used in all kinds of structural work were 
properly preserved. Since then it has been estimated 
that the proper treatment of wood will increase this 
amount of saving to $100,000,000. 

The American Wood Preservers’ Association exhibit 
will show the development of the industry to have 
trebled in the number of plants and quadrupled in the 
capacity of output during the last ten years. The won- 
derful saving of treated over untreated materials from 
every standpoint will be indicated by charts and 
graphic representations. Adaptability to treatment 
will be shown in connection with all the commercial 
woods of the country and the preservatives and proc- 
esses best suited for the different species of wood under 
different conditions will be demonstrated. Railroad 
ties are now treated to the extent of over 32,000,000 
annually and this treatment, of course, represents the 
most important phase of the preservers’ industry. 

However, wood chemically treated in a hundred dif- 
ferent forms for miscellaneous uses will be shown by 
actual wood specimens. This miscellaneous material 
list includes piling, poles, paving blocks, construction 
timbers, cross-arms, fence posts, mine timbers and 
lumber of all kinds. Many actual specimens of treated 
material which has seen long service will be shown as 
undeniable proof of the efficiency of chemically pre- 
served wood. One piece of creosoted piling that hai 
been in service for thirty-seven years in teredo-infested 
waters at Galveston, Tex., will be on exhibition. There 
will also be wood blocks which have served as flooring 
for over thirty years. Creosoted ties that are in a good 
state of preservation and have been used for thirty 
years will be shown in comparison with untreated tics 
that have yielded to wear and tear in a period of six 
years, 

The possibilities of treating wood such as gum, sap 





pine, beech and other hardwoods so that they will 
resist decay almost indefinitely will be shown. The 
development of wood preserving has opened up an 
enormous field in the utilization of timber for which 
there is little or no market in the untreated state. 

Other things that will be demonstrated at the exhibit 
will be the advantages of framing timber before treat- 
ment, the boring and adzing of cross ties before treat- 
ment, the distribution of preservatives in various 
woods and the application of wood principles in the 
preservative process and ultimate use of material. 

One feature of the exhibit will be a model of a 
typical plant and yard showing the equipment and 
general layout of a general plant. There will also be 
a model of a creosoted silo. 

The use and character of treated material in all 
forms will be demonstrated and not only will the ex- 
hibit be a field for lumbermen, architects and engineers 
but the general public itself will be made to realize 
the magnitude and economic importance of the wood 
preserving industry. 

Wood preservation is one of the potent factors in 
conservation and actually, from the standpoint of con- 
servation, the exhibit will be one of the most interest- 
ing and valuable that will be found at the Forest 
Products Exposition. ; 


HOO-HOO DAY. 


The exposition management has set aside Friday, 
May 8, as Hoo-Hoo day. All loyal Hoo-Hoo are asked 
to make an effort so to arrange their affairs as to visit 
the exposition on that date. Vicegerent Snark Dar- 
lington is making arrangements to hold a big concate 
nation in the evening, the exposition management hav 
ing turned over the annex to the Coliseum for that 
purpose. Brothers in Illinois, Wisconsin, Iowa, Indiana 
and Michigan are invited and urged to get at least one 
candidate and bring him along. It should be a com- 





DAILY EDITIONS 


will be issued by the AMERICAN LUMBERMAN 
to cover in a comprehensive manner the greatest 
single event in the history of the lumber indus- 
try —the Forest Products Exposition at Chi- 
cago, April 30 to May 9 and at New York, May 
21 to May 30. 


THE DAILY EDITION 


will present each morning the day’s program 
and features, together with all news of the ex- 
positions and illustrative descriptive articles cov- 
ering the several branches of forest products 
It will be distributed to visitors in 
attendance at both expositions and will be 
mailed to thousands of lumber companies, wood 


industries. 


consuming factories, railroad purchasing depart- 
ments and other interests selling and utilizing 
wood products. 

IMPORTANT: If you wish the entire 18 issues 
forwarded by mail, free of charge, send your 
request AT ONCE, enclosing 36 cents to cover 
postage. 

AMERICAN LUMBERMAN, 


431. South Dearborn Street, Chicago. 











paratively easy matter to initiate 100 kittens on that 
night. Adherents of the Great Black Prince are urged 
to make this the banner concatenation of the year. 
Application blanks will be sent immediately by address- 
ing H. B. Darlington, care of the AMERICAN Lumber- 
man, Chicago. 


EXPOSITION NOTES. 


The Manufacturing Woodworkers’ Underwriters will 
have an exhibit at the Coliseum occupying booth C 13. 


At the New York show the Wholesale Lumber Deai- 
ers’ Association of Philadelphia will have an attrac- 
tive exhibit. 

Moving pictures of every activity that is found in 
the realm of the lumber industry will be one of the 
distinct features of the exposition. 


The United States Forest Service exhibit of tke 
Department of Agriculture will have one of the most 
extensive that the Government has ever had in this 
country. 


The exhibit of the North Carolina Pine Associa- 
tion has been in Chicago several days, receiving its 
finishing touches at the plant of the Chicago Varnish 
Company. : 


The Lumbermen’s Association of Chicago will have 
a booth at the exposition in charge of the entertain- 
ment committee.of the association and members’ ladies, 
who will be welcome and receive all guests. 


R. H. Morris, chief inspector of the North Carolina 
Pine Association, reached Chicago during the week 






from Norfolk, Va., to superintend the finishing touches 
upon the North Carolina pine exhibit, which reached 
Chicago several days previous. 


Although it was planned that the pupils from the 
Chieago public schools, one from each room above the 
eighth grade, who would attend the exposition free, 
would be admitted on two different days, the plan has 
been changed and the pupils will visit the show one 
day earlier and this day will be Friday, May 1. 


Among the many associations that will have ex- 
hikits at the exposition are: the National Lumber Man- 
ufacturers’ Association, West Coast Lumber Manufac- 
turers’ Association, Yellow Pine Manufacturers’ Asso- 
ciation, Southern Cypress Manufacturers’ Association, 
Western Pine Manufacturers’ Association, Northern 
Pine Manufacturers’ Association, North Carolina Pine 
Association, Northern Hemlock & Hardwood Manufac- 
turers’ Association, Michigan Hardwood Manufactur- 
ers’ Association, Gum Lumber Manufacturers’ Association, 
Redwood Mill Owners’ Association, Northern White 
Cedar Association, National Box Manufacturers’ Asso- 
ciation, American Forestry Association, and the Ameri- 
can Wood Preservers’ Association. 





NORTHERN PINE PRODUCTION. 

MINNEAPOLIS, MINN., April 22.—The recession in pro- 
duction and shipment of northern pine lumber continues, 
according to the summary of reports for March made by 
thirty-nine mills to the Northern Pine Manufacturers’ 
Association. Lumber production for the month was 36,- 
237,138 feet, compared with production of 57,512,809 feet 
for March of last year by forty-seven mills. The decrease 
was 21,275,671 feet or 37 percent. The production for 
three months this year was 110,905,213 feet, compared 
with 178,663,244 feet for the same months last year, a 
decrease of 37.9 percent. Lath production for the month 
was 7,381,050, compared with 16,177,076 last year, and 
for three months it was 27,284,545 feet compared with 
52,334,575 for the same months last year. 

Shipments of lumber for March were 73,982,841 feet, 
compared with 94,605,481 feet last year, a decrease of 
20,622,640 feet or 21.8 percent. Shipments for three 
months were 190,005,537 feet, compared with 295,025,481 
feet for the corresponding months of 1913, a decrease of 
35.6 percent. Lath shipments for March were 20,291,350, 
compared with 26,881,700 for the same month last year, 
and for three months they were 53,592,700, compared 
with 84,693,100 for the corresponding months last year. 





PRACTICAL BRIQUETTING. 


Consul-General R. E. Mansfield, of Vancouver, B. C., 
has made an interesting report upon the briquetting of 
sawdust as carried on by plants at Victoria and at Var. 
ecouver. At the former place bark and slabs are used, 
as well as sawdust, being passed through shredding 
machines and reduced to fine particles from the size of a 
match to a quarter of an inch in thickness. The mate- 
rial is entirely kiln-dried, then compressed by machin 
ery into rolls 3 inches in diameter, which are held together 
by wrapping with a 7-ply tarred jute string. No other 
bond or binder is used. 

In the other process wood refuse 65 percent, coal 25 
percent, and pitch tar or oil 10 percent, are thoroughly 
mixed together and compressed in a machine having a 
maximum pressure of 10,000 pounds to the square inch. 
The product occupies one-half more space than an equal 
weight of coal. 

The report gives cost of manufacture and of delivery 
within a mile of the factory at $3 a ton, which is much 
less than the cheapest grades of Pacific coast coal. Tests 
of the fuel have shown 8,614 British thermal units to 
the pound, with 214 percent of ash. 


COUPON SYSTEM LAWFUL. 


KLAMATH FALLS, ORE., April 18.—It took a jury just 
twenty minutes to decide that the Weed Lumber Com- 
pany, of Weed, California, did not violate the law when 
it issued coupons to employees, which were used as a 
medium of exchange at the company’s store, etc. The 
case was taken into court at Yreka by a Weed business 
man who held that the company was paying employees 
in non-negotiable paper, a practice that is prohibited by 
California statutes. The merchant presented a consider- 
able number of coupons for redemption but this was 
refused. 

he practice of issuing coupons has been in use for 
some time at the Weed plant. This is the first complaint 
made against it. Despite his defeat, the merchant who 
brought the action says he will bring a stronger case 
into court at a later date. The trial attracted wide at- 
tention, owing to the importance of the question at issue, 
and many witnesses were examined. 





DBL Owens 


GOVERNMENT publications do not appeal much to the 
American sense of humor, but there is something de- 
cidedly funny in an item of information contained in a 
recent Press Bulletin of the United States Geological 
Survey. A California flood recently deposited near 
Sanger, Cal., with other debris, a machine which was 
promptly described by a local paper as an infernal con- 
trivance, consisting of clock works attached to a brass 
cylinder, all enclosed in a glass case. Fortunately, the 
local report states, the machine was not loaded with 
nitroglycerine when found. The Geological Survey sup- 
plements this newspaper report with the information 
that the instrument in question was a Friez automatic 
river gauge, which for nearly eleven years had been re 
cording the rise and fall of King River for the Federal 
Government. 
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RIVER DRIVE — 
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Twas ’64 or 765 

We drove the great Round River 
Drive; 

’Twas ’65 or ’64— 

Yes, it was durin’ of the war, 

Or it was after or before. 

Those were the days in Michigan, 

The good old days, when any man 

Could cut and skid and log and haul, 

And there was pine enough for all. 

Then all the logger had to do 

Was find some timber that was new 

Beside a stream—he knew it ran 

To Huron or to Michigan, 

That at the mouth a mill there was 

To take the timber for the saws. 

In those old days the pioneer 

He need not read his title clear 

To mansions there or timber here.) 

Paul Bunyan, (you have heard of Paul? 

He was the king pin of ’em all, 

The greatest logger in the land; 

He had @ punch in either hand 

(nd licked more men and drove more 
miles 

And got more drunk in more new styles 

Than any other peavey prince 

Before, or then, or ever since.) 

Paul Bunyan bossed that famous crew: 

A buneh of shoutin’ bruisers, too— 

Black Dan MacDonald, Tom McCann, 

Dutch Jake, Red Murphy, Dirty Dan, 

And other Dans from black to red, 

With Curley Charley, yellow-head, 

(nd Patsy Ward, from off the Clam— 

The kind of gang to break a jam, 

To clean a bar or rassle rum, 

Or give a twenty to a bum. 


Paul Bunyan and his fightin’ crew, 

In ’64 or ’5 or 72, 

They started out to find the pines 
Without much thought of se tion lines. 
So west by north they made their way 
One hundred miles until one day 
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They found good timber, level land, 
And roarin’ water close at hand. 


They built a bunk and cook-house 
_ there; 

“hey didn’t know exactly where 

‘ was and, more, they didn’t care. 
Gefore the Spring, I give my word, 
‘ome mighty funny things occurred. 


Now, near the camp there was a spring 
‘hat used to steam like everything. 
One day a chap that brought supplies 
‘lad on a load of mammoth size, 

\ load of peas. Just on the road 
Seside the spring he ditched his load 
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And all those peas, the bloomin’ mess, 
Fell in the spring—a ton I guess. 

He come to camp expectin’ he 

Would get from Bunyan the G. B. 
But Joe the Cook, a French Canuck, 
Said, ‘‘Paul, I teenk it is ze luck— 
Them spring is hot; so, Paul, pardon, 
And we will have ze grand bouillon! ’’ 


To prove the teamster not at fault, 
He took some pepper, pork and salt, 
A right proportion each of these, 

And threw them in among the peas— 
And got enough, and good soup, too, 
To last the whole of winter through. 
The rest of us were kind of glad 

He spilt the peas, when soup we had 
Except the flunkeys; they were mad 
Because each day they had to tramp 
Three miles and tote the soup to camp. 


Joe had a stove, some furnace, too, 
The size for such a hungry crew. 
Say what you will, it is the meat, 
The pie and sinkers, choppers eat 

That git results. It is the beans 

And spuds that are the best machines 
For fallin’ norway, skiddin’ pine, 

And keepin’ hemlock drives in line. 
This stove of Joe’s it was a rig 

For cookin’ grub that was so big 

It took a solid cord of wood 

To git a fire to goin’ good. 

The flunkeys cleaned three forties bare 
Each week to keep a fire in there. 
That stove’s dimensions south to north, 
From east to westward, and so forth, 
I don’t remember just exact, 

And do not like to state a fact 
Unless I know that fact is true, 

For I would hate deceivin’ you. 

But I remember once that Joe 

Put in a mammoth batch of dough; 
And then he thought (at least he tried) 
To take it out the other side. 

But when he went to walk around 
The stove (it was so far) he found 
That long before the bend he turned 
The bread not only baked but burned. 


We had two coons for tiunkeys, Sam 

And Tom. Joe used to strap a ham 

Upon each foot of each of them 

When we had pancakes each A. M. 

They ’d skate around the stove lids for 

An hour or so, or maybe more, 

And grease ’em for him. But one day 

Old Pink-eye Martin (anyway 

He couldn’t see so very good), 

Old Pink-eye he misunderstood 

Which was the bakin’-powder can 

And in the dough eight fingers ran 

Of powder, blastin’-powder black— 

Those niggers never did come back. 

They touched a cake, a flash, and poof! 

Went Sam and Tommie through the 
roof. 

We hunted for a month or so 

But never found ’em—that, you know, 

It was the year of the black snow. 


We put one hundred million feet 

On skids that winter. Hard to beat, 
You say it was? It was some crew. 
We took it off one forty, too. 

A hundred million feet we skid— 
That forty was a pyramid; 

It runs up skyward to a peak— 
To see the top would take a week. 
The top of it, it seems to me, 

Was far as twenty men could see. 
But down below the stuff we slides, 
For there was trees on all four sides. 


And, by the way, a funny thing 
Occurred along in early Spring. 


One day we seen some deer tracks 
there, 

As big as any of a bear. 

Old Forty Jones (He’s straw-boss on 

The side where those there deer had 
gone) 

He doesn’t say a thing but he 

Thinks out a scheme, and him and me 

We set a key-log in a pile, 

And watched that night for quite a 
while. 

And when the deer come down to drink 

We tripped the key-log in a wink. 

We killed two hundred in the herd— 

For Forty’s scheme was sure a bird. 

Enough of venison we got 

To last all Winter, with one shot. 


Paul Bunyan had the biggest steer 
That ever was, in camp that year. 
Nine horses he’d out-pull and skid— 






He weighed five thousand pounds, he 
did. 

The barn boss (handy man besides) 

Made him a harness from the hides 

Of all the deer (it took ’em all) 

And Pink-eye Martin used to haul 

His stove wood in. Remember yet 

How buckskin stretches when it’s wet? 

One day when he was haulin’ wood, 

(A dead log that was dry and good) 

One cloudy day, it started in 

To rainin’ like the very sin. 

Well, Pink-eye pounded on the ox 

And beat it over roads and rocks 

To camp. He landed there all right 

And turned around—no log in sight! 

But down the road, around the bend, 

Those tugs were stretchin’ without end. 

Well, Pink-eye he goes in to eat. 

The sun comes out with lots of heat. 

It dries the buckskin that was damp 

And hauls the log right into catup! 


That was a pretty lucky crew 

And yet we had some hard luck, too. 

You’ve heard of Phalen, double-jawed? 

He had two sets of teeth that sawed 

Through almost anything. One night 

He sure did use his molars right. 

While walkin’ in his sleep he hit 

The filer’s rack and, after it, 

Then with the stone-trough he col- 
lides— 

Which makes him sore, and mad be- 
sides. 

Before he wakes, so mad he is, 

He works those double teeth of his, 

And long before he gits his wits 

He chews that grindstone into bits. 


But still we didn’t miss it so; 
For to the top we used to go 
And from the forty’s highest crown 
We’d start the stones a-rollin’ down. 
We’d lay an ax on every one 
And follow it upon the run; 
And, when we reached the lowest ledge, 


-Each ax it had a razor edge. 


So passed the Winter day by day, 
Not always work not always play. 
We fought a little, worked a lot, 

And played whatever chance we got. 


Jim Liverpool, for instance, bet 
Across the river he could get 

By jumpin’, and he won it, too. 

He got the laugh on half the crew: 
For twice in air he stops and humps 
And makes the river in three jumps. 


We didn’t have no booze around 
For every fellow that we found 
And sent to town for apple jack 
Would drink it all up comin’ back. 


One day the bull-cook parin’ spuds 


He hears a sizzlin’ in the suds 

And finds the peelin’s, strange to say, 
Are all fermentin’ where they lay. 
Now Sour-face Murphy in the door 
Was standin’, And the face he wore 
Convinced the first assistant cook 
That Murphy soured ’em with his look. 
And when he had the parin’s drained 
A quart of Irish booze remained. 
The bull-cook tells the tale to Paul 
And Paul takes Murphy off the haul 
And gives him, very willingly, 

A job as camp distillery. 


At last, a hundred million in, 
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’Twas time for drivin’ to begin. 

We broke our rollways in a rush 

And started through the rain and slush 

To drive the hundred million down 

Until we reached some sawmill town. 

We didn’t know the river’s name, 

Nor where to someone’s mill it came, 

But figured that, without a doubt, 

To some good town ’twould fetch us 
out 

If we observed the usual plan 

And drove the way the current ran. 


Well, after we had driven for 

At least two weeks, and maybe more, 
We come upon a pyramid 

That looked just like our forty did. 


Some two weeks more and then we 
passed 

A camp that looked just like the last. 

Two weeks again another, too, 

That looked like our camp, come in 
view. 


Then Bunyan called us all ashore 

And held a council-like of war. 

He said, with all this lumbering, 

Our logs would never fetch a thing. 

The next day after, Sliver Jim 

He has the wits scared out of him; 

For while he’s breakin’ of a jam 

He comes upon remains of Sam, 

The coon who made the great ascent 

And through the cookhouse ceilin’ 
went 

When Pink-eye grabbed the fatal tin 

And put the blastin’.powder in, 


And then we realized at last 

That ev’ry camp that we had passed 
Was ours. Yes, it was then we found 
The river we was on was round. 
And, though we’d driven many a mile, 
We drove a circle all the while! 

And that’s the truth, as I’m alive, 
About the great Round River drive. 


What’s that? Did ever anyone 

Come on that camp of ’61, 

Or ’63, or 765, 

The year we drove Round River drive? 

Yes, Harry Gustin, Pete and me 

Tee Hanson and some two or three 

Of good and truthful lumbermen 

Came on that famous camp again. 

In west of Graylin’ 50 miles, 

Where all the face of Nature smiles, 

We found the place in ’84— 

But it had changed some since the war. 

The fire had run some Summer through 

And spoiled the logs and timber, too. 

The sun had dried the river clean 

But still its bed was plainly seen. 

And so we knew it was the place 

For of the past we found a trace— 

A peavey loggers know so well, 

A peavey with a circle L, 

Which, as you know, was Bunyan’s 
mark, 

The hour was late, ’twas gittin’ dark; 

We had to move. But there’s no doubt 

It was the camp I’ve told about. 

We eastward went, a corner found, 

And took another look around. 

Round River so we learned that day, 

On Section 37 lay. 
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Rio DE JANEIRO, BraziL, March 1.—We arrived in the 
harbor at Rio de Janeiro at 10 p. m., Tuesday, Febru- 
ary 24. This has been generally known as the hand- 
somest harbor in the world and we were very anxious 
to enter during daylight. The boat’s time schedule 
prevented. In the darkness the boat slowly entered 
the narrow channel, guided by the usual and custom- 
ary lights, but after passing the mountain of rock 
known as ‘‘Sugar Loaf’’ a most beautiful sight was 
presented to our view. We learned that it was the 
last night of the carnival season, and therefore in 
addition to the ordinary lights that followed the dock 
lines for miles inland the _ boat’s electric © lights 
apparently had been strung wherever they could be 
placed. All kinds and descriptions of boats were so 
decorated, the most impressive being the large and 
small war boats, torpedoes, ete., and it appeared from 
the display that Brazil has quite a fleet. A naval 
parade was in progress and we were all more than 
pleased with our entrance to Rio’s beautiful harbor. 

We were not permitted to land, account the usual 
delay—awaiting the arrival of the doctor and the 
eustom house officials—until the following morning. 
This caused some disappointment, as we should have 
liked to see the closing carnival hours. 


Brazil’s Beautiful Capital. 


Rio is a wonder. 

After landing we took autos and were rapidly taken 
to the hotels. The first impression was one of surprise, 
and this continued all during our stay. A beautiful 
eity with magnificent buildings, boulevards, streets, 
parks, all clean, located in a spot that ten to twelve 
years ago was a menace, infected by fevers and dis- 
ease in general, does not appear possible. 

To write about Rio one could use all the adjectives 
descriptive of beauty, and still fail to do it full 
justice. 

Commencing with the harbor the situation of the 
eity—in fact, viewing it from any angle—I can not 
see how any city anywhere could be more beautiful— 
wide streets (they were formerly all very narrow), 
avenues that have been cut through the city, all gave 
one the idea that those who are responsible for these 
improvements considered only how good and beauti- 
ful they could be made, expense apparently being a 
secondary consideration. 

A great many natural conditions add to the beauty— 
mountains, water, tropical foliage, ete. The royal 
palms, I was informed, had been planted. There are 
a great many of these in the streets as well as in pub- 
lic and private grounds, but one avenue and those in 
long rows in the botanical garden deserve especial 
mention. I would estimate them at 75 to 100 feet 
high and many 7 feet in circumference. I was told 
they vary in age from 30 to 106 years. The oldest 
one is marked and pointed out to the traveler. 

Local Transportation. 

Taxicabs and autos are plentifui. Taxicab rates 

are 8 to 10 milreis per hour—$2.65 to $3.33; autos, 10 


milreis per hour. Two men are required on the 
driver’s seat to obey the law’s requirements, one of 


whom must never leave the seat in the machine, I 
had never seen such apparent disregard for either 


the occupants of machine or pedestrians, or disregard 
for the ordinary rules of the road. The ‘‘speed limit’’ 
is supposed to be thirty-five miles per hour. The 
only limit that I observed appeared to be the limit 
of speed the machine could produce. A request to the 
chauffeur to go slow may result in such conditions for one 
or two blocks only. 

To take in some of the beauties of the city horse 
rigs or tram cars are quite desirable. The Spanish 
or Brazilian style of architecture prevails—variegated 
edlors, columns, statuary, iron fences of beautiful 
design; but in connection with this the surrounding 
foliage, flowers, trees, etc., all seem to blend together 
to make a harmonious picture. 


High Class Building. 


The buildings are generally brick construction, built 
in such a way that cement is used for the outside 
walls. The trimmings, ornamentations ete, in some 
cases consist of marble or granite, but usually it is 
cement made in perfect imitation. 

The Monroe Building, which was Brazil’s building 
at the St. Louis Fair, was taken down there, moved 
to Rio and now stands in a beautiful location, occupy- 
ing a block. Other impressive, beautiful public and 
private buildings are in the immediate vicinity. The 
municipal theater is the handsomest theater or opera 
house I have ever seen and one of which any city 
might well be proud. The municipality also have a 
plan of public policy whereby they erect very hand- 
some homes to be sold on long time payments up to 
twelve years, at a low rate of interest, to workmen 
who learn a trade, viz., carpenters, machinists, plumb- 


ers, chauffeurs ete. In one ease [I was in- 
formed that the plan in addition to the houses 
included a church and _ school for use of the 


employees. 

These homes are not cheap or shoddy looking, but 
good, substantial buildings, in good locations, one lot 
being built near the Botanical Garden and on the 
beach of the bay. A short distance beyond similar 


locations are occupied by some of the most beautiful 
homes of the wealthiest residents, 


By Herman H. Hettler, of Chicago—Third Instalment. 





Work and Play. 


I suppose the people attend to their business, as 
there is lots to be done, but the hours are peculiar. 
Coffee and rolls in the room while dressing take the 
place of our breakfast; 11:30 a. m. until 1:30 or 2 p. 
m. is the breakfast hour, during which time business 
is practically suspended; 4 p. m. to 5 p. m. coffee (or 
tea) time. Cafes and restaurants are plentiful and 


well patronized. Men and women drink coffee and 
chat; not observing what we call ‘‘pink teas,’’ but 


the coffee is used in place of liquors by those who 
really desire it or those who want the sociability. 
During certain hours traffic is entirely suspended 
in some of the principal shopping avenues and streets, 
thus enabling pedestrians to walk in the streets in- 
stead of being confined to the narrow sidewalks. 
The people of Rio evidently like amusements or 
stunts with thrills. One of these is a trip up the 
mountain to Sugar Loaf via a cable to a hight of 
1,200 feet. A car hangs suspended from the cable 
and the ascent is made as comfortably as taking a 
trip by elevator up one of our own skyscrapers. 
However, it does not appear the same and looks and 
probably is more dangerous. You enter a car at the 
station and are conveyed at an angle of about 45 
degrees to the top of the first mountain. Here a stop 
is made for the view, rest or refreshments, and then 
you enter a second car, when at a more acute angle 
you are transported to the top of Sugar Loaf. The- dis- 
tance about 5,200 feet can be made in ten minutes. 


Topographical Features. 

Sugar Loaf is a mountain, a huge, bare rock that 
stands at the entrance of the harbor. A _ beautiful 
view of harbor and city can be had from here. The 
city spreads out like a map, showing the buildings, 





& eo 





PALACIO RIO NEGRO, PETROPOLIS. 


mountains, valleys, ete., but of particular interest is to 
note the straight lines that were followed when the 
wide avenues were cut through the city. 

The entrance to tne harbor at this point is only 
about one-half a mile wide. The length is approxi- 
mtely 13 miles and the width at some points 35 miles. 
A fort is located on each side of this entrance, a 
small one on a rock about one-third the distance across, 
and another, being the older fort, is on an island 
just inside the harbor. 

At the foot of Sugar Loaf is a small island which 
I was told was the landing place of the first settlers 
and the site of the original city of Rio. 

There are a great many drives up and around the 
mountains, some quite safe and others that are con- 
sidered dangerous. A grand trip can be taken via 
‘cog rail’? road up Corcovado Mountain to a peak 
which is about 2,500 feet high. The trip gives one 
a wonderful opportunity for seeing trees, shrubs, flow- 
ers of brilliant colorings, acacias, orchids ete. 

The principal drive is the Avenida Beira-Mar, four- 
teen miles along the bay. This consists of a mag- 
nificent sea wall, fine cement sidewalks, double as- 
phalted roadway, double rows of trees between the 
driveway and parkway, in the center. Back of these 
there is a Belgium block pavement for tram cars and 
traffic teams. A nearby city or resort is the New- 
port of Rio. Petropolis is located high up in the 
mountains and I am told it is always cool there. The 
trip is made in part on ordinary railroad regulation 
engine or at the foot of the mountain a cog wheel en- 
gine is used to make the ascent. Many of the wealthy 
people have their summer homes here and, of course, 
there are many beautiful places. 


Society and Currency. 


We were tendered a reception by the president and 
his wife. The president does not speak English, but 
his wife does with a charming French accent. They 
have beengnarried but a short time. I was told the 
age of the president is about 60 and his wife 28. The 
cordial manner in which we were received made the 
visit a very pleasant. one. 

The standard of money is the milreis, written thus 
‘¢1$000.’? I always supposed the ‘‘$’’ (dollar mark) 
was distinctly U. S. The unit is 100 reis. One 
thousand milreis equals 3314 cents; or 3 equals one of 
our dollars, Coins are 100, 200, 400, 1,000 and 2,000 mil- 





reis; bills, 5, 10, 20, 50, 100, 1,000 milreis. One hun- 
dred reis is the smallest coin and equals 314 cents. 
I failed to note anything outside of a domestic post- 
age stamp that could be purchased for a coin of that 


value. English sovereign, $4.87144, will purchase 15 
milreis, Our own $5 will get only the same number 


at hotels, but banks allow the additional 1214 cents. 

Street car fares are in zones. One line charges 8 
and 6 cents, another 3, 6 and 10 cents, according to 
distances traveled. If you cross from one zone to 
another two fares are exacted. Very good trolley 
ears usually have a ‘‘trailer.’’ The first car is first 
class and more comfortable than the rear car, which 
is second class and the fares are less. 

A beautiful hotel is located on the side of a moun- 
tain, the ‘‘International,’’ about forty-five minutes out 
of the city, which I am told has some rooms with 
bath, cottages, etc. 


Hotels and Cost of Living. 


We stopped at the Hotel Estrangeros (The 
Strangers) and were quite comfortable, but it seemed 
strange in such a beautiful city to enter a hotel room 
devoid of running water, with only the cheapest 
kind of furniture, bare floors, in fact necessities only, 
bed and two wooden chairs, and after being provided 
with a bath towel, walk to the end of a public hall, 
buy a cake of soap and if you want hot water make 
a special arrangement to light a small gas stove (for 
which you pay extra) before having your bath. No 
‘zooms with bath.’’ 

Brazil has a wonderful tariff or taxing system and 
the prices in general are the highest I have ever 
known. Milk is 16 cents per quart; potatoes $4 per 
bushel (very poor); eggs average 50 cents per dozen; 
salt, per quart, 50 cents; canned beans, 65 cents; 
canned fruits, 80 cents; a 5- or 10-cent cake of soap at 
retail, 45 cents, and for what we could secure of 
witch hazel for 25 cents, $1.82 was paid. Wages are 
not always in proportion; for example, street men 
(laborers), ten hours, $1.25; carpenter artisans, about 
$3; doctors, $7, while I was told the dentists charged 
from $10 to $20 per hour. 

The following memorandum was 
showing an average cost of living: 

For a family of four persons, man, wife and two 
children, such a family to live well, without undue 
extravagance, per annum; 


handed us as 


U.S. U.S. 
Cur. ency Currency 
ME ayn .s 651s ao wi $1,600 SOO e eee: 70 
Market and provisions 1,500 ST tcacewes Keaw 300 
WO BervAnte ....... 450 RPHOUOEEIR, 5 :0:5.4-4%s ale .4s0< 2,550 
ERMINE cielo» o's saws o10.wve 70 Life insurance ($5,000 
Fuel and heat....... 160 straight life)...... 150 





$6,850 
For an unmarried man: 
WITH 
_AT HOTEL, PRIVATE FAMILY. 
U.S. Currency. U.S. Currency. 








toom and board $2,000 $1,200 
OS Se Coe ert ee 160 160 
NII) bs aca ar rg a 0 ce ela bw 850 850 

Life insurance (straight life 
og a aa 150 150 
$3,160 $2,360 


Timber and Lumber. 

The railroads use wooden ties, principally native 
woods, but I was informed that in 1911-12 large quan- 
tities were imported from Australia on account of dif- 
ficulty in securing labor to get them out. Brazil has 
vast forests and a great deal of the lumber used is 
native woods. 

They have an abundance of many varieties of beautiful 
hardwoods suitable for furniture making ete. The only 
stock imported in large quantities is pitch pine, from 
our southern States. Sash, doors ete. are manufactured 
in Rio, as they have many woodworking plants. 

Rio imports of lumber during 1912 were about as 
follows: 

PRAUNINN AAD 5 iy Ge 0's 4:8 40 3 8.0058 
American red pine.......... 
Swedish pine 
Spruce 


51,500 M from United States 
3,700 M from United States 
6,400 M from Sweden 
3,000 M from Canada 

These woods are used principally for buildings, cas 
ings, flooring, ete. Pitch pine is especially liked, as 
it appears to be the only wood that will withstand the 
attack of ants, which abound, and therefore is used 
generally for floors and also for furniture, etc. 

1 called on Mr. Farquar, one of the greatest men in 
Brazil, who through his various companies is engaged 
in nearly every kind of development work, railroads 
as well as lumber, mining, ete. His office was in the old 
Liceo (Portuguese) or Port Lyceum office building erected 
ninety years ago. The original timbers, scantling, 
floors, etc., are in perfect condition—native wood. 

I wish to make particular mention of appreciation 
for many courtesies extended by J. Butler Wright, 
secretary of the embassy of the United States, and 
Albro L. Burnell, vice or deputy consul-genera! 
These gentlemen appear to have the confidence of the 
people of Rio and undoubtedly fill their respective 
positions in an able and creditable manner. 

The people of Brazil are wideawake and must num- 
ber in their ranks men of marked ability and intelli 
gence, otherwise they could not have created from a 
dirty, disease-laden village a magnificent city, clean 
and healthy, of which any country might be proud. 

Rio is worth seeing, no matter how far you may 
come, for it is beautiful. 
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MANY COMMERCIAL CLUBS PERFORM NOTABLE 
CIVIC WORK. 


In this department last week the suggestion was made that many of the defects 
and shortcomings of public administration are due to the iack of organization designed 
to make publie sentiment effective in favor of clean and efficient government. While 
at the beginning most so called commercial organizations throughout the country 
were formed, as their names indicate, to promote the interests of business men yet 
there have been remarkable changes in the policies of these organizations and remark- 
able extensions of their activities into fields that, if at all related to business, are 
only indirectly so. 

An investigation recently conducted by the Depzrtment of Commerce disclosed the 
fact that much of the most important work of commercial organizations throughout 
the country is of a civic rather than a commercial character. These organizations 
have busied themselves in one way or another with street lighting, street cleaning, 
public health, sewerage, marketing, street car and other transportation service, 


yood roads, street paving 


g, education, water supply and other similar civie and 


municipal questions. 


Advocating Bonds for Municipal Improvements. 

Through the activity of the Chamber of Commerce of Atlanta, Ga., the people of 
that city were induced to authorize a bond issue of $3,000,000 for municipal improve- 
ments. To attain that end the Chamber of Commerce first instituted an investigation 
through which data were collected to prove the necessity for immediately construct- 
ing sewage disposal plants, a waterworks system, new schooihouses ard making other 
civie improvements. A committee of twenty-five membe:s was then appointed to 
investigate every phase of the proposed bond issue and as a result a recommendation 
favoring the issue was made to the municipal authorities. In return the municipal 
authorities requested the chamber to conduct a campaign of education among the 
citizens to secure the necessary two-thirds vote for authorizing the bond issue. As a 
result of this campaign 84 percent of the registered voters cast their ballots and the 
entire dissenting vote numbered only 66. 

The same chamber secured two members from the Municipal Research Bureau, of 
New York, to investigate every branch of the city government and make comprehensive 
reports to the municipal government with recommendations for the betterment of 
existing conditions. Their reports were published and distributed throughout the 
community by the Chamber of Commerce. 


Supervising Municipal Work. 





construction, including comments and criticisms made by the inspectors and action 


taken in regard to them, as well as an audit of the moneys disbursed. As a result of 
this careful watching of the work some defects were found and through a protest 
made by the bureau payment was enjoined until the defects were corrected. 


Securing Modern Lighting System. 

The Retail Merchants’ Association of Sacramento, Cal., started a movement to 
secure a modern lighting system for the business section of the city. In this work it 
had the codperation of the Chamber of Commerce and several other local organizations. 
Preliminary to this movement the association had asked those of its members who 
made trips through the United States and foreign countries to study lighting systems 
in the cities they visited. The reports that these members made to the association 
furnished valuable information and the design finally suggested by the organization 
was approved by the other associations and by the municipality. 

The Retailers’ Association of Denver, Colo., when the method of disposing of the 
city’s garbage was under discussicn, mede a thorough investigation of the methods 
adopted in other cities and recommended to the city that a sterilization plant be 
installed. he city adopted the recommendation and constructed the plant. The 
Association of Commerce of St. Paul, Minn., has developed a strect lighting system 
for the downtown section of that city, three or four blocks at a time, until at present 
about fifty blocks are lighted. 

While iv the government report referred to only the larger cities were dealt with, 
yet in almost every case the work that has been carried en in these larger cities is of 
a character that could be performed in the smaller cities and towns; in fact the small 
cities and towns are in much greater need of this kind of work generally than are 
the larger cities. Where little or no work of the kind has been carried on a non- 
partisan organization, designed to stimulate interest in and secure support for such 
civic work is of more importance than in the larger cities where similar improvements 
have been made and have shown for themselves the many advantages that result. 


DEVELOPMENT NOTES. 


For A number of years bankers have shown a great interest in all movements de- 
signed to increase the productiveness and promote the general welfare of their 
communities. This tendency is manifested in a remarkable way by fruit and agri- 
cultural exhibits that have been conducted by bankers in cities of Western Michigan. 
These bankers have for a number of years displayed annually in their lobbies ex- 
hibits of fruit and vegetables and other farm products. 


* * > 








Another organization that has been doing splendid civic work 
is the Chamber of Commerce of San Francisco, which was 
established November 1, 1911, by consolidating several organ- 
izations. The civic work of the San Francisco chamber is 
largely done through its Inspection Bureau. Some years ago 
when the city was in need of many improvements such as 
sewers, schoolhouses, hospitals and a garbage disposal sys- 
tem, and when people were somewhat skeptical about bond 
issues, the Merchants’ Association—an organization that 
later was merged in the Chamber of Commerce—ix order to 
allay this apprehension, expressed its willingness, if the 
issue of bonds was authorized, to provide from its own funds 
for proper inspection of the work so that the public should 
receive adequate return for the money expended. At first 
only one man was employed to inspect sewer work and this 
work had only just begun when the fire of 1906 occurred. 
Later the Civie League of Improvement Clubs collected a 
fund by subscription and opened a bureau to continue the 
work, This bureau remained in existence until November 1, 


* 
1909, when the work was taken over by the Merchants’ Asso- Going To Need 


ciation, which in 1911 was merged with the Chamber of Com- 


ets Some Fencing 


Guarding the Public Interests. 

The inspection work referred to here is conducted by the 
chamber on the principle that although the city is doing the 
work, the Inspection Bureau, as the principal representative of 
interested citizens and tax payers, is entitled to know how the 
city’s money is being expended. The public authorities recog- 
nize this fact and very little friction has occurred, The bureau 
has undertaken also the supervision of the construction of school 
and hospital buildings, sewers, a water supply and fire protec- 
tion system, a garbage disposal system, a hall of justice, the 
city and county jails and the Geary Street Railway, which 
together represent an expenditure of approximately $30,000,000. 

Most of the time five inspectors were employed, besides an 
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this Spring, aren’t you? We've 
anticipated your needs and have 
a good stock of heavy galvan- 
ized wire fencing of different 
meshes and a lot of those water 
cured Cedar posts from which 
we can supply you the day you 
call. Prices are right, too. 


(Name and Address) 


THE PROSPERITY of the bankers of any community is not only 
directly dependent upon the prosperity of the community 
itself, but the banker if he be enterprising and broad gaged can 
contribute more than any other citizen toward the prosperity 
ot his community. In fact the neglect of bankers to take 
advantage of opportunities to stimulate industry and enterprise 


SS 


ee 
Sh 
Hi has given rise to the movement to enact legislation for improvy- 

ing the credit facilities of rural communities. Thus there is 
a prospect that the state will undertake to do in a somewhat 
paternal way work that logically falls within the range of the 
bankers’ activities. 

* * * 

EVERY COMMUNITY should have an annual exhibit of products 
and the bankers in most communities have space available and 
appropriate for such exhibits. They will, by devoting this space 
to the service of the community, at the same time do themselves 


a profitable service. 


* = ~ 

RETAIL lumbermen will do themselves and their communities 
a good turn as well as please the editors of their local papers 
by giving them information regarding present and prospective 
construction work for which they have sold material. Such 
evidence of prosperity is always good news and should be wel- 
comed by wideawake editors everywhere. 





WILL TALK COMMUNITY DEVELOPMENT. 


Kansas City, Mo., April 21—L. C. Boyle, attorney for the 
Southwestern Lumbermen’s Association, and widely known 
throughout lumber circles as an attorney, is going on the 
Chautauqua cureuit this summer to advocate community devel- 
opment. Mr. Boyle has signed a 10-week contract which will 
take him to cities in Kansas, Nebraska, Oklahoma and Colo- 
rado to tell of the need for pulling together for the retailers. 
He is conceded to be one of the best speakers in the West. 
The AMERICAN LUMBERMAN three years ago published the 
first definite articles on the necessity of community develop- 








office foree consisting of a secretary, an auditor and a steno- 
grapher. ATl accounts were checked by the bureau’s auditor 


committee of the city board of supervisors. A monthly report 
was published showing the status df every piece of work under 





Sample Ad from Quarterly Series Furnished 

Free to AMERICAN LUMBERMAN Subscrib- 
and a representative was sent to all meetings of the finence ers. Electrotype Plates of the Complete 
Ads, of the Illustrations only or just the 
Proofs are Furnished; Cost only being 
charged for the cuts. 


ment. At that time it began a campaign, uninterruptedly 
pursued to this day, that has swept the country. Attorney 
Boyle, appreciating the need of community development and 
the practical work of the LUMBERMAN, will make speeches 
along that line during his Chautauqua course. 
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THE RETAILER. 


Observations on Alabama Retail Lumber Trade—Typical Southern Practices and People—Collections and Competi- 
tion—Enterprise and Improvements in the South—Characteristic Customs in Shed and Yard. 


IN A TYPICAL SOUTHERN SECTION. 


‘*How do you find business generally?’’ W. R. Jor- 
dan asked as I dropped into his retail office in Selma, 
Ala., and told him who I was. 

‘*It is looking up,’’ I answered promptly, just like 
that. There is an added pleasure in telling the truth 
when the truth is pleasant to tell. 

‘*That reminds me of a story,’’ said Mr. Jordan. 
“*An old preacher was sent to a run-down circuit to 
see what he could do with it. At conference he re- 
ported that his circuit was looking up. ‘Yes, breth- 
ren, it’s looking up,’ he said. ‘It’s flat on its back 
and can’t look any other way.’ Maybe that’s what 
you mean about business.’’ 

Well, it’s not what I mean about business. If trade 
isn’t better than it was the business men of a consid- 
erable stretch of territory are wonderfully uniform in 
not telling the truth. Mr. Jordan himself added his 
testimony to the great majority. He is finding things 
to be moving satisfactorily. 
~ Selma seems to be a typical southern town. It 
may be premature to make a general statement about 
a section of this land of ours that I am just getting 
acquainted with, but all the cities of the South that 
I’ve visited so far have broad streets, some fine old 
colonial houses, a number of new houses, including 
many of the deservedly popular bungalow type, and 
courteous business men who apparently are becoming 
as aggressive in their administration of affairs as any 
northern captain of industry. There is a charm about 
the Old South that a sentimentalist would be sorry 
to see disappear before the advance of hotter business 
methods. Perhaps it is imagination, but the people 
in these parts seem to get a greater amount of satis- 
faction out of life than some people in the North do. 
We northerners are too apt to take our pleasures on 
high tension, the same as we take our business affairs. 
In the South there is more leisure about most of the 
activities of life. To be sure, the new spirit is get- 
ting into the business sections of town. There are 
feverish competition, great advertising campaigns, 
cleverly worked-out selling schemes and the rest of 
the gear that is so closely identified with the move- 
ment of commerce in the colder parts of the country. 
But out in the residence sections a person notices 
the leisure, the intimate friendliness, and what may 
be called practising. the art of genuine living that 
has always been one of the charms of Dixie. This 
may disappear in time, but we hope it will not. We 
need some part of the country where the art of more 
quiet enjoyment of life shall endure. The South has 
tradition back of it to foster this thing, hence we 
put it in nomination for the office of cherisher of 
courteous living. 


Practical Community Development. 


are alive to the benefit of 
community development. They not only assent to the 
doctrine—they practice it. No one knows better than 
your southern business man that his part of the 
United States has within it the possibility for develop- 
ment that will rival anything ever seen in this west- 
ern hemisphere. He also knows that these changes 
are not going to come of themselves, like dandelions 
in Iowa lawns. In place after place I saw billboard 
posters urging people to buy at home. In several 
cities I ran into the movie men who were taking 
motion pictures for the purpose of showing them 
throughout the South as town advertisements. On 
my table at present lies a little folder called ‘‘An 
Alabama Dollar.’’ This pamphlet is issued by the 
Business Men’s League of Montgomery. It is attrac- 
tively printed and well written. Here are a few sen- 
tences: ‘‘Do you ever think, Mr. Householder of Ala- 
bama, that you patronize your own pocketbook when 
you trade at home? You have an equal chance to get 
the Alabama dollar and its little cousins, the nickels 
and dimes. Money sent away from Alabama stays 
away. Every article of commerce can be bought in 
Alabama. Telephone an Alabama dealer. He is your 
neighbor. He pays taxes here. He is buying from 
you. His dollar is your dollar. Let your dollar be 
his dollar. It’s all in the family. Let’s cultivate a 
family spirit. Think for Alabama. Keep Alabama 
in your heart. Act for Alabama. Buy from Ala- 
bama.’’ Pretty good doctrine, what? 


These southern cities 


Competition Through Contractors. 


In the Jordan office I met J. Y. Probst, a dealer in 
one of Birmingham’s suburbs. Mr. Jordan introduced 
him as an all around lumberman. In fact, Mr. Probst 
is considerably more than just a retailer. He was a 
mill man for years and is said to be one of the best 
judges of standing timber in the South. It was told 
me as sober truth that he could kill a horse off at 
the game of timber cruising. He has been over most 
of the timber lands of this country and has made a 
study of the timber of Hayti. But at the present 
time his chief interest seems to be in his retail yard. 

‘‘We are not much annoyed by the competition of 
the small sawmills,’’ he said. ‘‘A worse form of com- 
petition with us is the sales certain jobbers make to 
contractors. This practice has grown up rather gradu- 
aliy until it is serious. Certain jobbers do not hesi- 











tate at all to sell to a contractor in car lots if they 
get the chance. This, of course, cuts off some very 
desirable trade from the real retailers.’’ 

‘*Why don’t the retailers quit buying from those 
men?’’ Mr. Jordan asked. ‘‘I certainly wouldn’t buy 
a dollar’s worth from them.’’ 

‘The retailers can’t seem to work in concert enough 
to do anything effective,’’ Mr. Probst answered. ‘‘We 
have to have lumber, and about the only way to get 
it is to buy from the jobbers. If we quit buying 
from them we’d have to devise some other way of 
getting our stock. I suggested that half a dozen of 
us, OF aS Many more as wanted to, go in together and 
form a buying company. Then we could hire a com- 
petent buyer, a man who really knew the business, 
who would buy for all of us. This would make vol- 
ume enough so that one man handling it all could get 
into the market in good shape. The expense could be 
prorated among the yards according to the amount 
each yard bought. We may yet manage some such 
thing. 

A Business Fallacy. 


‘‘There is a queer idea in the minds of a great 
many men who sell building material. They will urge 
that prices be shoved up. ‘If we ask it,’ they claim, 
‘people will have to pay it. We might as well have 
more money for our stuff as not.’ Now I claim that 
is pure foolishness. In any community, especially in 
an industrial community like Birmingham, there is 
a limit to such action. If the price is put up so that 
the margin of wages left over from paying living 
expenses is not enough to pay for high priced build- 
ing material the men simply will not build at all. 
Then those men who build houses for rent will not 
build when the cost is so great that the rent will not 
make a good return on the investment. Shoving prices 
up may insure a good profit on the sales that are 
made, but it’s also going to insure that no great num- 
ber of sales will be made at all. If a man wants a 
greater profit the thing to do is to make it at the 
other end of the deal, at the stock-buying end. If 
a man can buy more cheaply or can run his business 
more efficiently he comes nearer being entitled to that 
extra profit than he is to the extra profit made by 
pushing the selling price up just because he can. It 
has the further practical advantage of not hurting 
his sales if he cuts down his operating expenses. 
There is a tendency when one man is getting skinned 
for everybody to jump on to him and skin him to a 
finish. But if this is a customer he is likely to get 
wise, and the skinners will not get another chance 
at him. 


Agriculture’s Relation to Retailing Lumber. 


‘‘T think we’re going to have a great agricultural 
boom down here, a real, honest step in advance; and 
it’s going to be a long step. We have the boll weevil 
to a slight extent, but he’s coming. He’ll get here 
in a year or two, and for a while he’s going to do 
us in bad shape. In ten years or so the boll weevil 
will have been an advantage, if we can just live that 
long. It will make people raise hogs and hominy. 
We need something to force people to learn better 
ways. Just now there is much farming that takes 
account of only the present crop. The farmers will 
wait until spring before doing anything with the cot- 
ton land, and then they’ll just scratch it enough to 
get the seed into the ground. It is possible to raise 
three crops a year on this land. If one commercial 
crop was taken off and two fertilizer crops turned 
under it wouldn’t be long until the yield of cotton 
would be doubled. Men will agree that this would 
be a good thing and then will add that they can’t 
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“The sale of lumber depends on the condition of agriculture.” 


do it just now. Perhaps later when they get in 
better shape they can do something. As a matter 
of fact they won’t do anything until they are forced 
to by conditions. This is true every place. The 
farmers in the North wouldn’t be as far along as 
they are if the climate and conditions hadn’t forced 
them to it. North Carolina is on the whole better 
farmed than Alabama is, and this is just because they 
were forced sooner than we to learn new ways.’’ 

Perhaps some readers of these columns may some- 
times think this is an agricultural paper instead of a 
lumber journal. If they have such feeling let us re 
mind them that the sale of lumber depends rather 
more closely on the condition of agriculture, both 
local and nation-wide, than it does on any other 
thing. It is not literal truth that the farmers eat 
first and the rest of us take what is left. Hard times 
hit the farmer as badly as or worse than they hit any 
one else. But he can’t be hard up without our feeling 
a goneness in our pocketbook. 

Mr. Jordan declared this was true around Selma. 
This city depends entirely, or practically so, upon 
farming for its sinews of war. During the last few 
years the crops have done well, and as a result, Mr. 
Jordan says, there are more people who have surplus 
money than he has known for a great while. In con- 
sequence business is in as good shape as it could well 
be, from that standpoint. Local competition leaves 
something to be desired, according to his version of 
the story, but he is not kicking. In fact, Mr. Jordan 
is not one of those men who want all the trade and 
who want it at their own price. He believes in a sen- 
sible ‘moderation in the matter of the margin charged. 
He says it is always a bad policy to put up prices just 
because it seems to be possible. For a time he was 
the only dealer in the city, but during that time he 
was careful to keep the prices moderate. To do other- 
wise would be to bid directly for another yard to 
come in. He told of another place of business that 
was the only yard in its town. A second yard came 
in, and the first made a cut of about $4 a thousand 
on all stock. This was as direct admission as could 
well be imagined that the concern had been $4 too 
high just because it could be. 


Advantages and Dangers of Monopoly. 


These two aspects of price fixing—the aspect Mr. 
Probst mentioned about a high price cutting off trade 
until a loss of income results and the phase Mr. Jor 
dan spoke of to the effect that too wide a margin is 
a direct bid for more yards to come in or for mail- 
order competition—are perhaps the chief aspects of 
the problem. Not long ago I was reading a book on 
monopolies and the prices they could charge, written 
by a famous economist. He studied the question from 
the viewpoint of what could be done, regardless of 
whether it was right or wrong. The point that struck 
me in his discussion was that in a business like ours 
the policy that brings in the greatest returns is the 
policy that gives the customer the square deal. The 
author had nothing to do with that side of the ques- 
tion. His book aimed to be a purely scientific treatise 
and was based not only on theory but also upon the 
experience of scores of practical businesses carried 
on all over the world. Scientifically and in a very 
limited way the retailing of lumber can be a mon- 
opoly—either through the location of the business or 
through advantageous ways of getting stock. Sup 
pose there is but one yard in town, and it has the 
only available switching site. It is apparent that a 
second yard would hesitate about coming in and trying 
to establish a trade against an established yard that 
would have the advantage of being able to operate 
more cheaply. Then a retailer might own his own 
timberland and cut his own stock. This would give 
him the advantage of cutting out the wholesale selling 
expense and still yield the normal wholesale and retail 
profits. But as soon as such a man takes advantage 
of his apparent partial monopoly to put the price 
higher than would yield a fair profit to a second 
dealer operating without the first dealer’s advantages 
he is bidding for competition. The fact that he can 
cut prices and make hard sledding for the man who 
tries to horn in is no part of the question. By so 
doing he will lose part of the normal profit he could 
have made, and he is certain to lose at least part of 
the trade to the second man. 

Everybody knows these things, but sometimes it is 
just as well to refer to them. We occasionally get 
the feeling that the square deal is an arbitrary thing 
that stands between us and more money, when really 
it is the gateway to the largest prosperity. Neithe: 
is it anything new. Micah, the Morashtite, who lived 
seven or eight centuries before the beginning of the 
Christian era, announced that as nearly as he could 
make out the whole story of making a good job o! 
life was to do justly, and to love mercy, and to walk 
humbly. We modern people are apt to refer to such 
sentiments as just the pious. other-worldliness that 
might be expected from a fanatical prophet who knew 
nothing about the real movement of life. But we 
forget that those things have lasted down through 
the centuries because the men who said them were 
steeped in the doings of life and knew it in all its 
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sweat and nastiness and squabbles, and out of the 
ruck drew certain conclusions that have lasted because 
nobody has ever found any that are truer. The 
square deal is good hog-logic, because it gets more 
slops for the hog that practices it. Then it’s good 
Christian ethics. It can be taken out of either bottle, 
but it’s the same medicine and works in the same 
manner no matter which label is on the bottle. 


SENTIMENT AT SELMA. 


I’, W. Stevens, manager of the Dallas Lumber & 
Manufacturing Company, of Selma, was not so opti- 
mistie as Mr. Jordan about business, but he said the 
depression had been on for only a few days and might 
disappear as quickly as it had come. This company 
keeps an extensive planing mill compared with the 
usual milling equipment in the southern retail yard. 

‘*We found that we needed the machines for mak- 
ing special finish,’’ he said. ‘‘Then we found that we 
could make our own doors cheaper than we could buy 
them. This is not true of sash, but we make them 
just to keep the mill going. The small loss we suffer 
in paying more for our sash is better than the big loss 
ot having nothing for the men to do. 

‘‘Selma is dependent on agriculture yet, but not 
so much as she used to be. It may sound funny, but 
years ago the town suffered because of the backward- 
ness of its rich men. That’s a fact. A number of 
men in Selma had control of most of the available 
‘apital. They worked to keep factories out. They 
wanted no new enterprises. Selma was all right in 
their eyes just as it was. Factories would be noisy 
and dirty and would bring in a class of people 
they did not want. In their opinion all this would 
change Selma from what it was and make it into a 
town that would not be so pleasant to live in. They 
had their fortunes made. But they forgot that the 
rest of us were trying to make a living, and when 
1 town is not keeping up with the general progress 
of its section of country it can’t hold its own; it 
can’t maintain its old character. This is all changed 
now, of course, and Selma is in line with any other 
city of its size in the South. So when we get farming 
on @ new basis you want to watch us sail. The one 
trouble with farming in the South is that.people do 
not realize that it is a business and must be run like 
one; that’s the whole story in a nutshell. Northern 
men are coming down who are bringing new ideas of 
management and thrift and scientific ways of farm- 
ing. They are doing us lots of good. That class of 
men are making money when they buy farms small 
enough so that they can do the work themselves the 
same as they did in the North. They fail when they 
buy plantations, because they simply can’t handle 
uegro labor.’’ 

Another interesting angle of this same question, one 
that concerns the sale of silos, was spoken of by E. M. 
Byrne, a Confederate veteran, who owns one of the 
Selma yards. 

‘Before the war,’’ he said, ‘‘any number of these 
plantations supported from 300 to 700 people, and not 
a pound of meat or an ear of corn was bought. Im- 
mense quantities of meat were produced in those days. 
Now our young stock is bought and shipped north 
to be fattened, and we buy all our meat dressed in 
Chicago. What used to be done can be done again. 
| expect to see stock-raising revived here. There is 
10 reason in the world why we should not produce our 
own meat.’? 


AT ALABAMA’S CAPITAL. 


Montgomery, the capital of Alabama, is an old city 
that has considerable historic interest. While there 
! climbed the hill and stood on the spot on the pave- 
ment in the west portico of the capitol where a bronze 
plate informs the public that here is where Jefferson 
Davis stood on the 18th of February, 1861, when he 
was inaugurated as president of the Confederacy. It 
seems strange to some northern people that the mem- 
ory of the Confederacy looms so large in the minds 
of the southern people while at the same time the 
South is devotedly loyal to the Government. I ven- 
ture to say that if they could be down here for a 
time and mingle with the people it would seem to 
them, as it does to me, the most natural thing in the 
world. There is a feeling of almost idolatrous rever- 
ence for the great southern leaders and at the same 
time an enthusiastic loyalty to the Government. Ala- 
hama is contributing no small amount of the brain 
power that is directing things at Washington. Mr. 
Underwood and Mr. Clayton are national figures. Then 
Captain Hobson is an Alabaman. He and Mr. Under- 
wood are waging a hot fight for the senatorship as 
this is being written. Probably before it appears in 
the Greatest Journal the contest will have been de- 
cided, for the primary is to be held before long, and 
i. Democratic nomination is the same as election in 
Alabama. 

Shed and Yard Kinks. 


It was in this city that I saw the first end-storage 
shed of any size that I have discovered for many 
months. If I am not mistaken the last end-storage 
shed that I saw before this one belonged to Capt. 
Jim Smith, of Portsmouth, Ohio. This shed is part 
of the equipment of the Vesuvius Lumber Company. 
Now, if I remember correctly, Captain Jim’s shed 
housed framing lumber as well as finish. The Vesu- 
vius roof shelters nothing but finish and flooring and 
the like. It will take in forty cars of lumber com- 
fortably, so it can’t exactly be called small. I would 
call this shed a model in most particulars. So far as 
I know there is but one defect in it, and the manager 
had to point that out before I saw it. It happens 
that a railroad runs through the yard at a slight 














“They are apt to stop, look and listen.” 


diagonal. One end of the shed comes up to this track. 
So instead of making the building with exactly square 
corners the builders laid the end of the shed parallel 
with the railroad. As a result the stock in the 
shed does not lean squarely against its supports, and 
there is a little tendency for it to slide. The shed 
has a siding through the center, and this alley is 
floored with plank. The bins where the boards stand 
are floored with cement. The reason the alley is not 
floored in the same way is because in shoving boards 
out of the car the ends would strike this paving and 
pound it to pieces. Nine or ten short alleys run at 
right angles to the main alley, and the stock is piled 
on each side of these short alleys. Then there is a 
very wide hood on each side of the shed, and openings 
where the stock is taken out from the outside. The 
wide hood keeps the rain from beating in and fur- 
nishes a shelter for the wagons. The manager con- 
siders it about perfect, and would consider it entirely 
perfect if it were rectangular. 

This yard carries a tremendous stock. Most of the 
framing lumber is carried on permanent bearings in 
the open. This stock is turned often enough to insure 
its keeping in good shape. Not often do I see a yard 
with the stock of timbers that the Vesuvius people 
carry, though that is at least partly to be explained 
by the fact that no box sills are used in Montgomery. 
All the houses, whether they have solid foundations 
or are built on piers or blocks, have solid timber sills. 

In or: part of the yard is a little shed that consists 
principally of a roof, where a few planing machines 
are kept. The manager explained that in these days 
all the framing sticks used, even those used in the 
cheap houses that the darkies build, have to be sized. 
This has been true only for a few years. Formerly 
everything in all houses was put in just as it came 
from the saw; that is, everything in the framing line. 
This change is what has made the little mill a neces- 
sity. It is electrically driven and it has no machines 
that the yard men can not run. Hence its operation 
is not costly. The machines are put on each side of 
a drive that goes clear through the shed, so that the 
stuff can be worked with the least possible handling. 
The manager said, with a great amount of conviction 
in his tone, that as long as he had anything to do 
with the management of the place the mill would 
never get any larger than it is right now. But some- 
times keeping a mill small is like determining on just 
one drink a day. It is pretty blamed hard not to 
make it two, just this time, and presently to wake up 
with an awful head and a tongue like a piece of 
Roquefort cheese. 


End Storing of Lumber. 


Perhaps I have not gone to all the places where 
lumber is stored on end, but even a designing fate 
could hardly have kept me from seeing a few vertical- 
storage sheds if there were many of them in the 
country. Only a short time ago the office received 
an inquiry from California about these sheds, and this 
shows that at least one man is thinking about the 
proposition. But we are naturally conservative about 
sheds. We have to live with them a long time. True, 
there are shining examples of all around satisfaction 
following love at first sight and elopement at the end 
of the first week. Also a vast number of young fel- 
lows go into fits of admiration over the little thing 
in the tango tea gown; but when it comes right down 
to the proposition of sticking until death do us part 
they are apt to stop, look and listen. Perhaps they 
may decide on the lady in the modern gown after all, 
but first they want to know if she can’t be happy 
without that kind of husks and how she reacts to the 
idea of getting breakfast in the morning. They are 
fairly sure of how the old-fashioned girl will travel, 
but they are slow about taking a chance on the new- 
fashioned girl until they see her go through «all her 
paces. All of which is intended to point the moral 
in the case of the slow spread of end-storage lumber 
sheds. These buildings have some marked advantages, 
such as doing away with upper decks and keeping 
damp lumber without danger of its spoiling. Some of 
their advocates go too far in claiming advantages for 
them. Only as they come into general use will we 
find out their strong and weak points and for what 
especial kind of storage they are best fitted. 


Piling for Easy Access. 

The Vesuvius Lumber Company has two yards, the 
yard previously described being the place where most 
of the stock is kept. But a little stuff is stored at 
the office yard for those people who are in a hurry 
and want only a few sticks. I have always rather 
doubted the wisdom of scattering forces this way un- 
less there is some definite reason why such an arrange- 
ment is an advantage, so I asked the manager how it 
worked in his case. 

‘‘This division is temporary,’’ he said, ‘‘and will 
continue only until we get moved over to the other 
place. We are too close,to competitors here, and that 
was the reason for making the change. We have lum- 
ber sheds all around us. So when I had a chance to 
get that piece of land with good switching advantages 
I bought it. At the same time we hate to leave this 
place, for the office has been here more than twenty 
years. I’ve never been in any other kind of business. 
I came here as a bookkeeper and am still here. But 
there is no doubt but that having the two yards is 
not an advantage. Men will drive in here for a load 
of lumber and not like it very much when they have 
to drive several blocks farther before loading up. 
There is always the danger that such men will not 
come back.’’ 

Town and Road Betterments. 


After looking through the yard the manager took 
me around town in his car. Montgomery is an agri- 
cultural point and has no great number of factories, 
differing in this respect from Birmingham. In fact, 
3irmingham is hardly a southern city in the common 
meaning of that term, for it has vast manufacturing 
interests and a large population of white laborers. 
We went out into a part of town that is just being 
built up. It is always a pleasure to go through such 
a part of any town. All the houses are new, and 
practically all are in good taste. A person knows that 
such a part of the city will be a pleasant place to 
live. It is being built all at once, hence the people 
are inost iikely to realize the value of working to- 
gether for the things that they could not get by acting 
separately. With the need for general improvement, 
which is always so apparent in a new section, will 
come a big effort to get it, and it is most likely that 
the place will be brought further along by the impetus 
of this common movement than it would be if it were 
already partly built. When completed there will be 
all new and modern houses, and with even moderate 
care that part of town will look dressed up for years 
to come. 

The good roads in the South continue to be a marvel 
to me. EI was told that there are several possible cir- 
cuits out of Montgomery where 75-mile trips can be 
made on permanently constructed roads. The farmers 
can now haul six bales of cotton to town with one 
team over roads that in the old days in the muddy 
seasons would mire an empty wagon with four mules 
hitched to it. The value of these roads to the farmers 
ean hardly be calculated. 


SELECTING QUALITY IN LABOR. 


The manager of the Conifer Lumber Company, of 
Montgomery, was longing for immigration of Germans 
and Swedes. His theory is that a little leaven of 
thrift from the north of Europe would leaven the 
whole lump of southern farmers who are doing the 
same kind of farming that their fathers did and for 
no reason in the world except that their fathers did 
it that way. There is good, sound doctrine in this 
lumberman’s idea. In fact, a large number of people 
from the north of Europe have settled in parts of the 
South, generally forming little colonies, and these 
farmers are making money. They do not learn to 
handle negro labor, because they do their own work 
just as they did in the Fatherland. In fact, in some 
of these colonies a negro is an unknown quantity; 
he is not among those present. The colonists feel that 
they can be reasonably happy and live out their lives 
without the aid of the colored brethren, hence when 
one of the latter wanders in he is reminded of his mis- 
take, and without more urging he leaves town. He 
has learned from experience that leaving voluntarily 
and under his own steam is much more comfortable 
than leaving in the manner provided by the colonists 
for certain others of his race who could not take a 
hint. 

Retail Yards for Surplus Disposition. 


The Conifer company is principally engaged in 
manufacturing railroad timbers. It put im the retail- 
ing department for the purpose of disposing of the 
surplus stuff that always piles up around such an enter- 
prise. There are the boards sawed off the sides of the 
log in making timbers. This is fine stuff, but it has 
to have a market of its own. This problem is met 
in a variety of ways, but the Conifer people decided 
that a retail yard was their best bet. This department 
is not tremenduously large as yet, but it appears to 
be doing a good business and upon a fair and square 
basis. The great trouble with a concern so planned 
is that the managers are likely to look upon it as a 
safety valve, a profitable dump heap; in fact, any- 
thing except a business that ought to be run along 
lines that will be fair to those others who are in the 
same business. So far as I can see there can be no 
objection to a wholesaling or manufacturing concern 
selling lumber at retail if it really does sell it at 
retail. The thing that makes our back raise and our 
dander rise is selling lumber to consumers at whole- 
sale prices, thus taking advantage of ‘a market which 
the wholesale-retailer did not create. As well husk 
our corn or pick our watermelons after we have done 
the planting and cultivating. Back home certain peo- 








38 







AMERICAN LUMBERMAN 


ApriL 25, 1914. 





ple had a weakness for the other fellow’s melon patch, 
but such forays were not considered legitimate busi- 
ness. They were conducted under cover of the night 
because the deed was evil. Also the owner was wont 
to load an old shotgun with a charge of rock salt 
with the intention of planting the charge where it 
would do the most good. 

The Conifer retail manager said business seemed 
to be picking up. A house bill or two was being let 
about every day, which was not true during the win- 
ter. This manager said that in a general way the 
Montgomery yards divided the business along the 


lines of grade. Now I suppose if you’d go to all 
the dealers each one would say he was selling a high 
grade of lumber, and this no doubt would be true. 
But at the same time eertain dealers might be selling 
larger quantities of a high grade than the others. 
Dividing along grade is a good plan where it can be 
managed. I don’t think the dealers in any town would 
make a formal agreement to do any such thing, and 
it is hard to see just how such an agreement could 
be put into action. But sometimes the thing works 
itself out in that way, which ought to be satisfactory 
to all concerned. 
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ducting a retail yard published during May. 

Any retail lumber dealer in the United States 
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have a new, novel, ingenious or helpful idea, write 
to the AMERICAN LUMBERMAN about it. You will 
not only be in line for a cash prize, but will be 
helping your brother lumbermen. 

The open. 
tions, 


issue of 


May 2. The 


contest is Send in your communica- 











GETTING STARTED AND SECURING TRADE. 
UPLAND, CAL. 

In October, 1904, my father, brother and myself lo- 
eated here with the intention of engaging in the retail 
lumber business. We lived here for about six months 
doing nothing but keep tab on the number of cars of 
material that were being shipped in and also kept posted 
as to prices, etc. We then tried to buy out the only 
lumber yard here, but failed. Could have bought half 
interest by paying about three times what it was worth. 
My father having been in the retail business for eleven 
years in central Kansas knew about what such a plant 
as this was worth. I tried to secure employment with 
these people, but failed. In fact we could get no foot- 
hold at all with them, and by the time a year had passed 
we made up our minds to open a yard and bought 
ground. 

No sooner had we done this than our competitor had 
ground bought in the same block and opened up a yard. 
In other words, beat us to it. While he had no invest- 
ment in this plant with the parties who opened the yard 
he had an agreement with them that they should run 
the yard for a year and if any profit was made it was 
to be divided equally between them. If a loss, he was 
to stand the total 

Now, the reader would ask what we did to meet this. 
We simply secured desk room in a building on our 
principal business street, rented a vacant lot, and put 
in about two cars of rough lumber, lath and shingles, 
and proceeded to sell at cost plus about 5 percent. In 
the meantime my brother and I secured employment 
elsewhere while my father looked after this sales office. 
If he could sell a house job and make only the 2 per- 
discount, he did so. His expense was small com- 
pared with his competitor, who was doing a business of 
from $88,000 to $100,000 a year. Father made it a 
point to get an opportunity to bid on all lumber Diils. 
While he did not secure the opportunity in all cases, he 
surely had his competitor on an uneasy seat most of 
the time. We advertised our prices on lumber, lath, and 
shingles in the local paper. In about four months we 
were approached regarding the purchase of this second 
yard, which we turned down. After about four or five 
months more the report was circulated that the second 
yard had been purchased by the old reliable concern. 
Then the time came for us to get busy, which we did 
at once and in February, 1907, we organized the 
Eymann Lumber Company and opened up our yard on 
the ground we had previously purchased. 

We then endeavored to secure a reasonable price and 
a living profit on our goods, but soon found it quite a 
task, but stayed with it until we learned that on all 
large bills we had to go to cost. We did this and let 
our competitor have the bulk of this class of business, 
and busied ourselves in going after the smaller orders, 
giving the people exactly what they wanted as nearly as 
was possible. Above all we pleased our customers in 
any way we could, aithough we found some very unrea- 
sonable, but rather than lose a good customer would 
sacrifice a few dollars here and there if necessary. In 
other words we made this our motto: ‘‘ Please your cus- 
tomers,’’ and before long we had a nice little business 
coming our way, which kept growing. 

The first year was not a prosperous one for us as far 
as dollars and cents were concerned, but we had gained 
the confidence of many people and had nothing but a 
good word for our competitor. We often heard from 
our friends that our competitor said this or that and 
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eent 


one remark which we heard quite often was that ‘‘they 
would run the Dutch out in six months.’’ But nay, nay, 
the Germans (not Dutch) are not so easily run out of 
town. We stayed and the next year proved somewhat 
better in securing trade and the confidence of our peo- 
ple in and around our little city, also, as far as dollars 
aud cents were concerned. Our competitor began to 
realize what he was up against and would not get his 
pencil quite so sharp, and so it went until about two 
years ago last May he sold out to our present competitor, 
for whom we have nothing but good words first, last and 
all the time. 

As for mail orders or out of town competitors we 
have little and where we do have this class of compe- 
tition we have secured 90 percent of the business by 
having the confidence of our trade. Where we have 
mail order or Los Angeles competition we try to get 
an opportunity to check the bill as to grades of material 
on which the estimate has been made. Then we take 
up these points with the buyer. In most the 
buyer puts down the cash before the goods are even 
loaded. When the material reaches him he must use 
what has been shipped him or return it by local freight, 
if he has bought a car. If lengths have been substi- 
tuted, he must do the same. If grades are not what 
were sold him he has trouble. What about his extras 
or what he has left? Will the mail order firm or Los 
Angeles firm take them back? Not on your life. They 
sell this one bill to this one man. Do they make the 
effort to please that we at least should make where we 
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What plans have you made for attend- 
ing your exposition at Chicago, April 30- 
May 9; New York, May 21-30. 





are on the ground and expect to stay? We say, No, 
they do not. 

Where such bills are shipped into our town the parties 
buying them can have anything in our yard they want 
at the same price as our regular customers, only that 
they pay us the cash the same as they do when they buy 
out of town. One case I recollect very clearly. The 
lumber bill contained something like 10,000 feet of red- 
wood clear rustic and 10,000 feet of No. 2 O. P. 
fig., and on these two items we lost the bill. The party 
buying was a close-fisted fellow who thought he was 
smarter than most ordinary people, especially smarter 
than a lumberman, and in spite of all we could do he 
insisted that we quote only on No. 1 rwd. clear rustic and 
No. 2 O. P. flg. although we tried to convince him that 
merch. T. & G. would answer his purpose just as well as 
the No. 2 O. P, fig. and would save him money. At the 
same time all that we asked was a fair shake; that is, 
we would figure as he specified but asked him to see 
that the other parties did the same. When he received 
his figures from us he said we were too high. We asked 
for an opportunity to check as to grades and found that 
the rustic was listed just as we expected to find it: 
rwd. rustic, and the flooring as O. P. T. & G.; nothing 
stated as to grade. We used all the arguments we knew 
and tried to convince him as to the difference but could 
do nothing. He shipped his cars and got just what we 
told him he would get under the grades listed on his 
estimate. In other words his rustic was manufactured 
from merchantable redwood, and the T. & G. from Nos. 
1 and 2 merchantable O. P. He fussed and fumed and 
finally had to use what he had, and secured a credit of 
a few dollars a thousand off, but not what the real 
difference shuuld have been. This man came later for 
another bill and we sold it. He had learned something 
and also fouud out that we were not trying to hold him 
up, but had told him the honest facts, and through this 
one deal we have secured his confidence so that now we 
handle his business. 

We have now been in business here for nearly seven 
years and have no complaint to make as our business has 
grown right along. We carry an ad in our local news 
paper which we change once or twice a month. We have 
each year put out a first-class calendar. Carpenter 
aprons are always to be had for the asking. A nice, 
clean office; a good chair for Mr. Customer to sit down 
and chat and a good cigar, all help to secure his trade. 
A hearty handshake, with a ‘‘How are you? Come in 
and have a chair,’’ also does us no harm, 

We believe in keeping in touch with a customer while 
he is in our office. 
sonally. 

We carry a good stock of lumber, well stacked, and 
keep our yard and alleys clean. We consider it poor 
policy to switch grades on a customer. Give a man just 
what you estimated and always give him the best in that 
grade and you will soon hear from more customers than 
one that ‘‘ Jones told me to come here and buy my lum 
ber.’’ Ask him why and you will find one reason is be- 
cause you do what you agree to do and you do not have 
to be watched to see that you do it. C. C. EYMANN. 


I try to meet all customers per- 





AMERICAN LUMBERMAN BUILDING PLANS. 





Five Room Cottage All on One Floor — Beamed Ceiling in Dining Room— 
Living Room with Fireplace — Good Basement. 


The plan published last week’ was for a five-room cottage with two 
The plan this week is for a house of 
the same working size but with all the bedrooms upon the first floor. 
The bedrooms are fairly 


bedrooms upon the second floor. 


The estimated cost of this house is $2,400. 


specifications. Electrotypes of the two 
cuts here shown will be supplied for $1.50 
and will be found effective for adver- 
tising use in the local paper. 


well separated from the living rooms and although it is necessary to 


pass through the living room from the bedroom in front in order to 
reach the bathroom this does not offer any particularly serious incon- 

































































venience. The living room is provided with fireplace and also with built-in t r \ 
bookcase adjoining. The dining room has a shallow bay window with ay P | 
window seat. Both bedrooms have closets and in place of the ordinary 74S ay 
pantry in the kitchen there is a carefully designed built-in cabinet. The Su ee ae 
kitchen has a small entry-way to the outside, with space provided in it SS ima | | 
for the refrigerator. : muToNeN | 
Stairs lead from the kitchen to the half basement divided into furnace : 
room and laundry with a fruit cellar provided under the stairs. The | 
fireplace in living room is provided with an ash chute so that ashes may fe a | 
be removed in the furnaée room in the basement. ee: | 
The plans are in eight sheets including four elevations, two floor 
plans and details for mantel, bookcase, kitchen cabinet, medicine cabinet | \ 
in bathroom and of doors and other architectural details. Blueprints ; | | 
of these plans will be furnished for $1.50, with bill of materials and ‘ PIN nS 
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HOUSE PLAN NO. 48, DESIGNED FOR AMERICAN LUMBERMAN BY CHARLES EDGAR BATES, ARCHITECT. 
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TEXAS LUMBERMEN IN SUCCESSFUL ANNUAL. 


Twenty-eighth Annual Has Largest Attendance in History of Organization—All Officers 
Re-elected—Interesting Discussion of Grades and Specifications. 


San ANTONIO, TEX., April 18.—The twenty-eighth an- 
ual convention of the Lumbermen’s Association of 
fexas has gone into history and in the twenty-eight 
vears of its existence the association has never written 
to its annals the record of a more largely attended or 
more thoroughly enjoyable meeting of the lumbermen 

{ Texas. They came to San Antonio by the hundreds, 

any accompanied by their wives and daughters, and if 
iere have been any hard times and any suffering from 

lack of business among the lumber dealers of the State 
was not in any manner indicated by those who came 
the historie Alamo City to attend the annual meet- 

» and to enjoy the lavish hospitality of the lumber- 

en and allied interests of San Antonio. 

It is customary to say of each recurring annual meet- 
ng of a lumber association that it was the most enthu- 

astic and most largely attended of any meeting in 
ie history of the organization, but in this case that 
tatement can be made and not do violence to one’s 
eputation for truth and veracity. 

fhe retail lumbermen of Texas have had a_ reason- 
iblv good year; all have done a satisfactory business and 

everybody who can do so takes advantage of the op- 
ortunity to visit San Antonio, which is so interwoven 

the glorious history and achievements of the early 
lexans, everything was favorable for a large attendance 

t this meeting. 

The lumbermen of San Antonio had made elaborate 

reparations for the entertainment of the visiting lum- 

men and their ladies; the weather was ideal, the 
balmy breezes and the soft rays of the spring sunshine 

aking everything delightful. The trees that are so 
abundant in the beautiful parks and boulevards of San 
\ntonio were in full foliage and the flowers bloomed in 
a riot of color. Every hour of the three days occupied 
by the convention was filled—and during the business 
sessions the ladies were entertained by the ladies of 
San Antonio, the hours set apart for recreation by the 
lumbermen being oceupied in joint entertainments for 
ie visiting lumbermen and their ladies. 

The convention sessions were held in the beautiful 
ballroom of the St. Anthony Hotel and never has a more 
satisfactory meeting place been provided. The acoustics 

ere good and although the room was practically filled 
to capacity at every session, none experienced difficulty 
n hearing all that was said, this feature alone adding 
much to the pleasure of those present. 


TUESDAY MORNING SESSION. 

\fter several hours spent in registering, in renewing 
acquaintances and making new ones, the convention was 
called to order promptly at 11 o’clock on Tuesday morn- 
ug by President George C. Vaughan, of San Antonio. 
Suave, courtly and thoroughly in earnest in his desire 
to see the organization prosper, Mr. Vaughan makes an 
ileal presiding officer, and the continued applause that 
reeted his appearance on the platform and the refusal 
of the association to consider the name of any other 
person for president of the organization for another 
year evidenced the respect and esteem in which he is held 
by the lumbermen of Texas. When the president rapped 
for order the big hall was filled to its utmost capacity 
and more than a hundred interested spectators stood dur- 
ing the opening session. 

:xpressing his deep appreciation of the interest taken 
the affairs of the association as manifested by the un- 
sually large attendance at the opening session, and 
congratulating the members upon the remarkable growth 
of the association during the last year, President 
Vaughan stated that it gave him extreme pleasure to in- 

luce to the convention a young man who is daily dem- 
onstrating what a young man filled with energy, ambi- 


tion, publie spirit and good judgment can do, and he 
utroduced to the convention Mayor Clinton G. Brown, of 


Sy 


Antonio, who delivered the address of welcome to 
the lumbermen in behalf of the city of San Antonio. 


Welcome from the Mayor. 


\layor Brown’s address of welcome was an ex tempore 
lk. He said that he had been so busy buying lumber 
for the city that he had not had time to prepare a set 
speech for this oceasion, but, with a yellow pine block 
1 one hand and a mesquite block in the other, and plac- 
iig orders for over 200,000 square yards of paving 
blocks within the last few days, he felt that he might 
justly be called a Iumberman. He expressed sincere 
jleasure at having the lumbermen of Texas as the guests 
of San Antonio and said he felt sure that the city 
\ould be benefited by their visit and by having as guests 
ch a representative body of people as the lumbermen 
ind their ladies. 
The mayor declared that San Antonio is ‘‘some town,’’ 
id to prove his assertion directed attention to the fact 
hat the citizens had recently voted a bond issue of 
00,000 for pavements, sewers and other improvements, 
‘hich work is now in progress and will make of San 
\ntonio one of the prettiest cities in the South. He 
expressed the earnest wish that the deliberations in the 
‘hree days’ sessions of the convention would lead to the 
benefit of the lumbermen of Texas and to the association 
and in behalf of the city he extended a sincere and 
eartfelt welcome. 

President Vaughan responded briefly to the mayor’s 
address of welcome, stating that San Antonio had large- 
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ly been built by lumbermen and that the city is on the 
eve of a season of great business prosperity, brought 
about very largely through the efforts of Mayor Brown. 
The uplift work of the last few years, he said, had af- 
fected the lumbermen and the annual conventions now 
are attended more for the good they can do than for 
the pleasure to be derived from the entertainment fea- 
tures, 
The Business Men’s Welcome. 
On account of the unavoidable absence of L. G. Clegg 


Ss) 
the address of welcome on behalf of the San Antonio 
Business Men’s League was delivered by Judge Claude 
V. Birkhead. Referring to the statement of the mayor 
as to the bond issue of $3,500,000 for city improve- 
ments, Judge Birkhead said that the county of Bexar 
had issued $1,000,000 in bonds for road building and 
that the improvements now in progress and being planned 
would represent an expenditure within the next two 
years of $20,000,000, and that they hoped within a few 
years to have as pretty and as clean a city as can be 
found anywhere in the United States. On behalf of the 
Business Men’s League, he extended a hearty welcome 
to the lumbermen and expressed the hope that their 
visit would be fraught with both pleasure and profit and 
that each of them would be glad that he had come to 
San Antonio on this occasion. 

J. P. Owens, the veteran Texas lumberman, who holds 
a warm place in the hearts of all the lumbermen of the 
State, had been ealled out of the city on account of ill- 
ness and was unable to extend a welcome on behalf of 
the local lumbermen, though the visitors felt that a wel 





GEORGE C. VAUGHAN, OF SAN ANTONIO; 
Elected President for Third Term. 


come address was unnecessary since they were being 
given such a splendid practical demonstration of the 
hospitality of the lumbermen and the people generally 
of San Antonio. 

Evidently believing that ‘‘brevity is the soul of wit,’ 
Vice President C. E. Walden, of Beaumont, was brief 
in his response to the addresses of welcome in behalf of 
the visitors. He said that the large number of visitors 
present was the best evidence of how the lumbermen 
and the people of Texas feel toward San Antonio and 
that this was the largest number he had ever seen pres- 
ent at an annual convention of the lumbermen of Texas. 
He said that in the old missions and in the historic 
Alamo, San Antonio had attractions of greater interest 
even than its good roads and its well-paved streets; 
that the unique place held by San Antonio in the annals 
of the early history of Texas made it a place of inter- 
est always. In closing he said: ‘‘In behalf of the lum- 
bermen, I want to thank you for your hearty welcome 
and I want to assure you that we appreciate it and will 
enjoy ourselves to the fullest capacity while we are in 
San Antonio.’’ 

The President’s Address. 


The address of President George C. Vaughan dealt 
largely with the matters of most vital import to the re- 
tail lumber dealers of Texas. After referring to the 
drouth, the subsequent floods and unfavorable financial 
conditions which have not made for the prosperity of the 
lumber trade, he called attention to the fact that the 
association is in better financial condition than ever 
before, with a larger membership, with all bills paid to 
date and $1,000 in the treasury with which to begin 
the new year, and said: 

Our records for last year will show there is a world of 
good that this organization can accomplish and is accom- 
plishing, and if you will carefully digest our secretary's re- 
port, we think it will show this beyond question. We find 
that 99 percent of the mill interests feel that the retail 
dealer is entitled to the trade of his home town, where he 
pays taxes, helps the schools, churches and every good cause. 
There still remain a number of firms that make the direct 
shipment of lumber a business. The laws of fair play do not 
affect the professional catalog man, or the man who sees 


fit to cater to the contractors and consumers, and they must 
be combatted by the activity and service-giving ability of 
the individual. It seems to me that this can be done and 
still leave some profit anyway, as each of the dealers has the 
advantage of having a full stock on hand to show customers ; 
can furnish them many things that they can not get from 
the catalog houses; can make prompt deliveries and make 
exchanges of lumber not-needed, of which there is always 
some. They have the advantage of freight rates and also 
of knowing their customers, all of which should leave a profit 
to them, and this is the only way to meet this sort of com- 
petition, 

The good to our members of meeting their fellow retail 
dealers—the exchange of ideas—of itself is worth more than 
our annual cost, and, besides this, the discussions that are 
had at these meetings, if they are listened to and thought 
over, are of great vaiue. I hardly think you realize how 
many such subjects there are that are well worth careful 
thought and discussion. 

We all realize that our hardest problem is the matter of 
credits. Any of us can sell lumber, but it takes a mighty 
good man to collect for all of it. I feel our trouble is that 
we do not insist upon having security when the sales are 
made and before delivery of the material, as it is much 
easier to get it then than it ever is thereafter. Men that 
are good both as a moral risk and fairly so financially may 
nave misfortunes by which they are unable to make their 
payments, and if so, it is nearly always the lumberman that 
suffers. If we have security, none of us crowd a creditor 
that is unfortunate, as we feel sure we will get our money 
in the long run. I do think that the matter of having our 
credits secured is of more vital importance than any other 
branch of the business. The other matters that follow are 
thoughts that suggest themselves to me. 

For example, in our yards I find we have a lot of them 
that are not fenced and even in old settled communities. I 
believe that the loss by pilfering would many times cover 
the fencing cost each year; and again in fencing the yards, 
it keeps the tramps out of them and reduces our fire risk 
considerably. 

Then take the matter of sheds. How many of us have 
enough of them and realize our loss by leaving lumber out 
in the weather? Do we all watch our odds and ends: our 
unsaleable sizes and openings, and do we use our best efforts 
to dispose of them? I have found that very often it was 
worth while to have one of our yards, having a lot of this 
sort of stock, use it in building a house which was easily 
sold on the installment plan, and at the same time clean up 
the yard at a reasonable profit to us. 

Do any of us get the volume of business or profit out of 
our side lines that we ought? The time is rapidly coming 
in which other material than lumber will be used for build- 
ing, and I believe all of us should carry these other lines, 
so as to be able to build any man’s house from start to 
finish, and furnish him with everything he needs for it, 
no matter if he wants to build it of brick, cement or lum- 
ber; and this should include all hardware. If this is not 
done, our business will gradually be curtailed. 

Do we advertise enough, and keep ourselves before the 
community and have it realize that we can furnish it any- 
thing in the building line at « cost that is not excessive?- 

What are we doing to educate our boys to succeed us? It 
is getting harder every year for a young man to find an 
opening. Why not educate them for our own line of busi- 
ness so that they may take it up where we leave it? 

Take the matter of telephones that most of us have in 
our yards: How many of us see that our clerks answer 
their ‘phone calls pleasantly and get the best results from 
them? Many a time I have rung up my own office and have 
been answered by someone who had a “grouch.” 

The above are only a few of the many matters that are 
worth our thought and can be bettered if we will talk them 
over with other dealers that we may meet at these conven- 
tions. I wish to state that our present secretary has given 
the association work a large part of his time and attention; 
has been faithful to it in every way, and has secured valu- 
able information for its members on many subjects of in- 
terest, such as silos, lien laws, credits etc. To aid him in 
doing this, he has the advantage of an efficient office force, 
and I want you to know that whatever has been done is 
largely to his credit. 

Bear in mind that efficiency is the watchword nowadays, 
and I feel that none of us are up to date in this matter. 
I feel sure that we can all give more efficient service to our 
customers, and in turn get it from our employees, and that 
there are a great many things that we do or leave undone 
that make quite a difference as to the outcome of each 
year’s work. 





The Treasurer’s Report. 


The report of Treasurer R. M. Farrar, of Houston, 
showed receipts for the year of $3,583.97 and disburse- 
ments, including the secretary’s salary of $1,800, of 
$2,581.41, leaving a balance on hand of $1,002.56, and 
1914 dues yet to be collected of $780, making available 
for expenses for the remainder of the calendar year 
$1,782.56, with all bills paid to date. His report also 
showed a membership on April 1, 1914, of 576 members, 
distributed as follows: At Houston, 127; San Antonio, 
48; Fort Worth, 34; Dallas, 29; Galveston, 22; miscel- 
laneous, 316. This was the first report of this kind ever 
made to the association and it was heard with much 
interest by the members. 


Report of the Secretary. 
The report of Secretary J. C. Dionne, which was com- 
prehensive and indicated that the association is in the 
best condition of its history, was in part as follows: 


Eighteen months ago our total membership was 319. 
Twelve months ago our total membership was 467. On 
April 10, 1914, when this report was made up, our total 
membership was 576, an increase of 80 percent in eighteen 
months. During the fiscal year we enrolled 125 new members 
and lost twenty-five members, there being twenty-two with- 
drawals from having discontinued business and three resig- 
nations from manufacturers. Not a single eligible retailer 
resigned or withdrew. The association aims at 1,000 mem- 
bers. There is nothing at all impossible about that ambition. 
A continuation of the present progress—with the natural 
acceleration that comes with increased membership and 
interest—will automatically solve the membership problem. 

Every one of our members. has heard the remark in the 
past, “The good you get out of association work depends 
upon how much you put into it.” Many of them have never 
appreciated the full significance nor the unquestioned truth- 
fulness of the saying. The man who pays his association 
dues and then sits back without another effort and waits 
for it to produce surprising results in his business, is like 
the man who plants good seed and then never goes near the 
field again, but expects to see a bumper crop waiting for 
the harvester months afterward. 

In the course of the fiscal year just closed, the secre- 
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tary’s office has received and answered many hundreds of 
inquiries from lumbermen—also all kinds and varieties of 
complaints, on most of which a satisfactory settlement or 
adjustment has been made. 

With every month that passes the use of the secretary's 
office by the membership has been growing, until today this 
office is a very active distributing center of service, assist- 
ance and information for the benefit of the members of the 
association. While there is still much room for development 
along these lines, and there are still too few of the members 
using the secretary’s office as a department of practical 
value and service, yet the large and steadily increasing 
volume of assistance that is being requested and rendered 
is very gratifying, and promises much for the future. 

This assistance is great in variety. Hundreds have asked 
about various grading rules. The secretary keeps on hand 
rules for grading practically every species of American 
forest products. Next to the request for grading rules, the 
members have asked most frequently concerning employment, 
either by men wanting positions or positions seeking men. 
More than a score can testify to securing positions through 
this office in the last year. Lumber lists are continually 
asked for, and always furnished. Most of them have to be 
specially prepared, for most people want different lists. Up 
to date lists of mills—different locations—lists of yards etc. 
of every variety have been furnished, and can be had on 
request. Credit information has been frequently, very fre- 
quently, furnished. In such cases we rely on the testimony 
of other members who have done business with the party 
inquired about, or who are in position to know as to his 
standing. 

Last July the association issued the most valuable and 
comprehensive discussion of the Texas lien laws ever under- 
taken by any organization in the State. This was done as 
the result of much effort and expense, and was distributed 
broadcast among the lumber people for the purpose of show- 
ing them how, under these laws, they may properly protect 
themselves. Hundreds of testimonials as to e value of 
this booklet were received—more than a thousand extra 
copies were requested and furnished. This booklet showed 
the forms to be used in protecting material men—and, ac 
cording to many members, is in itself worth more than the 
membership fee to every prudent member every year. 

A month ago the association issued a second treatise on 
the Texas lien laws, containing some new and interesting 
information and suggestions, and this has been distributed 
and well received. 

The secretary's office has acted as referee in various dis 
putes as to claims, grades etc. and is prepared to do so at 
any time. 

Along the smaller lines of service, the calls have been of 
every description. The secretary is in position to secure in- 
formation for the members who may want to know where 
they can get some special thing for a customer, and want to 
know what it will cost, what the freight or express will be 
etc. We have done this for a great many members, some- 
times the information being furnished by telegraph. If the 
country yard will keep the secretary’s office in mind in mat- 








conducted by lumbermen for lumbermen. Its success is sub- 


stantial. Patronize it. 


A Vote of Thanks. 

lollowing the secretary’s report, President Vaughan, 
commenting on the encouraging increase shown, said that 
eventually association work will be more widespread 
and consequently more beneficial and that when all of 
the lumbermen ally themselves with the association it 
will be possible and practicable to employ the very best 
retailer to be had and have him travel from yard to 
yard, investigating conditions, making helpful sugges 
tions and devoting his entire time’ to improving the 
methods of the lumber business in the State. 

A. Laughlin, of Port Arthur, offered a motion 
extending the sincere thanks of the association to the 
officers for their splendid and untiring work of the last 
year, which motion was unanimously carried. 

M. M. Turney, of Smithville, made a motion that the 
thanks of the association be tendered especially to the 
secretary for his most efficient service, which motion 
was carried unanimously. 

This closed the business of the morning session and 
adjournment was taken until 2 p. m. 


TUESDAY AFTERNOON SESSION. 


President Vaughan having announced before the 
close of the morning session that J. R. Moorehead, of 
Kansas City, secretary of the National Federation of 
Retail Merchants and secretary of the Southwestern 
Lumbermen’s Association, would address the conven- 
tion at the afternoon session, the members were all in 
their places when the president rapped for order at 2 
o’clock, for all were eager to hear the message from 
the man who has so valiantly fought the battles of 
the retail merchant and who has worked so hard to 
secure from the President and the law making body a 
recognition of the rights of the retailers. Mr. Moorehead 
was scheduled to talk on ‘‘The Rights of the Retailer,’’ 
but in his address he laid special stress on the necessity 
of codperation and concerted effort on the part of the 
retail lumbermen, with whom he plead for a more friendly 
feeling and greater codperation between the men en- 
gaged in the same line of business in the same towns, 








Has it ever occurred to you gpetanen what would hap 
pen to the lumber business in this country if all the retai| 
lumber associations should be put out of business? If th 
lumber associations of this country should disappear fo: 
two years, every bit of lumber sold in the community in 
which you live would be figured upon not only A you 
selves and your competitors at home but by the mail order 
house and by every manufacturer of lumber that coul:! 
get into your territory. 

Now some of our good newspaper friends and some , 
our energetic county and State attorneys would say that 
is what we want; that is what the people want—unr 
stricted competition. Have you ever thought what unr 
stricted competition would mean to you in the communit 
in which you do business, and to everybody else who liv 
in that community—to the community itself, and to Texa 
tor example, should that condition be brought about? | 
such a condition should ever be brought about, one-half « 
you would be forced out of business, because half of yo 
would go somewhere else, the balance struggling to keep u) 
your towns that were gradually going downhill. 


The High Cost of Living. 


The time is coming when every man in business wil! 
have the right to make an honest living. Many people a: 
now of the opinion that such time has not yet arrived 
The time is coming, too, when the price wrecker will | 
held in as much disrepute as the price maker. I don’ 
think so much of the high cost of living solutions that a: 
being advocated by some people. I think to solve thi 
problem we will have to go back to the original foundation 
that is, to the ben which lays the egg. ‘The whole troub! 
is in our own extravagance. Times are now changing an 
business conditions today are not what they used to be 
Competition is not only as strong at home as it is awa 
from home, but it is fiercer. Competition nowadays is 9 
percent active. It is working every day and Sunday, toc 
These days we must work every minute and look out fo 
the dollar. 

If the methods of the Standard Oil and the other power 
ful allied corporations are wrong, then the methods of th 
mail order houses are wrong. Behind these big businesse 
are the farm press and the great metropolitan press, bot! 
of which are controlled by powerful advertisers, while th 
farm and metropolitan press in turn control the politicians 
As it is now the retailer faces the “‘yellow’’ press on on 
side and the politicians on the other side. All this may lL: 
legitimate, but what is it leading to? If you go to Was! 
ington in any great controversy you find that the politicia: 
is against you. You are fighting a single-handed battle 
Why? Because you have no farm press or metropolitan 
press. I don’t believe the people we send to Washington 
are dishonest or crooked. They don’t know. They al! 


may be men of the highest character, but you know and | 
know that seven days a week they are looking for vote: 
and the opportunity 
their jobs. 


to get back to Washington and to 
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ters of this kind, it can get direct assistance of great value 
many times every year. 

tequests for legal information have not been infrequent, 
and requests for freight rate information have been numer- 
ous. Through attorneys for other members we can get the 
best of legal advice, and through the railroad experts em- 
ployed in the traffic departments of members reliable rate 
information is always to be had for the asking. This rate 
department can be used to much greater advantage than in 
the past. 

Careful consideration of the matter will convince the 
members of the still greater good that may come from the 
association if they will codperate in its work. The secre- 
tary’s office should be the distributing statign for useful ser- 
vice to the members, and is equipped for that purpose. 

The secretary has at all times sought to conduct the affairs 
of his office so as to give offense to none, and to promote 
harmony and good will among all, and to render a real 
service to the lumbermen. ; 

The board of directors, consisting of a large number of 
lumbermen from various parts of the State, representative 
in personnel as well as of the various branches of the 
lumber industry and sections of the State, has proved most 
helpful in every way. 

Through the directors, many complaints, disagreements 
and disputes of lumbermen have been satisfactorily and 
pleasantly adjusted. 

The secretary is pleased to acknowledge the earnest and 
unselfish codéperation in all matters of the officers and 
directors, they having set the excellent example of laboring 
unselfishly for the good of the organization; and he desires 
to here express his grateful appreciation of that service, and 
especially is he mindful of their uniformly prudent and wise 
advice, counsel and direction. 

The steadily increasing membership means that the con 
duct of the affairs of the association by the officers and 
directors meets with the approval and indorsement of the 
conservative and thoughtful lumbermen. 

The secretary believes that this gratifying growth in 
membership will continue, and thus afford larger opportuni- 
ties for increased benefit and service in the future, with 
proper consideration for all concerned. 

With the control and direction of its affairs resting in the 
hands of forty-five of the representative lumbermen of the 
State, the association is certain to grow steadily in the con- 
fidence, esteem and respect of the lumbermen—than whom 
no class of our citizens are more directly or vitally inter- 
ested in the real and material development of the great 
resources of Texas. 


The secretary desires to especially recommend to the 


favorable consideration of the Texas lumbermen the safe 
and economical fire insurance provided for the yards and 
residences of retail lumbermen by the Lumbermen’s Under- 
writers, whose affairs are controlled by a splendid advisory 
board of representative business men. 


This institution is 


saying this would do more to offset the competition of 
mail order houses than any other one thing. Mr. 
Moorehead first talked of community development and 
of the splendid work being done along this line by the 
AMERICAN LUMBERMAN and told of some of the start- 
ling figures that had been developed by E. C. Hole, of 
Chicago, showing the loss of country population by 
reason of the people moving to the great cities, and 
said: ‘‘Texas should congratulate itself that it has 
no one big city which is overshadowing the rest of the 
State. Here you have several cities, while you have 
scores of prosperous towns, but no great city, like 
Chicago or New York, that is drawing the people away 
from the rural districts and causing a loss in your rural 
population.’’ 

Mr. Moorehead told of his visit to Washington, with 
other retailers, when the case of the retailers was laid 
before President Wilson and before members of Con- 
gress and seed sown that will bear fruit, without ques- 
tion. He showed how the Sherman antitrust law is 
really a protection to the great mail-order houses, while 
being a menace to the small merchant and effectually 
preventing him from securing the benefits of organized 
effort. He said a great mail-order concern, through 
its system of acquiring information, could secure com- 
plete knowledge of the standing and of the methods 
of the retail merchants, but if the retailers, through 
organized effort, attempted to secure information as to 
business methods or financial standing of the people 
with whom they do business, they immediately found 
themselves in violation of the antitrust law. He 
startled his hearers by telling them that if one of 
them secured information from a railroad agent about 
any shipment of goods passing through that station 
and gave that information to another, not only the 
merchant, but the agent, would be guilty of a crime 
against the law and subject to a heavy fine. 

He urged the retail lumbermen to align themselves 
with their commercial organizations, and made a plea 
for the lumbermen who were keeping aloof from the 
lumbermen’s association to come into the fold and help 
to work for the common good. He said: 





Did any of you gentlemen ever sit down with your con 
gressman and discuss these questions with him? Aren't 
you in the habit of forgetting on election day the things 
that you have been contending for and vote the way your 
prejudices dictate? Now I want to ask you what difference 
does it make to you whether it is a Bull Moose, an Elephant 
or a Donkey? 


Decreasing Population in Small Towns. 


Mr. Moorehead here cited conditions in nine States 
to show that between 1900 and 1910 the population in 
6,956 towns in nine States decreased. ‘The decrease 
was as follows: Wisconsin, 346 towns; Missouri, 540 
towns; lowa, 564 towns; Indiana, 639 towns; Michigan, 
677 towns; New York, 746 towns; Illinois, 788 towns; 
Ohio, 1,136 towns; Pennsylvania, 1,520 towns. Continu 
ing, he said: 


If conditions were right at home it would not be neces- 
sary for s0 many towns to make such a decrease in popula 
tion in favor of the cities. This country is two-thirds a 
consuming population and not more than half a producing 
population, as has been said. ‘Today for every man and 
child in the fifty great cities of this country having a popu- 
lation of more than 100,000 there are two in the country. 

A way to fight the mail order house is through your 
local newspaper and its editor. The country newspaper 
is the only friend of the retail merchant. If you don't 
patronize him he will starve to death and you ought to. 

The antitrust law is not being used today to prevent 
big business combines, but as a club by the big business 
combines to beat out the smaller man. 

If the retailer had one-half of the get-together spirit 
that the laborer has and the farmer has, we would have 
some rights. We will never get our rights, even if we 
live a thousand years, if we don’t get together. You can't 
do anything as long as you sit still, and as long as you 
go downward instead of upward. 

The lumberman who can not compete with fhe mail order 
house is not a lumberman, and ought to get out of the 
business. Our business as lumbermen stands for leader- 
ship. Then, why shouldn’t we fight for progress? What we 
must do is to get together at home and coéperate more. 
We need more of the get-together spirit. 


At the conclusion of Mr. Moorehead’s talk he was 
given an ovation by the convention and on motion of 
J. M. Rockwell, of Houston, a rising vote of thanis 
was extended to him for the splendid address and the 
interest he had manifested in the work of the retailers 
by coming from Kansas City to talk to the lumbermen 
of Texas. 
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An Interesting Discussion. 


President Vaughan opened the discussion on Mr. 
Moorehead’s address by expressing his belief that the 
high cost of living is the fault of the consumer, whose 
ideas have undergone such radical changes. It costs 
no more now than it did forty years ago to build a 
house of the kind built then, but we wouldn’t live in 
that kind of a house. He thought the retail lumbermen 
yught to quit worrying so much about trust laws ard 
restraint of trade and give more thought to efficiency 
ind codperation. He said also that he had recently 
received a letter from his partner, George A. Dascomb, 
who had been in Washington and who declared he 
found a more general feeling of fairness there toward 
the retail trade than had heretofore existed. 

C. E. Walden, of Beaumont, indorsed the remarks 
if Mr. Moorehead and said ‘‘it is not the mail-order 
1ouses we are fighting, but ourselves.’’ He thought 
o mail-order house could get the business from a 
etailer who does business right and advocated a more 
seneral merchandising of building material by tie 
etail lumberman as the best means of fighting mail- 
der competition. He referred to the yard in Beau- 

ont in which he is interested and stated that it 
iakes it a point to carry a complete stock and let it 

e known that it can supply the prospective builder 
vith every item needed in the construction of his house, 
from basement to roof, no matter what sort of material 
might be desired, and that service of this kind is hard 
for a mail-order house to combat or overcome. 

J. M. Rockwell, of Houston, urged the retail lumber- 
tian to cooperate with and support his commercia! club 
r chamber of commerce and to do his full share in the 
work of community development. He said the average 
retail lumberman looks upon his local newspaper as 

species of graft, instead of his best friend, and urged 
he retailers to give more intelligent thought to the 

atter of a campaign of education for the good of 
ihe community and to support the local newspaper 
loyally. 

J. M. Wood, of Paris, thought the lumbermen should 
be leaders in commercial club work and in community 
levelopment and should not be so backward in their 
support of the business organizations. 


The mail-order salesman is usually that and nothing 
more. He sells his silo from the pictures and the 
printed description, gets the farmer’s money in ad- 
vance, or an iron clad note, the silo is shipped in, the 
farmer has to figure out for himself how to erect it and 
get it in working condition, without any help at all 
from the people from whom he purchased—and usually 
he gets an inferior material that will not stand long or 
hard service. On the other hand, if the local lumber- 
man handles this business, the customer can see exactly 
what he is buying, the dealer who has posted himself 
thoroughly as to silo construction can help him to erect 
his silo and solve his silo problems. Whenever the retail 
lumber dealers really awake to the importance of the 
silo business and determine to go after that business 
in their communities, then the mail-order silo will go 
out of business. The lumber dealer should give the 
farmer information about classification and grades of 
lumber and should educate the farmer to the impor- 
tance of forcing the mail-order houses—if he insists on 
buying from them—to state the exact specifications in 
their contracts. He told of a farmer who bought three 
silos from a mail-order salesman last year and when 
they were received the material was of a very inferior 
grade. His crop had to be saved, however, and he had 
no time in which to make other arrangements, so he 
was forced to use these silos, though he knew he was 
stung. This year he put in other silos but went to 
his local lumber dealer to make the purchase. Mr. 
McKnight stressed the importance of service and de- 
clared that the retail lumberman can render service 
that the mail-order houses can not and he urged the 
dealers to realize that the business is theirs if they 
will just get up and go after it. 

Following his talk, Mr. McKnight was besieged with 
questions by dealers who were interested and anxious 
to get all the information possible. In the discussion 
that followed it developed that the loss of silage should 
not be over 10 percent of dry matter and that a 100- 
ton silo, if packed loosely, would lose 25 tons, but if 
packed tight, there should not be a loss of more than 
two to three tons, at most. 

E. E. Farley, of Houston, State agent for the Crown 
Lumber & Sifo Company, was next called upon and he 








tesolutions and recommendations—E. A. Laughlin, Port 
Arthur, chairman; T. H. Morrow, Beaumont; J. H. Cooke, 
Houston. 

Memorials—Thos. Griffiths, Dallas, chairman; N. C. Hoyt, 
Houston ; John Sutherland, Bay City. 


The afternoon session then adjourned. 


WEDNESDAY MORNING SESSION, 
The attendance on the second day was largely aug- 


mented by arrivals on the night and morning trains 
and the registration booths again presented a busy 


scene as the new arrivals enrolled their names and 
were supplied with badges. President Vaughan had 
some difficulty in getting the members corralled 
promptly and it was later than the scheduled hour 
when he called the convention to order. As the retail 
lumber dealer is coming more than ever to realize 
the importance and the necessity of handling in his 
yard side lines and specialties, the first subject on the 
morning program was of more than ordinary interest, 
dealing with the subject of wood preservers. W. S&S. 
Howell, of Bryan, was introduced by the president to 
discuss the subject, ‘‘How a Retail Lumberman Can 
Make Money Handling Wood Preserver.’’ Stating 
that the retail lumberman is reaching out more and 
more and that it is only a question of time until every 
retailer will be carrying not only builders’ hardware, 
but many other items that naturally belong to the 
retail lumber business, and that the side lines can be 
handled with very little additional overhead cost, while 
assisting materially to pay the expense of the business, 
Mr. Howell said: 

We are frequently asked if we have anything that will 
preserve lumber that is to be placed in the ground or ex- 
posed to the weather, and in wood preservative we are en- 
abled to supply this demand. Often the remark has been 
made that ‘“‘we do not care how long our lumber lasts, and 
that the sooner it decays the more we can sell,” but we 
do not really believe that any one truly feels that way. We 
want to give and must give our customers both value and 
service for their money, because we know that our pros- 
perity depends on their success and they are going to place 
their business where they secure the best service. 

It is almost impossible for us to handle treated lumber. 
In the first place, we can not buy this particular stock in 
less than car lots and then we have to pay the increased 
price of having it treated, and to the creosoting plants an 
order for one car is rather a small one. On the other hand, 
should we purchase an assorted car, we would in all prob- 
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\. M. MeCormick, of Paris, also urged greater co 
operation among the lumber dealers, and the discussion 
came to a close, evidencing that Mr. Moorehead had 
sown seed that will bear fruit abundantly in the near 
future. 

A Session on Silos. 


Probably no question is receiving more serious and 
carnest consideration from the lumber dealers of Texas 
today than that of silos. Silos are just beginning to 
ome into general use in that territory and a majority 
of the lumber dealers have yet to be aroused to the 
importanee of the retail lumberman putting forth an 
cflort to get and keep this silo business, instead of 
permitting the mail-order, or the direct-to-the-consumer 

ople, to supply the farmers with the necessary silos. 
lor the silo session, next in order on the program, 
‘hree expert silo men had been secured to talk to the 
lumbermen, not with a view to urging the claims of 

iy particular silo, but to tell the dealers how they 
ould make money out of the sale of silos and at the 
ime time help very materially in developing the farm- 

g and dairying interests of their various communities. 
The first speaker to be called upon by President 

aughan was H.-L. McKnight, of Bryan, Tex., general 
vent in the State for the Weyerhaeuser silo. 

Having been at one time a salesman for a mail-order 
house and well acquainted with the methods used to 
induce farmers to buy silos that they had never seen, 
Mr. MeKnight was in position to give the dealers some 
irst hand information and to relieve their minds of 
iny fear they might have of being worsted in a con- 
‘est with the mail-order houses for the silo business. 
‘'e declared that the retail lumbermen do not really 
‘now the value of the silo business. He laid particu- 
iar stress on the statement that service is the problem 
‘he dealer has to solve. If he can give service to his 

rade he has every moral right to remain in business, 
otherwise he has none. Dealers have an idea, he said, 


‘hat the mail-order salesmen are silo experts and for . 
that reason dealers sometimes fear to enter a contest: 


with them for business. This is an erroneous idea. 


indorsed the remarks of Mr. McKnight as regards the 
opportunities of the retail lumber dealer to secure the 
silo business in their territory. He declared that the 
mail-order, or direct-to-the-consumer silo man is not an 
expert, but he is essentially a salesman, while the retail 
lumberman, as a rule, is not a salesman. He declared 
that the silo is a natural adjunct to the retail lumber 
business and should be sold by the retailer. The dealer 
should handle an article he can absolutely stand be- 
hind, then make his campaign on the question of qual- 
ity and service. The manufacturer, he thought, should 
edueate the dealer on how to sell the silo. 
Silos Bring Prosperity. 

Zur W. Craine, who is introducing the Craine silo 
in Texas for the W. L. Scott Lumber Company, of Nor- 
wich, N. Y., was next introduced and made a short, 
but pleasing talk. He stated that he is selling silos 
for a lumber firm that has been in business sixty years 
and a silo that has been in constant use in the New 
England States for twelve years and his experience has 
shown him that the silo is the best specialty a retail 
lumberman can handle, giving to the dealer a field of 
great profit and usefulness. The silo brings to the coin- 
munity a prosperity in which the dealer shares. He 
urged more general publicity and thought the dealer 
should advertise the silo to his local trade and by get- 
ting in personal touch with all the prospects in his 
territory make it impossible for the mail-order people 
to get a foothold. Codperation and education he urged 
as essentials to the successful handling of the silo 
business. Mr. Craine’s talk was well received and 
though he was on the floor but a few minutes he made 
a distinctly favorable impression. 


Appointment of Committees. 


Following the silo session, which all agreed had been 
most interesting and instructive, President Vaughan 
announced the appointment of the following com- 
mittees: 


Nominating—J. M. Rockwell, Houston, chairman; W. H. 
O'Neill, Dallas; Ernest Steves, San Antonio. 


ability find ourselves with some stock that is too well pre- 
served. So it seems to me that our only recourse would be 
to handle a side line of some good wood-preserving oil. 

In this manner we carry our regular assortment of lum- 
ber, but we are prepared to meet our customers’ demand 
for preserved lumber by simply carrying in stock a barrel 
or two of wood preservative. Most preserving oils sold 
today in small quantities are intended and manufactured for 
convenient use. This preservative can be applied to the 
timber by the brush, or the lumber may be more thoroughly 
treated by immersion for-a few hours in open vat and at 
a low cost. 

We are now selling this material to our county in barrel 
lots to be used in treating bridges, the materiai being ap- 
plied with a brush. The county officials claim that it is a 
great deal cheaper than ordering the material already 
treated from.the mill. 

In handling wood preserver it equips us to figure on any 
contract, be it great or small. It matters not if our cus- 
tomer buys a fence post or a car of lumber, we can sell 
him the lumber properly treated or he can purchase the 
lumber and the preserver required for protecting it. 

There must be a good deal of this particular business 
being overlooked, but we are gradually coming to consider 
that it is worth going after. It is quite easy to suggest 
at the time of securing a lumber order that we be allowed 
to furnish enough wood preserver to complete the bill, and 
make it last that much longer. Another field, especially 
where a wood preservative is in demand and should be used, 
is the silo business. 

I would suggest that in taking an agency for wood pre- 
servative, it is important to select the manufacturer who 
furnishes good advertising. We all know how much easier 
it is to be backed up by the manufacturer’s advertising 
when selling specialties. The manufacturers whom we rep- 
resent at Bryan furnish us with advertising, signs, booklets, 
blotters and other advertising matter, which we find of 
some value to us in interesting our customers along this 
line. 


The discussion that followed brought out the fact 
that wood preserver applied to fruit trees would kill 
insects; that. wood preserver is a fire retardent; that it 
can be used with good effect in chicken houses and 
barns to drive away vermin, and that if poured into 
an ant bed the ants will disappear. Mr. Howell stated 
also that satisfactory results had been obtained by 
applying the wood preserver to lumber or other mate- 
rial with a brush. 


Retail Credit Association. 
Introducing the next speaker on the program, Presi- 
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dent Vaughan said that one great trouble with the 
retailer is selling lumber without getting paid for it 
and that the question of credits was one of the hardest 
problems the dealer had to solve. For this reason he 
was glad to announce that an expert had been secured 
to discuss this question, and he introduced W. J. Edge- 
combe, of San Antonio, secretary of the Retail Mer- 
chants’ Association of Texas. The subject of Mr. 
Edgecombe’s address was ‘‘The Value of Local Credit 
Associations to Retail Lumber Merchants.’’ Mr, Edge- 
combe said, in part: 


I wish to call your attention to the value of our credit 
rating and information system. We have in Texas about 
7,500 members. In the various local card index systems 
of our association throughout the State, there are close 
to 2,000,000 rating cards. Each one of these rating cards 
is filled with credit rating information on some individual. 
This information is of such a nature that it enables the 
merchant to ascertain whether or not it is advisable to 
extend credit, and if the account is already on the books, 
whether it is possible to collect it. ‘There is also on the 
card in up-to-date credit rating bureaus the actual valua- 
tion of the property of the individual, and the mortgage 
record as taken from the court house of that county. In 
fact, our system is so complete that we can give you any 
information which you may desire, when our local bureaus 
- properly supported so that a skilled man is kept in 
charge. 

The thought might occur to some of you that it would 
be possible for the lumbermen to have a rating system of 
their own. The only reason that our association dues are 
so small is because our numbers are so great. To estab- 
lish and support a credit rating system costs a lot of 
money. By distributing that cost among several thousand 
members the individual pro rata of expense is made very 
small. Consequently, it pays you as it does every other’ 
line of trade, to codperate ‘and by mutual assistance help 
to build up a credit rating system which will be perfect 
in every detail and amply able to protect the retail dealer 
from the man who will not pay his bills and who is slow 
pay. 

There are many other benefits which you derive by as- 
sociating yourself with the Retail Merchants’ Association 
of Texas. For example, at the last session of the legislature 
I was honored by being associated with your Secretary 
Holt of the LumbBermens’ Underwriters’ Association. Mr. 
Holt and myself, assisted by several other mutual and 
reciprocal fire imsurance representatives, put up a very 
strenuous opposition to the passage of a bill which would 
have eliminated all kinds of fire insurance concerns with 
the exception of old-line fire insurance companies. This would 
have again placed the lumbermen in the same position that 
they were before the establishment of their fire insurance 
association, which mae saved them several hundred percent 
in premiums ever since it has been established. 

We also passed the bogus check law, which now stands 
upon the statutes of Texas and which has proven to be 
absolutely efficient in the stopping of the habit of issuing 
bad checks or checks on bank accounts which are not able 
to meet the draft. This law as it now stands does not 
hurt the man who is honest and perhaps just a little care- 
less. The operation of this law is such that it demands 
cash of the man who is dishonest and gives a check with 
the intention of beating the man who cashes it out of his 
money. This has been. proved in the courts to the satis- 
faction of every business man who has had occasion to 
use it, 

The blue sky law was first advocated in Texas by the 
Retail Merchants’ Association. The Kansas blue sky law 
was printed in the official paper of the association three 
years ago. From the starting of this agitation, sympathy 
was secured from every commercial organization in the 
State, and the demand for the passage of the blue sky law 
was so great that it was passed without any trouble. 

I do not have to talk to you about cooperation, because 
you have the reputation as an association of being closer 
together than any other organization in Texas. I have to 
compliment you very highly on the results which you have 
obtained from your mutual effort. There are, of course, 
many trade evils in existence which you would like to elim- 
inate but can not because there is a possibility of coming 
in conflict with the laws of the State. I speak of the 
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manner in which some wholesale mills treat the retail lum- 
ber dealer by selling to the consumer and taking away the 
trade which he has to have in order to meet his bills. 

I really believe if you will send a mutual protest to such 
mills asking them to make the sale through your hands, 
that they will grant you that courtesy in the same manner 
that our wholesale dealers have granted to us the courtesy 
of selling to the consumer, without interference on the 
part of the wholesale trade. The price is not any better 
than you can mske to the consumers yourself, but it is just 
the idea that if they buy from the mill they will get a 
better deal. We have eliminated much of this kind of 
prejudice by judicious publicity by showing the consumer 
when he buys through the wholesale house or from _ the 
factory that he is just paying to the factory an added 
profit, which it would not get if the order was placed 
through the retail distributing agent, 

There is nothing, in my mind, which is better calculated 
to bring about a thorough understanding between the mer- 
chant or the retailer and his customer, than a _ heart-to- 
heart talk once in a while, and a little explanation on the 
ways and methods of doing business. 

The time is coming when this will be a universal practice. 
The people of this country are much better educated and 
much better posted than they were a decade ago. They 
are beginning to ask questions as to the operation and the 





expense of conducting various lines of retail business. The 
business which is not conducted on a plan of legitimate 
profit will either have to reform its methods or quit. The 
— themselves are demanding an explanation from the 
various distributing factors in the business world. I be- 
lieve that the retail men should be in a position to give 
this explanation on a business basis, 

You can not keep your business secret from the people 
of this country. You must be prepared to ask for an 
honest profit; to insist upon an honest profit and you will 
find that every honest citizen, every right thinking man 
will be with you in this demand, and then your business 
will operate smoothly and satisfactorily, both to yourself 
and to your customers. 

There has been much said about the evils of the mail- 
order business. I know very well that certain mail-order 
houses are shipping building supplies and lumber to people 
of this State and other States. They are becoming com- 
petitors in your line of business as they have been for the 
retail merchants the last ten years. ‘There is no reason 
why they should compete with you successfully if you tell 
your customers and prove the fact that you are ‘able to 
give them a better deal; to sell them better merchandise ; 
better lumber and better supplies, at the same price, under 
the same conditions. I am _ satisfied that if I would pick 
out a bill of building supplies from the mail-order house 
catalog and bring that bill to you, say for $200, and ask 
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you to bid on it and tell you I was perfectly willing to 
give you, thirty days in advance, the money to pay for 
the supplies, that you would give me a very close price. 
In fact, it would be almost like swapping dollars for you 
and adding interest. Now this is what the average cus- 
tomer who goes to the mail-order house does. When this 
proposition is explained in your trade territory, you will at 
least get the attention of the thinking man. You will find 
that it is not as hard as you expected to head off mail- 
order house competition if you will devote a little of your 
time to publicity, telling what you have for sale and at 
what price. The mail-order house competition can not be 
met without an effort, but you will find that if you make 
that effort that you will obtain results. 


Texas Industrial Congress. 


At this juncture, Hon. E. W. Kirkpatrick of MeKin- 
ney, president of the Texas Industrial Congress, was 
-alled to the platform and introduced by President 
Vaughan. Mr. Kirkpatrick paid a glowing tribute to 
the memory of the late Col. Henry Exall, who devoted 
so many of the best years of his life to the unselfish 
work of building up his loved State through the medium 
of the Texas Industrial Congr ress. ‘‘Skill and knowl- 
edge in the hands of the farmer are more necessary 
than in any other line of endeavor,’’ declared Mr. 
Kirkpatrick, and he stated that the Texas Industrial 
Congress is working not alone for the conservation of 
the soil, but to make it produce more. He made a 


plea for the support and codperation of the lumbermen~ 


of Texas in carrying on the great work to which Col. 
Henry Exall gave up not only time, money and talent, 
but his life as well. 

At the close of Mr. Kirkpatrick’s talk, President 
Vaughan offered a resolution of respect to the memory 
of Colonel Exall and recommending to the association 
substantial support of the work. On motion of J. E. 
Whiteselle, of Corsicana, this resolution was referre‘l 
to the committee on resolutions, with the hope that it 
would receive hearty indorsement. 

The morning session then adjourned. 


Wednesday Afternoon Session. 


‘¢ Advertising as a Business Force,’’ was the subject 
of a most interesting and instructive address delivered 
at the opening of the afternoon session by D. E. Mead, 
of Houston. The subject was covered fully and in a 
most entertaining way. Among other things Mr. 
Mead said: 


Advertising is the business of influencing the human mind 
and it is the scientific practice of it on psychological prin- 
ciples that has wrought and accom anied so many changes 
in our habits and way of living since the first lumber con- 
vention twenty-eight years ago. It is not the random, 
haphazard indifferent sort of advertising like we retailers 
do, but the careful, shrewd and judiciously planned cam- 
paigns of masters in the art. The secret is in knowing that 
money follows the line of least resistance, or rather of 
strongest attraction. 

Wood substitutes are not the only octopus that is crip- 
pling the lumber industry, but it is the discovery, invention 
and successful exploitation of a thousand products of other 
lines of industry that through advertising have created a 
market for themselves and made their use appear of more 
service to the consumer than the products of lumber. The 
manufactured accessories of a home have established them- 
selves as its real necessities and comforts at the expense 
of the house itself, and while many such products have 
economical merit to justify their station, in more instances 
than not their adoption is a luxury and extravagance. Es- 
pecially so considering the purchasing power of their users. 

Let us get away from the idea that people won’t buy 


lumber until they are compelled to, and then only by ped 
dling for the lowest prices. The sooner and better we 
understand and appreciate the great big idea of creative 
or constructive advertising the less use and more contempt 
we will have for mere competitive advertising. Here is the 
fact that underlies the compensating force of it all: The 
man who can by intelligent publicity create or promote the 
desire for his class of product soon finds that he has all t), 
odds and then some over any competitor in ultimate 
satisfying that desire in the consumer's mind. 

Why don’t people buy more lumber? ‘The same answer 
would not apply to all alike. Neither will the same kin 
of advertising appeal to all alike. In studying our cou- 
sumer market we must take into consideration the different 
kinds of people and conditions in every community. One 
of the biggest reasons why numbers of people do not build 
their own homes is because they are of the floating cla 
and can’t make up their minds to be settled. And this docs 
not mean merely the shiftless class, but many men of good 
incomes who have a constant idea that they may do better 
in some other town and don’t want to be tied up. The 
are not sufliciently satisfied with their surroundings 1) 
know whether or not they ought to call it home. This is 
a prevalent drawback to community building—which is ar 
other name for lumber selling—and we have been centuric 
getting the hang of human nature well enough to know 
that this is the class of people who most of all need char- 
acter help in advertising. Knockers there are in plent 
and boosters there are in plenty, but they have no more 
conception of what the term boosting means than a heathen 
The strongest appeal to make to the unsettled class i 
your community is not the fact that your town is better 
than another, but that success lies more in self than in su: 
roundings; that a man should get hold of something and 
stay with it, get a grip on himself and put his earning 
into something that will keep them from getting away: 
that a man with a home is a citizen and has an interes 
in the welfare of the town and his own family. These are 
some suggestions I gather from the advertising of the most 
successful real estate advertiser in Texas and from som 
lumber advertisers in other places. 

Plea for a Texas Building. 

Following the interesting address of Mr. Mead, Pres 
ident Vaughan introduced to the convention Mrs, E] 
Hertzberg, of San Antonio, president of the Federa 
tion of Women’s Clubs and chairman of the Texas 
Commission for the Panama-Pacific Exposition. Mrs 
Hertzberg in a few words explained the efforts being 
made to erect a Texas building at the exposition, one 
that would suitably represent the Lone Star State, and 
she asked the lumbermen of Texas to furnish the lum 
ber for the building. The railroads, she said, had 
agreed to haul the lumber to Galveston free of chi urge. 
It will be taken to San Francisco without cost and it is 
hoped to ship it on the first merchant vessel going west 
through the Panama Canal. 


Violation of Grading Rules. 


To Albert Steves, Sr., of San Antonio, fell the lot 
of stirring up the first exe itement or heated discussion 
that had created more than a ripple on the surface of 
the convention proceedings. He delivered an address 
on ‘‘Violation of Grading Rules and Standard Speci- 
fications,’’ a subject of vital importance to retailers 
and manufacturers alike. Mr. Steves said: 


The subject assigned to me is one that I believe every 
lumberman in this State is interested in more than any 
other feature that might be discussed in a meeting of this 
kind; and of each little has been said in late years, by 
either the manufacturer or the retailer, by reason of the 
retailer's accepting the inevitable with good grace, and 
the manufacturer's laying them down because they are be 
ing so easily accepted by the retailer. The gulf that is 
between the two is widening and deepening month by month, 
in so far that the manufacturer who has made the speci 
fications and rules to govern his product uses them ar- 
bitrarily to his own interest, not for once consulting, or 
even intending to consult, the retailer as to the possibility 
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of making changes without due notice or consideration. The 
grading rules are laid down by the manufacturers’ associa- 
tion, which supposedly holds each and every manufacturer 
to a standard basis, and the retailer, knowing this, expects 
treatment from all alike, for, as I said before, every manu- 
facturer is supposed to use the standard specifications ; yet 
it does seem that there is no uniformity of action on the 
part of the manufacturers in the gr rading of their materials, 
because, if such were the case, the shipments of material 
from one mill or another, placed side by side, would not 
show any difference as to grades. 

To the contrary, one manufacturer prides himself upon 
shipping a much better and over-grade stock than his com- 
petitor does. Again, on the other hand, another manu- 
facturer ships strictly according to his belief of the grading 
rules; and another shipper, loading No. 2 with No. 1 
material in the same car (when he has orders for No. 1), 
believes that the car might go through without being in- 
spected at the receiving end, and also believes that if the 
No. 2 (voluntarily put in the car) should be caught, he 
would arbitrarily ask a reduction of the price to No, 2, 
without ever consulting the wishes or wants of the retailer. 
On the other hand, what is the retailer going to do with 
the No. 2 grade, arbitrarily sent him without orders, when 
he has no sale for it? What do you believe should happen 
to a manufacturer who by mistake or oversight shipped 
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» ear of No. 1 common stock that contained a quantity of 


No. 2? Do you believe the retailer should receive this 
under-g1 rade stock at a lower price, when he has no sale 
yy it, or do you believe that the practice of shipping stock 
not ordered should be entirely abolished? 


Claims of Some Manufacturers. 


Some manufacturers claim that they have the right and 
privilege of putting in a shipment a certain percentage of 
under-grade stock, say No. 2 when No. 1 is ordered, and 

certain portion of what we might call better-grade, or line 
ieces. This especially holds good in boxing, some shippers 

elieving that they have the privilege of counter-balancing 
nder- grades with over-grades. Now, a word as to over- 
-rades: When ordering a car of boards, No. 1 common, we 
will say, the retailer knows what his trade demands and 
ders accordingly, and the manufacturer, not heeding his 
yrder, places therein a great quantity of better- grade boards. 
This manufacturer does not realize that he is doing an 
niury to the retailer, in that he is sending him something 
it he did not order, and at the same time ruining his 
trade for him. If the retailer is compelled to turn the 
tock over to his trade, it will be the cause of the regular 
No. 1 common stock being underclassed, and the customer 
will refuse it, seeing that there is a difference in the various 
kinds he purchases, and will demand all to be of the better 
ipper-grade stock. At the same time another car arrives, 
will say from the same mill, or any other mill, that is 
trictly No. 1 common as purchased, yet contains a good 
percentage of No. 2 and line semeng The customer comes 
ng and takes, we will say, fifteen pieces of the first car, 

o fifteen pieces of the latter. Don’t you know that right 

nm and there the retailer has trouble in convincing his 
stomer that he is treating him right, and don’t you know 
that the customer will be discontented from the fact that 
he believes you are trying to put one over him in giving 
him the latter under-grade? This goes so far that the cus- 
ier believes you are not telling him the truth, and who 
did it? Involuntarily, the manufacturer did it, and you 
have a time convincing your customer. More uniform 
gra ding rules adopted and adhered to by the manufacturers 

ild not cause so many claims. 

Of course, we will admit that there are retailers who do 
not inspect cars upon arrival, merely accepting them as 
per the grading rules laid down by the manufacturers, yet 
the more rigid inspector, who sells strictly according to 
ling rules, is often censured for attending to his own 
ess, in so far that the manufacturers claim when the 
bill of ‘under-grade stock is sent in, that the dealer is 
. iding them up, and even go so far as to say that they 

yould not make the allowance, owing to the fact that they 
heave been shipping this same class of material to others 
without having any claims made against them. This is a 
self-evident acknowledgment, in my mind, that the retailer 
does not inspect his material when received as rigidly as he 
should. It is dollars and cents he is receiving, and why 
should he not inspect it? 

1 do not care to cast any reflections upon the modes 
and methods upon which the retailers conduct their busi- 
ness, but I do know that there are a number who are very 
careless in receiving material which they should inspect 
and who should report said inspection; yet I can readily 
understand why a great number of these retailers do not 
make claims, because in culling the under grades out, they 
would have something on hand that they could not sell, 
and rather than do this they leave it in the grade and try 
to pass it off as No. 1 common when it is noting more 
than No. 2. In my mind, the difference in price between 
No. 1 and No, 2 is not enough, and if there were a greater 
difference the trade would perhaps purchase more of No. 
2 stock: but for the difference of $2 they do not realize 
the advantage they are getting. Take, for example, a car 
of 2x4, No. 1 common, and compare with No. 2, aud you 
can readily see that the $2 difference is not enough. 


Room for Improvement in Standard Specifications. 


Now as to standard specifications. There is vast room 
for improvement in the standard specifications of lumber. 
he standard is laid down by the manufacturers’ associa- 
tion as follows: 2x4 standard is made 154x35¢; 2x6, 1%x 
.; 2x8, 154¢x7\%, ete. I do not know how many of you 
have ever taken the trouble to go through your yards, and 
measure the stock you carry, to see how near it comes to 
these figures. I will venture the assertion that not 30 
percent of the stock in 2-inch will come up to this stand- 
ard specitication, and what is the cause of it? We retail- 
ers are permitting the manufacturers to do this, practically 
with our knowledge. The grading rules will permit a slight 
deviation in the sizes as given, yet you will receive a car 

ee? 8 that will only hold 14-inch instead of 15-inch; 
alsc »-inch instead of 35-inch. These variations are 
cres ping into the standard specifications almost daily, from 
the fact that we retailers are allowing the practice to be 
continued by the manufacturers, and unless attention is 
called to them, no doubt they will become a law by cus- 
tomary usage. But it seems to me that the standard speci- 
fications should be changed before the material itself is 
changed, thereby causing less trouble. Why should the 
specifications read 15¢x35¢, for example, for 2x4, when 
the stock is received 1%) 3%%7 These measure ments will 
‘ pare relatively with nearly every size of 2-inch stock 
nanufaetured, I will again make the assertion that if 
you go back home, take a rule and work through your 
ard ‘and measure up your stock, you will find very little 
it will hold to standard. 

\gain I would like to call attention to the standard 
specifications as laid down by the association for the manu- 
facture of flooring, ceiling, siding, etc. If these specifica- 
ions as laid down were strictly adhered to by the manu- 
acturers, the flooring, siding, and ceiling of one mill would 
itch that of the other. This, no doubt, was intended by 
the manufacturers for the purpose of inter-matching their 
stocks, yet by strict scrutiny and measurement of the stock 
from the various mills, these specifications do not hold good, 
r seldom, if ever, will the flooring of one mill match that 
another. Again, I would like to call attention to the 
t that some of the mills are making their flooring rough 
back, some making it with hollow bead, some double dress- 
ing and center matching, others double dressing and bead- 
ing on the back. Why not get together and make one stand- 
ard, so we can all work in harmony for the good of one 
iother? As stated above, the matchings and gradings 
the woes and sorrows of the retailer. 


The discussion that followed the talk of Mr. Steves 
axed exceedingly warm, but when the smoke of ver- 
al pyrotechnics had cleared away it was evident that 
good had been accomplished and that both retailers 
ind manufacturers were going to give more serious 
hought in future to this important question of stand- 
I ; grades and specifications. 
7. A. Laughlin, of Port Arthur, had brought with him 
rom his yard samples of flooring with which to demon- 
trate his plea for better methods of manufacture in 
flooring that would insure the proper matching. He 
estimated that within the last twelve months he has 
lost $225, settling claims of dissatisfied customers who 
had bought flooring that would not match. He laid the 
ault at the door of the fast feed machines and insisted 
‘hat the manufacturers, in their effort to enlarge their 
output, were sacrificing quality. He thought that lum- 
ver should be seasoned at least six months before 
‘eing worked into flooring and shipped, and that floor- 
ing run through a machine at the rate of 170 feet a 
minute could not be expected to show up in good shape 
when laid. He told also of buying 10-inch boards that 
measured aber A 9¥% inches and thought the dealers ought 
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to insist on a more careful and general observance by 
the manufacturers of the standard grading rules. 

A. B. Spencer, of San Antonio, explained that floor- 
ing when it comes from the machines is well matched, 
but atmospheric conditions cause shrinkage, especially 
in a climate such as experienced at Port Arthur, but 
that heart lumber would not shrink as much as sap, 
to which Mr. Laughlin replied that by actual measure- 
ment the heart stock was often less near to grade than 
the sap stock and insisted that the fault was largely 
with too rapid manufacture. 

C. E. Walden, of Beaumont, stated that the grades 
in vogue are the result of years of experience and 
the rules specify what defects are permitted, but man- 
ufacturers do not always manufacture standard grades. 
One manufacturer may have a hobby to make the 
highest grade possible and to do this spends much 
money for improved machinery anud skilled labor. 
Another may not care so much for grades, but wants 
to cut at the least expense and when the dealer geis 
his lumber it does not compare with that of the other 
manufacturer. Mr. Walden insisted that the dealer 
is to blame in that case, because, without regard to 
quality or standard, he placed his order with the sales- 
man who offered him a price 50 cents less than that of 
the other man. The dealers, he said, should stick to 
the better manufacturers, even if they pay a little 
more for their lumber, and there will be less cause 
for complaint as to off grades. 

J. 8S. Fox, of Granger, said that he had been selling 
lumber for twenty years and he found the grades run 
about the same. He said if the manufacturers were 
to ship lumber exactly according to grade the dealers 
would get mighty low grade stuff. 

R. T. Bell, of Coolidge, thought the matter was up 
to the retailers. If the lumber received does not come 
up to specifications, the dealer ought to refuse to ac- 
cept it and send it back and if he fails to get satis- 
faction he had better change mills. 

A. M. McCormick, of Paris, complained of often re- 
ceiving lumber that was shorter than the lengths speci- 
fied, and President Vaughan advised that in that case 
the dealer ought to make a claim of two-foot shortage 
on any short lumber. 

This discussion aroused general interest and was the 
subject of much argument even after the adjournment 
of the afternoon session, which followed immediately. 


THE CLOSING SESSION. 


The last business session convened at 10:30 o’clock 
Thursday morning. On account of the unavoidable 
absence of H. A. Hurt, of Fort Worth, his paper ou 
‘*The Cost of Doing Business’’ was read by President 
Vaughan. It was a clear, concise and business-like 
presentation of a subject that is of more than ordinary 
interest to every retail lumberman who desires to do 
business on a business basis. 

Following this paper, J. M. Rockwell, of Houston, 
treasurer of the Lumbermen’s Underwriters, read the 
annual report of that organization, showing it to be in 
excellent condition, and announced that a dividend 
of 25 percent had been declared. Mr. Rockwell stated 
that the Lumbermen’s Underwriters of Texas is in 
better shape than any other insurance company in the 
world. His report was received and filed. 

Mr. Rockwell then read the report of the nominating 
committee, offering the names of the following di- 
rectors: 

E. 8S. Burgess, Amarillo; Ww. Drake, Austin; John Suth- 
erland, Bay City; C. E. Wa oad Beaumont; E. A. Tomlin- 


son, Bellville; ir H. Gresham, Brownwood; W. O. Saun- 


ders, Bryan; J. D. Burr, Ennis; C. R. Burrow, Canyon 


City; A. G. "McAdams, Dallas; T. W. Griffiths, jr., Dallas; 


E. H. Lingo, Denison ; 5 as oe Foxsworth, El Paso; A. B. 
Cook, Groveton; H. A. Hurt, .Fort Worth; John E. Quarles, 
Fort Worth; John Mahan, Gainesville: T. C. Spencer, Hous- 
peo N. C. Hoyt, Houston; R. M. Farrar, Houston; J. F. 
Grant, Galveston; C. B. Granbury, Houston; J. F. Barnes, 
Lampasas ; J. O. Buenz, Laredo; J. L. Johnson, Fort Worth; 
8S. V. Pfeuffer, New Braunfels; F. H. Farwell, Orange; G. 
D. Broyles, Palestine; A. B. Hinkle, Paris; T. B. Pruett, 
Pecos; E. A. Laughlin, Port Arthur; J. J. Bromley, Plain- 
view; T. B. Wessendorf, Richmond; Charles Brewington, 
Stamford; B. D. Gray, Sherman; George C. Vaughan, San 
Antonio: Albert Steves, San Antonio; Charles Muil, San 
Diego; B. B. Haile, San Angelo; J. H. Cooke, Houston; C. 
II. Flato, jr., Kingsville; E. P. Hunter, Waco, and John 
C. Hubbard, Weimar. 

The report of the committee was unanimously adopt- 
ed, the directors elected, and they at once retired from 
the hall to elect officers for the ensuing year. 

J. M. Rockwell was called to the chair and President 
Vaughan joined the directors in their meeting. 


Resolutions Adopted. 


The report of the committee on resolutions and ree- 
ommendations was submitted by E. A. Laughlin, chair- 
man, and the report as a whole was unanimously 
adopted. The resolutions included hearty apprecia- 
tion of the royal entertainment extended to the vis:- 
tors by the lumbermen and lumber ladies of San An- 
tonio; thanks to the city of San Antonio and its cour- 
teous officials for their warm welcome; to the St. 
Anthony Hotel for never-failing attention to the com: 
forts and desires of the delegates; to J. R. Moorehead 
and the other speakers outside the ranks of the luu- 
bermen who aided so largely in the success of the con- 
vention; to the newspapers of San Antonio and to 
the various lumber journals whose representatives at- 
tended the meeting. 

The resolutions recently adopted by the Lumber- 
men’s Club of Houston requesting the appointment of 
a State forester and urging that the State retain in its 
ownership, as a basis for its work of forest preserva- 
tion, all the school lands of East Texas suitable for 
forestry, was indorsed and approved. 

The attention of the yellow pine manufacturers was 
directed to the paper read by Albert Steves, sr., on 
‘‘Violation of the Grading Rules’’ and it was sug- 
gested that the manufacturers should give better and 





closer attention to the machine working of their 
lumber for the best interests of both manufacturer 
and retailer. 

Lineyard owners were urged to list, as members of 
the association, each of their several yards and the 
association indorsed the effort of the Retail Merchants’ 
Association of Texas to secure a pure advertising law 
in Texas. 

A resolution of regret for the untimely death of 
the lamented Col. Henry Exall was adopted and the 
lumbermen were urged to aid in the support of the 
work being carried on by the Texas Industrial Con- 
gress; the secretary was instructed to write a personal 
letter to R. A. Long, of Kansas City, thanking him for 
the courtesy extended the association in showing the 
moving picture films ‘‘From Tree to Trade.’’ 

The plan to provide a Texas building at the Panama- 
Pacific International Exposition was approved and for 
the purpose of obtaining pledges of money or material 
as a contribution of the lumbermen of the State, a com- 
mittee of five members was suggested as follows: John 
H. Kirby, of Houston; W. W. Cameron, of Waco; C. E. 
Walden, of Beaumont; Ernest Steves, of San Antonio, 
and C. H. Moore, of Galveston; this committee to have 
full power to appoint a sub-committee for the effective 
and rapid handling of the work. 

The report of the committee on memorials was 
adopted, extending sympathy to the families of Texas 
lumbermen who have died during the last year, these 
being: T. W. Griffith, of Dallas; Robert Law, of Bee- 
ville; E. A. Ackley, of Dallas, and Max Scheuech, of 
Rosenberg. 

Old Officials Reélected. 


The directors, having concluded their meeting, re- 
ported the election of all the old officers to serve for 
another year as follows: 

President—George C. Vaughan, of San Antonio. 

Vice presidents—J. E. Quarles, of Ft. Worth; C. E. 
Walden, of Beaumont. 

Treasurer—R. M. Farrar, of Houston. 

Secretary—J. C. Dionne, of Houston. 

For the place of the next meeting in 1915, J. H. 
Cooke placed Houston in nomination, which was sec- 
onded by J. M. Rockwell, and without opposition Hous- 
ton was unanimously chosen. 

This having concluded the work of the convention, 
President Vaughan, elected for a third term, expressed 
in a few words his appreciation of the interest taken 
in the work of the association by the members, urging 
increased efforts along that line for the coming year, 
and then declared the twenty-eighth annual convention 
adjourned. 

The Social Features. 


Never in the history of the association have the lum- 
bermen been given more elaborate entertainment than 
was afforded them by the lumbermen of San Antonio and 
their ladies at this convention. There was a larger 
attendance of ladies than ever before and every min- 
ute of their stay was made pleasant. The entertain- 
ment features included a tea dansante at the Menger 
Hotel Tuesday afternoon; a theater party at the Ma- 
jestic Theater on Tuesday night; a 30-mile automobile 
trip over ‘‘the loop’’ and lunch at the Automobile 
Country Club Wednesday at noon; a grand banquet 
on Thursday night; a visit to the plant of the Steves 
Sash & Door Company, with light refreshment on 
Thursday afternoon, followed by a trip to the Govern- 
ment army post where a review of all the troops was 
witnessed, and a most pleasing smoker and vaudeville 
entertainment on the roof of the St. Anthony Hotel 
Thursday night. At the banquet on Wednesday night, 
where 500 gentlemen and ladies were seated at the 
beautifully decorated tables, Ernest Steves, of San 
Antonio, presided as toastmaster and the following 
toasts were responded to: 

‘‘The Ladies,’’ Albert Steves, jr., of San Antonio; 
‘‘Our Guests,’’ Attorney M. J. Arnold, of San An- 
tonio; ‘‘Our Country,’’ Judge J. R. Davis, of San 
Antonio; ‘‘Odz and Enz,’’ J. C. Dionne, of Houston, 

Each of the speakers made a distinct hit and the 
occasion was one long to be remembered by all of the 
participants. The following ladies of San Antorio 
served as a ladies’ reception committee, each vieing 
with the other in giving attention to the wants and 
the pleasures of the visiting ladies: 

Mesdames Johanne Steves, honorary chairman; Roy Beitel, 
I. R, Owens, V. A. Petty, E. P. McDonald, Albert Deutsch, 
Gus Zalmanzig, Albert Steves, sr., Albert Steves, jr., Max 
Schelper, William Martin, John T. Wilson, Roy Hollings- 
worth, Albert Beitel, sr., R. M. Middlebrook, Johnson Grif- 
fith, H. A. Owens, P. J. Owens, F. L. Hillyer, Louis Saur, 
R. J. Boyle, A. S. Dascomb, Ellis Albaugh, Jesse Beitel, 
Geonms C. Vaughan, A. B. Spencer, Herbert Spencer, Emmet 

Cahill, C. R. Sherrill, D. K. Newsum, Max Baetz, D. 
Owens, T. T. Campbell, Max Baetz, N. L, Petrich, G. Gah- 
wiler, ‘John Kuntz, W. Fisher, J. C. Morris, R. - Moore, 
Percy Wells, J. ii. Watson, A. B. Connor, and the Misses 
Wilson, Richey and Steves. 

The gentlemen’s reception committee was composed 
of the following well-known lumbermen of San An- 
tonio: 

_ Albert Steves, sr.; Max Baetz, N. L. Petrich, Roy Beitel, 
George C. Vaughan, Albert Beitel, A. Deutsch, A. B. Spencer, 
A. §S. Dascomb, Ernest Steves, Charles Sherrill, Albert 
Steves, jr.; J. W. Fisher, R..M. Middlebrook, R. J. Boyle, 
D. R. Owens, Johnson Griffith, Roy Hollingsworth, William 
L. Martin, Jess J. Beitel, D. K. Newsum, Emmett Cahill, 
F. L. Hillyer, John Kuntz, P. J. Owens, Gus Zallmanzig, 
John C. Morris, Louis Saur, John T. Wilson, T. I’. Camp- 
bell, A. Hahn, Herbert Spencer, R. J. Moore, E. P. Me- 
Donald, A. E. Richey, V. A. Petty, J. L. Watson, Ellis 

Albaugh, Max Schelper, Percy Wells, F. R. Owens, H. A. 


Owens, 
ENTERTAINMENT. 


On Thursday afternoon, with all business sessions of 
the meeting out of the way, the visitors were free to de 
vote themselves to the entertainment features of the 
program. Shortly after 2 o’clock about three hundred 
lumbermen and ‘‘lumber ladies’’ got aboard the long 
line of waiting automobiles and ‘‘rubber-neck-wagons’’ 
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that had been provided for the occasion, and were taken 
for a visit of inspection to the plaht of the Steves Sash 
& Door Company as the guests of that concern. 

Arriving at the factory the crowd soon over-ran both 
floors of the big building where all were treated to the 
sight of a strictly modern woodworking institution run- 
ning at full blast. Sash, doors, screen doors, millwork and 
specialties were in the process of manufacture, all of 
which was highly interesting to everyone. The factory 
building itself is a model of modern construction, econ- 
omical arrangement, and has been so planned as to 
allow each department ample machine room and storage 
space. Huge skylights immediately above area-ways in 
the second floor, together with numerous windows, afford 
a flood of daylight throughout the building. 

As the visitors passed out of the building, they were 
presented with a handsome black leather bill-fold as a 
complimentary souvenir from the Steves management. 
Liquid refreshments of the amber hue and foamy top 
were also served to cool and cheer the guests for their 
ride to Fort Sam Houston. . 

Once again aboard the gasoline fleet, sail was set for 
the Fort where at 4 o’clock a review of the cavalry and 
artillery stationed at the post was held. Shortly after 
the many autos took up their positions about the vast 
parade grounds, the officers rode out across the sweeping 
green fields, their accouterments flashing in the bright 
sunshine. Following them came the cavalry band, which 
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ONE OF THE CRACK BATTERIES OF THE UNITED STATES ARTILLERY FORCES AT FORT SAM HOUSTON, SAN ANTONIO, TEX. 


rode down one side of the field and took its pgsition at 
one end of the long rectangle. Next came the cavalry- 
men several hundred strong, who in turn were followed 
by another mounted band which headed the artillery. 











“GASOLINE 


FLEET” AT PLANT OF 
DOOR COMPANY. 


STEVES SASH & 


When all were on the field and in position, the usual 
tactical inspection took place followed by the review 
itself. The entire equipment made several rounds of the 
field, varying the line of march by occasional maneuvers, 


A 











CAVALRY PASSING IN REVIEW BEFORE COMMANDING OFFICER (SHOWN IN RIGHT BACKGROUND) OF FORT SAM HOUSTON, SAN ANTONIO, TEX. 











going through the various evolutions first at a walk, the: 
at a canter and finally at a gallop. 

The spectacle was one not often afforded lumber con 
vention visitors, and, taken together with the attractiv: 
landscape setting, and the patriotic interest which suc} 
exhibits arouse in every red-blooded American, will mak 
the San Antonio meeting a long remembered one. 

The return to the hotel from the post in the late after 
noon was a free-for-all-race between every kind of gaso 
line ‘‘boat’’ from the little runabouts to the big sight 
seeing cars. A good many made the return trip via th¢ 
‘*Hop Refinery’’ where the San Antonio Brewing Asso 
ciation served ‘‘ Pearl (xXx) Beer’’ to many a dry and 
dusty throat. 

Preceding the concatenation Thursday night, a smoke: 
for ladies and gentlemen was held on the roof of the St. 
Anthony Hotel. This attractive sky-line cafe was decor 
ated for the occasion with flags and lanterns, and when 
the many small tables were filled by the gay crowd, some 
pronounced it the best feature of the entertainment pro 
gram. A vaudeville entertainment, over which the 
youngest member of the Steves dynasty ably presided as 
chief announcer, kept the crowd in happy mood as it 
sipped, nibbled or smoked. 

Shortly after 10 o’clock the call of the Great Black 
Cat was heard from below, at which signal the roof party 
broke up and descended to the lobby floor where Hoo- 
Hoo took charge. 
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WESTERN ILLINOIS LUMBERMEN’S CLUB HOLDS ANNUAL MEETING. 


GALESBURG, ILL., April 20.—The annual meeting of the 
Western Illinois Lumbermen’s Club was held at the 
Galesburg Club last Thursday. It was the largest, most 
enthusiastic and beneficial meeting the club has held. 
When the club was organized some thought it would be 
impossible to hold four meetings during the year. Five 
meetings were held, each of the last four being better 
than the previous one in attendance and interest shown. 
Through the courtesy of the Galesburg members, the 
Galesburg Club was turned over to the lumbermen and 
they were made to feel at home. The day was beautiful 
so that between the morning and afternoon sessions, also 
after the afternoon session, automobile rides were taken 
and every one was made to feel that Galesburg was glad 
to see him. The yards in Galesburg were visited and 
many new ideas gained that will prove of financial worth 
to those at the meeting. The value of such a meeting 
can not be overestimated, as each one gives his experience 
in handling the different commodities that go to make 
up the retail lumberman’s stock, resulting in every one 
being better equipped to manage his business on his 
return home. 

The meeting opened at 10 a. m. with a general dis- 
cussion covering every item of interest to the members. 
There was no dearth of speakers and the discussion was 
continued during the elaborate luncheon and up to the 
opening of the afternoon session at 2 o’clock. The 
speaker of the afternoon manages the ‘‘Big Store,’’ 
Galesburg’s leading dry goods establishment, and he told 
how salesmen were trained. In opening he said he feared 
his remarks would be colored too much by the standpoint 
of the dry goods merchant, but on the contrary he showed 
that the prineiples underlying salesmanship were the 
same whether one was selling a spool of thread or a 
house bill. The new attitude of the salesman is that 
of service. J requently the customer has a vague idea of 
what he wants. The real salesman will find out what 
the customer wants to accomplish, then will show him 
what will fill the bill. The resulting sale may be greater 
or less than the customer expected it would be when he 
came into the store, but the amount of the sale is not 
so important as the ultimate satisfaction.to the customer. 
The speaker then drew a parallel with the lumber dealer 





who did not know his stock well enough to be an adviser 
of his customer. He urged every lumber dealer to in- 
crease his knowledge of his stock so that he could show 
wherein one wood was better adapted for a certain pur- 
pose than another. 

Following this address, a general discussion took place 
of association work covering both the local lumbermen’s 
club and the State association. The point was brought 
out that the modern association has for its watchword 
‘*service’? just as this is the keynote of the drygoods 
store that is up to date. 

The meeting concluded with an election of officers. 
President George W. Angel, of Hamilton, received prac- 
tically the unanimous vote of the club to succeed himself. 
Arthur Heidemann, of Quincy, was chosen vice president. 
When the announcement of the election was made, Her- 
man Engelbaugh, the burgomeister of Arenzville, pre- 
sented President Angel with a magnificent ‘‘Kewpie,’’ 
employing in the presentation a flood of oratory that 
would have made our famous Secretary of State seem 
like a bush leaguer. President Angel attempted to reply 
in suitable terms, but for once found himself unable to 
make himself heard above the thunderous applause that 
greeted Mr. Engelbaugh’s presentation speech. 

At 6:30 the club members sat down to a banquet in the 
ball room of the Galesburg Club. Everett Hinchliff and 
Mrs. Nell Townsend-Hinchliff charmed the company with 
the artistic singing of duets and solos. Mr. and Mrs. 
Hinchliff have recently completed a most successful concert 
tour and in securing them the club accomplished even more 
than it expected, and the best part of it is that Mr. 
Hinchliff is not only a lumberman but a prominent mem- 
ber of the club and the State association. Don Wylie 
was called for and responded with Scotch poems that 
fully maintained his high reputation as an after-dinner 
entertainer. Not to be outdone by his father, Allister 
Wylie took the piano in charge and showed that he was 
a past master of both classical and modern pianistics. 
Fred Cassidy, who had entertained the club during the 
business sessions, was called for and sang several ballads. 

After the banquet the club became the guests of 
the Long-Bell Lumber Company at a moving picture 
show, where the company’s yellow pine operations were 


shown. Although out of the usual line of ‘‘movie’’ 
entertainment, the entire audience showed great in- 
terest in the pictures, growing properly nervous when 
a tree fell toward the front of the stage, and emitting 
sighs of pity when the men were apparently crushed 
as the cars were unloaded and the logs rolled into the 
water; but they regained confidence when it was seen 
that suitable refuge had been provided and the men 
came bobbing up ready for the next car. The Rotary 
Club of Springfield and the Douglas Owls of the Art 
Institute in Chicago have requested that these Long- 
Bell pictures be shown before their members. : 
After the show the club members began thinking 
of going home and on every hand was heard loud 
praises for the officials of the club who arranged the 
meeting and for the Galesburg members who looked 
after the details. The constitution was changed admit- 
ting salesmen to membership, and it is hoped they 
will avail themselves of this opportunity more closely 
to cement the two branches of the trade. The retailer 
needs the salesman as much as the salesman needs the 
retailer, and every move that makes for a better under- 
standing of the buying and selling ends of the business 
will make for improved conditions in the entire trade. 





NATIONAL INSPECTION IN MARCH. 


The monthly statement of inspection of the National 
Hardwood Lumber Association shows that during 
March the amount of lumber inspected by the associa 
tion’s salaried inspectors was 8,434,509 feet. The 
amount inspected by fee inspectors was 2,735,179 feet; 
a total original inspection during March of 11,169,688 feet. 
In addition to the above 91,300 feet were reinspected. 
The cost of the inspection bureau over earnings in 
March was $357.10. The following shows the com 
parative inspection in March, 1913, and in March, 1914: 


March, 1918. March, 1914 

. Feet. Feet. 
BAIATION INEPCCUOTE,...... kes ces ce ste 8,347,000 8,434,509 
DOP BOCES, oo 0 0555 5 0 00 0.6 95.00 00'6 3,115,534 2,735,179 





Totals .occceccccssesvesvees edt, 468,234 11,169,688 
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___ ASSOCIATION ACTIVITIES 








COMING CONVENTIONS. 


\pril 20—-Western Pine Manufacturers’ Association, Spo- 
cane, Wash, Quarterly meeting. 

\pril 80—Northern Hemlock & Hardwood Manufacturers’ 

sociation, Chicago, Ill. Spring meeting. 

\pril 80—North Carolina Pine Association (Inc.), Monti- 

io Hotel, Norfolk, Va. Special meeting. 

\pril 80-May 9—Forest Products Exposition, Coliseum, Chi- 

go, Ill. 

May 2—National Association Lumber and Sash and Door 
Silesmen, Lumbermen’s Club, Chicago. Annual meeting. 
May 5—Michigan Hardwood Manufacturers’ Association, 
litorlum Hotel, Chicago. Spring meeting. 

\iay 5, 6—National Lumber Manufacturers’ Association, 
liseum, Chicago, Ill Annual meeting. 

May 5-7—National Fire Protection Association, Chicago. 
nnual meeting. 

May 15—American Forestry Association, Cornell University, 
vaca, N. Y. Spring meeting of board of directors. 

‘lay 15, 16—Louisiana State Forestry Association, Bogalusa 

Annual meeting. 
May 19, 20—Gum Lumber Manufacturers’ Association, Hotel 
tayoso, Memphis, Tenn. Semi-annual meeting. 

May 21-30—Forest Products Exposition, Grand Central Pal- 
1 New York City. 

June 15-17—American Supply & Machinery Manufacturers’ 
\ssoeciation, Greenbrier Hotel, White Sulphur Springs, W. 
Va. Annual meeting. 

june 18, 19—National Hardwood Lumber Association, Hotel 
Statler, Buffalo, N. Y. Annual meeting. 

june 80-July 4—American Society for Testing Materials, 
Hotel Traymore, Atlantic City, N. J. Annual meeting. 

july 9, 10—American Forestry Association, Chautauqua, 
N. Y. Midsummer meeting. 

\ugust 18-20—National Commissary Managers’ Association, 
Seelbach Hotel, Louisville, Ky. Annual meeting. 
September 2-4—Canadian Forestry Association, Halifax, 


> 


soptember 7-12—Lumbermen’s ‘“‘get-together’ meeting and 
Hoo-Hoo Annual, Winnipeg, Man. 

july 21, 1915—American Forestry Association, Panama- 
Pacific International Exposition, San Francisco, Cal. 





MICHIGAN HARDWOOD MANUFACTURERS’ AS- 
SOCIATION. 


In issuing the formal call for its spring meeting, notice 
of which has appeared in earlier issues of the AMERICAN 
J, MBERMAN, President F. L. Richardson and Secretary 
J. C. Knox, of the Michigan Hardwood Manufacturers’ 
Association, have mailed to all members the following: 


By practically unanimous vote, the spring meeting of this 
association will be held at the Auditorium Hotel, Chicago, 
Tuesday, May 5, at 10 a. m., and we are looking for a full 
attendance of the members at that time. 

You will also have opportunity of attending the Forest 
l'roduets Exposition and the annual meeting of the National 
Lumber Manufacturers’ Association the same day. (The 
Auditorium Hotel is within short walking distance of the 
Coliseum.) 

\mong the subjects for consideration and on which in- 
maton will be given are: 

1. Present market conditions, hardwood and hemlock. 

-. Outlook for hemlock bark. 

4. Status of railroad rates and spotting of cars. 

i. Reports of regular and special committees. 

5. Forest fire protective matters. 

No stock report will be presented at this meeting, but 
much valuable information will be available regarding pres- 
ent outlook for the marketing of hardwoods and hemlock. 

We believe this is a time when every member should be 
present or represented, as the discussions of the above and 
other subjects will bring out information that can only be 
absorbed by your presence. 

Members desiring to stay more than one day in Chicago 
should make their hotel reservations ahead. The Auditorium 
Ilotel has agreed to take care of our members at reasonable 


ates 


for 


“Remember the time and place—Auditorium Hotel, Chicago, 
Tuesday, May 5, at 10 a. m. 





NATIONAL FIRE PROTECTION ASSOCIATION TO 
MEET. 


'uesday, Wednesday, Thursday, May 5, 6 and 7, the 
National Fire Protection Association will hold its eigh- 
teenth annual meeting, on the twenty-first floor of the 
Insurance Exchange in Chicago. Each day’s session will 
he called to order promptly at 10 a.m. Headquarters of 
the president and secretary will be at the Hotel La Salle. 

\t the Tuesday morning session besides routine busi- 
ness Frank M. Drake, of Kentucky, will present the com- 
nittee report of State fire prevention associations. At 
the Tuesday afternoon session Frank D. Chase, of Chi- 
cago, will discuss the adoption of National Fire Protec- 
tion Association standards by States and cities. 

Wednesday afternoon the delegates will visit the Un- 
derwriters’ Laboratories, at 207 East Ohio Street. 

ollowing is the complete program: 

TUESDAY, MAY 5. 

Morning Session, 10 a. m. 
Roll call. 
President's address. 
Report of the executive committee. 
Resolutions. 
» Reports of the secretary and treasurer. 
6. Report of the editor of the Quarterly. 
‘. Amendements to Articles of Association—committee 


8S. Appointment of nominating committee. 

%. Canadian Committee: report. 

10, Public Information—committee report. 

11. State Fire Prevention Associations—committee re- 


12. Safety to Life--committee report. 
Afternoon Session, 2 p. m. 

15. Address, “Adoption of N. F. P. A. Standards by State 

‘nd Municipal Action,” Frank D. Chase, President, Chicago 
Chapter, N. F. P. A. 
_14. Address, “Possible Coéperation Between the Federal 
‘sovernment and the National Fire Protection Association,” 
Dr. S. W. Stratton, Director, Bureau of Standards, Depart- 
tient of Commerce, U. S. 

15. Address, “Municipal Fire Prevention,” Hon. Robert 
\damson, Fire Commissioner, New York City. 

16. Address, “New Features in the Work of Underwriters’ 
Laboratories,” William H. Merrill, Manager Underwriters’ 
Laboratories (Inc). 

‘. Forest, Brush and Grass Fires—committee report. 

18. Laws and Ordinances—committee report. 

19. Safes and Vaults—committee report. 
20. Railroad Properties—committie report. 


WEDNESDAY, MAY 6. 
Morning Session, 10 a. m. 
1. Automobile Fire Apparatus—-committee report. 
2. High Pressure Fire Service Systems—committee re- 
port, 
3. Fire Pumps—committee report. 
4. Controlling Equipment for Electric Fire Pumps 
committee report. 
5. Hose for Gasolene and Other Hazardous Fluids—com- 
mittee report. 
a Private Fire Supplies from Public Mains—committee 
report. . 
7. Hydrants and Valves—committee report. 
8. Manufacturing Risks and Special Hazards—commit- 
tee report. 
9. Gravity Tanks—committee report. 
Wednesday Afternoon, May 6. 
Visit to Underwriters’ Laboratories; New and Enlarged 
Testing Station, 207 E. Ohio Street. 
THURSDAY, MAY 7. 
Morning Session, 10 a. m. 
. Signaling Systems—committee report. 
. The electrical committee report. 
3. Fire Protection Coverings for Window and Door Open- 
ings—committee report. 
. Blower Systems for Heating, Ventilating and Stock 
Conveying—committee report. 
5. Fire Resistive Construction—committee report. 
6. Standards—committee report. 
7. Field Practice—committee report. 
8—Automatic Sprinklers—committee report. 
9. Fire Hose—committee report. 
10. Explosives and Combustibles—committee report. 
11. Standard Hose Couplings and Hydrant Fittings for 
Public Fire Service—committee report. 
12. Reports of delegates to conventions of other bodies. 
13. New business. 
14. Report of nominating committee and election of 
officers. 


HARDWOOD AND HEMLOCK MEN TO MEET. 


The spring meeting of the Northern Hemlock & Hard- 
wood Manufacturers’ Association will be held in Chi- 
cago Thursday, April 30, beginning at 10 a. m., in the 
College Room of the La Salle Hotel. The program will 
include reports on log input, hemlock bark, stocks on 
hand, traffic matters and advertising. The regulations 
for lumber camp sanitation recently adopted by the Wis- 
consin State Board of Health will be discussed by Dr. 
L. E. Spencer. Thursday evening, April 30, the members 
and their wives will attend the formal opening of the 
Forest Products’ Fxposition at the Coliseum. 
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POSTPONEMENT OF WESTERN PINE MEETING. 

SPOKANE, WASH., April 20.—The quarterly meeting of 
the Western Pine Manufacturers’ Association, which 
usually comes on the first Tuesday in May, will be held 
Wednesday, April 29, so as not to conflict with the 
holding of the Forest Products Exposition in Chicago 
and the meeting of the National Lumber Manufacturers’ 
Association there. One of the subjects likely to be 
discussed at the quarterly meeting of the Western Pine 
Manufacturers’ Association will be the utilization of 
wood waste. An interesting and instructive meeting is 
expected. 





ASSOCIATION TO ISSUE MONTHLY PAPER. 


CLEVELAND, OHIO, April 20.—The Ohio Retail Lumber 
Dealers’ Association is going to be a very lively factor 
in the lumber affairs of the State. Within a short time 
the association will issue its first edition of a monthly 
newspaper which will keep not only the lumber dealers 
but practically all lines of the building material trades in 
touch with timely topics of interest. The association 
also plans to hold regional meetings to which dealers 
throughout certain sections of the State will be invited 
to diseuss topics of both local and general interest. Such 
a meeting is planned for Dayton Thursday, April 23. 
Vice President Klumph, of this city, has been asked to 
make an address. 





LUMBERMEN’S ASSOCIATION OF NEW 
ORLEANS. 

NEW ORLEANS, La., April 20.—The executive committee 
of the Lumbermen’s Association of New Orleans last 
week announced the appointment of Charles S. Fettis as 
secretary. Mr. Fettis assumed his new duties at once, 
occupying quarters at 205-6 Godchaux Building, placed 
at the association’s disposal, rent-free until October 1, 
by the Globe Packing Box Company. 





WEST VIRGINIA LUMBER & BUILDERS’ SUP- 
PLY DEALERS’ ASSOCIATION. 

HUNTINGTON, W. Va., April 20—A meeting of the 
temporary State organization of lumber and builders’ 
supply men, which was formed in December 13, was held 
at the Frederick Hotel, in Huntington, Friday and Sat- 
urday, April 3 and 4. At the preliminary meeting Fri- 
day afternoon, committees were appointed on organiza- 
tion, by-laws, nominations and resolutions. Following 
the business session on Friday a theater party was en- 
joyed by the visitors. 

When the meeting convened Saturday morning at 10 
o’clock, President W. E. Minter, of Canova, introduced 
Col. Dan A. Mossman, who delivered an address of wel- 
come in which he offered the fullness of Huntington hos- 
pitality to the visitors and bade them enjoy their stay 
in the city. This welcome address was followed by an 
excellent talk by President Minter on ‘‘ Organization and 
Association,’’ setting out many things that could be 
accomplished only through organized effort. A sugges- 
tion that met with the approval of practically every deal- 
er present was that the association should prepare a di- 
rectory giving the name and address of every lumber 
and supply dealer in the territory covered; also the 








The Most 
Interesting 
Industrial 
Exposition 


Ever Held 


will open at the Coliseum, Chi- 
cago, April 30, and at the Grand 
Central Palace, New York, May 
21. Nine days in each place. 
Every phase of the Forest 
Products Industries will be pre- 
sented in most attractive form. 


Lumbermen 

Sash and Door Men 
Architects 
Contractors 
Engineers 

Wood Preservers 


R. R. and Industrial Plant 
Purchasing Agents 


Furniture, Implement and 
Vehicle Manufacturers 


Sawmill Machinery Man- 
ufacturers 


Woodworking Machinery 
Manufacturers 


Box, Barrel, Specialty and 
Novelty Manufacturers 


Veneer Manufacturers 
Foresters 


All Wood Workers and 
Wood Users 


will find the exhibits of practical 

value. Attend and get acquainted 

with American wood industries! 
Exhibit space will soon be ex- 
hausted. Prospective exhibi- 


tors should make reservations 
at once, before all space is sold 


Forest Products Exposition 


Under Auspices of the National Lumber 
Manufacturers’ Association. 


GEORGE S. WOOD, Manager, 
Otis Bldg... CHICAGO. 
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CLarK L. PooLe & Co. 


EXCLUSIVE SPECIALISTS IN 


Timber Land Bonds 


Bank Floor, Westminster Building, 


CHICAGO, ILL. 





Further information gladly furnished upon 
request. 











ANNOUNCEMENT: Owing to the rapid and de- 
cided growth of our business, we will, after May 
Ist, occupy more spacious quarters in the new 
Continental and Commercial Bank Building, now 
nearing completion. 





This House Engages Exclusively in 


FINANCING LUMBERMEN 


Loaning money over a period 
of five to fifteen years. 


F.A.BREWER & CO. 
TIMBER LAND BONDS 
Commercial Nat’] Bank Bldg. 
CHICAGO 


PORTLAND OFFICE, | SEATTLE OFFICE, 
10th Floor, Lewis Bldg. 711-714 White Building, 
WELLS GILBERT, Representative, | DOUGLAS, LANE & DOUGLAS, 
Oregon and California. Representatives, State of Washingt 




















Lumbermen 


If you want to 


Buy More Timber 

Build Mills and Railroads 
Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Y our Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 





(Established 1865 ) 


Chicago, IIl. 


Otis Building, 
10 South LaSalle Street, 








Houghteling & Co! 














names and addresses of all manufacturers or wholesalers 
who operate or sell in the territory, each to be classified 
under the proper heading. It was Mr. Minter’s idea 
that this directory should show whether the names in the 
directory represent members of the association or not; 
whether sellers to the contracting and consuming trade 
or whether selling exclusively to dealers and manufactur- 
ers. It was also suggested that the Ohio and Kentucky 
organizations be asked to codperate in getting up a di- 
rectory to cover the three States. 

Mr. Minter made a strong plea for codperation and for 
organization, stating that manufacturers, wholesale deal- 
ers, bankers, doctors and in fact in almost every profes- 
sion or industry men have found that they can get more 
for themselves by working, not alone for the good of 
their particular line, but also for the good of society 
in general, He said, ‘‘ When we reach the point that we 
all have this idea of our business and have a pure and 
wholesome regard for our fellow dealers we are going 
to get more pleasure out of the pursuit of our business 
and will become a power for social, commercial and eco- 
nomie advancement.’’ He referred to the need of a 
change in the lien laws that would make it easier for 
the dealers to secure protection. 

The by-laws as amended and corrected were read by 
Chairman Mann of that committee and adopted seriatim. 

The question of incorporating the association caused 
considerable discussion, but it was finally decided that 
the association should operate under a charter to be ap 
plied for by the board of directors at an early date; 
the name of the organization to be the ‘‘ West Virginia 
Lumber & Builders’ Supply Dealers’ Association.’’ 

J. D. Pureell, of Welch, chairman of the nominating 
committee, presented the report of that committee and 
the nominees were elected as follows: 

President—W. E. Minter, of Canova. 

Vice president—G. M. West, of Clarksburg. 

Directors for three years—G. Mott Mossman, of Hunt- 
ington; W. H. Evans, of Parkersburg. 

Directors for two years—Walter, Perkins, of Bluefield ; 
G. A. Grishaber, of Charleston. 

Directors for one year—W. H. Klieves, of Wheeling; H. 
E. Shadel, of Charleston. 

Under the by-laws, the president, vice president and 
secretary are members of the board of directors and 
shall constitute an executive board. 

Immediately following the adjournment the directors 
met and elected G. J. Dickerson, of Huntington, as sec 
retary-treasurer. 

There was a large attendance at this meeting, enthu 
siasm ran high and all present seemed confident of the 
success of the movement. The association begins its 
career with a charter membership of seventy-eight, made 
up of representative concerns of West Virginia. 





LOGGERS’ ASSOCIATION PROTESTS TOLLS 
REPEAL. 

SEATTLE, Wasu., April 18—A meeting of the Pacific 
Coast Loggers’ Association was held in the assembly 
room of the Henry Building this afternoon, with 2 very 
good attendance of loggers from Washington and Oregon. 
Alex Polson, of Hoquiam, Wash., president of the asso 
ciation, was in the chair. Conditions in the lumber and 
logging business, which are far from satisfactory, were 
discussed, as well as legislation proposed that will have a 
bearing on the logging industry. 

A decided stand was taken by the meeting against 
the proposed repeal of the free tolls act by Congress, 
and a strong resolution of protest was unanimously 
adopted. 

The resolutions set out somewhat in detail reasons 
for opposing repeal of the coastwise exemption clause; 
declaring that if coastwise vessels must pay tolls the 
canal will benefit Canadian rather than American man- 
ufacturers. Tolls, the resolutions state, will work detri- 
ment especially to the forest industries of the Pacific 
coast States and to the fisheries of Alaska. They 
declare further that ‘‘for the purposes of coastwise 
trade the Panama Canal is an internal waterway and 
should be treated as such.’’ 





MICHIGAN DELEGATES APPOINTED. 

CADILLAC, Micu., April 21.—President F. L. Richardson, 
of Alpena, has appointed the following delegates and 
ilternaies te the annual meeting of the National Lumber 
Manufreturers’ Association to be held in Chicago May 
5 and 6: 

Delegates—G. von Platen, of Grand Rapids: W. C. Hull, 
of Traverse City; C. A. Bigelow, of Bay City; C. T. Mitchell, 
of Cadillac, and F. L. Richardson, of Alpena. 

Alternates—D. H. Day, of Glen Haven; W. T. Culver, of 
Ludington: A. C. Wells, of Menominee; F. A. Kimball, of 
Alpena; Elmer Klise, of Petoskey: J. C. Knox, of Cadillac; 
George M. Clifton, of Manistee; F. LL.’ Michelson, of Jo- 
bannesburg; Ralph Gilchrist, of Alpena: W. L. Saunders, 
of Cadillac; N. M. Langdon, ef Mancelona; M. D. Olds, 
of Cheboygan. EB 











HOO-HOO CONCATENATION AT SAN ANTONIO. 

San Antonio, TEX., April 18.—The Hoo-Hoo esneate 
nation that followed the close of the annual meeting 
of the Lumbermen’s Association of Texas on Thursday 
night, April 16, held in the ball room of the St. Anthony 
Hotel, was a suecess in every particular and reflected 
credit upon the earnest efforts of Vicegerent J. L. Watson 
and his efficient aides. Supreme Serivenoter W. M. 
Stephenson, of St. Louis, was present and helped to 
inspire renewed interest and enthusiasm in the work of 
Hoo-Hoo in 'Texes. Twenty-five’ purblind kittens ~ had 
their eyes opened at this concatenation in due and ancient 
form, the following officers conducting the ceremonies: 

Snark—W. M. Stephenson. 

Senior Hoo-Hoo—Frank N. Snell. 

Junior tHoo-Hoo—F. .N. Yochem. 

Rojum—D. D. Fairchild, jr. 

Scrivenotcr—J. L. Watson. 

Jabberwock—Percy Wells. 

Custocatian—George W. Barrow. 
Arcanoper—R. A. McLauchlan. 
Gurdon—aA. G. Anderson. 


The usual ‘‘on-the-roof’’ followed the concatenati:» 
and the affair was declared to be one of the best hei! 
in Texas tor a long time. Supreme Serivenoter Steph 
son expressed sincere pleasure at the evidences of Hoo-H 
enthusiasm and said the order was gaining in streng 
rapidly, 





HARMONY CLUB ORGANIZED. 


QUITMAN, Miss., April 20.—Enecouraged thereto 1, 
the management, a little more than five months acy 
forty-five of the department heads and principal en 
ployees of the Mississippi Lumber Company and the 
Mississippi Eastern Railway Company got iogether and 
formed an organization which they term ‘‘The Harmon, 
Club,’’ the purposes of which are to produce greate: 
efficiency in handling the affairs of the company, to 
create a feeling of good fellowship among the men anid 
to provide educational and amusement features for then 
The Harmony Club holds a meeting once each mont! 
and at these meetings subjects are freely discusse: 
covering the various lines of work connected with the 
business of the company, ideas are exchanged and the 
men are encouraged to talk about the numerous problems 
that arise in connection with their work. At each of 
these meetings instructive and educational talks are 
made by experts in other lines, such as saws, belting, oi) 
etc., and much valuable information is gained by th 
men in the proper use of these materials. At one of the 
meetings a representative of the Yellow Pine Manufac 
turers’ Association was present; at another an oil expert 
made a talk, describing the correct methods of using oils 
their qualities etc., and at the last meeting a most 
instructive talk was made on the manufacture of belts, 
their proper care, and what belts are best adapted for 
certain classes of work. None of these talks is mad 
for the purpose of exploiting any particular make of 
oil, belt, ete., but each is on broad educational lines, 

At each meeting a chairman is selected from the 
employees for the next meeting, the organization being 
conducted entirely by the employees. Following the 
business session at each meeting light refreshments are 
served at the expense of the company, and an hour is 
spent in a social way, bringing about that feeling of 
good fellowship and friendship so desirable in a place 
of this kind. 

The Mississippi Lumber Company has adopted the 
plan of giving all of its employees an outing at the 
expense of the company each year, the Fourth of July 
being the date selected. This outing usually takes the 
form of a big picnic in which all of the employees and 
their families are invited to participate, but no one 
else is allowed. The colored employees of the company 
are given an outing at the same time, but in a different 
location, and all have an opportunity to enjoy the picnic 
or barbecue. 

The company is deeply interested in welfare work 


along the lines suggested by the Yellow Pine Manufac-, 


turers’ Association and is doing much in this direction. 
In the logging camps a school is maintained for chil 
dren of the employees and it is the intention of the 
company to erect a portable school building, on wheels, 
which will be moved from camp to camp as the logging 
headquarters are moved. At the logging camps, men 
with families are encouraged to seek employment, and 
at each camp a special track is built for the family cars 
and the men and their families are made as comfort- 
able as possible. 

Through this welfare work in the camps and the 
‘*Harmony Club’’ among the heads of departments 
and principal employees, the company is doing much to 
encourage thrift and permanency among its employees 
and to maintain a high standard of efficiency among 
them that works to the advantage of both employer 
and employee. 


MONTEREY PINE IN NEW ZEALAND. 


Foresters in the United States are much surprised 
by the statement in the January issue of the Journal of 
Agriculture, of New Zealand, just received in this coun 
try, that Monterey pine ‘‘is by far the most valuable 
and profitable timber tree that can be planted’’ in 
New Zealand. 

This pine grows naturally in a few very restricted 
areas in southern California, principally in the. vicinity 
of Monterey Bay, with one or two isolated areas to the 
south and on Santa Catalina Island. While foresters 
have known that its growth is comparatively rapid, the 
tree has been regarded as practically valueless for tim 
ber, though it has been planted to serve as a windbreak 
for orange groves. The reports of its behavior in New 
Zealand, however, seem to make a further investigation 
of its value in this country well worth while. In one 
plantation, for example, in which the trees varied from 
26 to 29 years old, one tree gave a yield of 1,400 board 
feet of saw timber and the average vield of the planta 
tion was approximately 100,000 board feet for each 
acre. Another 27-year-old plantation of Monterey pine 
in New Zealand yielded 75,000 board feet of saw timber 
and 60 cords of fire wood per acre, yet both of these 
plantations were on pure sand not suitable for farming 
purposes. 

On the basis of the tremendous yields of, Monterey 
pine reported for New Zealand, the author of the articl 
in the Journal of Agriculture believes that Monterey 
pine can be grown profitably in that country on land 
worth upward of $50 an aere, even when there is a com 
paratively high-cost of planting. 

In New Zealand the wood is said to be used for prac 
tically all building purposes except flooring. It makes 
excellent lumber for boxes, fruit packing cases, and 
for other similar purposes. It is not durable in con 
tact with the ground or when exposed to the weathei 
unpainted, tii 
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LUMBERMEN’S CLUB OF MEMPHIS. 


MEMPHIS, TENN., April 20.—Fifty-five members and 
isitors present were at the regular semimonthly meet- 
ig of the Lumbermen’s Club of Memphis, held at the 
otel Gayoso Saturday afternoon, April 18. J. D. 
ilen was in the chair and C. G. Kadel, after an 
sence of several months, performed his duties as sec 
tary. The usual luncheon was served. 

s. ©. Major announced that the Michigan Central 

uuld run a special train to Buffalo on the occasion 

the forthcoming annual of the National Hardwood 
iunber Association June 17-18 and that further in- 
rmation would be supplied later so that members of 

‘club might take advantage of this train in attend- 

« that meeting. Memphis is one of the strongholds 
o! the National Hardwood Lumber Association and a 

ve delegation will go from this point. 

lohn M. Pritchard, secretary of the Gum Lumber 

ufacturers’ Association, announced that the semi- 

nual meeting of that body will be held in Memphis 
\iay 19-20 and invited all members of the club to 
tend, 

Minutes of a special meeting of the board of direct 
ors were read. These showed that the board, pursuant 
tu the instructions given two weeks ago, had considered 
tle use to be made of the rooms in the Business Men’s 
Club finished and furnished by the Lumbermen’s Clab 
of Memphis, and that the board had asked F. E. Stone- 
braker to confer with the Business Men’s Club regard- 
ing the employment of a joint stenographer, the latter 
ty) make these same rooms her headquarters. This 
plain, it was pointed out, would permit a regular attache 
to welcome visitors and others and thus materially 
increase the attendance at these rooms. Mr. Stone- 
braker will report later. 

\ letter was read from E. I. Perry, secretary of the 
National Wholesale Lumber Dealers’ Association, call- 
ing attention to a bill recently introduced into Congress 
by Representative Sabbath making it a criminal 
offense, punishable by fine or imprisonment, or both, 
to use the United States mails for the circulation of 
any false statement for the purpose of securing credit, 
and asking that the club indorse the measure and 
advise senators and representatives at Washington 
of its action. The club is much interested in the sub- 
ject and will undoubtedly indorse the measure. As a 
matter of form, however, the letter was referred to 
the law and insurance committee for report and recoi 
mendation, 

\V. R. Barksdale, a former president of the club, was 
given a warm welcome on his first appearence at a 

ting for nearly a year. He has been at his winter 
tee ne at Fresno, Ca]., recovering from a severe attack 
of rheumatism, 

Otis A. Felger, of Grand Rapids, Mich., who was 
elected an associate member some time ago, was pres- 
ent. He is connected with the Memphis Band Mill 
Company, New South Memphis, being associated with 
J, PF. MeSweyn and others. 

\nother visitor, whose presence was noted with 
much pleasure, was Philip A. Ryan, who was formerly 
a member of the club and prominently identified with 
the hardwood lumber industry of this city and section. 
ile now makes his he: idquarters at Onalaska, Tex., 
where he is at the head of the Philip A. Ryan Lumber 
Company, 





EVANSVILLE CLUB IN MONTHLY MEETING. 

NASHVILLE, TENN., April 22.—A very lively and largely 
meeting of the Evansville Lumbermen’s Club was held 
last ‘Tuesday evening and was well attended despite the 
inclement weather. President Daniel A. Wertz presided 
ind Secretary George O, Worland had a tempting lunch- 
con prepared for the members. Several business matters 
of importance were discussed. At the next meeting of 
the club to be held May 12 plans for the regular sum- 
ner outing of the club will be discussed. It is probable 
the steamer John S. Hopkins will be chartered for a trip 
ou the Ohio River some time in June. 





NASHVILLE LUMBERMEN’S CLUB. 


NASHVILLE, TENN., April 22.—A most lively and largely 
‘tended meeting of the Nashville Lumbermen’s Club 
Was held Tuesday at the Commercial Club, preceded by 
the usual luncheon, with President Henderson Baker in 

chair, 

Secretary Cecil Ewing read a communication from 
Secretary W. R. Manier, of the Commercial Club, stating 
that President Henderson Baker would be accorded a 
sent on the board of governors of the latter organization. 
Some time ago Secretary Ewing advised Secretary Manier 
that it was the desire of the Lumbermen’s Club to 
aitate with the Commereial Club, which is the parent 
holy of all commercial and industrial organizations in 
city, and requested that President Baker be given a 
on the board of governors. After considerable dis- 
sion a decision was Teached to incorporate the Lumber- 
‘i's Club, and President Baker and Secretary Ewing 
re empowered to consider the various phases of this 
‘ter and work out a plan of ineorporation. It is 
vly that definite action along the lines suggested will 
taken at the elub’s next meeting. 

‘lamilton Love made an urgent plea for the Lumber- 
i’s Club to lend its codperation to the City Baseball 
‘gue, which will open its season Saturday and 9 number 
lumbermen expressed their intention of entering their 
omobiles in a parade that will be given by the 
gue. The Lumbermen’s Club doe not expect to put 


+ 


{ 





a baseball team into this league, but the East Nashville 
Hardwood Flooring Company and the Nashvilie Hard- 
wood Flooring Company will enter clubs. On that ac- 
count and since the support of the Lumbermen’s Club 
has been urgently requested it was decided to assist as 
far as possible in making the league a success. 

T. A. Washington, of Hunt, Washington & Smith, 
urged the members of the club to affiliate with the Nash- 
ville Trafiie Bureau, and paid high tribute to the work 
which is being accomplished by 'T. M. Henderson, com- 
missioner of the bureau, in regulating traffic matters. 

Several members of the club are already affiliated with 
the traffic bureau, and the rousing speech of Mr. Wash- 
ington secured a large number of additional applications 
for membership. 

A number of reservations on the special Pullman that 
will carry the lumbermen on their booster trip through 
the eastern lumber markets were made in addition to those 
already in the hands of Secretary Ewing. Unusual 
enthusiasm is being shown and it is probable that a large 
delegation of ‘‘bousters’’ will pay a visit to the Forest 
Products Exposition to be held in Chicago the first week 
in May. 

Percy J. Loevenhart, of Loevenhart & Co., has been 
named by President Baker as the club’s representative to 
accompany the delegation of Nashville boosters on their 
trip in May through several southern States. Mr. Loeven- 
hart is expected to assure the sawmill operators of that 
territory that the Lumbermen’s Club will stand sponsor 
for fair dealings and top prices if their products are 
marketed in Nashville. 





LADIES’ NIGHT IN HOUSTON. 

Houston, TEx., April 20.—The next ladies’ night at 
the Houston Lumbermen’s Club will be Wednesday, April 
22. Dancing will be one of the evening’s features. 

Harry G. Cern won the March pocket billiard tourna- 
ment at the club, claiming the handsome silver cup of- 
fered by George Doscher. Mr. Cern’s opponent in the 
final play was R. G. Gebhart. Thirty-two aspirants were 
entered in the tournament, which was an elimination 
handicap match. 





PHILADELPHIA GOLFERS HOLD FIRST TOURNA- 
MENT. 

PHILADELPHIA, PA., April 18.—The Philadelphia Lum- 
bermen’s Golf Club held its first tournament and meeting 
of the season yesterday, on the course of the Atlantic 
City Country Club, at Northfield, N. J. There were 
26 players, and notwithstanding a rather high wind, 
and the lack of practice, scores were fairly low. The 
weather was ideal, and the outing was thoroughly en- 
joyed. 

William H. Fritz, the new president of the Exchange, 
won first prize, a pair of golf shoes, with a net score 
of 74. There were four players tied for second and 
third prize, with a net 86, and the cutting of the cards 
gave second prize, a stickpin, to J. H. Schofield, and 
third, three golf balls, to S. P. Bowers. 

The contestants, with their gross and net scores, were: 
J. W.. Turnbull, 111-101. Joseph W. Janney, 112-90. 

J. Anderson Ross, 107-94. William H. Fritz, 104-74. 
R. Wyatt Wistar, 105-99. Eli B. Hallowell, 121-97. 
Ben C. Currie, 130-108. Joseph P. Comegys, 128-98. 
J. H. Schofield, 113-86. S. P. Bowers, 114-86. 
William P. Shearer, 117-97. Harry G. Parker, 133-102. 
J. E, Troth, 101-89. Frank Buck, 107-92. 

E. B. Humphreys, 87-87. W.. Smedley, 116-88. 
M. C. Burton, 99-93. Eugene W. Fry, 110-99. 
Horace W. Smedley, 93-89. Horace A. Reeves, jr., 112-96. 
J. B. McFarland, jr., 97-98. F. A. Benson, 109-86. 

Harry Humphreys, 111-93. H. W. Allen, 110- 86. 

H. R, Humphreys, 108-91. E. D. Swenk, 123-90. 

At the meeting following a first class dinner Frank 
Buck raised the question of having ‘‘non-playing’’ mem- 
bers, who should have first opportunity in case of vacan- 
cies in the membership. After some discussion the mat- 
ter was left to the executive committee, to report on 
at the next meeting, which, it is hoped, will be held 
May 7. Some of the members had to leave early, but 
sixteen remained to the dinner and meeting. 





LOUISVILLE HARDWOOD CLUB. 

LOUISVILLE, Ky., April 22.—The Louisville Hardwood 
Club has put on foot an investigation of fire insurance 
rates, reports from its members having indicated a con- 
siderable variation in rates that is not explained by the 
difference in the hazzard. The Dean schedule is not used 
in Louisville, at least as far as the lumber yards are con- 
cerned, although the companies expect to apply it in the 
near future. The Louisville Board of Fire Underwrit- 
ers, which formerly had charge of rates, fixed theni 
without using a scientific system of measuring the haz- 
ard, it is said, and this has brought about the alleged 
discrepancies. 

The club will not be able to get action from the fire 
underwriters immediately, however, as the companies have 
suspended operations owing to the enactment of the 
Glenn rating bill. It is believed, however, that they will 
soon resume operation, as the business interests have 
been endeavoring to get the two sides together, and a 
compromise of the differences that exist is said to he 
in prospect. 

The Hardwood Club has adopted resolutions approv- 
ing H. R. bill 14328, introduced by Congressman Sabath 
and prohibiting the transmission through the-mails of 
false statements for the purpose of procuring credit. 
The club has called on Congressman Swager Sherley, of 
Louisville, to give his support to the measure. 





TIMBER LOANS 


High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 


INVESTMENT BONDS 








First National Bank Bldg., CHICAGO 


George H. Burr & Co. 
-—— Bankers <— 
Bonds 











Commercial Paper 


We finance lumber companies by the 
outright purchase of timber bond is- 
sues and of straight six months notes. 


We are always glad to advise with 
you as to the best and cheapest 
method of borrowing. 


The Rookery, Chicago. 
14 Wall St., New York. 
Third Nat. Bank Blidg., St. Louis. 
a Kohl Bidg., San Francisco. 
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Wa. W. THOMPSON & Co. 
Certified Public Accountants 
Suite 929-931 Chicago Stock Exchange Bldg. 
Established 1894 CHICAGO Phone Franklin 1013 
PERIODICAL AUDITS A SPECIALTY 








TO one who has spent any part of his life 
in the forests, a library without the 
poems of Douglas Malloch must ever be 
incomplete —National Magazine. 

“THE Woops,” just published, contains the 
best work of “the lumberman poet,” in- 
cluding “Today,” just now 
most widely quoted poem. 

“In Forest Lanp” has a hundred poems 
that have delighted thousands. It is in 
its third edition. 

No lumberman’s library is complete with- 
out one or both of these volumes. “The 
Woods” will be sent postpaid for $1 or 
“In Forest Land” for $1.25 by the pub- 
lisher, the AMERICAN LUMBERMAN, 431 
S. Dearborn Street, Chicago. 


America’s 











REALM OF THE RETAILER 
By Met L. Saley 
Hints_on yard management, descriptions of lumber sheds, 
yard conveniences, appliances for storing and handling lum-, 
ber, bookkeeping methods, and collections. An encyclo- 
pedia of the retail lumber business. - 390 pages, fully:illus-- 
trated, and bound in silk cloth, postpaid, $1.50. 
AMERICAN LUMBERMAN 
431 S. Dearborn St. Chicago. li 
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Timber Lands 


For Long Periods of Time in 
Amounts from $100,000 up. 


We have been in the lumber business for 
over thirty years. 

We now control and operateanumberof mills. 
We have been loaning money to lumbermen 
for many years. 

These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


LYON, GARY & CO. 


140 South Dearborn Street 
CHICAGO 















Congress and Legislation 


el 


: 


News from Washington and Other Capitals 









































Timber Loans 


We negotiate long-time loans on 
approved standing timber lands 
owned by established and going 
lumber companies. 








Prompt and careful attention 
given to every application. 


Loans from $100,000 up. 
HOWARD, SIMMONS & CO. 


BANKERS 
38 So. Dearborn St., CHICAGO 
Portland, Ore. Office: Lumbermen’s Bldg., Otis Arnold, Rep. 











Forty YEaRS Aco 


The Lumber Business Was In Its 
Infancy—So was this Association. 


The Lumber Trade Has Taken 
Wonderful Strides — We Have 
Kept Apace. 


Speedy Lumber 
Collections Ratings 
THE LUMBERMEN’S CREDIT ASS’N 
CHICAGO = NEW YORK 











Insurance Exchange Bldg. 


Average Annual 
Savings over 


50% Preniuns 


Since the inception of the Lumber Manu- 
facturer’s Inter-Insurance Association. 


For Lumber Manu- 


Fire Insurance facturers exclusively. 


On request we will send you list of over 200 Lumber Manufacturers 
using our form of protection, together with financial statement. 


Lumber Manufacturer’s Inter-Insurance Association 


WILLCOX, PECK & HUGHES, Attorney. 
Main Office: NEW YORK, 3 South William St. 
Chicago, Seattle, New Orleans, La., 
420-421 Bailey Bidg. 


Hibernian Bank Bldg. 
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Good properties financed. 
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SENATE HEARINGS ON CANAL TOLLS. 
[By ODELL.] 

WASHINGTON, D. C., April 22.—Practical business has 
been almost entirely ignored in the discussion of the 
proposed repeal of the free tolls clause of the Panama 
Canal act before the Senate committee on inter-oceanic 
canals. There has been a great expounding of theoretical 
economies by learned professors and an almost intermin- 
able legal argument in which the one side offsets the 
other and in whose mazes the lay mind is lost in despair. 

The only business men who have appeared before the 
committee are a delegation from the New York Chamber 
of Commerce, which passed resolutions favoring the Root 
bill to repeal the free tolls clause, when 340 members out 
of a total membership cf 1,500 were present. 

The resolution was adopted by a vote of 333 to 7, 
and in his testimony before the Senate committee, Weld- 
ing Ring, head of the delegation, said: ‘‘That, gentle- 
men, I think, fully demonstrates the attitude of 
the New York business men, as shown by our Chamber 
of Commerce, which we consider fairly represents all the 
business interests not only of New York City and New 
York State, but also in a large measure the sentiment of 
the country at large.’’ 

The Chamber of Commerce, Mr. Ring said, based its 
objection to giving coastwise vessels free tolls on the 
ground that it is not in accordance with the treaty. 
Asked if the members of the chamber thought it any more 
a violation of the treaty with Great Britain to let Amer- 
ican domestic commerce go through the Panama Canal 
tree than to permit American domestic commerce to enter 
a port of the United States free in contravention of the 
language of the treaty of 1815, he answered, ‘‘ That point 
was not discussed.’’ 

Later he was asked what method .of developing the 
American merchant marine the Chamber of Commerce 
favors and he replied, ‘‘ There is a difference of opinion 
in regard to that. In my judgment the thing to do is 
to change our navigation laws. I do not think we will 
ever have a merchant marine until we are placed on the 
same basis of navigating our ships as other countries.”’ 

As to changes he would have made in the laws, Mr. 
Ring continued: ‘* Allow us to employ officers and crew 
on the basis that foreign countries pay. That is the 
only way we can meet that competition.’’ 

As to the possible competition of the coastwise vessels 
with the railways, he said: 

I believe the general view was that it would make prac 
tically no difference, that this saving of tolls which we 
made on coastwise shipping would be simply absorbed by 
the owners and there would be no practical competition be- 
tween the railroads and the steamship lines any more than 
there is now—and they would get all they could out of it 
and keep it. I believe if the free tolls stand that that 
saving will go into the hands of the shipowners and will 
be retained by them. They are not going to give away a 
benetit simply as public benefactors. 

Mr. Ring is a merchant and exporter in New York. 
He was followed by H. C. Smith, dealer in commer- 
cial paper, E. D. Page, a merchant, and Mr. Outer- 
bridge, member of the executive committee. Mr. Outer- 
bridge confessed to the committee that his brothers 
own and operate lines of steamships sailing between 
New York and the British West Indies which sail under 
the English flag. 

For information regarding the economics of the ques 
tion, the committee has given much attention to 8. 8. 
Huebner, professor of insurance and commerce at the 
University of Pennsylvania, and to Emory R. Johnson, 
professor of transportation and commerce at the same 
institution. 

Professor Johnson was the special commissioner on 
Panama Canal tolls and traffic who prepared the report 
on the probable traffic through the canal upon which 
President Taft based his proclamation fixing the tolls 
to be charged. 

To both of these university men it seemed wrong to 
exempt the vessels engaged in American coastwise ship- 
ping from the payment of tolls because of the fact that 
the rates and traffic of the liners are fixed and divided 
by conferences, and consequently for all practical pur- 
poses, according to their ideas, the business is controlled 
by a ‘‘trust.’’ Their argument was that conditions in 
the coastwise and intercoastal shipping being as they 
are, the remission of tolls would not redound to benefit 
of the shipper, and the rates would be as high as the traf- 
fic would bear. Professor Huebner said on the subject 
of tolls: 

The lines would regard a toll as an expense. They would 
get around the conference table and ascertain what the 
traffic will bear and what the people are willing to pay in 
order to have the freight moved, and they are going to 
charge that as the rate. The water lines want traffic and 
if they are going to compete with the railroads they will 
charge what the traffic will bear. In this case they will 
charge what the owner of the freight is willing to pay 
and at the same time have his traffic go by water instead 
of by rail. 

Senator Gorman asked if that would be true if we had 
independent ships in the business, and Professor Huebner 
answered: ‘‘No sir, but I do not think you will ever 
have independent ships for any length of time.’’ 

‘«That was the purpose of excluding rail ships from the 
canal,—that we would develop an independent shipping 
industry,—was it not?’’ said Senator O’Gorman. 

The Professor replied: 

Then my feeling is that the purpose will not be accom- 
plished, because I think it is utterly impossible for any 








length of time to have open competition on the water. I: 
one way or another the lines will get together, whethe: 
they are owned by railroads, by steamship consolidations o 
by individuals. 


The chairman asked Professor Huebner whether li 
wished to be understood as saying that the remission o 
tolls would not affect the consumer of coal or lumber, an: 
he replied: 


The line steamers of course will not engage in the coa 
traffic. The tramp boat, on the other hand, which carric 
coal and lumber through the canal, is a boat which i 
either owned or chartered by the producer of the coal 0: 
lumber. There may be competition between tramps, and i 
there is, then I will grant the argument that the toll wil 
in all probability go to the shipper. But even here agai: 
there is an irresistible tendency for the big produce*s o 
coal and lumber to act through conferences. I feel that i 
there is exemption from tolls in the case of chartere 
boats the shipper will pocket the tolls; but I do not thin! 
the consumer will get the amount of the tolls, because th: 
big producers operate on the same theory of charging fo 
their goods what the traffic will bear, and are going to ge! 
all they can. The railroad rates will go down, but th: 
boats operating through the canal will follow up the rail 
road rates just as near as they can in order to get a prope: 
share of the traffic. 


Professor Johnson summarized what he conceived would 
be the effeet which canal tolls will have upon coastwisi 
shipping as follows: 

The rates on traffic handled by regular steamship line 
between the two seaboards will be but slightly affected by 
the canal tolls. Only producers that use vessels whici 
they own or charter for the shipment of full cargoes wil 
profit by the exemption of the coastwise shipping fron 
tolls. Probably 99 out of every 100 shippers will pay th: 
same rates whether there be tolls or not. Most of thi 
intercoastal traffic will consist of general commodities and 
package freight handled by the established steamship lines 

Bulk cargoes of lumber, coal and heavy steel products 
will comprise a relatively small share of the total traffic 
The rates charged by the several steamship lines will be 
the same. The charges will be regulated by agreements 
among the competing companies and will be fixed primarily 
upon what the traffic will bear and only secondarily if at 
all with reference to the cost of the service to the carriers 


Professor Johnson said he thought remission of tolls 
was a subsidy. He was asked whether he thought it was 
a subsidy to allow ships to use the Soo Canal free of 
tolls and replied that it was. The chairman asked him 
what was the difference in allowing the American coast 
wise vessels to pass through the Panama Canal free of 
tolls and allowing them to pass through the Soo or othe: 
American canals free, and his reply was: 


One is justifiable and the other is not. In the case of 
the Soo Canal and other improved inland waterways ther 
may be a very good economic and political reason why we 
should adhere to the principle of the act of 1884, which 
stipulates that the inland waterways of the United States, 
natural and improved, shall be free of tolls. That is a 
matter of general commercial development of the country, 
a burden which is well distributed and may be borne at 
least for the time being by the general public. I am not 
convinced we shall always find it wise as an economical 
or fiscal policy. 

The Panama Canal, as far as our coastwise shipping is 
concerned, is used by shipping employed over routes 5,000 
miles or more in length. It is essentially international trade 
in character. It is trade between two seaboards of the 
United States. Then again, the Panama Canal is a very 
expensive work. It will have cost us possibly $400,000,000. 


Professor Johnson summarized his arguments against 
the remission of tolls as follows: 


First—It is not necessary to relieve coastwise shipping 
of canal tolls as long as foreign-built ships are not allowed 
to engage in the domestic commerce of the United States. 

Second—The rates charged by the steamship lines be 
tween ports on the Atlantic and ports in British Columbia 
will probably be the same as the rates of the steamship 
lines operating between the Atlantic and Pacific seaboards 
of the United States. 

Third—The argument in favor of relieving American 
coastwise shipping from Panama _ tolls—-that the tolls 
charged will be added to the railroad rates—assumes an 
improbable adjustment of rail and water rates, 

Fourth—If there should prove to be a permanent scarcity 
of American ships to handle the coast-to-coast traffic, it is 
probable that the Congress can and will devise methods of 
aiding American shipping without closing American ship 
yards to the detriment of our navy. If we want to main 
tain our ship yards for naval reasons it is necessary, it 
seems to me, to pay a higher cost of transportation between 
the two seaboards and keep foreign ships out of the coast 
to-coast trade. 

Fifth—-It is earnestly argued by those who favor reliev 
ing American shipping of Panama Canal tolls that the 
policy should be adopted in order to give further aid to the 
American merchant marine. When subjected to analysis 
this argument loses force. Our shipping employed in the 
foreign trade needs assistance, but our coastwise marin¢ 
has a monopoly of the coastwise trade and does not need 
further aid. 


Professor Johnson insisted that the contention of Eng 
land was right and that the exemption of American coast 
to-coast traffic would work a discrimination against that 
and other foreign countries. He brought out the gist of 
his argument in this statement: 


Lumber and fish are now shipped from British Columbia 
and from Washington and Oregon to the eastern seaboard 
of the United States. After the canal is opened the trade 
will be large and the competition between American and 
Canadian trade will be active. Canadian producers will !e 
served (particularly in the lumber shipments) by vessels 
that pay tolls, while American traders will ship by vessels 
that do not pay canal charges. So far as goods are shipped 
by vessels that are chartered by the traders and producers, 
the costs of securing transportation to the eastern seaboard 
of the United States via the Panama Canal will be affected 
by the payment or the exemption from payment of tolls, 
and the Canadian citizens will suffer a definite disecrimina- 


tion “in respect of conditions or charges of traffic. 


‘But rates from Vancouver to New York would fe 
lower than the rates from Seattle to New York, would 
they not?’’ asked Senator Bristow. 

‘<T think charter rates are; I think there are more 
facilities,’’ said Professor Johnson. ; 
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BILL TO REGULATE PRICE OF TRADE- 
MARKED ARTICLES. 


WASHINGTON, D. C., April 22.—Senator Clapp has 
drawn a bill designed to prevent price discrimination 
and to provide for publicity of prices to dealers and 
to the public. The bill was introduced in the Senate 
and has been referred to the committee on interstate 
commerce, 

The Clapp bill provides that any contract for the 
«tle of any article of commerce to any dealer by the 


producer or manufacturer under trademark or special 
brand, which prescribes the sole, uniform price at which 
each article covered by the contract may be resold, shall 
be subject to certain. conditions. 

The producer is forbidden to favor anyone by dis- 
counts or special concessions and the dealer is forbidden 
to cut the price except in case of damage to the goods, 
in winding up his business, in bankruptcy or in receiver- 
ship; and then only after having offered the goods to 
the vendor at the price paid originally, and the latter 
refuses to purchase them. 





Lumber Transportation 


Railroad News of Special Interest to Lumbermen 








LUMBER DOCKET OF THE COMMISSION. 


APRIL 27.—Cincinnati, Ohio, before Examiner McKenna: 
6537—American Naval Stores Co. vs. Louisville & Nash- 
ville Railroad Co. et al. Fourth Section Applications: 
1965—Cincinnati, New Orleans & Texas Pacific Rail- 
way Co.; 2045—Illinois Central Railroad Co.; 1952— 
Louisville & Nashville Railroad Co.; 458—Nashville, 
Chattanooga & St. Louis Railway Co., and 3912—Ten- 
nessee Central Railroad Co. 

APRIL 30.—Cairo, Ill., before Examiner McKenna: 6474 

Spoke Manufacturing Association et al. vs. St. Louis, 
south Western Railway Co. et al. 

MAY 2.—St. Louis, Mo., before Examiner McKenna: 6474 

Spoke Manufacturers’ Association et al. vs. St. Louis 
South Western Railway Co. et al. 

MAY 6.—St. Louis, Mo., before Examiner McKenna: I. 
& S$. 366—Lumber rates from Thebes, ; 

MAY 9.—Oral argument at Washington: 6468—-Southern 
Hardwood Traffic Bureau vs. Illinois Central Railroad 
Co. Gt Bi, 

MAY 20.—-Chicago, Ill., before Examiner Gerry: Fourth 
Section Applications, Nos. 799—St. Louis & San Fran- 
cisco Railroad Co.; 2138—-Mobile & Ohio Railroad Co.; 
602—New Orleans & Northeastern Railroad Co.; 1548— 
Southern Railway Co.; 461—Alabama & Vicksburg Rail- 
way Co.; 458—Nashville, Chattanooga & St. Louis Rail- 
road; 1952—Louisville & Nashville Railroad Co., in con- 
nection with 6340—Mount Pleasant Fertilizer Co. vs. 
New Orleans & North Eastern Railroad Co. et al. 





TO ARGUE LUMBER RATE SUSPENSIONS. 
[By ODELL.] 

WASHINGTON, D. C., April 21.—An order has been 
entered by the commission, reopening for argument upon 
three questions, the investigation and suspension of lum- 
ber rates from Oregon and Washington eastern points. 
The three questions upon which new arguments will he 
heard are as follows: 

i—Must the Union Pacific System be a party to through 
routes and joint rates on traffic which originates at points 
served by it and is destined to points on its line? 

2—Must the joint rates on traffic which originates on 
the Union Pacific System be applied via routes that short 
haul it? 

3—Must the joint rates on traffic which is destined to 
points on the Union Pacific System be applied via routes 
that short haul it? 





At the same time the commission has modified its pre 
vious order in the case, entered February 9, 1914, this 
order being set aside so far as the schedules relate to 
the proposed closing of the Wallula gateway to shipments 
ot wool from loeal points to the east over the Northern 
Pacific Railway and so far as such schedules relate to the 
movement of shingles in connection with boat lines oper- 
ating on Puget Sound. 

The commission further orders the carriers designated 
in the tariffs mentioned to ‘‘cancel on or before July 1, 
1914, the rates, charges, practices and regulations stated 
in the schedules specified in said orders of suspension so 
far as such schedules propose to close the Spokane, Silver 
How and Butte gateways to shipments of lumber origingt- 
ing on other lines and destined to points of consumption 
ou the lines of the Union Pacific system.’’ 





METROPOLIS SECURES RATE ADJUSTMENT. 


WASHINGTON, D. C., April 21.—An important decision 
has been rendered in favor of the reshippers of lumber 
at Metropolis, Ill., by the Interstate Commerce Com- 
mission in the case brought by the Metropolis Commer 
cial Club against the Illinois Central and other southern 
carriers, The effort of the Metropolis dealers was to 
have the commission set aside the disparity in rates 
hetween that place and Cairo, Ill., and it was in most 
respects a similar action to that brought by the Paducah, 
(N\y.) Board of Trade. 

'he commission found that the maintenance of higher 
rates on lumber and logs from equidistant points in 
'ennessee, Alabama, Mississippi, Louisiana, and that 
part of Arkansas lying on and south of the line of the 
Chicago, Rock Island & Pacific, Memphis, Tenn., to Lit- 
le Rock, Ark., to Metropolis, Ill., than are contempor- 

cously maintained to Cairo, IIl., subjects Metropolis 
'» undue prejudice and disadvantage. The commission 
holds that from points in the territory described 
of the Mississippi River, the rates to Metropolis 
ld not exceed those to Cairo, while from points west 
le Mississippi River, the rates to Metropolis should 
‘ exceed by more than 1 cent per 100 pounds the rates 
Cairo, It is also held that the charges of the Illinois 
itral from Paducah to Metropolis, applied as parts 
‘he through charges for through transportation from 
producing points of logs to be milled in transit at 
‘‘ropolis, should not exceed the charges for similar 
usportation from East Cairo, Ky., to Cairo, Ill., of 
to be milled at Cairo. 


Shippers Charge Discrimination. 


Veclaring that in all fairness the Illinois Central 
<ht to establish the same rates on.oak and other hard- 


wood lumber from Batesville, Miss., where the mill of 
R. J. Darnell (Ine.), is located, as from Sardis, Miss., 
where the mill of the Carrier Lumber & Manufacturing 
Company is located, to northern and eastern points, At 
torney John R. Walker has filed a brief with the commis- 
sion to establish this claim. 

The two mills are 9 miles apart, and Sardis is 51 miles 
from Memphis, while Batesville is 60 miles. To New 
Orleans both Sardis and Batesville take the same local 
rate, but Sardis has been given an advantage of 1 cent 
per 100 pounds over Batesville to Trunk Line points 
and an advantage of 2 cents on oak and hardwoods, 
other than cottonwood and gum, to Central Freight As 
sociation and Western Trunk Line territories. ‘To all 
other territories Sardis enjoys an advantage of 214 to 
3 cents. Prior to 1901 the rates to northern and eastern 
points were the same from both stations. 


Object to Milling-in-Transit Regulations. 


Complaint has been filed with the commission against 
the Louisville & Nashville, by the following Memphis 
concerns: Nickey & Sons Company, Green River Lumber 
Company, Kennedy Heading Company, S. C. Major & 
Co., May Bros., Memphis Band Mill Company, and the 
Memphis Veneer & Lumber Company. Objection is made 
to the milling-in-transit regulations published by the car- 
rier which require the manufacturers to keep detailed 
records of the receipts of logs by water, railroad and 
wagon or other method of transportation, and to sepa 
rate each species of wood, and of all outbound shipments 
of lumber, by water, railroad or wagon ete., and to 
segregate each kind of lumber, and to make daily re 
ports to the agent of the railroad company. It is also 
objected that no refund is allowed on a given shipment 
of inbound logs unless an equivalent shipment of out 
bound manufactured product of the same exact species 
has been made. The complainants ask the commission 
to investigate these regulations and to compel the car 
rier to prescribe more reasonable and less onerous rvles 


Nashville Lumbermen File Complaint. 


A complaint that closely follows the Paducah and 
Metropolis eases recently decided by the commission 
has been filed by the Nashville Lumbermen’s Club 
against the Louisville & Nashville Railroad and others. 
The complainants declare that Nashville, by reason 
of its geographical location, is the natural assembling 
and distributing point for the product of the small 
mills located in Tennessee, Louisiana, Mississippi, Ala- 
bama, Florida and Georgia, which are producers of 
hardwood lumber. But in spite of this natural advan- 
tage, it is claimed that because of unjust discrimina 
tion in the freight rate adjustment, Nashville has been 
deprived of a large amount of business and of its 
advantages as a distributing market. The advantage 
is given to Cairo, Paducah, Evansville, Louisville and 
Cincinnati, and other Ohio River crossings, because 
they are the gateways or rate-breaking points and 
through rates from producing points to points beyond 
the Ohio River are constructed upon the basis of ¢om- 
binations of full local rates up to and beyond the gate- 
ways, whereas the local rates on Nashville are in nearly 
all instances higher than the through rates from pro- 
ducing points to consuming points beyond the Ohio 
River crossings. Therefore in purchasing the product 
of the small mills in the States above mentioned, Nash- 
ville is compelled to meet the competition of a great 
many wholesale hardwood yards at the river crossings 
named. Also, it is claimed that dealers at Memphis, 
Chattanooga, Indianapolis, and other assembling points 
both north and south of the Ohio and Potomae rivers, 
enjoy transit privileges which are not enjoyed by 
Nashville. Complainants want the rates reduced to 
Trunk Line, Central Freight Association, Western Trunk 
Line and other territories. 


Restriction of Santa Fe’s Policy. 


In its investigation and suspension docket No. 223 
the Interstate Commerce Commission has handed down 
an opinion and entered an order that materially affects 
and limits the well known previous policy of the Atchi- 
son, Topeka & Santa Fe Railroad in attempting to favor 
sawmills located upon its lines in their distribution to 
Santa Fe points in Kansas, Oklahoma, New Mexico and 
elsewhere. Santa Fe shippers could reach these points 
on a lower rate than the railroad permitted from mill 
points in Texas, Louisiana and Arkansas on connecting 
earrier lines. Two of the tariffs under review increased 
rates on lumber from such connecting carrier points to 
Santa Fe destinations in eastern Kansas and extreme 
western Missouri. Another made similar increases to 
points in Oklahoma and canceled joint rates from Iron 
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Lister Manufacturing Co. 
TACOMA, WASH. 





A C. WILCOX, Green Bay, Wis. 
COMMISSION LUMBER 


I want to hear from manufacturers of Long Leaf Yellow 
Pine Dimension and Timbers. 
—— ALSO OF 


Northern Hemlock and Hardwoods, Idaho, White and 
Yellow Pine, Fir, Red Cedar Lumber, Lath and Shingles. 











Colonization Lands ! 


22000 acres of Florida Land near Talla- 
hassee, ideal for Colonization tributary to 
two railroads. Good titles. Good land. 
Reasonable terms. If interested address, 


Jackson Bros. Lumber Co. 
TALLAPOOSA, GA. 
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Progressive 
Lumbering 


demands accurate knowledge of quantity, 
quality and accessibility of timber supply. 


This knowledge when obtained by our 


Timber Estimates 
isreliable. It appeals to 


Timber Investors 
Bonding Houses 
Mill Operators. 





We invite correspondence. 


MUNSON-WHITAKER CO. 
CONSULTING FOREST ENGINEERS 


CHICAGO, 512 Commercial Bank Bldg. NEW YORK, 470 Fourth Ave. 
BOSTON, 622 Tremont Bldg. PITTSBURGH, 900 Arrott Bldg. 






































JASPER LEMIEUX FREDERICK LEMIEUX F. H. DAY 
Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
22a Bas | NEW ORLEANS 




















Individuality and Experience Count 


The experienced individual gives close personal attention, 
knowledge and aggressive interest. He will render you 
better and cheaper service than the hastily built force of a 
corporation. Each of my men has learned in the hard school 
of long actual experience. Try me. 


Timber Estimates 
Topographical Maps 


Boundary Surveys 
Planting 


JAMES W. SEWALL, 22 Centre St., Old Town, Me. 




















Northern Timber Estimates 
D. E. LAUDERBURN 


No. 1 Madison Ave. NEW YORK, N. Y. 
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For Quick 
ale 


We will make special inducements on 


One Million Feet 


8-4 Sound Wormy 


Chestnut 


BONE DRY 


Ask for delivered prices. 


Babcock Lumber Co. 


PITTSBURGH, PA. 
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LET us 
QUOTE You 
‘PRICES 


THE GERMAIN COMPANY 


PITTSBURGH, PA. 




















RRA Ta 


IDAHO 
White Pine Specials 


1x12 No. 1 Common. 
1x12 No. 2 Common. 
4-4’ 5-4”° 6-4” 8-4” D Selects. 


Good Dry Stock—Special Prices For 30 Days. 


Wm. Schuette & Co., Inc., Pittsburgh, Pa. 
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FOREST LUMBER CO. 


White and Yellow Pine, mem 
Hemlock and Hardwoods 


_xSAWMILL =~ PITTSBURGH, PA. 








ses; 


North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 























LUMBER SHED oe mage he pl 
CONSTRUCTION of lumoer shed pians, views, snec 


yard conveniences. Covers all phases 
of shed construction. Bound in canvas. $1.50, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn Street, CHICAGO 
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Mountain points of origin to all Oklahoma stations on 
the Santa Fe. These cancellations were on yellow pine 
and cypress, leaving joint rates in effect on other kinds 
of lumber. All these tariffs were suspended, pending 
investigation, and the commission now finds that the ad- 
vances were not justified. The commission also estab- 
lishes a principle that overturns the previous policy of 
the Santa Fe which is stated in the heading of the de- 
cision briefly as follows: 

“A carrier should not be permitted to retain to itself the 
lumber market at points on its line for the benefit of produc- 
ing points on its line to the exclusion of producing points on 
other lines.” 

The order of the commission does not make this prin- 
ciple effective as to all destinations, inasmuch as cen- 
tral Kansas points were not involved in the proceeding, 
but the effect of this opinion must ultimately be to open 
up all Santa Fe territory on equal basis to mills located 
on other roads. 


Commission Decides an Odd Case. 


The Interstate Commerce Commission has just handed 
down an opinion and order in docket No. 5530, one of 
the most peculiar cases which probably it has been called 
upon to decide. The auditor for the Interior Depart- 
ment made the complaint in the name of the United 
States, seeking to secure through routes and joint rates 
between Chicago and other points and stations on the 
Oregon Shore Line Railroad via the Northern Pacific 
Railway, and also for the Atchison, Topeka & Santa Fe 
Railway. The Oregon Short Line has a through route 
and joint rate via its allied road, the Union Pacific, but 
not over the other roads. The government enjoys on 
freight transported for it over land grant roads a con- 
cession from the regular rates and desires to ship be- 
tween these points over other roads than the Union Pa- 
cific, which is not a land grant reduction road. The 
complaint asked the establishment of through routes 
and joint rates with respect to the government but did not 
ask their establishment as to the general public. The 
commission decides that it can not assist the government 
in securing free rates, or lower rates than are accorded 
to the general public, and dismisses the complaint. 





SPOTTING CHARGE CONSIDERED HIGH. 


LOUISVILLE, Ky., April. 22.—Leading lumbermen have 
been advised, although not officially, that the Louis- 
ville & Nashville Railroad, which has its general offices 
in Louisville, will immediately put into effect a charg» 
for spotting cars. The charge will be the high figure 
of $4 a car. Several large handlers of hardwoods said 
that though they had expected that the charge would 
be made, they thought it would be about $1 a car, and 
that the $4 charge is exceedingly high, amounting to 


nearly 27 cents a thousand for the lumber involved. 

In the big yards a great deal of spotting will | 
necessary, although in those which handle only a fe 
cars it will probably be possible to get the proper | 
cation when the car is first switched, without the nece 
sity of having it spotted later on. The official announc, 
ment of the charge will be made in the immediate f; 
ture, it is said. It has been indicated heretofore th: 
the railroads would prefer a definite increase in tl 
rate to the revenues to be derived from spotting ca 
and it is possible that the spotting charge has be 
made unexpectedly high in the hope of making it 
unpopular among shippers that a protest will be ma 
to the Interstate Commerce Commission. 


Louisville lumbermen whose attention was called 
advanced rates contained in Hinton’s tariff No. 
which became effective April 1, have decided that t! 
territory affected is not an important producer 
hardwoods, being devoted chiefly to yellow pine, ar 
for that reason no complaint against the tariff will | 
filed with the commission. 

L. O. Collier, a Louisville lumber dealer, who co: 
plained to the Interstate Commerce Commission 1 
cently that he had been overcharged 2 cents a hundre 
by the Southern Railway on shipments from Mareng 
and other southern Indiana stations to Chicago, lost hi 
case, the commission deciding that the rate in effe: 
was reasonable. 

The Louisville & Nashville reports that its operatin: 
revenues for the first week of April amounted to $1 
086,000, a gain of $83,900 compared with last vear. 





NEW TENNESSEE TIMBER OUTLET. 


NASHVILLE, TENN., April 21.—Hundrecs of thousand 
of acres of timber lands in south middle Tennessee, whic 
for scores of years have been unable to reach a marke! 
because of no transportation facilities, will soon be place: 
at the disposal of the Nashville market, through the con 
struction of the Nashville, Shiloh & Corinth Railway, « 
new connecting line, incorporated here last week, with « 
capital stock of $100,000. 

Most of the timber in the section to be opened up is 
composed of some of the finest hardwoods in Tennessee 
several large tracts of gum being in Hardin County. 
while it is estimated that there is approximately 100,00 
acres of white oak. Hickory, ash, poplar, cypress, chest 
nut and pine are found in large quantities, while in Hick 
man County there is an exceptionally fine tract of walnut 

The new road is to be financed by Allen Jones, a multi 
millionaire of Augusta, Ga., who at present is engaged ir 
constructing the East & West Coast of Florida Railway 
through the citrus belt of that state. 








WOOD BLOCK PAVING 








POINTS OUT OPPORTUNITY. 


PoRTLAND, OrE., April 20.—That the manufacture of 
wood blocks for paving purposes can be made a feature 
of commanding importance of the lumber industry here 
and in the Pacific Northwest is the opinion of A. W. 
Clark, retired lumber manufacturer. Mr. Clark some time 
ago returned from an extended tour of Europe and 
while there was pleasantly surprised to find the extensive 
use of wood block pavements. In the eastern parts of the 
States he also found wooden blocks used extensively. In 
Europe he found not only the business streets, but a great 
many streets in the residence sections paved with wooden 
blocks. The impression that it left on him was that the 
the lumber manufacturers of the Pacific Northwest are 
overlooking an opportunity in not agitating more strongly 
the use of wooden blocks here on the Coast and also 
going after the foreign trade. 

In recent years thousands of miles of streets have been 
paved in the Pacifie Northwest and on the Pacific coast, 
vet comparatively few miles of wooden blocks have been 
made. Instead asphalt has been used extensively and it 
may be said expensively. But the street paving concerns 
here have taken the initiative in street paving and since 
the wooden block manufacturers have not engaged in 
any organized campaign for trade, the asphalt and 
other hard surface pavement material has received con- 
sideration instead of the wooden block. 

In speaking of his observations on the trip, Mr. Clark 
said: 


In London, where I put in 10 days, I spent a great deal 
of my time investigating the paving business in company 
with the foreman of the Improved Wood Block Paving 
Company, of London. He was superintending the relaying 
of wood blocks in Trafalgar Square, the heaviest traveled 
thoroughfare in the world. The old wood block pavement 
had been in service for over 14 years and the surface was 
still perfectly smooth, but on account of not giving the 
street a proper crown for drainage and because the heavy 
traffic on either side had worn the pavement down some- 
what, so that the water would not readily drain to the 
curb, it had been decided to renew the pavement. All of the 
blocks removed were in a perfect state of preservation. 

All of these features impressed me deeply and led me to 
make a thorough investigation of the matter. The fore- 
man of this company said that his people were laying 
wood block pavements in every country in Europe. And 
while the initial cosc is perhaps from 25 to 30 percent 
higher than for stone, asphalt or concrete, the life of the 
pavement is from 200 to 300 percent longer, and in addi- 
tion to this it is absolutely noiseless and dustless, and the 
fact that wood blocks were being relaid was evidence 
enough that it is the best type of material to be used. 

The lumber used is fir brought from Norway and Russia 
and cut from small trees, but unlike our small growth tim- 
ber, the grain of the Norway, and Russian fir is very close, 
not less than seven or eight to the inch. The blocks are 
treated with creosote just as we do over here. 

My informant threw up his hands when I told him how 
we laid wood block pavement over here and said that we 


were 25 years behind the time. So far as the concret: 
base is concerned the practice is about the same, but wher 
we lay a sand and concrete cushion and then place the 
blocks on top of that, in Europe they put in the concret: 
foundation and give it a smooth top like a sidewalk with 
a smooth crown to permit perfect drainage but use no 
cushion. ‘The blocks are laid right on the flat, hard sur 
face of the base and the cushion is in the block itself. Th« 
theory in Europe is that you must have a foundation that 
will not shift. The blocks being sawed absolutely even to 
begin with, they would wear even under any amount of 
traffic until they are practically gone, but when you begin 
to put a sand cushion under the blocks and the sand washes 
away, you are starting something that spells ruin to your 
pavement. 

The foreign wood-block pavements are put down with a 
graduated scale of guarantees. <A 4-inch block carries a 10 
year guarantee and a 54-inch block is guaranteed for 15 
years. 

Now as to what we can do out here on the Pacific coast 
along this line. Our lumber business represents about 50 
percent of our commercial industry, and the price we get 
for the product is barely enough to pay for manufacturing 
it, so we are literally wasting a valuable asset out of which 
nobody is making a dollar. The Pacific coast lumbermen 
are really asleep at the switch. They claim that the de- 
mand for their output is falling off and that, in a struc 
tural way, steel and concrete are taking its place. Con 
sequently the industry on the Pacific coast is in a deplo: 
able condition and the manufacturers don’t see any way to 
create a new demand for their product. 

Unquestionably, their greatest opportunity lies in th: 
development of the wood-block industry, and it is up to 
every citizen on the Coast to instruct his city councilmen. 
county commissioners and other authorities in whom tlh: 
power to award contracts for paving is vested, to see to it 
that the taxpayers’ money is not sent to all parts of thi 
world for other kinds of paving material but spent here at 
home for wood blocks, the very finest material for such us: 
in the world. I say this should not be done from purel) 
patriotic motives but because it is sound economy. 

It is safe to say that on the Coast from San Diego to 
3ritish Columbia, and west of the Rockies, fully 1,000 miles 
of paving is laid every year. A street 40 feet wide from 
curb to curb will take from 800,000 to 1,000,000 feet o! 
lumber in the form of wood blocks for each mile. Should 
all streets be improved with this material it would mea 
a consumption of practically 1,000,000,000 feet of lumbe: 
each year right in our own dooryard and if you were to 
take into account the amount of paving done in the Kast 
and middle West, we wouldn’t be able to make blocks fasi 
— to supply the demand, if we went at this thing 
right. 

What the Pacific coast lumbermen should do is to organ 
ize a wood block paving company with sufficient: capital so 
that it could go out into the cities of the world and abso 
lutely guarantee the merits and value of this material fo! 
paving purposes. We could do just what this company in 
London is doing—develop an enormously profitable business 
and the wood blocks would absorb a great bulk of our raw 
material for which we get little or nothing now. The com 
mon or lower grades of lumber make just’ as good paving 
blocks as the clear and where we are using only 15 to 20 
percent of the timber now for clear lumber we would in 
crease this to fully 80 percent of the log if we converted 
the residue into wood blocks. 

It would not only reawaken the stagnant lumber industry 
but inasmuch as about 75 percent of the wood-block paving 
business would be labor, it would mean the employment «of 
a vast army of men at good wages. 
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Open for Experiences, 
} Ideas, Questions 
; and Opinions 


QUERY 


AND COMMENT 


What Would You Know? 
What Do You Know? 
Write Us About It. 








Lumber for Underground Use. 

This town is in the market for lumber to be used for the 
urpose of covering the heat mains. The last time they 
ere covered they used hemlock. You understand that these 
eat mains go under the ground. We would like to know 
hat would be the best for this purpose; also, the cheapest. 
\e would appreciate it if you would let us know by return 
sail your idea about this or instruct us where we would be 

le to get the desired information. 

We have just subscribed for your paper and can not see 

»w how we ever were able to get along without it. 

| Lumber does not decay as rapidly beneath the surface 

the soil as it does just at the surface, the point at 

hich posts and poles are most rapidly attacked by 
ecay. Wood buried at a sufficient depth in the ground 

1 be below the permanent water level usually has a 

ry satisfactory life, even if not of the most durable 

nd of wood. In this instance, however, the lumber 

ould be exposed to heat from within and to moisture 

om without and the mains themselves would prob- 

le afford an entrance for air, whose exclusion, by the 

irying of wood in moist earth, is the chief factor 
‘ending to preservation. 

|f an untreated wood is to be used, pecky cypress 

uuld probably be found the most economical and 

uuld be found greatly resistant to decay, if it is pos- 
sible to give the wood a thorough preservative treat- 
ment, by a standard process, such as a railroad would 
employ. Either hemlock, pine, fir or other suitable 
ced lumber might be used. 

It would have shed some light on the problem had 
our inquirer stated how long the hemlock which was 
lust used for this purpose endured before requiring 
renewal,—EDITOR. | 
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African Pencil Cedar Seeks American Market. 

rhe weekly copy of the AMERICAN LUMBERMAN reaches us 

ry regularly and is read with avidity. There are articles 

interest on every page, coupled with those subtle touches 
humor that eliminate dryness. 

We, in our little way, also are lumbermen from “Stump 
to Car,” but have to sit back and gasp when we read of 
the output of some of your mills. 

\nyhow, we have a tree growing in our forest here that 

the Juniperus procera, the same botanical variety as 
sur Virginian cedar used by pencil makers, and we have 

ymue’ of him, too! We are just putting down an ex- 
tcusive plant for cutting the slats, and while we have an 
issured sale for the stock in Europe, we want some of 
tir country’s business; that is, unless you can supply 
ur own requirements and look after the export lines as 
well, Can you put us in touch? We are in a position to 
it any dimensions required and to pack in the way best 
suited to customers’ requirements, while contracts for regu- 
ir supply could be entered into (of course, always sub- 
ect to ocean freight being available). 

We would require to deal with concerns who would buy, 

ised on c. i, f. rates, against shipping documents pre- 
ented in New York, after a trial of our goods. 

What is your opinion of the prospects of a market being 
pened in your country? 

it would be profitable for an expert of an interested con- 
crn to visit us and satisfy himself as to our resources 
ind the quality of timber we possess.—-EquaTor SAw MILLS, 
Molo, British East Africa, 

The statement in the above letter that this African 
cedar is the same botanical variety as Juniperus virgini- 
ava of the United States can not be verified from any 
withority at hand as none of the writers on commercial 
wools appear to ascribe to the American variety a dis- 
tribution extending anywhere beyond the United States, 
and two cedars that were commercially indistinguishable 
have now been identified as separate species—the J. bar- 
hadensis of the South and J. scopulorum of the Rocky 
Mountain region, all three being used for pencil pur- 
poses although the Rocky Mountain variety is much less 
mportant than the other two. 

\ssuming, however, that the African wood is equally 

sirable for the manufacture of pencils, the possibilities 

i a market in the United States depend almost entirely 

pon the price at which the product from the new source 
of supply can be laid down here. The United States 
lis exported large quantities of pencil slats and still 
exports them, although the demand has for some time 

ceeded the supply and certain large pencil manufactur- 

s in the United States have, to a certain extent, pro- 

ted themselves by the acquirement of timber hold- 
igs. It would be necessary only to submit samples, how- 

er, in order to obtain offers.—Ep1ror. ] 





Advantages of Wood for Construction Purposes. 


Ridisg northwest on the train a few days ago, the writer 
‘s talking with an ex-member of our trade, now inter- 
‘ed in fire extinguisher appliances, who expressed great 
rprise that some of the lumber journals had not given 
‘re publicity to the advantages of slow-burning con- 
ruction in comparison with concrete construction that is 
strongly advocated by the general press. This gentle- 
in had had many years’ experience in building work 
‘m various angles, and he stated that it was not generally 
own that insurance rates were as low on properly con- 
ructed mill construction with sprinkler system as they 
vre on concrete, and while he was no longer interested in 
er proposition, it seemed to him that the fact that 
ost factory and warehouse buildings are liable to need 
‘anges in their interior arrangement, additions ete. was 
sone a very strong argument in favor of mill construction. 
( stated that it is impossible to alter in any way a con- 
rete building, and we all know how easy it is to change 
ny of the interior of mill construction buildings, or extend 
onstruction where an addition is desired. 
W e are not especially interested in this line of trade, but 
have often used this argument on wooden bridge work as 
\gainst concrete or steel. Wood not only can be altered 
rhere additional strength, change in construction, or some- 
rd of that kind is required, but it can be replaced a 
‘ttle at a time, whereas replacing of a structure with con- 
rete requires a new location entirely or abandonment of 
usiness for the time being, and with steel structures it 
ft vi works out in the same way, owing to the expense of 
placing steel under traffic.—M. G. TRUMAN, vice president 
arsh & Truman Lumber Company, Chicago. 


[As Mr. Truman states, mill construction, conforming 
0 the standard specifications that are largely developed 
y \s - _ . 7 
'y the New England faetory mutual insurance companies, 





is favored by the insurance companies, especially when 
protected by a sprinkler system. Unprotected steel warps 
and becomes worthless when exposed to a hot fire that 
would merely char the outside of heavy wooden timbers 
without materially impairing their strength. A hot wall 
of brick or even of reinforced concrete when struck by 
a stream of water rapidly disintegrates to a point of 
danger. While most main line railroad bridge construc- 
tion is now of steel or concrete the use of wooden bridges 
and trestles is on the whole growing rather than decreas- 
ing because railroad engineers realize the advantages 
which Mr. Truman has referred to. The recent failure 
of a steel bridge at Attica, Ind., under a passenger train 
because one of its corner posts had been bumped by a 
freight car and split on one side is also a case in point. 
Had this bridge been of wood it would have been readily 
apparent to the most careless observer whether or not the 
injury had left the wooden post in condition to support 
its stresses. 

The facility with which wooden construction may be 
repaired or altered is not confined to those uses above 
referred to, but is of equal advantage in dwelling house 
construction. A building of brick, stone or concrete is 
practically hopeless, while a wooden dwelling is highly 
plastic and may be molded to any new requirement of 
use or of appearance.—EDITOR. | 





Uniform Grading of Lumber. 

Can you tell me how lumber is graded properly? 

[It is easy to tell how lumber is properly graded al- 
though entirely impossible to instruct the inquirer how he 
himself can properly grade it, as this comes only by 
experience. The standard grading rules of the differ- 
ent manufacturers’ associations specify, about as accur- 
ately as a printed description can do it, the necessary 
qualities and the allowable defects of a given grade of 
product. As between an inspector broadly interpreting 
such a printed rule, however, and one strictly construing 
it there would be a considerable amount of difference in 
the grading result. One man would be apt to raise into 
the upper grade a considerable number of line boards 
(boards lying about on the division boundary between 
two grades) many of which another inspector, if left 
to his own judgment, might throw into the lower grade. 
In those associations where inspection has been carried 
to its fullest development traveling inspectors visit the 
different mills and supervise the work of the mill inspec- 
tors in order to keep it as nearly uniform as possible 
throughout the association territory. Sometimes grading 
conferences are held, attended by mill inspectors, where 
grading work is carried out under their eyes and (is- 
cussed by them. Without the experience gained in these 
ways uniform grading, in a product so varied and vary- 
ing by so many different characteristics as lumber, is 
practically impossible of achievement. The amateur, 
as to one board, might be able to determine positively 
by the rule that it belonged in a certain grade but as to 
various other boards he would not be so certain and his 
final decision might not agree with the usual grading 
custom.—EDITOR. | 


ADDED ATTRACTION AT ITASCA PARK. 


To the already existing attractions of Itasca Park, 
Minnesota, where are found the springs in which the 
mighty Mississippi has its beginning; where ‘‘the for- 
est primeval’’ yet covers a wide area; where woodland 
and meadow, glade and swamp, lake and upland, afford 
an endless variety of scenery; where colonies of beaver 
build their dams unmolested, and furry and feathery 
creatures of all kinds multiply in freedom—has just 
been added another in the shape of a fine herd of elk. 

These, fourteen in number, were purchased through 
the State forester service, represented by Forester Cox 
and his assistant, Mr. Tierney. The elk were brought 
from Jackson Hole, Wyoming, a wild and picturesque 
valley, surrounded by snow-capped mountain peaks, a 
hundred miles south of Yellowstone Park. In the 
security of Jackson Hole they had bred so abundantly 
that herds were now available for propagation in 
other States. 

The long haul of the herd from Jackson Hole over 
the Teton Mountains to Victor, Idaho, was accom- 
plished without accident, except that one of the female 
elk, attacked by an infuriated bull, was pushed over a 
precipice and sent hurtling to a canyon below. From 
Vietor, with various transfers, the journey to Itasca 
Park was performed by rail. 

The addition of another attraction to Itasca Park is, 
however, but secondary to other more important ob- 
jects sought in bringing this herd of elk to Minnesota. 
The main object is the repopulating of Minnesota with 
this most magnificent of animals. In their present 
quarters—a mile square of forest, lake and swamp, 8ur- 
rounded by an eight-foot wire fence—they will multi- 
ply just as they have done in Jackson Hole; and by 
transfering small herds to other forests the whole State 
may ere long be supplied with elk in such numbers 
that, by their regulated killing, venison may again be- 
come a common article of food among the people. 

That this may be accomplished, however, it is neces- 
sary that Minnesota citizens should remember, next 
fall, to vote for the forestry amendment to the State 
constitution; otherwise there will be no State forests 
in which the elk can be placed. There is plenty of 
waste land available, unfit for agriculture, but under 
the present absurd restrictions the State can not use 
it, either for timber growing, game preserves or any 
other purpose. 




















Best Quality 
Prompt Service 
Large Capacity 
Excellent Packages 
Standard Brands. 


Car Loads only. 


ca 
We solicit your inquiries and orders. 


Johnston Brokerage Co. 


—Manufacturers— 
(Incorporated) Pittsburgh, First National 
Capital and Surplus Bank Bld 
$50,000 Pa. a 


BRANCH OFFICES: 
E. H. FLOOD, Franklin Bank Bidg., Philadelphia. 
HENRY A. COLE, Manhattan Bidg., Chicago. 














L S. BRYAN KNEASS, 393 Canal St., New York, N. Y. 


Y) 
Spruce—N. C. Pine—White Pine 
Cypress 


We charge only what is necessary 
to bring the best to you at a proper 
business profit—no more. Wewant 
your future business just as much 
as we would like the first order. 


STONE & HERSHEY 


1221-1222 Essex Bidg., 
NEWARK, N. J. 


NEW YORK OFFICE:— 18 Broadway. 











. “TRANSFER BRAK 

The Transfer Lumber & Shingle Co. larg pe 
NORTH TONAWANDA, N, Y. en 

RED CEDAR SHINGLES AND BEVEL SIDING 


TRANSFER BRAND Extra Clears 
100% clear,90% vertical grain plump 5 to 2"(10" bunches)No Sap, parallel edges 
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North Carolina Pine 


Rough and Dressed 


YELLOW PINE 


BILL S1UFF and FLOORING 
Hallowell & Souder, py isin att ps. 























1 Car 2x2—18”’ Oak. 


WE WANT) ties U pee 


1 Car 56 or 6-4 Qtd. Sycamore. 
1 Car 10-4 Ash 1&2 & No.1 Com. 


TO BUY 
1 Car 16-4 Ash 1&2 & No.1 Com. 
Thomas E. Coale Lumber Co. 


Franklin Bank Bldg., PHILADELPHIA, PA. 
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S. B. DILL LUMBER COMPANY 
Franklin Bank Building, PHILADELPHIA. 


WHOLESALE LUMBER 
N. C. Pine Spruce 
Yellow Pine Hemlock 
White Pine Cypress ; 




















Wholesale Dealers in 


LUMBER 


Cross Ties, Piling 
Telegraph Poles 


S. P. Bowers Co. 


FIDELITY MUTUAL 
LIFE BUILDING 


Philadelphia. 








112 N. Broad St., 
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The Collier - Barnett Co. 


Wholesale-Manufacturers 


HIGH GRADE 


Sash, Doors and all kinds of Millwork 
Plate, Art and Window Glass. 





We want your orders. 


Car Lots or Less. TOLEDO, OHIO 
e e 
e & 


The Goodsell Mfg. Co. 


TOLEDO, OHIO. 
Wholesalers to the Trade Only. 








Send for 


8) 


Dealers’ Price Guide 


Doors 
Glazed Sash 
Interior Trim 


Prompt. Service—Our Specialty. 








F. W. Duttweiler Lumber Co. 


WHOLESALE 


Idaho White Pine 
California Redwood 
Lath and Shingles 


824-826 Spitzer Bldg., TOLEDO, OHIO, 


Yellow Pine 
Hemlock 
Poplar 





® & 
a e 
C. A. Mauk Lumber Co. 


Manufacturers and Wholesalers 


PACIFIC COAST FOREST PRODUCIS 











Yellow Pine, Hemlock 
Red Cedar Shingles, Red Cedar Bevel Siding 
Shipped in Straight or Mixed Car Loads from Toledo Storage 


TOLEDO, OHIO. SEATTLE, WASH. 
® eo 








POPLAR CYPRESS 


WHOLESALE ee 


safle? YELLOW PINE bey, 
HEMLOCK & HARDWOODS 


























Watch Your Collections. 


“Collections by Retail Lumber Dealers” is the title of a 
64-page booklet containing over forty articles on this subject 
written by representative retail lumbermen in all parts of 
the United States. These articles take up every phase of 
the handling of collections, and give the experiences, ideas 
and suggestions of dealers who have given a great deal of 
care and thought to-this end of their business. This is a 
subject that should appeal to every retail lumber dealer, 
for unless collections are carefully and intelligently handled 
profits are bound to suffer. The articles first appeared in 
the AMERICAN LUMBERMAN and later were put in booklet 
form. An edition of 5,000 copies was exhausted shortly after 
it was issued. Another edition has just come from the 
press, and you can have one or as many copies as you desire 
at 15 cents each to cover cost of printing, postage and 
mailing. If you haven’t a copy, better send for one today, 
as it will probably be some time before another series of 
articles of this kind appears in print. 


AMERICAN LUMBERMAN 
431 South Dearborn Street, CHICAGO 





In arithmetic just as in estimating timber or in any 
other operation that requires manual or mental dexterity 
practice makes perfect. The tendency for most of us 
is to do any arithmetical operation in the way that we 
were taught long ago and practice has given to us a 
certain speed which we will not attain by improved de- 
vices without a little faithful trial of the new method. 
But the little time spent on the new methods will result 
in greater efficiency even if finally you revert to the old 
ways of doing things, for the fundamental principles 
that underlie all arithmetical combinations will be better 
understood. 

So far as addition and multiplication are concerned 
a fundamental fact of the system of numbers we use 
is neglected in teaching these subjects. This fact is 
that the system we use is a decimal system; i. e., the 
base of the system is 10. When our teachers, as they 
frequently do, require our boys and girls to learn the 
multiplication tables up to 12 times 12 the decimal 
nature of our system is disregarded and unnecessary 
work is imposed upon the children. A decimal system 
means that when we arrive at the number 10 we begin 
all over again with ten as a unit of higher order. With 
ten of these tens we make a new unit, 100, and so the 
scale runs on in powers of 10. This fact seems evident 
enough but the implications are frequently disregarded. 
In addition the decimal system implies that we need to 
learn the combinations from 1+ 1 up to 9+9, or 
forty-five combinations in all. All the other combina- 
tions in addition are simply combinations of these, as 
we shall show, or new names. 

Thus ten and nine are nineteen is not strictly a new 
addition combination but simply a name for ten (teen) 
and nine. To add quickly and accurately these forty- 
five combinations must be at the tongue’s end; 7+ 8 
must be 15, just as quickly as c-a-t is recognized as cat. 
For any rapid work in either addition or multiplication 
the forty-five addition combinations and the forty-five 
multiplication combinations (for that is all there are in 
the multiplication tables up to 9 times 9) must be abso 
lutely automatic. With most ‘adults this can be assumed 
but for the youngsters of the family special devices are 

necessary to enable them to acquire these facts in the 


way stated. The youngsters should be taught to write, 
read, and think the combinations in the vertical order, 
7 
8, for that is the way in which numbers are used; 
15 


every bill is made out in this manner and most of us 
need to become familiar with this form very early. Read 
the harder combinations, the ones that offer difficulty, 
out loud; write them on ecards and try to visualize them 
by looking at them occasionally. In these exercises the 
senses of sight and sound, as well as the muscular sensa- 
tions of the fingers and the vocal organs, are all brought 
into play in learning these facts automatically. 

After the combinations of the units are mastered the 
remaining work for addition is simply to apply these 
facts to the tens and to the tens in combination with 
the units. Precisely the same principles apply to the 
hundreds and the higher powers. The method of this 
application is best shown by a series of problems on one 
combination: 


7 70 7 18 180 28 47 

8 80 28 17 170 67 38 
The right-hand side of each sum should be recognized 
at a glance as 15, and the 15 is thought of as one ten 
and five units. At first add from right to left as you 
have been accustomed to do but soon, with practice, 
you will be able to read such sums at sight from left 
to right. Thus in the last example of this series above 
you begin by mentally reading 7, that is the 4 and the 
3, but a glance to the right shows that the 7 is to be 
changed to 8, and the sum is read 85. Begin at the left 
and glance to the right to see whether or not 1 is 
to be carried. In most short processes of arithmetic 
one of the secrets is to begin at the left and work to 
the right instead of from right (units) to left as we 
commonly do in addition, subtraction, and multiplica- 





tion. 
With a little practice one can soon learn to give 
orally sums like 
23 318 456 250 
628 247 268 789 
Reading 862 565 724 1,039 


In the first one you change from 5 to 6, by looking 
to the right, and this change can be made while you are 
giving the sum. You say eight hundred, and while 
saying it a glance shows that instead of 50 you have 
60, completed 862. The third is a little more difficult 
as two such changes have to be made. 


28 341 Speed and accuracy in column addition 
34 259 are obtained by grouping the numbers, 
47 386 as you add, in sets of two or three. 
29 672 In the first example here shown the 
65 476 right-hand column, adding from the 
32 854 bottom up, should be read 7, 14, 23, 
86 714 34, 42.. Carry the 4 to the next column 
71 921 and combine it immediately with the 7, 


reading this column 11, 22, 30, 39. In 
the first column you group into easy sums, i + 6, 2+ 5, 

7 +4, and 8, and in the second column the ‘4 (car- 
rled) +7,8+3,6+2, and4+3-+42. For those who 


Arithmetic for Lumbermen 


By Louis C. Karpinski, Professor of Mathematics, University of Michigan 





have much addition of this kind to do it is desirable t 
learn to add the two columns at once proceeding fron 
left to right. This reads then, 157, 189, 254, 283, 330 
364, and finally 392. Check by adding from the to; 
down. Even three columns can be added at one stroke 
but this requires more practice and, it must be said 
some aptitude for calculation. In bookkeeping the thre 
columns of dollars and cents can frequently be carried 
together, especially as 50 and 25 and 00 recur so fre 
quently in the two final columns. Substraction is not 
to be thought of as a new operation, but rather as 1 
variation of the work in addition using the same 
forty-five combinations. Think of the number which 
added to the lower number will give the upper number 
This additive method is called the Austrian system ot 
substraction because the Austrian schools were the first 
to adopt the scheme. An example will make the method 
clear: 
,345,686 
1862 539 


2,159, 147 


In the solution you proceed as follows: 9 and 7 are 
16, because you seek a number which added to the 9 
gives a 6 in the units place. Put down 6 and carry 
1, just as though you were adding, to the next place. 
This 3 and the 1 carried make 4. Four and 4 are 8. 
Put down 4. Five and 1 are 6; 6 and 9 are 15; 9 
(8+1 carried) and 5 are 14; 2 (1+ 1) and 1 are 3; 
0 and 2 are 2. The numbers set down are then in order, 
7, 4, 1, 9, 5, 1, 2. The subtraction problem has been 
changed to an addition problem and that makes less 
to remember—less machinery. 

Most problems are easier than this and we can sub 
tract, as we add in similar problems in addition, by 
thinking addition from left to right. So if you wish 
to know the change from 50 cents after spending 17 
cents you can say, as the cashier usually does, 17 and 3 
are 20 and 30 are fifty, or if you wish you can think 
17 and 30 make 47 and 3 more make 50. $2.37 from 
$5 is thought $2.37 and $2 make $4.37, and 60 cents 
make $4.97 and 3 cents makes $5. But mentally this 
goes much quicker than you can say or write it. 

In multiplication, too, the first essential is that the 
forty-five combinations of the multiplication table shall 

9 

be automatic, so that 7 when you think multiplication, 
spells 63. To multiply a number like 70, 80, or 900 by 
another number of the same kind, involving only one 
other digit each besides zeros, is just as easy as 7, 8, 
or 9. 

70 70 

] 90 


700 700 
900 9 

In each of these four problems the essential part is 
9 times 7. With this kept well in mind try the multi 








plication of two place numbers, in the quick way, from 
left to right. 
62 73 86 620 
9 9 9 9 
In the first of these you think 540, 18, 558. If the 


combinations are automatic you do not need to say 
9 X 60 is 540, but looking at the 9 and 6 you read it 
54 and mentally annex the necessary 0. Similarly 9 x 2 
is 18 quite as you read any word as a whole and not 
by single letters. In the second you read 630, 27, 657; 
and in the others as follows: 720, 54, 774 and 5,400, 
180, 5,580. 

Another important point in multiplication is to be 
able to multiply mentally by numbers like 50, 25, 250, 
and other numbers which are small fractional parts of 
100, 1,000 ete. Fifty times a number is % of 100 times 
the number, 25 times is 4 of 100 times, 3314 isl4 of 
100 times, and 250 is %4 of 1,000 times any number. 
This 50 times 987 is obtained by beginning immediately 
to divide this number by 2 and, when you come to the 7, 
annexing two zeros in order to multiply the number by 
100. The product can be set down very quickly as 
49,350. Seventy-five times this number would Be ob- 
tained quickly by getting 50 times, in the manner just 
explained, and then obtaining 25 times the number by 
dividing this number, 49,350, by 2, giving 24,675, which 

49,350 
down directly under the other, 24,675, and added 


is set 


to it. To divide by 2 twice in this way is not only 
more rapid than to multiply by 5 and by 7 but there 
is less likelihood of error. Further the more significant 
numbers, the ten-thousands, are read first, which ig an 
advantage. 

Frequently you wish to know only the approximate 
value of a large number of things and here especially 
these rules apply. Thus 51 trees with an average volume 
of 67 cubic feet per tree would be thought of as 50 
times 67, which is by division by 2, with the annexing 
of ciphers, 3,350. The exact product would be 67 more 
but, in general, 3,406 would be near enough. Even with 
52, 53, 54, or 55 as a multiplier the same device can be 





Some lumbermen are going so far as to | 
abandon their spring golf to attend the 
Forest Products shows. 
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used and also with 49, 48, and 47, subtracting from the 
3,350 one, two, or three times 67 according to the mul 
tiplier. Seventy-seven of the above trees would have 
a content of 3,350, for fifty trees, 1,675 for 25 trees, 
plus two times 67 if an exact answer is desired. The 
total is here 5,025 + 134, but calling this 5,000 would 
be deducting 8 percent for possible error in measuring. 
The application of these principles, which we have 
explained, to problems which arise in the measurement 
if standing timber, as well as in the use of lumber, is 
‘-omparatively simple. A few problems will be taken 
io show the method of application. Of course tables are 
-onstrueted which give almost every desired volume with 
viven dimensions. But intelligent use of the tables 
requires that one showld be able to do some of the caleu- 
ation. Frequently, too, the tables are not at hand and 
some simple rule is a convenience. Thus for large trees 
alipers are not feasible. There are tapes which give 
the diameter reading direct but the computation of the 
liameter from the circumference is not as difficult as is 
‘commonly supposed. Thus Graves in his Forest Men- 
suration speaks of ‘‘the laborious work of afterward 
alculating the diameters from circumference readings.’’ 
The circumference is about 22/7 or more accurately 
;.14159 times the diameter. Now it is laborious to divide 
the cireumference by either 22/7 or 3.14159, but this 
s also unnecessary—1/3.14159 is about .31830. Dividing 
hy 3 is equivalent to multiplying by .33333, which gives 
result that is too large by about .015 part of the 
circumference (obtained by subtracting .31830 from 
23333). This is 114 percent of the circumference, which 
must be deducted from the number obtained by dividing 
by 3. Thus if the circumference is measured as 360 
nehes, the first approximation for the diameter is ob- 
tained by dividing this by 3, giving 120 inches, which is 
ioo large. From this 144 percent of 360 must be taken, 
giving 3.6-+ 1.8 or 5.4 or as final diameter 114.6 inches, 
which is correct within a small fraction of 1 percent. 
ven 114 is correct within 1 pereent. The rule then 
to find the diameter from the circumference is to divide 
the cireumference by 3 and from this resulting number 
tuke 114 percent of the circumference. For practical 
purposes the rule is even more accurate for smaller cir- 
cumferences as the diameters are not figured to decimal 
parts of an inch. Thus a tree 84 inches around is 's of 
<4 or 28 inches less 1% percent of 84, which is about 
| inch, giving 27 inches as the diameter. ‘The accuracy 
in be judged from the following data: 


diameter 26 inch; circumference 81.68 
diameter 27 inch; circumference 84.82 
diameter 28 inch; circumference 87.96 


Kighty-five inches circumference would also have given 
a 27-inch diameter, but 87 inches in circumference would 
have given 28 inches in diameter. Necessary deduc- 
tions for thickness of bark must, of course, be made. 

As lumber becomes more expensive the tendency is to 
sell timber by cubical content, making deductions for 
loss due to defects in the price per eubie foot rather 
than in the quantity estimate. The volume of a tree, 
assumed as cylindrical, is given by 3.14159 times the 
square of the radius (in feet) times the hight. The 
mean diameter is usually taken, which is in general suffi- 
ciently aeeurate. In algebraic language this is V = 
3.14159 r* h, or, better, using 22/7 for the value 3.14159, 


£2 -- 


the dinmeter in inches and the hight in feet, just as 
22 dh 

they are measured, V=— ———. The _ proper 
(f 127 x 4 


method of computation, where no tables are at hand, 
will be shown by a problem. Given a tree with diameter 
19 inches, hight 40 feet. The 22/7 should be kept aside 
as 31/7 for the final multiplier. The 4 in the denomi- 
nator should be canceled into the 40, giving 10; the 
livision by 122 should be made by dividing by 12 twice 
each time by short division) and not by multiplying 
together and dividing by 144, which is longer. If some 
difficulty is experienced in dividing by 12 by short 
division then it is better to divide by 6, 6, and 4, which, 
multiplied together, give 144. This is not only easier, 
but there is less likelihood of making an error. With 
ese explanations the scheme of calculation which is 
liere presented will doubtless be clear: 
19 
19 
171 
19 
361 
10 


12) 3610 
12) 300.8 


25. 


1/7 


75.3 
3.6 
78.9 which is the content in cubie feet. 
\nother problem of frequent occurrence is to deter- 
ine the side of the largest square log that can be cut 
om a given circular log. By a simple theorem in 
une geometry this is 1% times the square root of 2 
nes the diameter. Decimally this is .707 times the 
‘ameter, but for any practical purpose .7 of the diam- 
‘er is sufficiently accurate, and even theoretically this 
~ correct to nearly 1 percent of the side. 
Possibly an example from the building trade will sug- 
«est other possible extensions of the methods proposed. 
‘he rafters for a 12 —12 barn must frequently be com- 


puted. Sometimes a scale drawing is sufficiently aceu- 
rate for practical purposes. A rule which is accurate to 
% of 1 percent is to add to half the width of the barn 
Y% of itself and 44 of this 4%. Thus in a barn 40 feet 
wide, 12 — 12 roof, the rafters would be 

ory’ 

20°. c 

6’ 8”, or ¥% of 20 

l’ 8”, or %4 of the above 4, 
28’ Fad 

The rafters are measured from 
A to C and no allowance is made 
for projection, but that is easily 4 20 


20 








Sixth Cit 





teveland , 





8 


added. 

Tables, computing scales, logarithm tables, the slide 
rule, and arithmometers all have their place, especially 
where the same operation of computation is frequently 
repeated. But some facility in computation will aiways 
be a desirable accomplishment for every man engaged 
in business. 





LUMBERING IN THE FIJI ISLANDS. 


Suva, Fist ISLANDS, March 21.—The lumber industry in 
the Fiji Islands is confined to a few companies, the prin- 
cipal one being the Pacifie Lumber Company of Canada, 
operating a mill at Tuba on the Dreketi River, a water 
course navigable for about 20 miles from the coast. This 
company, in addition to others, is engaged in cutting, 
dressing and exporting the timbers of the islands. The 
export markets are chiefly in New Zealand and Australia. 
The Colonial Government has compiled a complete list 
of Fijiay timber and has classified the different trees as 
to their respective usefulness: Yaro, or tavulavu, is a 
hard durable wood; ceona is a durable wood; caukuro or 
velou, a handsome wood, about 5 feet in diameter; qumu 
is a splendid wood for the manufacture of furniture; 
vocea, a hardwood, good for piles in salt water; yasiyais, 
a sound durable wood; rosawa, a very tough wood, sound 
and durable, used for making oars; dabi, a very hand- 
some wood used for furniture, dawa being used for this 
purpose also; vesivesi is used in general carpentering; 
vaivai is an Acacia and is the best wood in Fiji for boat 
planks; bua vudi somewhat resembles Australian cedar; 
koka damu, a hardwood, dark red in color; tadiri, a good 
wood for general carpentering; tavola, a very durable 
wood; vau damudamu, generally used for boat timbers, 











TYPICAL SAWMILL IN SUVA, FIJI ISLANDS. 


boat knees, ete.; vuna, about 9 inches in diameter, is a 
good wood for turning; tabukoka, a hard close grained 
wood, yellow in color; galali, a hard tough wood; makita, 
a hard durable wood; bua, a soft species of the yaro; 
olo, a good hardwood; yasiva, mena, raulu, daga and doi 
are all good for general carpentering purposes; dogo, 
grows in mangrove swamps, is a close grained wood ex- 
cellent for firewood and produces a great heat; cara, a 
hard tough wood; sea, a hardwood; maku, a soft wood; 
vulavula, a soft white wood not very durable; losi, a 
tough, good wood; macau, a soft wood; mali and rourou, 
hardwoods; vola, good for furniture; savairbunadamnu, 
used for boat timbers and other purposes where tough- 
ness is desirable; waciwaci, a soft wood; kura, a yellow 
wood good for the manufacture of furniture. 

The nawanawa is fairly light, hard and tough, the 
crooked parts used for knees in boat building; buabua 
is a hard, close grained, heavy wood, light in color and 
very durable and is excellent for fence posts; vesi is a 
hard, close grained, heavy wood of dark color, used 
chiefly for foundation blocks, plates and joists in house 
building, also for bridge work, piles and stringers; sacau, 
a hard, close grained wood, dark color and very good for 
bridge work as it is not readily attacked by borers, and 
also good for house seantlings; vesiloaloa, a dark colored 
wood, close grained and heavy; damanu, a hard, close 
grained, heavy wood, goed for house scantlings, is a wavy 
red, useful also for flooring and boarding and is excellent 
for cabinet work, taking a good polish; dakua is a kauri, 
close grained, light colored wood, used for house scant- 
lings, flooring, walling and cabinet work; yaka, a very 
hard close grained wood, finely colored and grained and 
excellent for cabinet work; dilo is used for frames and 
knees of vessels and punts, is a hard close grained wood, 
dark red in color, and the oil from the seed is used as an 
embrocation for rheumatism; mulomulo, hard and heavy, 
used for knees and punts, as it stands well in salt water; 
sagali, good for boat building and punts; rawawa, very 
tough timber, good for planking of boats, is a dark 
spotted color and requires no steaming in boat building 
work; dubi, good for small cabinet work and boat knees; 
tavula, a soft grained wood, light yellow in color and 
generally used in making fruit cases for exportation of 
bananas and other fruits. 


If YOU are a buyer of 


Hardwoods Oak Flooring 
Cypress and Mouldings 
Yellow Pine Poplar Siding 


WE can interest you. 


The F.T. Peltch Co. cleveland 


(Wholesalers) 








Northern Hardwoods 


WHITE PINE 
YELLOW PINE 


The sign of Good 
Lumber 
Want to move at once— 


5 cars 5-4 Log Run Maple 
200 M ft. 1x10’’ No. 1 Com. Yellow Pine 


George N. Comfort, cities But. 








The Jenks & Gee Lumber Co. 
Wholesale and Commission q 


LUMBER 


Solid Bored Colonial Columns 


Carload lots direct from Factory. Local shipments 
from our Warehouse at Cleveland. Large Stock 
7x7, Special Prices. Write for quotations. 

















The Advance Lumber Co. 


Manufacturers— Wholesalers 


Hardwood Lumber, Yellow Pine 
Railroad Ties, Timbers. 


Representing at Ctecstends 


West Virginia Timber Co. Grayling Lumber Co. 
Charleston, W. Va. Monroe, La. 
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William Whitmer & Sons, 


Incorporated 
Franklin Bank Bidg,, PHILADELPHIA. 


— Manufacturers and Wholesalers — 


W. VA. SPRUCE, WHITE 
PINE AND HEMLOCK. 


LONG and SHORTLEAF PINE and HARDWOODS 





United States Spruce Lumber Co. 
SPRUCE, HEMLOCK 
AND HARDWOODS 


Office and Mills: 5 - 








MARION, VA. 





Cherry River Boom & Lumber Co. 
Office:—SCRANTON, PA. 
SPRUCE, HEMLOCK AND 
HARDWOODS 


MILLS: — Richwood, Camden-on-Gauley and Holcomb, W. Va 
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FOREIGN 


JOHN H. BURRELL & CO. | 
WOOD BROKERS 


And Agents for the Sale of American Hardwoods, Etc., 
In Logs and Lumber. 
15 & 16 African House, Water Street, 


LIVERPOOL, ENG. | 
Telegraphic and Cable Address, “‘Burrwood, Liverpool.’’ 


( S, 
T WE ARE BUYERS OF i 


American Hardwoods 
LOGS and LUMBER 


Write to 
JAMES WEBSTER & BRO., Ltd. 
BOOTLE, LIVERPOOL, ENGLAND 


London Office: DASHWOOD HOUSE, 9 NEW BROAD ST., E.C. 
au News Chambers: 67 HOPE ST., GLASGOW 
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Edward Chaloner & Co. 
WOOD BROKERS 


And Agents for the sale of American 
Hardwood, Etc.,in Logs and Lumber 
96 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, **"CHA™T.ONER.” Codes used, ABC, 
Al. Liebers’,Western Union and Lumberman’sTelecode. 
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Singleton, Dunn & Co. “Sf” 
AMERICAN LOGS AND LUMBER 


27 UNION STREET, 


of “*SINGLETONS”’ Glasgow. 
Cable Codes: Telecode, Lieber’s Zebre A.B.C., A. U. Glasgow, Scotland 


Cant & Kemp, Sconmnn’ 
WOOD BROKERS 


For the Sale of all Descriptions of 


HARD AND SOFT WOODS 
WRIGHT, GRAHAM & CO. 


Poste Fea, GLASGOW, SCOTLAND 123 Cannon St., LONDON, E. C. 
aa! Address: ‘’Brakridge”’, Glasgow ble Address: “‘Nivarium” London 
WOOD BROKERS 

Agents for the sale of all kinds of American Hardwoods in Logs, 
Lumber and Dimension Stock. White Pine, Pitch Pine. North Carolina 
Pine, Spruce, and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best of advantage. 


WESTERN CANADA 
Cedar Poles, Piling and Ties 


YARDS IN BRITISH COLUMBIA AND UNITED STATES 


B. C. and IDAHO WHITE PINE 
MacKINNON LUMBER & POLE COMPANY, Ltd. 


CALGARY, CANADA. 
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Shingles 


All Grades 
16”.18”-24” 


Coast Central Mill Co. 


New Westminster, B.C. 
Canada 































USE OF WALNUT MAY BE REVIVED. 


LOUISVILLE, Ky., April 20.—Ralph Jurden, of the 
Penrod Walnut & Veneer Company, Kansas City, was in 
ouisville recently and talked interestingly of the re 
vival of walnut in this country, where it has been out 
of use on any considerable scale for the last fifteen 
years. 
‘Walnut is coming back with a rush,’’ he declared, 
‘and the favt that 50,000,000 feet of the wood is pro- 
duced annually seems to indicate that the supply will 
take care of ivvelf. I am informed that leading pro- 
ducers have, ready to ship, 10,000,000 feet at present. 
‘*The revival of walnut has been a notable develop- 
ment in the talking-machine business, where one of the 
leading companies is now featuring the wood; while in 
the piano trade it has held on steadily for many years. 
The furniture trade is taking it up again, and we have 


received indications that it is coming back’ in interior 
trim. The big addition to the Marshall Field store in 
Chicago is being finished in walnut, and a number of 
notable installations of the same kind are on record. 

‘The fact that light woods and red woods have had 
their fling, so to speak, seems to make this a brown wood 
era, and consequently the situation is ripe for the reju- 
venation of walnut, which we have dubbed ‘the aristo- 
erat of American hardwoods,’ ’? 

OPOrrrrree—ee——w—rw 

IN NORTHERN Arizona, Utah, Nevada, southern Idaho, 
and western Wyoming, the fires on national forests set 
by campers have decreased in four years from nearly 
a third of the whole number to approximately one-fifth. 
Lightning fires have increased from less than one-fourth 
to nearly one-half. The relatively larger proportion 
from lightning, however, is due partly to decrease in 
other causes, 
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Write the American Lumberman Motor Truck Department About Your Delivery Problems. 


‘From present indications the truck industry in 
this country is merely scratched,’’ declared the Chi. 
cago manager of one of the motor truck manufacturing 
concerns a few days ago. ‘‘Developments in the motor 
truck industry during the next year or two will even 
overshadow the tremendous growth of the last few 
years in pleasure car manufacturing and _ selling. 
Statements of economy, which the great majority of 
possible users of motor trucks have treated with doubt, 
ure now proved facts, proved by the army of pioneers 


-who have been using motor trucks during the last three 


or four years, 

‘It is no longer necessary for truck manufacturers 
to show theoretical figures. Every line of manufac 
turing and transportation is strongly fortified wth 
actual service proof, covering a long enough period to 
make the figures substantial and convincing 

‘Net savings over long periods are showing reduc- 
tions in hauling costs of from one-fourth to three- 
fourths. The motor truck saves in so many ways that 
these figures which seem almost impossible at first are 
readily understood when the problem is gone over 
analytically. Saving in time, in number of men em- 
ployed, in stabling cost and in amount of equipment 
necessary are only a few of the economies worked 
out by using motor trucks. And with an appreciation 
of these facts in mind all buyers in big concerns are 
turning open ears to representatives of established 
trucks,’’ 

Tractors in Lumber Company Service. 


S. M. Crim, of the Reliance Automobile Company, 
which is the San Francisco agent of the Knox-Martin 
tractor, in speaking of the tractors in the service of 
lumber companies recently said: 

‘*When the Tilden Lumber Company, of Berkeley, 
made up its mind to branch out and open yards .in 
Oakland and in Richmond it was found necessary, in 
order to meet competition, to put on a machine much 
more economical than the ordinary motor truck. C. 8. 
Lamb and Mr, Tilden therefore set out to analyze 
the methods used for hauling by the most prosperous 
of the many lumber companies throughout the State, 
and it was not long before they came to the conclusion 
that there was one and only one way to haul lumber. 
Both of these gentlemen stated to me that there was 
no doubt in their minds but that the Knox-Martin 
tractor was the only solution. 

‘*The first report given was by the lumber company 
in Sacramento to the effect that since putting on the 
tractor it had laid off fourteen teams, because by the 
use of the tractor the company was able to haul loads 
of from 10,500 to 11,000 feet of lumber at once. 

‘*The next report was from one of the largest luin- 
ber concerns in California, whose headquarters are at 
Sonora. These people stated that they were hauling 
from twelve to fourteen trailers at once. A _ report 


from a redwood owner stated that he was hauling 
90,000 shingles at a load from the Dudfield lumber 
camp to La Honda, which is over a 10 percent grade 
from La Honda to the summit of the mountain Up-er- 
uff, and from there to Palo Alto. He stated that 
50,000 shingles was the most that had ever been hauled 
over this road at one time before by any other ma- 
chine. 

‘*Others too numerous to mention stated that they 
were able to take care of work which was thought un- 
possible before, and the report from a San Francisco 
owner was to the effect that his tractor had hauled 
eight and a half tons over the famous California Street 
hill; that he was hauling at the present time between 
thirteen and fourteen tons of lumber to the fair- 
grounds every time the tractor left the yard; that he 
was often called upon to haul lengths of from 80 to 
105 feet and that he made the turn around narrow 
streets with these lengths without any difficulty what- 
ever, 

Electrically Driven Front Wheel Drive Tractor 

The Couple Gear Freight Wheel Company, of Gran‘ 
Rapids, Mich., recently shipped to the Meridian Lum- 
ber Company, at Meridian, La., two electrically driven 
tractors of the front wheel steer and drive type which 
it is now manufacturing. This traetor will turn about 
in its own length and the wheel base is 6 feet, 4 inches, 
which in a pinch enables the tractor to turn around 
in about a 7-foot walk or tram. Although the makers 
of this tractor expected considerable from the ma 
chine, the tests have proved even more. satisfactory 
than expected. The draw bar pull has proved to be 
greater than looked for and the handling of the ma 
chine is done with more ease. 

The new tractor is equipped with a couple gear 
transmission, front wheel steer and drive, and is on'y 
49 inches wide over all with the 6-foot wheel base. 
The total weight of the tractor is less than 2,500 
pounds and it is equipped with rubber tires that will 
dispense with wear on trams from tractive force.- The 
tractor is equipped with Edison storage batteries and 
has an automatic control, through which any accident 
to driver or machine will cut off the current and apply 
the brakes. The hauling capacity of the tractor is 
from 3,000 to 5,000 feet of lumber, which is consider- 
ably more than is piled on the ordinary lumber buggy. 

R. L. Boyd, consulting engineer of the Meridian 
Lumber Company, who designed the tractor that is 
heing manufactured by the Couple Gear Freight Wheel 
Company, says that with two of the tractors he can 
haul the entire output of lumber from the sawmill to 
the vard and from the yard and kilns to the planing 
mill of the plant of the Meridian company, which 
has a capacity of 125,000 feet daily. The work of 
the tractors means the substituting of the work of 
from four to six mules and a driver. The tractor is 








able to handle any type of 
lumber truck or wagon 
used on trams or roadways. 
Used in connection with a 
sawmill that is operated by 
electricity, there is no extra 
cost for power as the bat- 
teries can be charged from 
the mill power plant. It 
| is believed that if used in 
| this connection it will effect 
| a great economy in the 
| handling of lumber. 
The tractor may also be 
operated at a minimum 
| cost, as any ordinary labor- 
| er ean handle it, and the 
| cost for lubrication will not 
exceed 5 or 10 cents a week 
for each tractor. The work 
| of the tractors now in serv- 
| ice at the Meridian Lumber 
|; Company will be watched 
| eagerly by other lumber 
_| @ompanies and the results 
| obtained will be made 
available later for those of 





ELECTRICALLY DRIVEN FRONT WHEEL STEER AND DRIVE TRACTOR MANUFAC- 
TURED BY COUPLE GEAR FREIGHT WHEEL COMPANY, GRAND RAPIDS, MICH. 


our readers who may be in- 
terested in the work of this 
machine. 
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A LOW COST SILO THAT MEETS THE REQUIREMENTS. 


The AMERICAN LUMBERMAN has for some time given 
nvominence to silos as a desirable addition to the retail 
umberman’s stock-in-trade. The silo business has in- 
reased wonderfully in the last three years, but it is 
horoughly realized that only a small proportion of the 
armers of the country to whom a silo would be a profit- 
ble investment have yet provided themselves with one. 
Every farmer who feeds stock is a prospective customer 
or a silo, and many farmers who sell their crops in 
uder form, instead of in the form of beef or mutton, 
suld find more profit in the feeding of stock by modern 
silage methods, keeping a large share of the fertility 

the soil upon the farm, 

It is also true that retail lumber dealers have been 

w to take up the silo, for which there have been various 
uses. Considerable initial investment is required to put 

a stock of silos of the older type sufficient to meet the 
mands for silos of different styles and diameters. The 

inufacture of a silo, the transportation of the lumber 
ceeded in its conveyance from the mill to the silo factory, 

e freight on the completed silo to its destination, and 

» dealer’s profit have also, in many cases, produced an 
entual selling price which was not attractive to the 
irmer, even after he had become converted more or less 
oroughly to a belief in the principles of the silo. 

rious types of construction have, therefore, been de- 

ed, and homemade silos of different sorts have been 
lilt, which have usuallly been satisfactory, except for 

k of certain conveniences of the high priced silo. 

fhe AMERICAN LUMBERMAN in a recent issue discussed 
he silo plans of the Deal-Rice Lumber Company, by 
eans of which the farmer can build a round silo with 
improved door construction, the doors themselves being 
the only faetory built portion of the equipment, and all 

e rest of the silo being constructed of materials pur- 
‘hased from the retail lumber dealer. The farmer thus 
as a homemade silo, in every way as convenient, durable 

attractive as the patent forms, and much cheaper to 
ld, which is, of course, attractive to the farmer. On 
other hand, the retail lumber dealer, by this plan, 


can get into the silo game and be prepared to cater to 
the construction of silos m any size, at a good profit, on 
an initial investment of only $2.50. That there has been 
some reason for the hesitation of some retailers to go 
into the silo business, is shown by the quick response this 
proposition has met with. The Deal-Rice Lumber Com- 
pany has received a large number of inquiries as a result 
of the publication of the previous article and expects a 
busy season with the retail lumber dealers who read the 
AMERICAN LUMBERMAN. 

As described in the previous article, the chief structural 
feature of the Deal-Rice silo is a round wooden hoop 
built up of successive layers of battens bent and nailed 
upon each other, on a form or frame, which is easily 
constructed from the plane. These hoops in the completed 
silo are spaced 2 feet apart and the vertical lining of 
the silo is nailed to these hoops on the inside and the 
outside sheathing is nailed outside of them, thus inelos- 
ing an air space, which makes a very warm silo. 

The Deal-Rice Lumber Company furnish only the plans 
and the doors, which are essential to make the silo a 
perfect one. The ‘‘Drico’’ expansion door is illustrated 
and explained in the ‘company’s advertisement published 
elsewhere in this issue. It is designed to be air-tight 
and to remain so. ‘The door has %4-inch expansion be- 
tween the door jambs and, instead of closing against 
them, it expands between them, to make an absolutely 
tight silo. On the inside of the silo the doors are flush 
and smooth. They are also continuous, each door being 
2 feet high and offering the utmost convenience in the 
handling of ensilage from the silo. 

All that is necessary for the retail lumber dealer to 
begin selling this silo is to obtain a sample set of plans 
and a sample door. The merits of this plan of building 
a silo will appeal even to the most skeptical farmer. It 
saves money for the customer, and also makes an excellent 
profit for the retailer, all of which is well explained by 
the handbook for dealers, a copy of which may be ob- 
tained free upon application to the Deal-Rice Lumber 
Company, of Des Moines, Ilowa.—[ Advertisement. ] 








SASH, DOORS AND MILLWORK 








Reports received this week from sash and door centers 
of the eountry would indicate that trade is gradually 
mproving, although here and there are received ad- 
verse reports, owing to unfavorable weather, labor 
troubles and financial conditions. The retail trade is 
a little better; country roads have dried out to some 
extent and dealers are, therefore, enabled to make 
deliveries. In the North conditions are much better,— 
building is going ahead; but in the East trade con- 
ditions are far from ideal, consequently the product 
of the sash and door factories has not been called for 
as frequently nor in such volume as the manufacturers 
would like. Small orders are more numerous, which 
is keeping the estimators busy on odd work, but the 
trade as a whole lacks spring activity, with the result 
that manufacturers are somewhat down in the mouth 
and are fearful that trade this year will not be nearly 
as good as it was last. ? 

In Chicago the brick handlers are still out, with the 
result that construction work is held up. Interior mill- 
work faetories are decidedly blue and the permits this 
week have fallen off in number. Early last week it 
was thought that the brick manufacturers and their 
employees would settle their differences, with the re- 
sult that the number of permits taken out was above 
the average. Nothing came of the conferences, how- 
ever, and the trade is still up in the air as to what 
the outcome will be. In the meantime people who 
intended building and have gone as far as to have 
foundations in, are paying interest on an investment 
and getting nothing for it. Jobbers report a fair 
demand for out-of-town delivery, but there is no rush 
to the business. 

‘he Minneapolis and St. Paul factories are taking on 
a yoodly amount of special business. From the way 
building is booming in and around the twin cities they 
evidently will be kept fairly busy during the spring and 
summer on this class of work. The situation as to 
country yards is still quiet. Farmers are hustling in 
the fields and have no time for other work for a while. 

Some improvement has occurred in the door and sash 
demand at the mills of Buffalo, N. Y., although a good 
deal more business could be handled than has so far 
developing. Competition with made-up doors from 
outside mills continues sharp. A good deal of the busi- 
hess is running at present to medium-priced doors and 
i ‘lwork, and this line is expected to produce a good 
dev of business this spring. A fair amount of large 
ding work is also in prospect. 

Cincinnati, despite bad weather, there has been 
‘osiderable demand from local dealers for millwork of 
‘'\ kinds on account of the early builders. It. is a fore- 
er of what may be expected from a building stand- 

as soon as the weather improves. Indications 
for a suffieient amount of all kinds of work to 
all manufacturers and dealers busy. Efforts for a 
© betterment have been made, but so little business 
heen offered and competition has been so keen that 
uuch headway has been made. 
ie sash and door trade at Toledo, Ohio, has shown 
eady inerease during the last week. The country 


‘ers are still buying freely and are very optimistic 
their views on spring and summer business. The 

trade is also picking up, due of course to the 
Prices are 


reased activity in building operations. 
od and being maintained. 





Demand for doors, sash and millwork at Columbus, 
Ohio, is gradually increasing as the season advances. 
Prices also show some improvement. Dealers and manu- 
facturers in that class of materials believe the present 
season will be fairly prosperous. 

St. Louis sash and door factories are doing better 
than they have been at any other time since the open- 
ing of the season. Building operations are growing 
in number and in consequence there is a better business 
at the sash and door factories, some of the largest being 
very busy. The call for stock goods from the South, 
Southwest and West is improving almost every day, 
owing to the increase of building in those sections and 
the desire of buyers to get in their stocks as early in 
the season as possible. 

The sash and door market at Kansas City continues 
to drag. Orders are coming in and the volume of trade 
is improved, but it still is below normal and prices 
show no advance, although they have not lost anything 
the last week. Manufacturers along the Mississippi 
River are reported as feeling more optimistic over the 
sash and door outlook, but not enough trade is here to 
prompt a similar feeling in this market. No marked 
improvement is expected for the immediate future. 

The sash and door market has been stationary, accord- 
ing to Tacoma (Wash.) manufacturers, On the whole 
the spring market has not been up to expectations. 
Fir doors are moving along about on a par with lumber, 
with chances for profitable prices upset by overproduc- 
tion and a scramble by some factories for volume rather 
than values. 

Thus far April has shown some improvement in the 
sash and millwork lines. Door manufacturing in San 
Francisco Bay territory is about as usual at this time 
of year. The mountain plants are operating on white 
pine doors and sash at an increased rate of production 
and the opening of the sawmills for the new season has 
instilled life into the towns in the lumber districts. 

A fair amount of window glass business was booked 
last week by the leading concerns, but trade was rather 
quiet. Present indications still tend toward an upward 
revision of prices. J. R. Johnston, president of the 
Johnston Brokerage Company, of Pittsburgh, Pa., in a 
circular sent to the trade last week, sums up the situa- 
tion as follows: 

Factories that we are representing are unable to take care 
of any excessive quantity of A glass and have instructed us 
to quote a higher price on both single and double in A 
quality, and even then only to accept a certain percentage 
of A unless the glass happens to be already in stock. 

Furnaces are becoming worn and the termination of the 
blast is near at hand. For that reason it will be impossible 
for us to accept any large quantities of A glass. We look 
for an advance of about five points on A quality but we 
don’t believe there will be any change in the other qualities. 

Last week ten furnaces in Belgium went out of blast and 
they will make no glass: for several months. This leaves 
only twelve or fourteen furnaces in operation. One of the 
Texas factories recently closed down, and it is said that 
other plants will close down earlier than the time fixed by 
the wage scale, for the purpose of installing machines and to 
make other changes. With the general shutting down of all 
the hand plants less than six weeks off, buyers should place 
their orders now if they expect prompt and complete deliv- 
eries. We could make deliveries to suit your convenience 
during April and May. 

To avoid controversies and possible disappointments, we 
would suggest that you send actual specifications by return 
mail. We can wire you if they can be handled. By our 
having the sizes you will get better service and will be pro- 
tected on present discounts, providing the sizes and qualities 
are such as can be handled by our factories. Our prices are 
guaranteed against decline up to date of shipment. 





PACIFIC COAST 











IIR. FLooRING 


FINISH DIMENSION . 
“ SIDING SHIPLAP 
CEILING TOWER 
MOULDINGS STOCK 
TIMBERS LATH u 


CEDAR sever spine | 


We are fully equipped for handling 
mixed orders. 


Wagner & Wilson 


(Incorporated) 
n MONROE, WASHINGTON pe 



































Flooring, 
FI Ceiling, 

Bevel 
Siding and Finish, 
Long Timbers, Joists, 
Dimension, etc. 


CEDAR 


Bevel Siding, 
Finish and 
Shingles. 























We have the following stock on hand:— 


1,000,000 feet—Western Pine 1” Selects and better 

1,000,000 feet 6-4 Shop No. 3 and better 
250,000 feet 5-4 Shop. No.3 and better 
250,000 feet 8-4 Shop No.3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 











Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


Complete Stock of above for Coast Shipment 
or from oyr Minnesota Transfer Warehouse. 


H. B. Waite Lumber Co. |. 


MINNEAPOLIS, MINN. 
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Ge 
ogtaxee. Dover Idaho 
Ss e * 
ee White Pine 


Send us your inquiries for 






White and Western Pine, Larch and Cedar Lumber 
Le ae iy og DOVER LUMBER CO., Peyer 














MIXED. RED CEDAR SIDING and SHINGLES 
FIR LUMBER 


Eastern { G. A. Jones, Lumber Exchange Bldg., Minneapolis, Minn, 
Representatives ' Gronen & Cowan, Waterloo, Iowa. 


Good Grades and Prompt Shipments. Three Lakes, Wash, 


Warren Axe & Tool Co. 


» Manufacturers of the Famous 


SAGER PATENT AXES 


And Highest Quality 
Bull Dog Line Lumbermen’s Tools 


RIGHT QUALITY—KiG HT PRICES, 


Write us. WARREN, PA, U.S. A. 


AMERICAN LUMBERMAN | 
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SEATTLE 











FIR 


PRODUCTS 


we manufacture this excellent wood to 
meet all commercial demands and can 
ship straight or mixed cars promptly. 
Try us when in need of 


Long Fir Timbers, Ties, Railway, 
Mine and Car Material, Special 
Bills or Yard Stock, as well as 
Cedar Siding and Shingles. 


Inquiries promptly answered. 


A.W. Miller Saw Mill Co. 


SEATTLE, WASHINGTON 















THE NAME 


John McMaster 


Means Quality in 


Extra *A* Red Cedar Shingles 


Made by 
THE JOHN McMASTER SHINGLE CO. 
Sold only by 


CARSTENS & EARLES, Inc., - Seattle, Wash. 











WoRTH READING N 


MANY retailers have despaired of 
ever finding a place to buy abso- 
lutely uniform 





Vertical Grain Flooring. 


They often have little jags left 
over that don’t match up with the 
:. last purchase. 


If they would give 


Atlas Quality Flooring 


a trial, however, they would find 
an ideal product. 


For It’s Guaranteed Uniform. 


TLAS LUMBER COMPA 
SEATTLE, WASH. " 





























EXPORT AND FOREIGN 





FROM THE PORT OF SAVANNAH. 

SAVANNAH, GA., April 20.—Shipments during the 
month have amounted to little over 5,000,000 feet, and 
there are only four or five days more in which vessels 
can clear and get their shipments in the report for the 
month. Among the shipments during the week was a 
cargo of ten thousand oak logs for Hamburg. Coastwise 
shipments have been considerably less than nominal dur- 
ing the season, and as a result the dealers are beginning 
to realize that the situation is approaching the acute 
stage. 

The following are the shipments of lumber from Savan 
nah during the period: 





Steam Sai 
MS. Kn han ee penuas 206,548 1,248,000 
MMMM chatacters se. 5 .. 2,637,027 2,636,624 
penne eptember. 1s... 5 66 se ew eae 40,262,544 30,901,621 
Where shipped 
Moreign ........ 6,870,662 1,210,526 
Baltimore 4,063,865 2,199,000 
Philadelphia cae eit ate 4,591,137 2,157,000 
on fa Cy ar errr | Coe TES 14,387,859 
Ee 9,209 367 3,104,000 


Other ports 752,000 7,843,236 





THE PORT OF MOBILE. 

MosiLk, ALA., April 20.—As predicted, the outward 
movement of yellow pine has continued in the same heavy 
proportion noted last week and for the first seventeen 
days of April the aggregate was 15,347,788 feet, divided 
as follows: Lumber, 6,502,212 feet; sawn timber, 8,544.,- 
666 feet, and hewn timber, 300,910 feet. 

The hardwood movement has also kept pace in like 
proportion with the movement of last month, and the 
aggregate of the exports of lumber, timber and logs 
is 1,206,423 feet. This movement was composed of 550, 
869 feet of lumber of various kinds, 493,658 feet of logs 
of various woods and 161,896 feet of hewn oak timber. 
There were also 50,953 oak staves exported and 1,625 
barrels of rosin. 

There were no changes in local conditions of the ex 
port and interior markets last week, only a fair amount 
of business Laving been done. 

In the outward movement of hardwoods a considerable 
quantity of gum lumber was forwarded. The largest 
cargo of gum lumber ever shipped from the United States 
is being loaded at Pensacola. Fla., on the Danish steam 
ship Kronberg, for Alexandria, Egypt. It was manufae 
tured at the Lamb-Fish mill in northern Mississippi and 
consists of thirty cars of selected material, having a 
valuation of about $1,000 a ear. It is being forwarded 
by a Pensacola exporter, who had it cut to order. On 
the same steamer is going a shipment of select pine tim 
ber in special sizes and consigned to the same buyers as 
the gum lumber. . 


OCEAN FREIGHT RATES. 

The freight market the last week continued rather 
firm. Rates remained practically unchanged, as reported 
by Alfred H. Clement & Co., freight brokers and forward 
ing agents of New Orleans. There is a decided lull in 
the export business at the present time and the opinion 
prevails that the present basis of rates is likely to be 
maintained during the summer months. There are pros- 
pects of an exceptionally large wheat crop, and if this 
materializes it may tend to stiffen up rates for the 
fall months. 

For prompt shipment from New Orleans rates are 
quoted as follows: 





oO UE en ee ss. Be 28/30c 62/6s 
Manchester ......... eer 28/30¢ 62/6s 
tbs ESSE Aare era eee ee tear 30¢ 83/35¢ 70s 
ae er a oe 28c 31/35¢ $8.00 
Dublin (April and May).. 29c 32/36c 8.50 
Glasgow oe toca eta errr: 29/33¢ 8.00 
a i Sosa 28e 31/33¢ 70s 
I bg ioos.a5 8 Ne we OS 40c 45c 106s 
Antwerp Seay ott eee ne ee. 27/29c 55s 
Bremen ...... : ne eee 26c¢ 29/31e $7.50 
Rotterdam Poa © Soa | 27/29¢ 57/6s 
Hamburg ..... Satie Iaerie rs. ee . 6c 29/31c 65s 
a Pate Gin a carers 5 . 84e 37/39¢ 82s 
Christiania . 35¢ 38/40¢ 80s 
Copenhagen .. oe ; 30c 33/35¢ 80s 
Minvaneer .......... iets etki © ae 38/40¢ 80s 
eS See eee one ae 38/40c 80s 
FTarcelona .. nee 35¢ 33/35¢ $14.00 
Marseilles : Pan oaks ohcia tae 39/41¢ 14.50 
Ce ee ; . 389e 42/44c 80s 
Genoa Satin ees algeria pie 34¢c 37/39¢ 75s 
eee ae .... 390 42/44c 80s 
EME: Soa cass hos Sets Brees ant 40c 43/45c $15.50 
NE 902 od aes we oe aera reiais. cin 38c 41/43¢ 15.00 
i hac aa ae Ree O eR 40c 43/45c 15.00 
| Se er ee er | ane a3) 
Fiume OR ee ta ee 40¢ 43/45¢ $15.50 
Banos Alnes.... <0. 6s. sss 2 ~ pO $16.0! $16.00 


— Oe 


AT THE WORLD’S METROPOLIS. 

[Special correspondence of AMERICAN LUMBERMAN. ] 

LoNDON, ENGLAND, April 13.—The wholesale market is 
quiet. Most English importers have purchased large 
quantities for the coming season from the north of 
Europe. Although there is a surplus of dock stocks as 
compared with a year ago it is not big enough to cause 
anxiety. Freights are a littie stiffer, but it 1s generally 
expected that tonnage will be plentiful throughout the 
year. 

Dock Stocks. 


The position April 1 was as follows: 


1914.—pcs. 1913.—pes. 
i RI eG cre egw oe oe  leteia ere 1,068,869 788,544 
Mee MURS 55s Sees see 1,335,210 1,594,613 
ee SS ne rae ...- 6,041,502 4,524,454 
CIP Fei ecg Uc a siaig oie gist nie aoe 4,102,363 4,537,453 
NE Ne re te Seo wag ois Ae ea ame 527,558 424,223 
ie ees ae eee 738,076 459,739 
et SMO GORING 6:6 oo acs ce ee 64,102 20,750 





Unig te eae oe hme ees 13,877,680 12,349,776 


With a stock of over 1,500,000 pieces in excess of th: 
a year ago, the position is not so favorable for import 
ers at the beginning of the shipping season. The echie 
feature as regards Baltic goods continues to be the ver 
heavy stock of floorings, which is 50 percent abo 
a seasonable average; floorings, on the other hand, a1 
lightly held, but the consumption is rather poor. 

There is not much to say about pine, except that th 
output here seems to grow less and less every year, an 
the present stock at present rate is sufficient to last fo 
another seven and one-half months. The stock of spruc: 
is higher than it has been for some time, while that o 
pitch pine deals has reached an abnormally high figur 
but fortunately the consumption is good. 

Mahogany. 

The only arrival of importance has been the 3,050 log 
ot Honduras per Spheroid trom Belize, which comes t: 
an overburdened market, and it is not likely that thi 
shipment will be offered for some time. 

The other imports are limited to 1,560 logs of Afri 
ean and thirty-two of Cuban. Two auetion sales wer 
held in March, with competition keen for the bette: 
class logs; the small and faulty wood proved difficult ot 
sale, as the market is considerably overstocked with that 
variety. The Honduras disposed of last month consiste: 
of 475,000 feet which averaged 13 cents a superficia 
foot. This is a drop on recent quotations, but 385,00 
feet of this total consisted of faulty balances, for whic! 
fair prices were realized. Sales of African consisted 
of 550,000 feet, chiefly Axim and Grand Bassam wood 
Prime timber sold well, but some of the shipments con 
tained a large proportion of weathered and shaken wood 
which had to be withdrawn, and of which further sup 
plies are not wanted. The stock in brokers’ hands has 
reached the heavy total of 18,000 logs, of whieh 6,050 
are Honduras, 6,000 African, and 4,300 Cuban wood 
This market is well stocked with all varieties except 
Tabasco, but supplies of this kind are not required un 
less of prime quality. 

United States Lumber. 

Demand for all grades of walnut lumber is poor, prim 
stock being in best demand. Current rates are: firsts 
and seconds, $120 a thousand feet and upward, accord 
ing to specification; selects, $75; No. 1 common, $67.50 
to $70, and No. 2 common, $45, 

Business in quartered oak remains dull at prices rang 
ing from $85 to $100 for firsts and seconds, and $55 to 
$60 for No. 1 common. 

The trouble in the building trade has caused a big 
falling off in demand for plain planks, and the latest 
quotation is $45. In spite of the recent rather heavy 
arrivals of graded lumber, especially on consignment, 
business bas slightly improved, current quotations being: 
firsts and seconds, $57.50 to #60; No. 1 common, $45 
to $47.50, and No. 2 common, $35 to $37.50. 

A better demand hes prevailed for all grades of white 
wood lumber except panel stock. which is weak at $72.50 
and upward according to specification. Firsts and sec 
onds of standard widths planed to % inch are wort! 
#67.50, clear saps $52.50, No. 1 common $42.50, and 
No. 2 common $25 to $27.50, all inch wood planed to 
%& inch. . 

Satin walnut continues lifeless, values being $40. té 
$42.50 for first and seconds, about $30 for No. 1 common, 
and $32.50 for 1x13 and upward sap gum boxboards. 


Measurement of U. S. Hardwoods. 

G. A. Farber, chairman of the committee of measure 
ment of the National Lumber Exporters’ Association, 
has taken up a cudgel in behalf of American hardwood 
exporters in connection with the London measurement 
of United States hardwoods, which is. now under the 
consideration of a special committee of the Timber Trade 
Federation. Mr. Farber’s position is a difficult one. As 
representing the shippers he must, of course, put their 
case forward. On the other hand he must not antagou 
ize the London merchants from whom he solicits busi 
ness, and the hardwood brokers who are perhaps more 
interested in the matter than any one. A good sugges 
tion is put forward by a correspondent of the Timber 
Trades Journal, That writer says: 

If Mr. Farber really wishes to remove a fruitful cause of 
dispute and trouble in the matter of measurements, I sug 
gest to him to get the members of the National Lumber Ex 
porters’ Association to have the contents marked on each 
piece of lumber. The buyers would then have to lay aside 
all pieces to the contents of which they took exception, and 
the measurements could easily be verified. This would do 
away with the question of allowing a variation of 144 per 
cent for difference in measurement, and would be a real 
reform and benefit. The question of thickness, about which 
lumber shippers have been making such a fuss for years, 
is actually a small matter, unless in the case of badly 
manufactured, miscut lumber. Mr. Farber may contend that 
to mark the contents on each piece costs money. Well, let 
the shippers add this to the cost of the lumber, instead of 
asking buyers to adopt his unbusinesslike suggestion that 
they should reduce the price they offer for every car by 114 
percent to cover a possible shortage in measure, 





LUMBER SITUATION IN WESTERN AUSTRALIA. 
[Special correspondence of AMERICAN LUMBERMAN. ] 
PertH, AUSTRALIA, March 21.—The Court of Arbitrs 
tion has at last issued its award in the dispute between 
nardwood employers and their workmen. As is now tlie 
law under the new arbitration act, a preliminary sort of 
award, called ‘‘minutes,’’ is issued and the parties to it 
may appear before the court and make their objections. 
Much to the amazement of the employers the court 
practically conceded all that the workmen’s representi- 
tives sought. They have secured 50 percent of the i) 
creased wages they demanded, and almost all the im- 
proved conditions of employment and privileges claime(, 
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extent of nearly £200,000 a year. 


ApRIL 25, 1914. 


AMERICAN LUMBERMAN 
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id the result is that the employers will be hit to the 
Of course the em- 
ployers will be bound to raise the selling. price of timber. 
fhe award is for a term of two years, and thereafter 
carly, with the right of either party to approach the 
ourt for reconsideration. In view of the fact that the 
mployers produced a formidable and effective array 
f figures and reasons why wages and conditions should 
» allowed to continue as they were the verdict of the 
uurt is beyond comprehension, but with a strong labor 
vernment in power there is a suspicion that the court 
as not exaetly free from influences in favor of 
e men, 
G. H. Knibbs, the commonwealth statistician, has just 
sued an informative return of the number of strikes 
il lockouts during 1913, which, briefly, shows that the 
mber of disputes for all States was 208, the number 
work-people involved 50,283, number of men working 
ys lost 622,535, and the estimated loss in wages 
152,404. Two-thirds of these impressive figures ap- 
ies to one State—New South Wales, whose capital 
y, Sydney, would appear to be the hotbed of fractious 
lustrialism. 
\t present there are a waterside workers’ strike, a 
itcher and baker strike, and an ironworkers’ strike 
which over 8,000 men are involved. Some of the 
itports of the commonwealth have thrown up their 
iterside trouble, but Melbourne and Sydney remain 
durate. It is a striking commentary on the industrial 
nrest in Sydney that there is in power a supposedly 
trong labor government just fresh from a successful 
mpaign, which foreshadowed an era of peace and 
plenty for all men. The ministry has adopted the non- 
committal attitude of ‘‘waiting to see how the cat 


jumps.’? 


THE PUGET SOUND DISTRICT. 


TACOMA, WASH., April 18.—The report of the collector 
of customs for the Puget Sound district, issued last 
week, shows a very good volume of foreign lumber trade 
for the first quarter of 1914. Official figures show March 
foreign shipments totaled 42,161,000 feet, as compared 
to 36,152,000 feet in March, 1913, and 30,080,000 feet 
in March, 1912. For the first three months of 1914 for 
eign shipments are shown to have been 97,542,000 feet, as 
compared to 84,486,000 feet the corresponding period of 
1913, a gain for this year of 13,056,000 feet, despite re- 
port of dull markets. Most of this business, however, 
had been contracted before the first of the year. For 
the three months of 1912 the foreign total was 89,397,000 
feet and for 1911 it was 89,781,000 feet. 





THE PORTS OF GRAYS HARBOR. 


ABERDEEN AND HoquiaAM, WASH., April 18.—During 
March the ports of Grays Harbor shipped twice as much 
lumber to foreign destinations as did the entire upper 
and lower Columbia River districts. In the foreign trade 
the Columbia River shipped about 3,807,000 feet of 
lumber, while over 8,450,000 feet was shipped from 
Grays Harbor to this market. ° 

Statistics for March seem to show an increase in the 
demand for lumber from Grays Harbor in the ports of 
Australia and Mexico and lumber dealers look forward 
to sending considerable of their cuts to those markets. 
Three large tramp steamers have recently cleared for 
Australia. The Sverre, a Norwegian vessel, is now load- 
ing at the plant of the Donovan Lumber Company with 
a large foreign shipment. 








NEW TECHNICAL BOOKS 








ASSOCIATION ISSUES BOOK. 

The Pacifie Coast Shippers’ Association, which has 
heen an important factor in improving conditions for 
lumbermen in general and its members in particular, 
has, through its secretary, F. D. Becker, recently issued 
a history of the association from its organization to its 
present state of efficiency and recognized power. While 
this history deals especially with the association as 
reorganized and incorporated in 1908, a brief outline of 
the old organization in foree prior to that time is also 
ziven, The various branches of the work undertaken 
by the association are set forth separately, but since it 
would be impossible in a volume of this size to take up 
in detail all the campaigns in which the association has 
been engaged, only the most important are included. 
This book, which contains eighty pages, deals with such 
phases of the industry as advances and reductions in 
rates, terms of sale, traffic matters of various kinds, 
Minnesota Transfer department, legislation on shingle 
packing and in regard to fireproof roofing, inspection 
hureau, grading rules, credits and collections ete. Taken 
all in all this book is very comprehensive and shows 
diligence on the part of those responsible for it. 





CANADIAN TRADE INDEX. 

The AMERICAN LUMBERMAN is in receipt of the ‘‘Can- 
adian Trade Index’’ edition 1913-15, compiled and pub- 
lished by the Canadian Manufacturers’ Association 

Ine.), Toronto, Ont. This book is a very complete list 
ot Canadian manufacturers in various lines. Various 
readers of the AMERICAN LUMBERMAN who in times past 
have asked for addressing lists in Canada that were not 
then available will find their wants well supplied in 
this volume. Under the head ‘‘Lumber’’ manufacturers 
are listed separately by woods, or classes of woods. 
There are many other classifications of interest to the 
lunber industry, such as planing mills, furniture fac- 
tories ete. The book is accompanied by a railroad map 
of Canada as a separate supplement in an envelope, 
being a map issued by the Department of the Interior 
in 1913. The book sells for $3.—[Advertisement. | 





A VALUABLE BOOK ON SMALL TOWN DEVEL- 
OPMENT. 


‘The Making of a Town’’ is the title of a new 
book from the press of A. C. MeClurg & Co., Chicago, 
ind from the pen of Frank L. McVey, president of the 
niversity of North Dakota. This distinguished author 

his brief preface says that the problems of devel- 
opment in the smaller towns have not in the past 
received careful attention from writers of books, al- 
though the difficulties here are greater than in the 

ser cities. The author takes up in systematic se- 
\vcnce the fundamentals of a well-ordered town, such 

ublie health, schools, morals and business. A chap- 
ter on **The Entrance to the Town’’ is devoted to the 

‘ression which the town makes upon the railroad 

veler who passes through it, treating largely of 

importance of having attractive railway stations, 
ounds ete. The importance of good hotels in their 

‘uence upon the visitor also is discussed. 

‘ni another chapter ideas on city government are 

‘iewed and a suggestive outline for a town budget 

icluded. The writer concludes his very interesting 

k with chapters on what organizations can do, on 

‘n advertising, and closes with a discussion of the 

ure of the towns of the country. The change in 
‘wracter of town and country population is com- 
‘nted upon and the author concludes that the princi- 

'S of democracy receive their severest test in the 
‘aller units of organization. The author’s outlook 
‘roughout is optimistic and while he states clearly the 


difficulties involved he also points to the solutions that 
have been worked out. The book sells for $1 postpaid 
and may be ordered through the AMERICAN LUMBER- 
MAN’s book department.—[Advertisement. ] 





VALUABLE BOOK ON PROFILER AND SIDE 
HEADS. 

A book that can not fail to be highly valued by all 
millmen and woodworkers has just been issued by the 
S. A. Woods Machine Company, of Boston, Mass., under 
the title, ‘‘ Woods’ Side Heads and Profiler Heads.’’ 

For convenience of treatment this book is divided 
into two parts. Section 1 is confined almost entirely to 
illustrative and descriptive matter regarding Woods 
side and profiler heads etc., occupying about 68 pages. 
The first part of Section 2, comprising pages 67 to 95 
inclusive, is utilized to show the different profiles to 
which Woods heads are made, this information being 
supplemented by tabulations telling the adaptations of 
the different discs of each profile, together with the 
several sizes in which they are made and the order 
number of each disc. To each profile also is appended 
a descriptive paragraph telling the principal use to 
which it is adapted. One page sets out the details to 
be considered by the purchaser in ordering Woods 
heads, 

The remainder of th® book is made up entirely of 
tabulated charts, each of which contains an exact 
reproduction of a commercial pattern, all together ix- 
cluding almost every standard pattern utilized in the 
lumber industry. Of course, not every pattern in the 
‘*National Molding Book’’ is reproduced, but several 
of the common patterns are shown in the charts. 

In addition to these reproductions the charts show 
the dises recommended for each pattern to be used on 
either the side heads, top or bottom profiler, the type 
of disc, the number of the discs and the cutter number 
being stipulated. Each pattern is numbered and, as far 
as possible, they are numbered according to the stand- 
ard to which they apply. For example, on Chart 3, on 
which the yellow pine siding patterns are shown, the 
number beside each pattern is the same as that in the 
‘Yellow Pine Standard Book,’’ except that the let- 
ters ‘‘YP’’ have been added for the reason that pat- 
terns of these same numbers appear on Chart 11, 
covering the South Carolina standards. In the latter 
case the letters ‘‘NC’’ have been substituted. 

Most of the patterns are reproduced half-size, the 
exceptions being the North Carolina standard and one 
or two special patterns. 

Persons interested in the book can secure additional 
information regarding it by addressing the S. A. Woods 
Machine Company, Boston, Mass.—[ Advertisement. | 





PURE IRON SHEETS AND PLATES. 


A 16-page booklet just issued by the Inland Steel Com- 
pany, Chicago, contains many interesting facts regarding 
that company’s ‘‘ Vismera’’ pure iron sheets and plates. 
After considerable experimenting the company has suc- 
ceeded in producing sheets containing no aluminum oxide, 
no silicon and no copper, some heats running as high as 
99.92 pure. The Inland company is prepared to guar- 
antee 99.86 pure at all times. The booklet referred to 
gives information regarding the uses of ‘‘Vismera’’ 
sheets, including all uses where they will be exposed to 
the action of the elements.—[ Advertisement. ] 





Are you interested in sash and doors? 
See the new goods displayed at the For- 
est Products shows. 
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White Building ) 
Henry Building 
Cobb Building 


The first two of these are the headquarters 
for more than a hundred lumber, timber, 
logging and machinery concerns. Might as 
well have the same comforts and conveni- 
ences enjoyed by them when you decide to 


Open an Office in the 
Pacific Northwest. 
We own and operate the three buildings 


named above and can accommodate you 
with space to meet your requirements. 


For farther information write to the 


Metropolitan Building Co. 
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509 White Building 


We have a nice assortment of Fir 
. Dimension and Uppers ready for imme- 
diate shipment. Send us your orders 








; For Yard Stock 


Pacific Coast 


LUMBER 


FIR, SPRUCE. CEDAR 
AND REDWOOD 


Western Pine 


Idaho White Pine, 
California White and Sugar Pine, 
Factory Plank. 
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W:'MCKEE LUMBER CO. 


- AMANVFACTURERS ___ 
AND WHOLESALERS 






General Office: 


Quincy, Illinois 


Western Office: 
825-6 Henry Building, 
Seattle, Wash. 








Lumbermen’'s Freight Rate Guide 


FREIGHT RATES ON FOREST PRODUCTS 
From Pacific Coast points to all stations in the United States and Canada. 
No lumber office is complete without this tariff. Can be furnished 
you either in whole or part books, taking in any particular group 
of states that you might require. 


1914 Pocket Editicns for 
Traveling Salesmen are now 











available for any state size a ¢ f mm 

” ” SHIPPERS ASSOCIATION 

4" 6". , a Oe eae aol 
A postal will bring full 

particulars. SEATTLE, WASH, 





Every Retail Lumberman 


who advertises in his local newspaper will 
find some helpful suggestions among the 
90ads shown on ourlatest bulletin. It’s free 


American Lumberman, p.25).50s:., Chicago 
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CENTRAL SOUTH SITUATION 











WILLAMETTE VALLEY 
LUMBER COMPANY | 


OREGON FIR 


HIGH GRADES 


Large Timbers 
Car Material, Yard Stock 
Special Bills 


TELECODE 


DALLAS, OREGON 

















Timbers—Ties and Car Material. 


Duncan Lumber Co., Portland, Ore. 








Wind River Lumber Company 
CASCADE LOCKS, OREGON 

Soft Yellow Fir 

Idaho White Pine 

Western Hemlock 

and Red Cedar 

















For Factory Lumber 
es PINE AND FIR 


LYSTUL - STUVLAND LBR. CO., Glendale, Ore. 


FOREIGN BROKERS 


(ifred H. Clement & Co.) 


Freight Brokers and 
Forwarding Agents 




















Through rates quoted and through Bills of Lading to all parts of 














aw world. Special facilities for handling export shipments. ae 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Marine Insurance 











Forwarding Agents 
NEW YORK, Produce Exchange. 12 Great St., Helens, LONDON, ENG. 


Unexcelled facilities for negotiating ocean freight contracts and otiesting 
quickest dispatch from seaboard. e handle all classes of cargo an 
have Special Department handling Export Lumber Shipments. 








PAGE & JONES, Mobile, Alabama. 


Cable Address, “PAJONES”, MOBILE 








Ship Brokers and Steamship Agents 








“THE COST OF GROWING TIMBER” 


By R. S. Kellogg and E. A. Ziegler, is an exposition of facts 
and figures that will interest timber owners. 
cents @ copy. 


Twenty-five 
AMERICAN LUMBERMAN, Chicago. 


CRESCENT CITY NEWS. 


Lumber Transactions Marking Time—Status of Tensas 
Delta Land Litigation—Progress of River Front Im- 
provement—Notable Timber Tract Transfer. 


New ORLEANS, La., April 20.—Comment on market 
conditions continues of the same tone and tenor as dur- 
ing the last thirty days. There is little actual change 
either in prices or demand, the few exceptions noted here 
and there going only to prove the rule. At home and 
abroad the individual buying is done cautiously and on a 
limited scale, though the port clearances and interior 
movements show that in the aggregate a lot of stock 
is going to the markets. 

Cypress yard stock finds continued steady call, of about 
last week’s proportions. Commentators here believe it 
would have registered an increase had not bad weather 
in a part of the consuming territory checked the pur- 
chases of farmers, who are awaiting better hauling 
weather. Retailers seem to be buying only what they 
actually need, and until their stocks begin to move more 
Treely will not increase their takings. Call for the fac- 
tory grades shows gradual improvement, but the gain 
from week to week is barely perceptible. Shingles are 
in slack request. Lath move freely. Railroad takings are 
small, Prices are reported well held, but unchanged. 

About yellow pine the reports continue to conflict. 
Demand does not improve rapidly, and it is doubtful 
whether prices, taking the list all around, have improved 
at all. Notwithstanding the reports indicate a fair move 
ment, that probably is being handled on an unsatisfactory 
price basis. ‘There is more complaint about price conditions 
than about demard. On the export side pretty much the 
same conditions obtain, Foreign needs are increasing some 
what to present appearances and there are reports of im 
proved prices for sawn timbers. ‘The more general com 
ment is to the effect that the situation remains just about 
what it was. 

The hardwood 
improves slowly. 
featureless. 


staples are meeting steady call, which 
The export market is described as virtually 
Prices are comparatively steady. 

Attorney General Vleasant last Friday instituted man 
damus proceedings in the United States Circuit Court of 
Appeals to compel District Judge Boarman to grant him an 
appeal in the case of the Tensas Delta Levee Board vs. 
the Tensas Delta Land Company. After an argument of 
the matter Friday afternoon, the appeals bench, with Judges 


Shelby and Maxey sitting, directed that the petition be 
accepted and filed, and that Judge Boarman be notified 
to show cause why the writ of mandamus should not 


issue. Return is to be made on the first Monday of the 
next term of the court of appeals, which will be held in 
Atlanta, it is understood, during October. Saturday's 
ruling does not touch the merits of the ease, the only 
point involved in the mandamus hearing touching the right 
of the atturney generai, as representative of the State of 
Louisiana, to appeal the case. 

A dispatch trom Jennings, La., reports the purchase of 
400 acres of fine timberland near Elton by the Elton Lum- 
ber Company. The reported price is $30,000, and it is added 
that the purchasing company will begin cutting from the 
new tract at once. 

Yazoo City, Miss., reports the sale of two timber tracts 
in Yazoo County. One, comprising about 3,800 acres owned 
by Lester R. Sturgeon and Grant A. Dentler, of Tacoma, 
Wash., was sold to Thomas A. Fletcher, of Vermont, the 


reported consideration being $100,000. The other, owned 
by Peter A. Sturgeon and James A. Sullivan, of Tacoma, 
comprised 320 ucres and was sold to Allen F. Brown, of 


Alberta, Canada. ‘The lands lie on the Sunflower River 
and are said to be neavily timbered with hardwood. 

Prof. J. G. Lee, holding the chair of forestry in the Uni 
versity of Louisiana, visited Bogalusa last week to com- 
plete the arrangements for holding the annual meeting of 
the Louisiana State Ferestry Association there on May 15 


J. B. Bateman, 2 prominent and popular member of the 
local lumber colony, returned last week from New York, 
where he had been summoned to meet and bring home the 
body of his sister, Mrs. W. K. Martin. Mrs. Martin died 
in Porto Rice and the remains were sent home on a New 
York steamer. ‘The funeral was held here on April 16, 
immediately following Mr. Bateman’s return. 

Following the latest decision of the Louisiana supreme 
court in the controversy over the control of the Public Belt 
Railroad, W. B. Thompson, member of the commission coun 
cil in charge of public utilities, resumed his place as presi- 
dent pro tem. of the Public Belt Commission. He had been 
displaced by an earlier decision of the supreme court, but 
was advised by City Attorney Moore that under the new 
ruling he was empowered to exercise the authority vested 
in him by the ordinance which the members of the com- 
mission had attacked. This apparently leaves the control 
of the Public Belt where it was when the litigation began. 
At the meeting of the board last Thursday night Mr. 
Thompson appeared to act as president. A formal protest 
was adopted by a majority of the commission, but Mr. 
Thompson retained his seat. 

The Mississippi River Commission held a hearing in New 
Orleans today, listening to applications for revetment of 
the river bank in front of the Stanton and Orleans planta- 
tions, just helow the city. Engineer Lewis, of the Orleans 
Levee Board, filed the application and appeared before the 
commission to support his plea. President Guerard, of the 
dock board, asked the commission to dredge out the river 
channel in front of the site selected for the new cotton 
warehouses to a uniform 30-foot depth. Colonel Townsend, 
president of the commission, stated that the funds were 
lacking to undertake this work, but suggested that a dredge 
boat might be loaned if the dock board would assume the 
cost of operation. Following the hearing the members of 
the commission, accompanied by Major Sherrill, of the En 
gineer Corps, inspected the levees and watched the operation 
of the new levee building machines now at work below the 
ety 





IN NORTHWESTERN LOUISIANA. 


Sureveport, La., April 18.—Although the rains have 
slackened and the waters subsided until there is no longer 
apprehension of overflows and the mills are practically 
all running, no particular activity is yet manifest as to 
demand for yellow pine considered as a whole but on 
some items the demand is rather sharp and the millmen 
seem confident,that the summer season will find a good- 
sized eall for various articles. Retailers continue to 
enjoy brisk business in this territory, and similar reports 
are coming in from other sections. Building operations 
remain active, and other prospects are quite promising, 





. Pate 


which, taken with other features of the situation, cause 
the millmen to retain a cheerful expectancy. 

No. 1 dimension and No, 2 shiplap are especially pop 
ular, One big manufacturing company reports only ; 
few cars on hand, and an inability to keep ahead on stoc} 
of this kind, owing to the constant call for those items 
While the prices so tar have not risen, they are brisk 
and stiffening steadily and there is every reason to expect 
an improvement in the price shortly. Another item rr 
ported somewhat scarce lately is 2x8, all lengths, No. - 
common. All the mills do not give this report, but at som: 
plants that seems to be the situation. 

Some inquiry has been made for railroad materials, but 
not enough buying to lend encouragement to the situation 
The conditions are similar with regard to timbers, thoug! 
one or two large orders were placed last week. 

The mills continue regular running, but some of them ar 
not reporting an abundance of orders. They could fill thei: 
files if they would cut the price, but the cytting is excep 
tional, according to the reports. 

From Bogalusa, La., it is reported that the foundation 
for the addition to the sawmill of the Great Southern Lum 
ber Company, also the steel work, is being erected. Thi 
new mill, which will increase the daily capacity to 1,000, 
000 feet, will be operating within a few months. 

The Shreveport Long Leaf Lumber Company, recently 
chartered, has purchased six city lots as a site for ware 
house and yard. 


SOUTHEASTERN MISSISSIPPI NEWS. 

HAtrtTiespuRG, Miss., April 20.—There appears to be 
a perceptible strengthening in all classes of lumber, but 
it is not strong enough to increase prices. Manufacturers 
are not offering bargains; they are holding their stocks 
at what they think is proper under present conditions. 
Dimension is in little better demand than ordinary dressed 
stock, although the lower grades of shed stock are go 
ing well. There is practically no demand for railroad 
and car material except an occasional order for repair 
work, but Jast week inquiries were received for more 
than 3,000,000 feet of maintenance of way material for 
one large railroad and this is taken as an indication that 
before many weeks other roads will be in the market for 
material known to be needed by practically ali of them 
for roadway work and new construction work that has 
heen in contemplation for some time. Altogether con 
ditions are not satisfactory but they might be worse, 
and manufacturers are, as ever, expecting better things 
within the next month or so. ; 

That sawmill operators throughout this section ars 
preparing to utilize large quantities of their eut-over 
lands in raising cattle and hogs is the opinion of John W 
Blodgett, of Grand Rapids, Mich., who was in Hattiesburg 
recently looking over his large timberland interests. 

The Hattiesburg Lumber Manufacturing Company has ac 
quired the plant of the old Carley Manufacturing Company, 
at one time cone of the largest industries of the city. The 
plant has been thoroughly overhauled and much new ma 
chinery has been added. ‘The stockholders of the company, 
all of whom are active members, are W. L. Logan, G. W 
Doster and D. E. Moore. 





. A. Camp, for many years president of the Hatties 
burg Banking Company and president of the Pole Stock 


Lumber Company, has severed his connection with the bank 
in order to look after the cut-over lands belonging to the 
lumber company. The Pole Stock Lumber Company owns 
about 20,000 acres of cut-over lands in Forest, Lamar, 
Hancock and Harrison counties, and Mr. Camp will devote 
his time to the sale and development of those lands. He 
will go into the raising of live stock on a large tract at 


Elder, near Maxie, on the Gulf & Ship Island Railroad. He 
will retain his interest in the bank and remain a citizen 


of Hattiesburg. R. M. McLeod has succeeded Mr. Camp 
as president of the bank. Mr. McLeod, a banker of experi 
ence, has for several years been actively engaged in the 
wholesale lumber business here, being manager and_ presi 
dent of the McLeod Lumber Company. 

The city council of Yazoo City at its monthly meeting 
last week passed an ordinance exempting from taxation for 
a period of ten years all new manufacturing enterprises 
to be established in the city limits during that time. 

W. T. Cosby, who has represented the Gress Manufac 
turing Company in this territory for a number of years, 
has been appointed southern representative of the Amer 
ican Lumber & Mannfacturing Company, of Pittsburgh, 
Pa., succeeding J. W. Gay, who has gone with the D. S 
Lumber Company, at Jackson, Miss. The American 
Lumber & Manufacturing Company expects to increase its 
shipments from this territory. 





A MISSISSIPPI LUMBER CENTER. 


MerripIaN, Miss., April 20.—Searcely any change in 
the market has been noticeable during the week. There 
has been little inquiry and prices have remained un 
changed with a weak undertone. Only a few one and 
two carload orders have been received. Some price lists 
are off since the last report, but as a whole manufac 
turers are refusing to make concessions. The genera! 
sentiment is that there is no immediate prospect fo. 
improvement. despite predictions to the contrary, aroun 
which great hopes had been built. 

There has been some movement from local buyers dur 
ing the week, who are adding to their stocks of long 


joist, believing that this market will pick up with good 
spring weather. Lumbermen also hold to the belief that 


business will pick up with the advance of spring. 

W. I. Swan, president of the Brookpark Lumber Company 
of Enterprise, now under adjustment in bankruptcy, was 
in the city during last week conferring with attorney S. M 
Houston, who represents the interests of the Brookpark 
company, with reference to reorganizing the company. M1 
Swan was optimistic. He had just returned from the Wes! 
and declared that settlements were being made as rapidl) 
as possible. He is doing everything in his power to resum 
business in Enterprise. The failure of the Brookpark con 
cern was a heavy blow for Enterprise. The bank and tw 
merchandise concerns failed shortly after the lumber con 
cern, but whether or not they were involved in the Brool 
park concern is not known. 

Meridian’s noncombustible roofing ordinance will go into 
effect May The new law prohibits the placing of 
shingle roof on any new building in the corporate limit 
and also provides that no building roof can be_ repaire:| 
with wood more than 50 percent more than once. 


| Tell your customers about the Forest | 
Products Expositions. 
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IN AN EAST TEXAS LUMBER CENTER. 


Rate Increase Uncertainty a Market Weakness—Line- 
yard Changes of Importance—Inaugurating the 
Panama Canal Route. 

Houston, Texas, April 20.—The yellow pine situation 
hows little improvement in the Southwest. If anything, 
le market shows a tendency to weaken without apparent 

use, except the retrenchment by railroads and the lack 
f orders from big lumber retailers who should be buy- 
ig in large quantities. Offerings are reported as free 

1 many of the local lumber offices, but the prices are 
nything but satisfactory. The consensus here is prac- 

ally that the attitude of the Government toward the 
iilroads is doing more than anything else to weaken the 
arket. The fact that the railroads, which consume at 
ast one-third of the tie, timber and lumber products 

f the yellow pine mills, are at present out of the reck- 
ling, because the Interstate Commerce Commission has 
efused them definite information with reference to the 

percent increase they have asked for, has created the 

ipression here that the attitude of the Government is 
mical to the best trade interests of the country. 

Meantime, dimension is growing scarcer, and there 

ms to be little or no incentive on the part of the mills 

» restock with such items as 2x8's No. 2 in 12, 14 and 16- 

ot lengths. Other items called scarce by the mills are 

' and 12-inch stock in practically all lengths, and nearly 

16-foot dimension. All the shorter lengths are scarce. 

\bout the only commodity that has advanced in demand and 
ce is kiln dried saps, which are still the strongest item 

the southwestern market. Logging conditions have im 
yved, and are about normal. 

fhe condition of C. B. Granbury, vice president and gen 

al manager of the South Texas Lumber Company, and 
scarey Baker, auditor of the same company, who were in 

ed in an automobile accident near Harlingen April 11, 

reported as very favorable. Both gentlemen are con- 
ed in a local hospital, Mr. Granbury with a broken arm 
nd leg, and Mr. Baker with a broken arm. W. \. Kuyken- 
|, however, is in a serious condition at his home in Har- 
ugen, Physicians have reported complications in the way 
internal injuries, and Mr. Kuykendall’s recovery is still 
matter of doubt. 

\ number of changes have been announced in the various 
partments of the William Cameron Lumber Company, the 
ost important of which is the appointment of G. H. Zim- 
rman, who has for some time been a prominent factor in 

sales department, as general sales agent, in charge of 
1e wholesale end of the business. The appointment was 
ide by E. P. Hunter, of Waco, the new general manager 
the company. ‘That the operation of the fifty yards of 

company may be facilitated, Mr. Hunter has appointed 

) district managers, who will divide their duties among 

various yards and report direct to him. J. A. Kirkpat 

<, of Waco, has been made manager of the southern divi- 
n, and T. E. Fears, of Wichita Falls, Tex., manager of 

northern division. The company recently purchased a 
if block of ground on East Third Street, abutting the 
nsfer track of the Houston & Texas Central Railroad in 
campasas. The old buildings have been cleared away and 
» erection of modern yards has begun. This is in line 
ith the general policy of improvement and expansion in the 
inpany’s retail yards decided upon some time since, 

The officer and directors of the J. 8. & W. M. Rice Lumber 

mpany held their annual meeting April 14 at the com- 

vuuny’s mills, Ward, La., at which routine matters were dis- 

ussed Those present were W. M. Rice, Houston; J. C. 

ird, Beaumont; A. F. Bolton, Waco; W. W. Davis, Waco, 

nd W. P. Cleveland, Houston. Officers and directors will 
remain the same for the coming year: W. M. Rice, presi- 
ient: J. S. Rice, vice president; W. P. Cleveland, secretary 

und treasurer; W. M. Rice, J. S. Rice, W. P. Cleveland, E. K. 

llingham, J. C. Ward, W. W. Davis and A. F. Bolton, 


tors. 


= 


General and Personal. 

Vormanent paving, extensive drainage projects, city hall 
ex, and other contemplated improvements will cost the 
ot Houston approximately $500,000 this year, according 
in announcement made Friday from the mayor's office. 

Street improvements and drainage will claim the largest 
stare of this half million. The paving campaign is to be 
prosecuted with vigor, the apparent determination of the 
| nt city administration being to make Houston the best- 
paved city in the Southwest. Creosoted wood blocks will 
be laid on many of the streets, the satisfaction of the 
present wood block paving, in and out of the city limits, 
ng been the subject of much comment in official circles. 
the opening gun in Galveston’s campaign for Panama 
nal tratfic has been fired, and the Island City, as well as 
\as City, Port Bolivar and Houston, as ports doing busi- 
through the Galveston gateway, will stand to benefit 
creatly in a commercial way. The announcement was made 
terday that a ship kas been chartered for October sailing 
veen Galveston and California ports, via the Panama 
nal, which means that freight rates on commodities sent 
to or received from the Pacific coast will be materially re- 
d. A Houston Jumberman recently commented on the 
vortance of the establishment of such a line, not only to 
ilornia and the Northwest but to points along the west 
st of South America, believing that eventually the lumber 
ufacturers of this section will be competing actively with 
lumber dealers of the Northwest for trade in these 
ities. The announcement of the formation of the steam- 
p line comes from B. A, Isaacs, of the B. A. Isaacs Com- 
uy, of Galveston, Texas representative of J. K. Armsby & 
of San Francisco. Other ships are to be sent to New 
cans, Charleston and Norfoik, as well as other ports on 

Atlantie and Gulf coasts. 

the steamship Athos, of the United Steamship Company 

. bas discharged a cargo of sugar at Galveston and will 

e for Havana almost immediately with a cargo con- 

ing chiefly of lumber. ‘The Bull line steamship Carolyne 

»w en route from Philadelphia to Galveston, with vitritied 

ng briek destined to Houston. It is reported that the 

’ will come up the Houston Ship Channel to the turning 

n, there to discharge its cargo at the new municipal 

irves, 

rhe development of the Mexican situation has given trade 
litions an ominous look, especially in regard to Tampico, 
id if that port be closed it will have a material effect on 
iness in this section Imports from Mexico, through the 
| of Galveston, are averaging $500,000 a month, most of 
ch is oil from the Tampico fields, while export cargoes, 
sisting chiefly of lumber, also destined for the oil fields, 
amounted to a large sum. 

iptain T. J. Barnett, of the Booth Line steamship Justin, 
just made a trip up the Houston Ship Channel in com- 

nee with orders from the headquarters of that line in 

rpool. Captain Barnett indicated that he would report 
orably to his company with reference to sending steamers 
‘the channel as soon as the municipal wharves are in shape 
aire for extensive traffic, there to load lumber and such 
modities as are now shipped at Galveston. 
‘n celebration of the completion of the channel, the No 
: Oh Carnival Association of Hou*ton is planning a deep 


water jubilee for next fall that will cost, according to the 
tentative plans that have been outlined, $100,000. President 
Wilson will be invited to attend the celebration. J. S. Rice, 
president of the No-Tsu-Oh association and vice president of 
the W. H. & J. S. Rice Lumber Company, is one of the prime 
movers. 

In connection with the announcement made last week that 
the Bucley Lumber Company will close its Houston office May 
1, and in the future will sell its output from the mill at 
Yelgar, La., it is learned that the RK. A. Meyer Lumber 
Company's output will be sold in the future through the 
Houston office of the Chicago, Lumber & Coal Company of 
Texas, and that Edward Crosson, assistant to R. A. Meyer, 
will go to Fulton, La., to become connected with the sales 
department of the new W. G. Ragley Lumber Company. 
The contract of the Chicago Lumber & Coal Company with 
the Waddell-Jones Cypress Company, of Morgan City, La., 
for that company’s entire output of cypress shingles and 
lath was recently announced. The arrangement for the sale 
of the R. A. Meyer company’s output will add considerably to 
the importance and prestige of that company in the South- 
west. 

Further progress in solving the problem of a building code 
for Galveston will likely be made when the committee named 
by Mayor Lewis Fisher, of that city, to draft an ordinance 
controlling such matters meets this week to make its report. 
Whether or not the State code in its entirety will be adopted 
is problematical. It is urged by men who know something 
of such matters that the State code gives building inspectors 
too much power. 

Announcement is made by E. K. Dillingham, president of 
the Big Tree Lumber Company, of this city, that the com- 
pany is to liquidate immediately and go out of business. 
The Big Tree company, which is one of the prominent firms 
of the Southwest, for two years has been doing a wholesale 
business under Mr. Dillingham’s ownership. Previous to 
that time it was also a manufacturer. The constant dimin- 
ishing of the yellow pine supply in the Southwest is given 
by Mr. Dillingham as his reason for withdrawing from the 
lumber field to invest in other lines of business. A. J. 
Wheeler, vice president of the company, is to continue in 
the lumber business as a commission man, handling some of 
the Big Tree accounts in his own name. Lumbermen in this 
section regret to see Mr. Dillingham withdraw from active 
participation in the lumber trade. 

The Crown Lumber & Silo Company, of Omaha, Neb., has 
established its Texas headquarters in Houston in charge of 
Kk. E. Farley, who has as assistants in this territory J. F. 
Russell, Dallas; 8S. W. Price, Sabinal; M. M. Bossart, La 
Grange; W. H. Miller, Waco, and E. Crocker, Houston. Mr. 
Crocker will travel out of Houston headquarters. An active 
campaign is to be waged in the Southwest. 

Workmen’s Compensation. 

Announcement is made by Commissioner Collier that his 
department will be unable to put into effect permanent work- 
men’s compensation rates as soon as expected. The depart- 
ment has received two reports from companies writing liabil- 
ity insurance under the employers’ liability act, being two 
reciprocals, the Lumbermen’s Indemnity Exchange of Houston 
and the Employers’ Indemnity Exchange, also of this city, 
the only twa out of the fifteen organizations writing this 
class of insurance that have reported at this date. 

Strenuous denial has been made by the Seaboard & Gulf 
Steamship Company that it is in any manner supporting the 
Texas railroads in their alleged attempt to discriminate from 
an export advantage standpoint against Port Aransas. The 
service of the company to Port Aransas was recently aban- 
doned, and charges were made that certain Texas railroads, 
headed by the Galveston, Harrisburg & San Antonio, which 
is a branch of the Southern Pacific system, were behind the 
move. Sixteen Texas railroads have united to seek an in- 
junction against further enforcement of the order issued by 
the Interstate Commerce Commission, prescribing export 
advantages on shipments through Port Aransas on a basis 
the same as through other Texas ports. The petition was 
filed in the Federal Court at Corpus Christi, and will come 
up for a hearing in that city next month. 

Building continues active at Texas City, both brick and 
frame structures being erected in large numbers. The pres- 
ence of the United States Army camp at this point has been 
a great stimulus to trade and building. 

The Southland Lumber Company is having sheds erected 
on its property at Luling. 

Louis Hector, a prominent lumber commission man of 
Kansas City, is in Houston, calling on the various lumber 
sales agents. 

Tom Blake, general sales agent of the South Texas Lumber 
Company, has returned from an extensive trip through 
northern Texas and Oklahoma, where he went to look over 
the general lumber situation and to confer with the agents 
of his company. 

Harry T. Kendall, general sales agent of the Kirby Lumber 
Company, spent Saturday in New Orleans. 

W. M. Beebe, manager of the vellow pine sales department 
of the Long-Bell Lumber Company, of Kansas City, is in 
the Southwest on business connected with his department. 

I. H. Fetty, of the Central Coal & Coke Company, Kansas 
City, was in Houston last week. 


RECOVERY EXPECTED. 
[Special telegram to AMERICAN LUMBERMAN. ] 
Houston, Tex., April 22.—W. Q. Kuykendall, newly 
appointed auditor of the South Texas Lumber Company, 
who was injured April 11 in an automobile accident at 
Harlingten, has been brought to Houston. Hopes are 
now held out for Mr. KuyKendall’s complete recovery. 





IN THE MISSOURI-KANSAS DISTRICT. 


Kansas City, Mo., April 21—Improvement in the 
country trade in all woods is the feature of last week’s 
lumber market. Salesmen who have been making the 
small towns of Kansas and Missouri report considerable 
more activity among builders in both the towns and 
the country, although the volume of farm trade of 
course is light. Another indication of improvement in 
the yard trade is the larger number of orders for transit 
ears for quick delivery. It is evident that the builders 
are beginning to need stock and the yards to replenish 
their supplies before they can furnish it. Local demand 
is doing its full share and if the railroad and export 
trade would only come up to it there would be no com- 
plaint from manufacturers. Prices all around are fairly 
firm and in some woods, notably cypress, fir and western 
pine, there are upward tendencies to prices. 

A good example of the interest the farmers of the 
West are taking in silos was afforded at the meeting of 
the Farmers’ Institute of Franklin County, Kan., in Ottawa 
jast Saturday. The meeting was advertised as silo day and 
400 farmers left their fields to attend. ~Seventeen silo 
models were exhibited and demonstrated and the farmers 
were all very much impressed with the demonstration. Al- 
ready more than 200 silos are in use in Franklin County and 
it is probable that most of the farmers who attended the 
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Eureka Cedar Lumber & Shingle Co., Hoquiam, Wash. 
Our Specialty 
RED CEDAR BEVEL SIDING 
AND SHINGLES 


We also manufacture FIR LUMBER of every description. 











—— MANUFACTURERS OF —— 


Fir Door and Window Frames 


Mixed Cars of 
WASHINGTON FOREST PRODUCTS. 


Boyce Lumber Co., Hoquiam, Wash. 


BOOKS ON PRACTICAL FORESTRY 


By C. A. SCHENCK, Director Biltmore Forest School. 
Logging and Lumbering, $5.25 postpaid 
Lectures on Sylviculture, 2.15 postpaid 
Forest Mensuration - - 1.16 postpaid 
Forest Finance - - = - -55 postpaid 
Forest Policy ---- - 1.90 postpaid 
Forest Protection --- 1.65 postpaid 


Complete descriptive matter of these books will be sent on re- 
quest. Also catalog of many other books for those 
> interested in lumbering and forestry. 
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THUNDER in your orders? 
We'll ship like LIGHTNING 














Our Record. 


9334 % of all orders received during year 
1913, labeled with Stickers or on Lightning 
Service Order Blanks, were shipped within 
24 hours after receipt. 


&é 9 99 
WE MIX ’EM 

FOR PROMPT SHIPMENT 
Sash, Doors, Blinds, Mouldings, Columns, 
etc., insame car with Cypress Lumber, Lath, 


Shingles, Pickets, Yellow Pine, Spruce, Oak, 
Poplar, Birch, Red Cedar, Gum, California 


White Pine. 
FREE 


Lightning Service Stickers. 


Lightning Service Order Blanks. 
Dealers’ Order Books. 
SEND FOR THEM. 


Huttig Sash & Door Co. 


ST. LOUIS 

















meeting Saturday will buy. It was one of the biggest 
silo meetings held in this section. 

The price of erude oil in the Kansas and Oklahoma fields 
has been reduced 20 cents a barrel in the last two weeks, 
or from $1.05 to 85 cents a barrel. This virtually means 
a stopping of all new activities in the field for the time 
being. The check comes just at a time when the oil fields 
were booming and good orders for rig timbers and boards 
for pumping stations were being placed. 

Saunders Bros., successors to the Grandview Lumber Com- 
pany, of this city, have added a yard at Raytown to their 
line. Saunders Bros. formerly were in business at Red 
Cloud, Neb. 

A. J. Hays, of Corydon, Iowa, a widely known Hawkeye 
retailer, was in Kansas City last week. Mr. Hays says con 
ditions are very promising in bis State. 

J. S. Hodge, president of the Huie-Hodge Lumber Com- 
pany, of Hodge, Ark., came up to the Southern Pine capital 
this week for a survey of conditions. Mr. Hodge says the 
millmen in Arkansas are very well satisfied with conditions. 

Cc. W. Myers, of the Bradford-Kennedy Company, of Omaha, 
is back from a week trip along the Mississippi in lowa. 
Mr. Myers reports optimism among the sash and door fac- 
tories of that section. 

Cc. L. Bolling, eastern representative of the Potlatch 
Lumber Company, was down from Omaha last week rounding 
up business. 

G. W. Gunter, traveling representative of the Glen Lum 
ber Company, with headquarters at Salina, Kan., was at the 
main offices of his company here yesterday with glowing 
reports of conditions in central Kansas. 

L. Burd, of the Louisiana Red Cypress Company, of 
Wichita, Kan., and manager for the Arkansas Valley Lumber 
Company, is making a trip among the cypress mills. He 
will be gone about a month. 

A. Thorne Swift, manager of the silo department of the 
Weyerhaeuser Lumber Company, has returned from a three 
weeks trip in the East, where he went to establish several 
State agencies for the Weyerhaeuser silos. W. A. Rappelye, 
assistant sales manager of the silo department of the same 
concern, is back from a successful sales trip in southern Mis- 
souri and Kansas. 





A SOUTHEASTERN TEXAS MANUFACTURING 
POINT. 

BEAUMONT, TEXAS, April 20.—What is known among 
boatmen as slip No. 1 is being excavated by the Long 
Bell Lumber Company at the Port Arthur docks, 20 
miles south of Beaumont. The slip will be made available 
as a basin for lumber shipments. As soon as the dam, 
which is to prevent a backflow from the spoil bank is 
completed, a modern type hydraulic dredge will be put 
to work and the slip will be pushed to completion. 

The Pineland Naval Stores Company has just estab 
lished a turpentine camp and plant at Steep Creek, 5 
miles south of San Augustine, and 150 men are employed. 
The company has leased 5,000 acres of excellent pine timber- 
land in the vicinity of Steep Creek. 
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Long Leaf Dimension 


Prompt Shipments— Uniform Grades. 


_J.S. & W. M. Rice Lumber Co. 
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IN THE ST. LOUIS FIELD 


IN THE MIDDLE MISSISSIPPI VALLEY. 

St. Louis, Mo., April 21—While the yellow pine mar- 
ket shows no great improvement there is apparently a 
slightly better demand from some sections and the pros 
pects are more encouraging. Leading manufacturers and 
wholesalers look for a better business as soon as the 
weather becomes settled. Meanwhiie they are getting in 
more orders from the line yards and the factories anid 
railroads are buying fairly well. None of the orders are 
very large but they help out the business. It is the 
consensus that within thirty days there will be a good 
brisk call from nearly every section of the lineyard tet 
ritory. 

C. G. Schilling, sales manager of the W. T. Ferguson 
Lumber Company, reports trade fairly satisfactory, Stocks 
at the mills, however, are not in good shape owing to the 
very wet weather that has prevailed during the last month, 
making it almost impossible to log. Shipments are going 
out regularly and Mr. Schilling looks for a good brisk busi- 
ness within a few weeks. ; ; 

J. A. Meyer, sales manager of the Consolidated Saw Mills 
Company, says last week was one of the best the company 
has had in both incoming and outgoing business for some 
time. Conditions are improving steadily and he believes it 
only a question of a short time before the lumber business 
will be in good shape. J. E. Crawford, of the company, left 
Sunday night for the mills. Mr. Bodge, assistant sales 
manager, returned Monday from a two weeks’ selling trip 
through the East. He found crop conditions especially good 
and he looks for some fine business from that territory before 
long. 

Otis Hodge, of the Huie-Hodge Lumber Company, of 
Hodge. La., was in the city Monday visiting the trade in 
the interest of his company. ’ 

Charles M. McDaris, formerly located in St. Louis, where 
he was connected with various yellow pine concerns, was 
a visitor in the city for several days. He is now general 
manager of the Dixie Lumber Company, at Ruston, La. He 
reports conditions good in that section. 

A. G. Mucke, sales manager of the Grayson-McLeod Lum- 
ber Company, is well pleased with the business now being 
done by the company. It has had an unusually good trade 
of late and conditions look bright as to the future. : 

G. P. Shehan, sales manager of the Berthold-Jennings 
Lumber Company, reports that while not doing a rushing 
business, his company has had a very satisfactory trade re- 
cently and conditions seem good for future business. 














VALLEY METROPOLIS HARDWOOD NOTES. 

St. Louis, Mo., April 21.—The hardwood business is 
still anything but satisfactory to the local distributers 
and there is little life noticeable. It is thought by the 
leading distributers here that conditions will improve now 
that the weather is fast becoming pleasant. Oak is the 
leading item in demand. Plain oak comes first in re- 
quest and quarter sawed red oak next. Prices on both 
are stiffening on stock of high grade. Other items, such 
as gum, ash, poplar and cottonwood, are selling but not 
in large volume. The cypress trade is seasonable with 
a most promising outlook. Salesmen on the road are 
meeting with pretty good success and are getting an 
advance on prices for high grade stock for prompt de- 
livery. 

Officials of the Lothman Cypress Company say that 
while business is only fair it is holding its own. Every- 
thing is wanted in a hurry when wanted at all. E. W. 
Blumer is still in the East on a selling trip for the Osh- 
kosh sash and door factory and is not expected home for at 
least a week. 

W. W. Dings, of the Garetson-Greason Lumber Company, 


states that his company is having a fair business onl: 
on account of very wet weather that is handicapping t! 
mills considerably. ‘The company could have plenty « 
orders, but as it is it can not reach out for new busines; 
“Owing to the temporary shutting down of the hardwoo: 
mills in the South,’ Mr. Dings says, “there has been 
noticeable advance in prices on car material. Until th 
weather is dry there will be a great scarcity of thi 
stock.” 

KE. H. Luehrmann, of the C. EF. Leuhrmann Hardwoo 
Lumber Company, reports fair trade conditions prevailing 
with a seasonable demand for ali items. As the season ad 
vances, he says, business should become much better, and a 
the company’s stocks are in good shape it will be able t 
take care of all orders when they come in. 

J. A. Hemphill, sales manager of the Gideon-Anderso: 
Lumber & Mercantile Company, states the concern is do 
ing a satisfactory business. Wet weather has not both 
ered to any extent, and Mr. Hemphill is anticipating a: 
increase in demand within a few weeks. 

Thomas BE Youngblood, who has been in charge of th 
St. Louis office of the Payson-Smith Lumber Company 
Minneapolis, Minn., in the Wright Building, has joined th: 
compuny’s selling force in Chicago and the St. Louis. offic 
has been closed. 

L. M. ‘Tully has succecded George W. Petrie as sale 
representative of the Louisiana Red Cypress Company it 
this territory. Mr. Tully tormerly looked after the Kansa;: 
City territory for the company. 

Frank Liebke, vice president of the C. F. Liebke Hard 
wood Mill & Lumber Company, reports plenty of business 
all the company can doe. ‘Tows of ash logs are coming ir 
from the South and the mill is kept running full time saw 
ing the logs as fast as they arrive. 


CLAIMS AGAINST HUTTIG ESTATE SATISFIED. 

Sr. Louis, Mo., April 21—The probate court last week 
allowed $405,477.81 iv claims against the estate of th« 
late Charles H. Huttig, who was president of the Third 
National Bank and head of the Huttig Sash & Doo 
Company, of St. Louis, making $644,562.96 the tota 
amount of claims allowed against the estate, or mort 
than half its inventoried value. 

Mrs. Anna Huttig, widow of Mr. Huttig, inventoric 
Mr. Huttig’s estate at $1,218,765.30. All the claims were 
in her favor and covered moneys she advanced to creditors 
ot the estate. Mrs. Huttig presented receipts showing 
she had paid the claims. 

Among the claims allowed were the following: $41,000 
on a note executed by Robert Bryars, vice president of the 
Huttig Sash & Door Company, payable to the Third National 
Bank. The note was made out July 28, 1918; $65,000 paid 
as balance of a note for $75,000 executed by A. J. Siegel at 
the request of Mr. Huttig, July 8, 1912, and payable to the 
Third National Bank; $50,973.90 as Mr. Huttig’s share of 
a note on which $101,947.80 was due. Mrs. Huttdg presented 
a receipt signed by John 1. Beggs, showing she had paid th: 
$50,973 to Mr. Beggs, who advanced it for Mr. Huttig. 

A claim of $200,000 was allowed to Mrs. Huttig on a note 
for that amount executed by Mr. Huttig in 1911 in favor of 
the Third National Bank. 

The other claims were for smaller amounts. 


SOUTH ATLANTIC COAST 


FROM THE MARYLAND METROPOLIS. 

BALTIMORE, Mp., April 21.—Work has been started on 
the 5-story and basement warehouse being erected on a 
lot in West North Avenue, just west of Maryland Avenue, 
by the Morgan Millwork Company, of which Charles A 
Hanscom is Baltimore representative. The company now 
occupies headquarters in South Howard Street, at West 
Street and for a time after taking possession of the new 
place, which is in the northern section of the city, will 
tenant both establishments. In course of time, how 
ever, it is believed the business will be coneentrated in 
North Avenue, which location is close to five lines of 
railroads and has other advantages, such as being nearet 
to the chief local consuming center for the products of 
the company. The building will cover a space 124 by 
160 feet, and will be of brick and steel. It will be 
equipped with modern appliances, and the ultimate outlay 
is put at $100,000, making it one of the costliest struc 
tures of the kind in the city. Headquarters of the Mor- 
gan company are at Oshkosh, Wis. 

Richard P. Baer & Co., manufacturers and wholesalers, 
with offices in the tower of the Maryland Casualty Build 
ing, held a quiet little celebration yesterday in view of the 
fact that just sixteen years tad passed since they entered 
into the hardwood business. What impressed the occasion 
upon them was that they made their start on the day before 
war was declared against Spain. It was while walking 
down the street with A. J. Lyon that the offer to buy him 
out came and was immediately accepted. On the following 
day the country was thrown into the excitement of the war. 
It seemed a peculiar circumstance that just sixteen years 
later to a day the country appeared to be on the eve of 
another war. oy 

Gen. William D. Gili, of the widely known firm William 
D. Gill & Son, on Philpot Street, this city, was stricken 
suddenly with an attack of heart trouble last week and for 
a time much apprehension was felt regarding his condition, 
but he has since improved, recovery being aided by a stay 
at Atlantie City. General Gill, or “Billy” Gill, as his 
numerous friends and intimates affectionately call him, 
enjoys a wide circle of acquaintances and has given much 
of his time to matters not connected with his business. He 
is public-spirited, and has taken upon himself a great deal 
of work related to philanthropies and benefactions. H¢ 
has also taken a prominent part in various public move 
ments. He is a son of the late William D. Gill, who car 
ried on the business before him, but the operations of the 
firm have been much extended since the sons-—-E. IT. Gill 
being the other—-took charge. 

The wharf property at 9 Light Street and two lots oppo 
site, at Light and Barre streets, long occupied by George F. 
Sloan & Bro., were sold April 16 at public auction to a 
committee of creditors of the firm for $85,000. The com 
mittee is headed by Douglas H. Thomas, president of the 
Merchants-Mechanics National Bank, one of the largest 
of the creditors; E. R. Turnbull, of Norfolk, representing the 
Rowland Lumber Company, of that city, and E. F. Haw- 
thorne, of New York, representing the Atlantic Coast Lum 
ber Company. George F. Sloan & Bro. failed several years 
ago with large liabilities, and ever since then the creditors 
have been trying to dispose of the property in question. It 
was put up at auction once before, but the price was not 
regarded as satisfactory. Even the figure paid by the 
creditors’ committee is considerably below the value that had 
been put upon the property. The firm carried on a planing 
mill in addition to the wholesale business, and enjoyed an 
extensive custom. It has been succeeded in the wholesale 
business by the Sloan Lumber Company, of which Fisher 
Sloan, one of the partners of the old firm, is the chief 
owner. 
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OLD DOMINION LUMBER NEWS. 
NorFoLtk, VA., April 20.—The problem of getting 
enough logs to keep the mills going steadily is causing 
some loss of time. Some of the manufacturers say the 
market is a little better, others the reverse. 
The better grades of rough and dressed lumber are 
noving a little more freely but the situation that is 
‘ausing most discontent is the unsatisfactory demand for 
ow grade lumber, especially in the rough. Some sales during 
‘ie week were made at concessions. ‘There still appears to 
e lack of confidence in all lines of industry, notwithstanding 
mnnditions obtaining that should inspire the reverse. North 
urolina pine is largely affected by this state of affairs. 
Vhile the manufacturers freely express the opinion that the 
iarket is far from bright, they are still living in hopes 
at the near future will bring a decided change for the 
tier. Very few large sales have been noted in rough 
mber,- while in dressed stock mixed cars seem to be the 
der of the day. 
The aggregate amount of business done during the last 
ek was slightly less than during the week previous. The 
tter grades of 4/4 edge showed a decided increase with 
ices moving upward. One or two export orders were 
oked, but the greater part was for domestic consumption. 
iere Should be a strong advance in these items with a con- 
nuance of the demand by reason of the fact that many of 
e larger mills are heavily oversold on them. Sales of 4/4 
{ve box were lighter during the week and it seems that the 
x makers are assuming the same attitude as the other 
iyvers in placing orders. The prices obtained do not show 
» so strong. Of the other items, 4/4 box bark strips seem 
be the only item that is moving with any degree of 
teadiness as to demand and prices. In the dressed items, 
\o. 38 and 4 138/16-inch flooring showed the most activity, 
hich has been caused more or less by concessions having 
en made in prices. The firmest item on the list seems to 
7/16-inch ceiling, and prices instead of weakening are 
\ifening. The roofer market continues about the same, 
although the demand for 8-inch is not so active as during 
t preceding two weeks. Prices are generally well main- 
tuined. A continuation of good weather would allow the 
all air-dried mills to get on the market, but it is doubtful 
whether they now could secure takers for their stock. 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, F'LA., April 20.—A wholesaler in this 
ity has closed an order for the Interborough Rapid 
Tiansit Company, of New York, for 79,404 pieces 6x8x8, 
20,804 pieces 6x8x12, 1,711,676 feet 6x8 guard rail, 42,- 
570 feet 3x8 planking, 976,476 feet 2x6 slatting. It is 
understood that the price at which this order was closed 
was $26.50 f. 0. b. New York. 

Reports from various mills show that the general run 
of prices f. 0. b. this port is $12 to $12.50 for 6-inch, 
$12.50 to $13 for 8-inch, $15 to $15.50 for 10-inch and $17 to 
S18 for 12-inch. 

Dressed stock, however, remains strong and as a rule the 
prices obtained are satisfactory, with demand keeping pace 
with the supply. 

The Jacksonville Terminal Company has applied to the 
State railroad commission for a rehearing in the matter of 
the commission's order to erect a union depot at the Myrtle 
\venue site. It contends that a depot at the site ordered by 
the railroad commission will cost a million dollars more 
than it will to build at the present site on Lee Street, and 
will force it to tear up several miles of trackage as well as 
entail the loss of several valuable buildings and part of the 
present station. 

Alfred R. Sax, of New York, arrived in this city last Thurs- 
day He is looking over his mill interests. Mr. Sax reports 
that business is in an unsatisfactory condition in the East 
ind that the yards are buying only for immediate wants. 








FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., April 21.—The lumber market lias shown 
le change, conditions being about normal. Sules agents 
report that inquiries are fairly brisk, and local building 
permits are being issued at the usual rate, nothing of 
mportance having been projected during the week. 

While loeal mills still have a few orders on hand, and 
all are running full crews, business could be a little 

ore brisk and be entirely acceptable. 

Lumbermen generally are blaming the near apathy on na 
tional conditions and claim that many corporations and 
financial centers fear to do much business until the big 
issues shall be settled by Congress. 

In the case of James P. Armstrong, of Augusta, cashier 
f the defunct Irish-American Bank, of that city, Federal 
authorities are endeavoring to ascertain just who was the 
real owner of the Industrial Lumber Company. The depo 
sition of Armstrong was taken last week before a special 
coninissioner in the United States district court for South 
Carolina in which Receiver J. P. Mulherin, of the Industrial 
lumber Company, seeks to have declared void a mortgage 
that Armstrong is said to have given the Citizens & South- 
ern Bank as part collateral for a big sum of money which 

, as cashier of the Irish-American, is said to have bor- 
rowed from the Citizens & Southern, 

It was stated that while the Industrial Lumber Company 
Was a corporation, and although it paid taxes on the prop- 
rity it occupied, collected fire insurance on occasion in the 

ne of the company, still the deed was in the name of 
James P. Armstrong. The receiver of the Industrial now 
seeks to set aside the mortgage, claiming that Armstrong 
lad no right to mortgage a concern which he did not own 
himself, but which was owned by the stockholders of the 
corporation. The trend of Armstrong’s testimony was that 
he did not have the right to borrow money in the manner 

admitted he did, the property being that of the Indus- 

al Lumber Company's stockholders and not his, and that 

« had neglected to transfer the deed to the corporation. 

lhe case will be threshed out at Charleston at a time to be 
cided on later. 


SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GA., April 20.—The lumber situation con- 
ues unsatisfactory. The prospects of an apparently 
wd season earlier in the year have not materialized, 
{ the trade is beginning to believe that there is little 
pe for a change for the better. 
lt is no longer denied that conditions in the trade are 
id. The prevailing demoralization in prices is handi- 
ping the market materially. The impetus that building 
rations gave the trade several weeks ago has not held 
‘s_ well as was expected. ‘There is some business of 
character being conducted, but it is nothing like as 
t ‘ral as had been expected. 
'f is probable that the tightness of the money market 
s had a good deal to do with the lethargy in the lumber 
‘de. Money appears to be exceedingly hard to get. 
nks are becoming cautious in discounting paper and 
ibit a tendency to discourage loans except under pressure 
high rates. This tendency, of course, applies to all lines 
business, 
Meantime trade is maintaining a hopeful attitude and 
‘iting for developments. Such business as offers is being 
insacted speedily. Enough lumber is moving to keep the 
de alive, but not enough to make good business. Dealers 
nerally are averse to discussing the situation. They aver 
at anything they might say would do the market no good. 
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THE KEYSTONE STATE | 


AT THE HEAD OF THE OHIO RIVER. 


PirTsBURCH, Pa., April 21.—Pittsburgh is facing a fine 
building season, a condition that is general in all lines, 
but the force and support of the industrial trades to 
make the lumber market firm and strong as it should be 
under such conditions. are lacking. The iron and steel 
trade is holding unchanged around 70 percent of its 
normal capacity. It is more optimistic as a whole, but the 
optimism is found to be due to a belief that a rate advance 
will be granted to railroads. If this comes, it is argued, 
the steel trade will get back to normal conditions for railroad 
buying is about all that it lacks today to make it up to 
mill capacity. In the glass trade and also in the line of 
other industries, there is a feeling that the situation can not 
clear until the railroads have been disposed of as a factor 
in business by either granting or refusing them the increased 
earning power they want. 

The coal mines of Pittsburgh territory are operating 
at not more than 15 percent capacity. This is due to the 
overstocking of coal by large consumers in anticipation of 
a long suspension of mines when the miners’ wage rate 
was brought up for adjustment. The adjustment was not 
hard to arrive at in the Pittsburgh district, but until the 
stocked coal is consumed not much new fuel will be ordered. 
Hence the slow recovery of activity among the mines. Coke 
is merely marking time. It is controlled by the action of 
furnaces, and pig iron is the basis of furnace activities. 
This is quiet but there is a better tone to inquiries for 
basic and foundry iron than there was a week ago. 

During last week plans for a $5,000,000 hotel for Pitts- 
burgh were finally approved, and city-county public building 
to cost $38,000,000 was ordered executed. Actual construc- 
tion on a number of other important structures has been 
started. This, with the average run of new dwelling house 
buildings, has stimulated building activity throughout the 
district. 

President Louis Germain, of the Germain Company, re- 
turned from a two weeks’ trip to Nova Scotia this week, 
where he successfully closed deals of importance to his 
company. ‘the Germain Company reports trade somewhat 
improved over the last week and the outlook somewhat bet- 
ter than before. 

The Western Lumber Company notes a steady flow of 
new business over the last week, but with no special change 
in conditions. The company reports better prices asked by 
mills for much stock that had been offered a week ago at 
concessions. 

The J. C. Donges Lumber Company reports a disposition 
among retail yards to withhold orders until weather condi- 
tions have been favorable long enough to move out stocks 
on hand. There appears to be a fair run of new business 
coming out but it is delayed owing to the slow movement 
in out-of-door work which has had bad weather to face for 
many weeks. Generally, Mr. Donges, of this company, says, 
the trade is quiet, but steady. 

The Acorn Lumber Company has a fair run of current 
business but not sufficient to keep the sales department busy. 
Ht. M. Domhoff, president of the company, is inclined to be 
optimistic as to the future, but notes a pervading quiet in 
the market at this time that will likely remain~-for some 
weeks. 

Information has come to Pittsburgh that the Lackawanna 
Coal & Lumber Company of West Virginia is preparing to 
develop a large acreage of land in that State. It is laying 
out the town of Griffith as a model town and will erect 
sawmills and open coal mines there. The company is plan- 
ning to build 300 houses. The operation is located in Boone 
County, West Virginia. 

The Ward Lumber Company (Inc.), of Lynchburg, Va., 
has opened an,.office at 202 Pennsylvania Building for the 
sale exclusively of hardwoods from its own mills and mills 
of its connections. The new office is in charge of I. S. 

salslevy, well known through his former important connection 
with the Mead & Speer Company and the Willson Bros. Lum- 
ber Company, of Pittsburgh, and the Palmer & Seamons 
Lumber Company, of Uniontown, Pa. 








QUAKER CITY NEWS. 


PHILADELPHIA, Pa., April 20.—Weather conditions have 
given little impetus to lumber consumption therefore 
spring business can not be said to have started, although 
a number of concerns claim to find inquiry better. Build- 
ing prospects are good and general conditions are fairly 
steady, so a moderate amount of business is done. Trade 
is slowest from the railroads and other big corporations. 
Recent developments indicate that the business the next 
few months will lack snap, followed by activity. 

Hardwood dealers, except a few who do almost a strictly 
local business, find little to complain of. White, red and 
quartered oak are in good demand and prices hold well. 
Beech, birch and maple are good sellers, with flooring the 
stronger. Gum, ash and basswood hold their own. Low 
grade poplar and chestnut are in demand, with the better 
grades less active but firm. Mahogany and the fancy woods 
are easy to sell and firm. White pine moves steadily, No. 3 
barn being scarce. Cypress is in demand and prices are 
steady. Cypress shingles are moving well, with prices firm. 
Spruce is reported as erratic, with a short supply. Hemlock 
holds to its recent base, with only an average volume mov- 
ing. North Carolina has shown some improvement, some 
concerns having raised their prices on narrow roofers, and a 
tightening in box is indicated. Sizes are about as for the 
last several weeks. with little activity. Yellow pine has not 
changed any in this market, although reports of tightening 
at mill points continue to be heard. 4ath are in good 
demand, with the supply short. Cedar shingles are more 
active, with prices still rather soft. 

Last week the bureau of building inspection issued 246 
permits, for 382 operations, at a value of $588,245. Of 
this, $232,000 was for dwelling operations and most of the 
balance was for repairs and alteration work. 

General trade conditions here show improvement in some 
lines, notably textiles and manufactures, while the steel 
trade is reported as flat. Bank clearings have increased and 
tinancial conditions are steady. 

Notwithstanding reports of dullness in business, the figures 
for the first fifteen days of this month show that freight 
traffic over the Pennsylvania lines in this State is very 
good. During that period 81,000 cars were moved, a daily 
average of 5.400. This is 1,000 cars a day more than in the 
same period of 1913, and 2,000 more than in the corre- 
sponding period of 1912. Several mines have been closed, 
and coal shipments have been curtailed owing to unsettled 
labor conditions, and the average has been brought up by 
other lines of commerce. 

The Bethlehem Steel Company has just bought 205 acres 
of land between Seidersville and Hellertown, where it is 
believed the company intends to establish the Bettendorf 
Car Works, which it is to bring from Davenport, Iowa, in 
the near future. 

The schooner Charles K. Buckley, belonging to the Heid- 
riter Lumber Company, was driven ashore near Long Branch 
on the 15th in a hard gale. In spite of the best efforts of 
the life savers only one man was brought ashore alive. 
Captain Hardy, his wife and five seamen were lost. The 
Buckley was on its way north with lumber from Florida. 






































Consolidated (eal Mills Co. 


ST. LOUIS, MO. 


Long and Shortleaf 


Yellow Pine 


OAK FLOORING 





MILLS LOCATED AT 
Little Rock, Ark. ShortLeaf, Ala. Fort Towson, Okla. 
Glenmora, La. Bryceland, La. 
















Something New 





Our New Catalogue gives 
the NET PRICE F.O.B. 
St. Louis, on all mill work 
items. 


A Gigantic Saver of TIME, 
LABOR and MONEY for 


mill work buyers. 


Hafner Mfg. Co. 


ST. LOUIS, MO. 








Hummelsheim Lumber Co. 
ST. LOUIS, MO. 


Lumber, Lath, Shingles 


We carry a large and well assorted stock of every- 
thing used in the Retail Yard and can ship straight 
or mixed cars the day order is received. 





Send us your inquiries. 








W. T. FERGUSON 
LUMBER COMPANY 


ST. LOUIS 
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Louisiana Red Cypress 


— IS THE — 


BEST CYPRESS 


We produce and sell as much as all 
the others combined. 


No Concern has“ Aything on Us” 


—IN— 


Planing Mill Facilities 
Uniform Grades 

Good Service 

Or a “Square Deal ’”’ 


WE WANT YOUR ORDERS. 


Shipment by Rail or Sea. 





Louisiana Red Cypress Co. 


FRANK N. SNELL, Sec’y & Gen’l Manager 


Hibernia Bldg., NEW ORLEANS, LA. 


Cable Address, *“‘Redcypress’’. 
+) 
DH MMI + 


The Best of the Log 


for 


The Best of Dimension. 




















TH 











See why in the front adver- 
t'sing section of next week’s 
American Lumberman. 


W. M. CADY LUMBER CO., Lea. 


Selling Agent 
McNARY LUMBER CO., Ltd., Manufacturers. 


McNARY (Rapides Parish), LOUISIANA 
IM 
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e Rough or D d 
Long Timbers fit.ccrcnn 
YELLOW PINE FINISH, MOULDINGS, CASING AND BASE 


min DRIED Groat Southern Lbr. G0. focstans 








John Chaumont, Pres. Walton McCain. Vice-Pres. W.B.Williams, Sec.-Treas.& Gen’l Mgr. 


BAYOU BLUE LUMBER CO. 


MANUFACTURERS OF 


Calcasieu Long Leaf Yellow Pine Lumber 
HUTCHINSON, LA. 





Shipping Point: Rhinehart Spur. 








Telegraph & Express Office: Elton, Louisiang3| 





i THE EMPIRE STATE 


FROM THE METROPOLITAN DISTRICT. 

New York, April 21.—Considerable disappointment 
prevails in most sources because of the slowness with 
which the spring demand materializes. Some wholesalers 
are getting a good run of orders, but shippers who were 
more confident of an improvement in the demand during 
the spring and contracted for heavy supplies last~ fall 
are not sO sanguine over present conditions. The small 
class of jobbers that are uoing a car trade and buying 
as they sell find a good run of assortments available to 
handle ali their present inquiries, and they are able to 
give their customers the full benefit of prices now ruling, 
and at the same time make a fair profit for themselves 
above mill quotations. 

Stocks at mill points are low enough to make a keen 
competitive market on orders to be shipped out immedi- 
ately. Considerable transit stock is under way. This 
always, more or less, demoralizes price conditions. Best 
informed authorities, however, are of the opinion that 
history will soon repeat itself and that within a few 
weeks the market will turn about and start on a fairly 
good prosperous spurt. If past records are worth any- 
thing, these authorities say, we are just now passing 
through a period that usually indicates the bottom of a 
depressed market. 

The building outlook is not satisfactory, but some en 
couraging signs begin to be noted. For example, there 
was a gain in Manhattan borough last week of over 
$300,000 as compared with the corresponding week of 
1913. When one states that the loss since January amounts 
to over $4,000,000, an increase of $300,000 in one week is 
phenomenal. Skipping up to the Bronx, however, the 
week’s comparison is decidedly unfavorable. Only eighteen 
permits were issued, at a cost of $148,800, whereas for the 
corresponding week of last year twenty-eight permits were 
issued, valued at $1,075,300. In Brooklyn and Richmond 
there was a gain of nearly 100 percent in each borough for 
the week. : 

In Queens the most_encouraging situation of all is pre- 
sented. Last week 157 permits were issued, costing $919,- 
685, as compared with seventy-five permits and a money 
value of $242,220 last year. In the Borough of Queens 
George A. Fleury, president of the United States Title 
Guaranty Company, discussing the outlook for Queens 
Borough for the coming season, said that he beHeved the 
whole eastern section of New York City was shaping itself 
for healthy expansion, and that if any one doubted all he 
had to do was to look at the great increase in the number 
of commuters as reported by the Long Island Railroad. He 
is thus quoted: ‘“‘When a railroad shows a jump in the 
number of commuters it carries from a monthly average of 
7,399 in 1906 to 33,000 in 1913 there is evidently some- 
thing more than mere optimism warranted in the future 
of the territory it covers. It begets positive faith, and that 
is what I have in Queens. Take last year, which was a 
dull one; there were 6,300 homes erected on Long Island, 
not including Brooklyn and Long Island City. In Riverhead 
ten new buildings were erected, while in some sections as 
many as 600 structures were completed.” 

Business men of Queens, especially, the lumbermen. 
are thoroughly aroused at the possibility of barge canal 
terminals for that territory. A meeting is to be held 
next week and all business men interested in the estab- 
lishment of barge canal terminals in Queens Borough are 
invited, and arguments in favor of the different ter- 
minals proposed will be heard. The State engineer de- 
sires the approval of both the borough efficials and com 
mercial organizations of any locations selected. Menu 
facturers are requested to furnish as definite information 
as possible as to the probable kinds and quantities of 
freight that will be brought to and from the borough 
over the barge canal, also the districts in the borough 
from which such freight will be taken. This informa- 
tion will have to be convincing as to the necessity for 
the proposed terminals to secure the necessary appropria- 
tions from the State for their construction. 











THE TONAWANDAS. 

Nortu ToNAwanpa, N. Y., April 21.—A number of 
the lumber carriers that wintered at the Tonawandas are 
preparing to get away this week on their first trip of 
the season. Steamers Winnipeg, Wyoming and Linden, 
rated among the largest carriers engaged in the trade, 
are being inspected. By tomorrow or Thursday, weather 
conditions permitting, they will start on their initial trip 
of 1914. It will be the latter part of next week before 
the greater part of the fleet at the Tonawandas will have 
departed for the scene of loading the first cargoes of the 
season. White, Gratwick & Mitchell will not start their 
tow, the steamer C. H. Green and barges Middlesex and 
J. B. Lozen, wp the lakes before May 1, being among the 
last of the lumber hookers to clear. 

The first vessel to arrive at the Tonawandas with lum- 
ber will likely be the steamer Argo, which has wintered 
at Cleveland, Ohio. ‘The vessel has been chartered by the 
Twin City Lumber Company to load pine at the Soo. The 
steamer is ready to leave Cleveland as soon as the condition 
of the ice in the lakes will permit. The Argo was the first 
vessel to arrive at the Tonawandas last season with a 
consignment of pine. While the steamer will probably ar- 
rive here during the first week of May, most of the yards 
do not expect to receive lake shipments much before the 
middle of ‘next month. 





FROM NORTHWESTERN NEW YORK. 
WATERTOWN, N. Y., April 21.—Although they have 


completed all preparations, lumbermen are being delayed * 


this year in starting their log drives owing to weather 
conditions. Lack of warm weather has left the ice in the 
streams in this part of the State as solid as it was a 
month ago and it will probably be several days before it 
breaks up and the streams get cleared out so that the 
drives can start. Scores of log drivers have been assem- 
bled at points on the Racquette, Oswegatchie and Black 
rivers, where the drives are to start. Among those who 
will have large drives from their tracts in the Adiron- 
dacks are the Newton Falls Paper Company, of this 
city, the Santa Clara Lumber Company, of this city, the 





A. Sherman Lumber Company, of Potsdam, and 
Brooklyn Cooperage Company. 

Frank L. Moore, president of the Empire State For. 
Products Association and one of the most promin \{ 
paper manufacturers and lumber dealers in the State, 


Tne 


i 
been nominated to the presidency of the Chamber of ¢ <i 
merce of Watertown and will be elected to that posit. 
witheut opposition. For several years Mr. Moore has }.o op 
an active member of the chamber and has been a mem: 
of its board of managers. During the last two or three yc: vs 


he has held the position of vice president. 

Assemblyman John G. Jones, of Carthage, representing 
second assembly district of Jefferson County in the st 
legislature, has hopes of reviving in special session his « 
servation bill, which provides for storage reservoirs for 
regulation of the flow of power streams having their hv. | 
waters in the Adirondack regions. The bill when it was ) 
in regular session had the support of the New York Bo: iq 
of Trade and Transportation, the Buffalo Chamber of (: 
merce, the Watertown Chamber of Commerce, the Roche 
Chamber of Commerce, the New York State Waterways 
sociation and the Association for the Preservation of 
Adirondacks. The bill follows recommendations made in 
report on the water storage problem issued some time 
by the local chamber of commerce. Its only purpose is 
regulate the flow and make it uniform the year around 
that there shall be no periods of water famine nor any |. 
of time in the operation of mills because of high wat 
It does not provide for the creation of additional wa 
power. 


LAKE ERIE PORTS 


rh 











FROM WESTERN NEW YORK. 

3UFFALO, N. Y., April 22.—The season of navigation 
opened at this port last week, when three vessels left liv 
to load coal at Toledo for the upper lakes. Since then 
number of other vessels have sailed. Within the wee! 
or ten days the lumber boats will begin to leave port, 
Graves, Manbert, George & Co. expect to start the steamer 
Mohegan and the barges Mingoe and John A. Francom) 
about May 1 for Lake Superior and Georgian Bay. It 
looks as if this season lumbermen will be able to get 
all the tonnage they want, and brokers will have to do 
a great deal of looking around to find freight for thei 
boats. 

Building permits last week were more numerous th: 
for a number of weeks, running over 100. The total costs 
amounted to $178,000. Plans were filed for a new motion 
picture theater to be built on Main Street at a cost 
$80,000. 

The Hyde-Murphy Company, of Ridgway, Pa., has the con 
tract to remodel the old Joseph Jefferson mansion at Palm 
Beach, Fla., which was recently bought by L. W. Robinson, 
president of the Rochester & Pittsburgh Coal & Iron Com 
pany. The house will be considerably improved and used 
as a winter home by the new owner. 

The high price of white pine and the scarcity of it hay 
set consumers to ask for yellow pine of various sorts. On 
concern reports an inquiry for a large amount of North 
Carolina box. 

Among western visitors calling upon members of the local 
lumber trade recently were A. V. Bradrick, secretary of thi 
Milwaukee Lumber Company, St. Marie's. Ida., and Mitche! 
Stewart, sales manager for the Humbird Lumber Company, 
Sandpoint, Ida. 

Nearly 300 members and guests of the Buffalo Launch 
Club took part in a banquet and entertainment given by the 
club last Saturday night at the country clubhouse of thi 
Automobile Club of Buffalo. The trip to the clubhouse was 
by automobile. 

Cc, F. Sullivan left April 19 for an extended trip to 
Pacific coast mills and expects to be gone two months. 





FOREST CITY TRADE NOTES. 

CLEVELAND, OHIO, April 20.—Business conditions in 
the local market are not as good as most dealers expected 
at this time of year. Although the building permits 
of last month were far above the normal business in the 
local yards is only fair, and the prices prevailing are not 
what they should be. The eager efforts of many dealers 
to get business is seriously affecting trade this spring. 

In order to gain another hour of daylight the city has 
passed a resolution establishing eastern standard time 
as official in this city after May 1. Practically all of thi 
lumber dealers as well as other business houses will adopt 
the new time at midnight April 30. 

D. W. Teachout, of the A. Teachout Company, left last 
week for a six months’ trip through Europe. A. R. Teachout 
has just returned from a trip to the west coast and Pacific 
islands. 

On account of a ruling of the Interstate Commerce Com 
mission the Cleveland & South Shore Railroad, which en 
cireles the city, is put in a classification which will work «a 
serious handicap against its patrons so far as switching 
facilities are concerned. At least one lumber yard and : 
number of other industries are affected by this decision and 
i movement has been started to secure relief. 

John G. Simon, of the John G. Simon Lumber Company, 
who has been seriously ill for some time, is reported as rr 
covering slowly. 





TRADE AT TOLEDO. 

ToLEDO, Onto, April 21.—Building operations cei 
tinue to advance. Contractors are being kept busy an 
are giving the millwork men plenty of work to do. Thi- 
activity by the builders has been productive of good 
business for the sash and door houses and has had i 
tendency to stimulate trade in general. Building permits 
issued last week numbered eighty-nine and amounted to 
$182,994. 

The wholesale lumber trade, much to the surprise and 
disappointment of the dealers, has not changed much dui 
ing the last week. It seems that practically all the yards 
bought heavily during January and February and hav 
not been moving their stock fast enough to warrant an) 
liberal buying. Consequently the demand has been and i- 
still very light. Weather conditions have been good durin 
the last week and a little business has been done in yellow 
pine, but aside from that trade has been very dull. A 
few of the dealers look for a weakening in price, but this 
opinion is not universal. 

Oak is practically dead. There seems to be no demand 
whatever, even for the poorer grades. Prices are none too 
good and no liberal buying is expected for some time. 

Hemlock and poplar are likewise dead. A slight demani 
for inferior grades is noticeable, but aside from that there 
is nothing doing. 

The shingle business seems to be the only redeeming 
feature of the lumber trade. Business is reported as_ be 
ing very good. Orders are good size and for quick ship 
ment, especially on Pacific coast stock. 

The demand calls for good grades and dealers expect 
an advance in price, so the prospects are very encouraging. 
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CREAM CITY TRADE NOTES. 

\HLWAUKEE, Wis., April 21.—Lumbermen say that busi- 
ess shows gradual improvemert with the advance of the 
juilding season. Inquiries from retailers show more life, 

specially for hemlock. There seems to be a feeling in 

e trade that hemlock stocks in the North are light and 

it prices will not go lower. In the hardwood field the 

iuation is somewhat different, as dealers are not order- 

quite so freely, evidently with the hope that there 
iy be a drep in prices. Wholesalers are confident that 
re will be no decline, in view of the fact that stocks 
northern hardwood are light at most points. The sash 
door and interior finish concerns are in operation and 

in the market for stock, but they are still inclined 

» buy carefully and only enough to meet their present 

ts. Basswood is fairly active, while the demand for 
ple flooring is much stronger. Plain red and quartered 
seem to be in leading demand among the southern 
While the supply of southern hardwood is 
large, it is larger than the available supply of <lry 
thern stocks, 
lhere was more activity in the Milwaukee buildirg field 
week. The building inspector issued 137 permits for 
ictures to cost $311,188, as compared with 131 permits 
an investment of $278,545 during the corresponding 
k u year ago. During the first half of April 295 permits 

» granted, representing a building investment of $680,513, 

igainst 308 permits for structures costing $621,832 a 
ir ago. This is a gain of about $8,000. The largest permit 
ied last week was granted to the Standard Paper Com- 

for the erection of a $130,000 building, 149x120: feet, 

stories high. 
it is expected that the Milwaukee lumber interests will be 
) nted in the 1914 trade excursion of the Merchants & 
jufacturers’ Association. <A special train will leave this 
ty May 31 for the Pacific coast, stops to be made at all 
leading cities enroute. The party will return on June 
17. Several Milwaukee wholesale lumbermen will make use 
the trip to visit some of the Pacific coast lumber manu- 
turing concerns. 

Walter J. Frost, of the Frost Manufacturing Company, of 
Kenosha, has been elected vice president of the Manufactur- 
ers’ Association of that city. The organization has been in 
orce for six years. 

the James Manufacturing Company. of Fort Atkinson, 
neuinufacturer of barn equipment, is erecting a large addition 
to its plant. 

Hi. E. Boldt, retail lumberman of Sheboygan Falls. has com- 
pleted the erection of a modern and attractive new office 
building and show room. ‘The building is 24x50 feet, with 
two stories and basement. <A feature of the first floor is the 
xhibit room, where choice stock, sash and doors, paint and 
various lines of building material are shown. 

John A. Johnson, who has had charge of the Washburn 
interests of the G. W. Jones Lumber Company, of Appleton, 
iis moved to Ashland, where he will represent his company. 








irdwoods. 














IN AND AROUND WAUSAU. 

Wausau, Wis., April 20.—Low-grade stock of all 
kinds of northern lumber finds a ready market at very 
No. 1 hemlock lath are exceptionally strong, 
and manufacturers have no difficulty in disposing of this 
material at topnotch prices. The mills seem to have 
plenty ef orders, and while hemlock prices are not up to 
the high levet of last year, the general feeling is that it will 

t be long before conditions will improve materially. <A 
good sign that points in this direction is the fact that de- 
mand for lumber in Wisconsin will be good this season, as 
the farmers intend to do a large amount of building. Con- 
siderable will also be done in the cities this, year, all of 
which will help increase the demand for Wiséonsin lumber. 

Mr. and Mrs. M. P. McCullough, together with Mr. and 
Mrs. W. H. Bissell, departed from New York on April 15 on 
the Imperator for a brief visit to Europe. The most inter- 
sting feature will be a three weeks automobile trip through 
Germany, including the Black Forest, where they will study 
uropean forestry methods. The party expects to get back 
to New York on May 81. 

W. G, Collar, formerly president of the W. G. Collar 

Lumber Company, at Merrill, which suspended operations 
about a year and a half ago, is now managing the opera- 
tions of the Kneeland-West Lumber Company at Luger, 
Wis., about 10 miles from Phillips. Mr. Collar has had wide 
experience in the lumber business, as well as association 
work, and there is no doubt that he will bring the new 
tion right to the front. 
J. H. Johannes, of the Jacob Mortenson Lumber Company, 
was in Madison last week attending a hearing before the 
riilroad commission in regard to the overcharge claims for 
shipment of logs over the Chicago and North Western Rail- 
way between February 11 and July 19, 1913, where the 
ingle-car distance rate, then in effect, exceeded the Chicago 
&« North Western log tariff effective July 19, last year. 
\ltogether about twelve Wisconsin manufacturers are inter- 
ested in this proposition, and the total amount of the re- 
funds asked for will amount to about $15,000. W. A. Holt, 
f — and J. T. Phillips, of Green Bay, also attended 
the hearing. 

Rh. S. Kellogg will leave Wausau Saturday night for Chi- 
aso, While there he will look after the assembling of the 
Wisconsin and Michigan bungalow at the Forest Products 
("xposition, and also attend the National Lumber Manufac- 
turers’ Association meeting, as well as the meeting of the 
Northern Hemlock & Hardwood Manufacturers’ Association, 
whieh will be held at the LaSalle Hotel on April 30. 


wood prices. 












A WISCONSIN WOODWORKING CENTER. 

SHEBOYGAN, Wis., April 21—No material change has 
heen reported in lumber prices in the last week or ten 
days. Traveling men report that buying is of the hand- 
‘o-mouth order. Buyers are notably cautious although 
considerable orders are being placed. 

‘*T believe the slackness of building in the larger cities, 
uch as New York, where building is reported down below 
the normal, is the cause for the slow demand,” said E. E. 
Pantzer, president of the Pantzer Lumber Company today. 
I see no reason why there should not be considerable in 
bnilding. Builders have made all their arrangements and 
Will doubtless go ahcad. TI do not think the Mexican trouble 
Will have any important or lasting effect on the lumber 
trade, I do not expect the trouble to be long continued.” 
Demand for lumber in the middle West is reported good 
but the dullness that is noted proceeds more from the East. 
Millmen report a slvckness of orders in many cases. Every- 
one wants to sell. 

he mill and holdings of the H. W. Wright Lumber Com- 
pany at Merrill have been sold to a new concern known as 
the Kinzel Lumber Company and headed by C. J. Kinzel, of 
Merrill. The new owners have also purchased extensive 
timber holdings and the mill will-be opened soon. It is 
Stated the company has fifteen years’ operation in sight. 





Seils Bros., of Pound, have transferred their portable saw- 
mill outfit to the vicinity of Peshtigo to cut a large quantity 
of lumber for H. H. Goudy. 

Manitowoc is starting on a building boom and the pros- 
pects now point to about $500,000 in building there this 
season. 

The improved cedar mill of the Holt Lumber Company at 
Oconto has been put in operation with about 100 men. It 
is estimated that about 4,000,000 feet of cedar, everything 
from shingles to telephone poles, will be cut this season. 
A night crew will probably be put on to rush the work. 
The mill has been equipped with much new apparatus. 





WISCONSIN VALLEY NOTES. 


MERRILL, Wis., April 20.—The H. W. Wright Lumber 
Company, of Merrill, has sold its entire plant, consist- 
ing of real estate, sawmill, planing mill, office ete., to 
the C. J. Kinzel Lumber Company. The Kinzel Com- 
pany is a new corporation. Already it has made deals 
for timber to run the mill for fifteen years. Mr. Kin- 
zel has had much experience in the lumber business 
with the A, H. Stange Company. He is at present 
cashier of the Lincoln County Bank, of this city. 

The A. H. Stange Company’s mill is running day 
and night in order to keep up with the amount of logs 
arriving daily. 

The Ferd Ohloff mill shut down last week for re- 
pairs, prior to starting on the summer run on dead- 
head logs. 

The Wausau Paper Mills Company has sent crews to 
the Copper River for the spring drive of from 10,000,- 
000 to 15,000,000 feet. 


MICHIGAN 


THE SAGINAW VALLEY. 

Bay City AND SaGINAw, April 20.—The steamer Homer 
Warren, which has been engaged in the Saginaw River 
lumber trade several years, has been sold by Shannon & 
Garey of Saginaw to a Wiarton (Ont.), party and has 
cleared for that port. Lumber carriers that have win- 
tered in the Saginaw River are being fitted out. Steamer 
Ogemaw and consort C. J. Fillmore, owned by E. B Foss 
& Co., will carry lumber for their owners., 

The Merson, Eddy, Parker Company will take the bulk 
of the output of the Eddy Bros. mill at Blind River, Ont., 
this season. It sold the schooner Jackson to a Canadian 
party last season and it was taken out of the local lumber 
carrying trade. This company expects to handle about the 
same quantity of stock this season as usual, having nearly 
if not quite 40,000,000 Yeet in its yards and bought in 
Canada. 

Reports from Georgian Bay are that the mills expect to 
get a fairly early start, but there will be an estimated fall- 
ing off in the season output of 30 percent. Outsiders have 
contracted for large blocks of lumber to be cut. Norway 
is a little off from last season’s prices, but the lessened 
output of pine tends to hold up the market. 

The hardwood flooring industry is reported as in fair 
form. The Strable Manufacturing Company and the Bliss 
& Van Auken Lumber Company's flooring plant, both oper- 
ated by one concern, have been favored with a good volume 
of business. The S. L. Eastman Flooring Company, W. D. 
Young & Co. and Hanson-Ward Company have been han- 
dling a good trade in flooring and hardwoods. Young & 
Co. handle a large quantity of hardwood lumber besides 
that which goes into flooring. 

The Kerry & Jones Lumber Company, of St. Ignace. at the 
head of which is R. Hanson, of Grayling, is operating day 
and night. The company bought the tug Ralph, of Chicago,, 
for towing purposes. 

The Kerry & Hanson flooring plant at Grayling is experi- 
encing a good run. The firm ships a lot of flooring to De- 
troit. 

It is thonght the Richardson Lumber Company, of Alpena 
and Bay City, owner of the Loud & Hoeft sawmill plant at 
Rogers City, will operate the latter this season. The com- 
pany owns several thousand acres of heavily timbered land 
in Presque Isle County, and Rogers City is desirous to 
have it manufactured at that point. 

The shingle mill of Bert Paradise at AuGres started last 
week on a season’s run. The Herman & Johnson sawmill 
at the same place is about ready to run. A score of small 
mills succeeded in obtaining logs during February and the 
early part of March and will be operated this season. 

A lumberman from the head of Lake Huron says that in 
the aggregate 15,000,000 to 25,000,000 feet of logs are still 
on the skids at points north of the straits, most of which 
will have to remain where they are until winter. At 
Charles, Mackinac County, H. N. Loud & Son have put in 
a stock for their mill at that place. 

Report comes from St. Ignace that the Pellston Lumber 
Company is to erect a planing mill at St. Ignace. <A plant 
with an initial capacity of four cars of dressed lumber 
daily is projected. 

R Bigelow says if hardwood lumber manufacturers 
can hold prices and the volume of trade where it is they 
will ask no more this year. Shipments from his plants are 
fully up to those of last year and prices are a little better 

















MENOMINEE RIVER NOTES. 


MENOMINEE, MICcH., April 21.—Spring trade is later in 
opening than was expected and this accounts in a measure 
for.the comparatively small number of orders being 
placed. Operators say spring trade will show a favorable 
expansion as soon as lake traffic shall become normal. 
No lumber cargoes have been taken but ice conditions are 
such that with favorable weather lake traffic will be 
heavy in about a week. A feeling of prosperity reigns in 
lumber circles despite the fact that orders are few. 

Not many inquiries are being received and few buyers 
are visiting the lumber centers but advices received by 
the wholesalers cause them to predict possible advances in 
prices as well as a much greater volume of business. 


Freight shipments in this section are enormous, the rail- 
This augurs an 
The sale of shingles 
All mills are running 
day and night and as soon as the stock is dry enough for 


roads having all they can possibly handle. 
improvement in the lumber outlook. 
in this vicinity is at a standstill. 


shipping there will be renewed activity in selling. 


Newberry’s new hardwood flooring factory has started 
The plant is one of the largest and most modern 
in Michigan and when running to full capacity bie — 
About 100 


operation. 


facture 65,000 feet of finished flooring daily. 
men will be employed. 


After undergoing extensive repairs during the winter the 
shingle mill of the Holt Lumber Company, of Oconto, is 
One hundred men are employed and 


again in operation. 


it is estimated 4,000,000 feet of cedar will be cut during 
the season. 


ADEE 
Prime Lumber Co. 


Planing Mill | MERIDIAN 
and Yard / YORK,ALA. 


Sales Office, MERIDIAN, MISS. 





The Bostick . 
Lumber & Mfg.Co. 


Incorporated 


MILLS IN ALABAMA 
MISSISSIPPI, LOUISIANA. 


SalesOffice, MERIDIAN, MISS. 





T.J. Chidlow Lumber Co. 


MILLS ON 


A. &V.R.R. 
N. O. & N. E.R. R. 
M. & 0. R. R. 


Sales Office, MERIDIAN, MISS. 





Southern Lumber Co. 


Yard and Planing Mill 
MERIDIAN, MISS. 





QUICK SHIPMENTS. 





Usher Lumber 
and Manufacturing Co. 
Yard and Planing Mill 
MERIDIAN, MISS. 
SHUQUALAK, MISS. 


Sales Office, MERIDIAN, MISS. 





C.W.CochranLumberCo. 


and Miss. & Eastern R.R. 
Sales Office, MERIDIAN, MISS. 





J. L. Hart Lumber Co. 


- M. & O. R. R. 
— ‘ACT. &'N-R-R. 
(A.&V.R.R. 
Yard Meridian, Miss. 


Sales Office, MERIDIAN, MISS. 





R. F. Darrah 
Lurber Company 


MILLS: 
Hickory, - Miss. 
Darrah’s Spur, Ala. 


Sales Office, MERIDIAN, MISS. 





C. L. Gray Lumber Co. 
M.& O.R.R. 

N.O.& N.E.R.R. 

MILLSJ N.O.M . 

ON )A.&V 

A.T.& 


-R.R. 
. E.R. R. 





MRO R 
MILLS 10.& N.E.R.R. 
G.&S.1.R.R. 


M.E.R.R 
Sales Office, MERIDIAN, MISS. 
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Eliot Cobb Lumber Co. | | : 
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are a standard in themselves 
that serves the retailer faith- 
fully in bringing customers back for 
repeat orders. This is the sort of 
lumber that reduces selling cost and 
adds to your profits. You’ll acknowl- 
edge this once you've tried our 


North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
Telegraph and Telephone Poles 


We constantly carry a large stock on 
hand, and our daily output is 500,000 
feet. Shipments by either rail or water. 


John L. Roper Lumber Co. 


C. I. MILLARD, President. 
1865 NORFOLK, VA. 1913 


Branch Offices: 
Franklin Bank Bidg., . - 


Prudential Building, » “ : 
170 Summer Street, - ° . 


Cable Address, “ROLUMCO" NORFOLK 
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PHILADELPHIA, PA. 

18 Broadway, - - - - - NEW YORK. 
BUFFALO, N. Y. 
BOSTON, MASS. 





A. B. C. Code and American Lumberman Telecode. 









































Guy I. Buell, Pres. G. B. Montgomery, Treas. 


M. S. Tremaine, Vice-Pres. G. L. Hume, Sec. 





Manufacturers and Wholesalers 





KILN DRIED 
North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 
General Sales Offices : Mills : 
200 FIFTH AVENUE, SUFFOLK, VA. 
NEW YORK. SPRING HOPE, N.C. 
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N.C. Pine 


In Car or Cargo Shipments. 


Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship- 
ping facilities that guarantee 
prompt service. 


FOSBURGH LUMBER Co. 


MANUFACTURERS 
NORFOLK, VIRGINIA. 
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NEWS FROM THE HARDWOOD FIELD 





WITH THE MEMPHIS TRADE. 


MEMPHIs, TENN., April 20.—-The Mississippi River at 
Memphis continues to fall. It has fallen 0.3 foot with- 
in the last twenty-four hours and about 3 feet from the 
maximum stage reached here several days ago. The 
gage now reads 31.5, The crest is well below Memphis 
and all danger of an overtlow for the present is regarded 
as safely passed. 

George C. Brown & Co., of Proctor, Ark., who closed 
their big band mill at that point before the Christmas 
holidays in order that they might materially reduce their 
stocks of lumber against any possible overflow, are operating 
full time. The company has a large quantity of timber in 
sight and expects to continue to operate at capacity. 

Ik. E. Gary, of the Baker Lumber Company, of Turrell, 
Ark., and one of the joint owners with W. L. Crenshaw of 
the Crenshaw-Gary Lumber Company, of Richie, Miss., has 
returned from a trip to Holden, La., where he went to 
attend the annual meeting of the McCarroll Lumber Com- 
pany, of which he is a director. This company operates a 
double band mill at Holden, one side being used for cut- 
ting hardwoods and the other for the manufacture of yellow 
pine. 

Russe & Burgess (Inc.) have sent a check for $200 to the 
Firemen’s Relief Association in expression of their appreci- 
ation of the splendid work done by the department in con- 
fining the flames which recently destroyed their plant to the 
hardwood mill proper. 

B. W. Davis & Son have begun the erection of the neces- 
sary buildings at Heber Springs, Ark., for the installation 
of a planing mill. 

The Chess & Wymond Stave Company, with headquarters 
at Louisville, Ky., recently chartered under the laws of 
Arkansas, has purchased about 3,000,000 feet of white oak 
timber, together with a plant at Mountainview, Ark., from 
the Duff & Hetzler Heading Company, Brinkley, Ark. This 
company has, since taking out an Arkansas charter, been 
active in acquiring timber holdings in that State. 

Following a big shipment of 541,000 feet of red gum to 
a firm in Alexandria, Egypt, by the Lamb-Fish Lumber Com 
pany, it is announced that the demand for this wood is 
showing substantial increase. It is gaining in popularity 
as an interior finish as is indicated by the fact that the 
Fort Dearborn and Morrison Hotels, Chicago; Hotel Dem- 
ing. Terre Haute, Ind., and an $80,000 church at Hot 
Springs, Ark., will be finished in this material. It is esti- 
mated that one of these buildings alone will require about 
800,000 feet or the entire annual output of a gum lumber 
manufacturer having a capacity of approximately 5,000,000 
feet. This is based on the estimate that about 15 percent 
of gum manufactured is red. 

Much advertisement was given to red gum furniture in 
the election campaign made by a candidate for office in 
the Business Men’s Club here last week. A. E. Jennings, 
of the Jennings-Wilson Furniture Company, was a candidate 
for first vice president on the “Red” ticket and the Reds 
opened headquarters in one of the big display windows of 
the firm. In the other display window was a handsome 
exhibit of fine red gum furniture liberally placarded with 
announcements that it was manufactured from the ‘“‘finest 
wood on earth.” There are about 1,500 members of the 
Business Men’s Club and hundreds of them saw the red 
gum furniture display for the first time. Mr. Jennings lost 
his race, but he says that he has succeeded in putting red 
gum furniture on the map. 

The Crenshaw-Gary and Riel Lumber companies have 
moved into handsome offices in the Bank of Commerce & 
Trust Company Building and are proudly calling attention 
to the possession of a desk and chair made entirely of red 
gum. They are manufacturers and distributers of this lum- 
ber and are following the lead of others in boosting this 
material in every possible way. 

Announcement is made that the Russell Uniform Stave 
Company. whose plant here has been idle for a long 
while, will place it in operation shortly. J. J. Russell, 
one of the principal owners, has been in the East for 
some time and information comes from Philadelphia that 
he has perfected arrangements whereby a sugar refining 
firm is to take about 75 percent of the output of the 
plant. The company has been involved in litigation for a 
long time. The plant is located in New South Memphis. 

The Penrod-Jordan-McCowan Lumber Company says 
that its band mill at DeVall’s Bluff, Ark., just destroyed 
by fire, will be rebuilt with as little delay as possible. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., April 21.—A feeling of dissatis 
faction over the outlook of the hardwood market con- 
tinues to prevail among local distributers, and all the 
large operators have resigned themselves to breaking 
even with last year’s business. Many report that the April 
business has been way below that of the corresponding 
month last year, while some claim that less orders were 
received during the present month than at any other time 
in the last twenty years. The peculiar demoralized con- 
dition existing in the eastern markets is held responsible for 
the weakened status of the local market, and a mild re- 
sentment has arisen against the apparent efforts of the 
railroads to force the present administration to permit the 
5 percent increase in rates, 

Consuming factories have not exhibited any buying ac- 
tivity; in fact, numerous requests from furniture, auto- 
mobile and car manufacturers have reached the local dis- 
tributers to withhold the filling of orders already placed. 

A. B. Ransom, president of the John B. Ransom Lumber 
Company, together with his wife, has just returned from a 
trip through the eastern markets, where he obtained a 
rather pessimistic impression of trade conditions. 

Practically complete disposition has been made of the 
stock on the Nashville branch yard of the J. Gibson Mcll- 
vain Company, of Philadelphia, preparatory to concentrating 
that company’s Tennessee operations at Monterey. Polk C. 
Curtis, who succeeded Clarence Dews as manager of the 
Nashville branch yard, when the latter became connected 
with the Woodcliffe Lumber Company at Monterey, a sub- 
sidiary of the J. Gibson McIlvain Company, has been retained 
to close out the local yard. Mr. Curtis expects to open a 
retail yard here in the early future and expects to handle 
hardwood stock in a wholesale way and on commission. 





IN NORTHEASTERN TENNESSEE. 

BRISTOL, VA.-TENN., April 21.—Lumbermen of Bristol 
and this section report business still dull, with better 
prospects for trade during the coming summer and fall. 
A considerable volume of business is being done, but 
trade lacks the briskness that was expected. The milis 
are nearly all active and a large volume of stock is being 
turned out. 

The Sulphur Springs Lumber Company is going for- 
ward with plang to install a mill at Clinch, Va., where 


it has bought a boundary of timber from Charles F. Hag; 
of this city. The price paid was $60,000. 

1. H. Shelton, referee in bankruptcy, has passed on | 
last of the contested claims in the J. A. Wilkinson Lum! .+ 
Company bankruptcy case, so that the first dividend \ 
be paid creditors soon. He decided that the Commerc),| 
Credit Company's claim of $26,000 is a loan and that | 
company does not own the invoices on which it made 
advances, as counsel for the Baltimore concern contend 

A number of eastern buyers were in this section l»-{ 
week and report better prospects for trade. 

Congressman Sam R. Sells, of the Sells Lumber & Mar 
facturing Company, was here recently, having been east . 
business, He thinks the outlook for business less encours 
ing than it should be. He has been at Johnson City mu 
lately in connection with the installation of electric pow 
at bis plant. 

The Bristol Planing Mills will soon begin shipping lu: 
ber from near Abingdon, Va., where it has established 
mill to develop a tract of timber recently purchased. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, April 23.—Lumbermen are hopet 
that the apparent clearing up of legislation consider 
adverse to good business times will have a stimulati: 
affect on the markets. It is believed that a favoral 
adjustment is going on. 

A start in the right direction as considered by lun 
bermen here is the freight rate adjustment and t! 
Interstate Commerce Commission is, it is believed, on tl 
point of granting the railroads an increase of 5 percent 
freight rates. This done} the railroads undoubtedly will tal 
heart and get into the market in a big way for supplies « 
all kinds, largely for lumber, iron and steel. 

Manufacturing plants are not increasing outputs as had 
been expected before the arrival of April. With April almo 
gone and no improvement noticed, it is apparent that t! 
Government will have to do something on a large scale 1) 
encourage business. It is believed that the granting of this 
increase of freight rates is the one thing that will make 
good start toward recovery. 

Receipts and shipments in and out of this hardwood ma 
ket have been light, in fact the only month during 1914 
that appeared satisfactory was January. The building si 
son is opening up and prospects are good for at least 
average year in this line. Box manufacturers have be 
active and are still doing a good business, but they ai 
consuming only low grade stock. The planing mills ar 
buying and soon will be liberal purchasers, but it is nec 
sary to take care of the better grades of lumber and th 
furniture factories will have to be much larger buye! 
before much can be expected. , 

Yellow pine dealers are doing fairly well and expect a 
better demand soon. Retailers are well stocked for present 
requirements. They are willing to let the future take ca 
of itself. 


~ 


FROM THE BUCKEYE STATE CAPITAL. 

COLUMBUS, OHIO, April 20.—More steadiness characte 
izes the lumber trade in Columbus and central Ohio. Di 
mand is mainly from retailers who are laying in large 
stocks for the Spring building rush. Prices are general) 
well maintained and no further weakness has developed 
Prospects appear to be brighter, although some lumber 
men say they can not see much brightness ahead. 

In hardwoods trade is fairly steady and buying is bi 
ing done principally for delivery in May and early 
June. Some of the orders are for immediate delivery. Ship 
ments are coming out steadily. Dealers’ stocks are only fair 
Factories are slow in buying and furniture concerns are not 
in the market for large amounts. 

Yellow pine demand is fair and retailers are preparing for 
active business. In fact, the movement from yards to con 
sumers has been increasing since the warmer weather has 
finally arréved. Transit cars are slow and the same is tru 
of car stocks. ‘ 

Despite rather unfavorable business conditions building 
operations are promising. Plans and specifications have been 
completed for a lot of construction work and many contracts 
have been awarded. 

R. W. Horton, of the W. M. Ritter Lumber Company, 
says trade in hardwoods is holding up well all along the lin 
Prices are steady in most grades and varieties and buying 
is being done mostly by dealers. Dry stocks are generally 
scarce because of the favorable weather for drying. | 

Lumbernmen of Columbus are participating in the Arrang: 
ments for the Made-in-Columbus Exposition, which will lx 
held under the -auspices of the Columbus Manufacturers’ & 
Jobbers’ Association in June. 

At a meeting of-the directors of the Clyde Cooperage Com- 
pany, at Clyde, J. S. MacLean was elected second vice presi 
dent of the company. He wiil have charge of the disposing 
of the $40,000 additional preferred stock recently issued by 
the company. 





ad 


IN SOUTHWESTERN INDIANA. 

EVANSVILLE, IND., April 20.—The fact that railroad 
companies have started to buy considerable hardwood 
stock leads the manufacturers to believe that the rail 
roads are getting ready to start a campaign of improve 
ments. During last week one large hardwood lumber con 
cern here received three substantial orders from railroads 
for lumber, the first of the kind that had been received in 
nu year or so. Trade with the lumber manufacturers the last 
week or ten days has shown improvement and indications 
are that with good weather prevailing there will be 
continued improvement in business. Manufacturers sa) 
that March in many respects was better than the correspond 
ing month cf last year. Shipments in some instances were 
heavier, although a few of the manufacturers reported a 
slight falling off. Quartered oak is still holding up well 
Some retail dealers and factory men are still slow in buying 
lumber and their orders are for immediate shipment. Logs 
are not in oversupply, although local mills are getting al! 
the logs they need for immediate use. Collections are bette! 
than they were a month ago. 

Furniture factorics are running on good time and indica 
tions are that trade in the South and Southwest will ge! 
better right along. 

The Indiana Tie Company, this city, during the last few 
days has received several good shipments of ties from point: 
along the Green River in Kentucky. ‘The good stage of thi 
Ohio River was responsible for several rafts of logs being 
brought in from the Green and Pond rivers. The logs wer 
for the John A. Reitz Lumber Compary. 

The Beach & Fuller Company, manufacturer of boxes 
crates and baskets, has started the manufacture of straw 
berry boxes. The berry crop in southern Indiana and south 
ern Illinois is expected to be up to the average of last yea) 

J. C. Greer, of the J. C. Greer Lumber Company, who re 
cently returned from a road trip, reports that trade condi 
tions are more encouraging than they were a month or sc 
ago. His large stave mills at Louisa, Cumberland Furnace 
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ind Lene Oak, '’enn., are being operated full time and the 
sutlook for summer and fall trade is very good. The farmers 
n Kentucky and Tennessee plan to plant a large acreage of 
‘obacco this year and this is expected greatly to help the 
tuve business. 





AT THE HOOSIER METROPOLIS. 
INDIANAPOLIS, IND., April 21.—A State commission 
investigate the subject of floods in Indiana, to formu- 
1e plans for flood prevention and to recommend such 
vislation as may be necessary has been appointed by Gov. 
s;muel M. Ralston. There are thirteen members, one from 
ch congressional district, and the commission hopes to 
implete its work before the legislature convenes in bi- 
nial session next January. Among the members are 
vor Benjamin Bosse, a furniture manufacturer of Evans- 
le: W. H. Showers, cf Showers Bros., Bloomington, and 
W. Shirk, of the Indiana Manufacturing Company, Peru. 
«© lumber and woodworking industry suffered heavily 
mm the flood that visited practically every section of the 
ite last year. 
imployees of the Capitol Lumber Company's yard No. 
have organized a baseball team, which expects to play 
ie of the best amateur teams in the State. E. C. Caw 
thorn has been selected as manager and already a number 
cvames have been scheduled. 
‘ir. and Mrs. St. Clair Parry have returned home after 
uding about two months abroad. Mr. Parry is president 
«¢ the Parry Manufacturing Company. 
he eity council last night passed an ordinance per- 
vitting the use of wood sash, doors and trim in all build- 
it under 110 feet in hight. An ordinance also was intro- 
duced permitting repairs and additions to frame dwellings 
in the fire limits. Heretofore it has been unlawful to 
make any kind of repairs or additions to frame buildings 
in the fire limits. 


KENTUCKY HARDWOOD NOTES. 


| .OUISVILLE, Ky., April 22.—D. FE. Kline, of the Louis- 
ville Veneer Mills, who was nominated for the presidency 
of the Louisville Commercial Club, declined to run, but 
the directors of the elub refused to consider his with- 
drawal, and his name will be voted on at the annual 
meeting next month. 

J. B. Burbank, for several years at the New York 
otiice of the Paine Lumber Company, has been made vice 
president of Hughes & Co., the Paine jobbing house in this 
territory. fe succeeds S. C. Kellenberger, who has been 
transferred to Chicago. 

Robert M. Carrier, well known hardwood manufacturer, 
who has a magnificent home at Glenview, a_ Louisville 
suburb, is president of the Arden Valley Club, which has 
heen formed by Glenview residents and will erect a $10,000 
clubhouse on the Ohio River. ; 

the Coeburn Lumber Company, which has contracted 
with a number of eastern Kentucky coal operators to cut 
the timber on their property, has put in operation a big 
mill at Mayking, in Letcher County. P 

J. &. Lang, Jackson, has bought a large tract of oak tim- 

on Thornton Creek, near Whitesburg. He willl  estab- 
lish a stave mill there. 





The Self-Lock Gate Company has plans for the addition 
of Sens machinery, as it intends to manufacture 
furniture. 





FROM EASTERN WEST VIRGINIA. 

KLKINS, W. VA., April 22.—While lumber conditions 
in general are not so satisfactory as they were a year 
ago, operators and wholesalers adhere to the view that 
this bids fair to be a prosperous season. The fatt that 
prices are not as high as they were twelve months ago 
has not materially curtailed production in West Virginia. 
Mills are running full time. Moore, Keppel & Co., the 
Mountain Lick Lumber Company, the Porterwood Lum- 
ber Company, W. I. Whitmer & Co., Bemis & Co., the 
Pocahontas Lumber Company, the Wildell Lumber Com- 
pany, the Wilson Lumber Company, the Alton Lumber 
Company, A. G. Miller & Co., the Raine-Andrew Lum- 
ber Company, the Meadow River Lumber Company, the 
Maryland Lumber Company, George Craig & Son, Mor- 
rison & Gross, and the Babeock Lumber Company, as 
well as a number of other companies, have their mills 
in regular operation. 

Another effort will be made to secure a quorum at the 
postponed meeting of the newly elected board of directors 
of the Central West Virginia Fire Protective Association, to 
be held in Elkins, Friday, April 24, at 2 p. m. Some of the 
best known operators in West Virginia are directors and 
have shown much interest in the purposes of the associ- 
ation, which is destined to do much toward reducing the 
loss from forest fires. 

The Mountain Lick Lumber Company has succeeded in havy- 
ing the Postoffice Department establish a postoflice at Mount 
Lick, the seat of the company’s operations. Heretofore the 
company has been receiving all its mail at Durbin. 

Joseph Moore, of Moore, Keppel & Co., who have a plant 
at Ellamore, is in Pittsburgh on business. 

George B. Thompson, manager of the Babcock operations 
at Davis, has been appointed by Governor Hatfield as one of 
West Virginia's delegation to the Peace Conference. 


OT 


IN CENTRAL VIRGINIA. 


LyNcCHBURG, VA., April 20.—The market, notwith 
standing an encouraging aspect revealed this week, is 
not what the dealers expected, and until the railway 
freight contention is settled no improvement is looked 
for. 

The call was for yellow pine this week; dealers re 
ceived more orders than any one week during the last 
two or three months. Inquiries have been coming in 
rather freely. Hardwood seems to be growing in de 
mand slightly. Prices for both yellow pine and hard 
wood were unsatisfactory. The foreign market continues 
quiet. 
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IN SOUTHWESTERN BRITISH COLUMBIA. 





Business Recuperating Slowly and Confidence Is Re- 
turning—Log Frices Reported Lower Than For a 
Decade—Cut Increasing. 


VANCOUVER, B. C., April 20.—While conditions in the 
lumber industry in British Columbia have not improved 
during the last month or so, it would seem that there is 
much confidence, for one or two new mills are spoken of. 
Business generally is recuperating slowly after the depres 
sion of last year, though it will be several months before 
conditions have improved to a large extent. 

The Canadian Pacific Lumber Company, with three 
mills, has only that at Port Alberni in operation. It is 
turning out considerable lumber, and sometimes ships a 
trainload of ten cars a day for a week. One or two other 
lurge contracts are also in hand: by other plants. It is said, 
however, that the prices obtained are low. 

llow conditions are is shown. by the remark of a coast 
ogser Who says that logs are lower in price now than for 
more than a decade. 

1¢© British Canadian Lumber Company has started its 
Coal Harbor, Vancouver. It has had a number of 
cs in the water, and as the teredo is getting busy it was 
deemed advisable to get the mill going-again. It is expected 
that operations will be continued throughout the summer. 

Vroduction of logs is increasing gradually, but the month's 
output is still quite low. For March it was 31,500,000 feet, 
in increase of 5,000,000 feet over February and 10,000,000 
over the January production. 

William Ellis, of Vancouver, who is interested in large 

's of northern timber, and T. M. Michaels, of Seattle, are 
Prince Rupert, and it is said they may erect a sawmill 
box factory there. 

the Huntting-American Lumber Company, a new concern, 
proposes to erect a large sawmill at Eburne, on the north 
alm of the Fraser River. 

Charles Hartnell & Son, Vancouver, have taken over the 
awmill at Port Hammond, on the main line of the Canadian 
lacifie Railway, twenty-five miles east of Vancouver. 

thomas D. Merrill, of Duluth, Minn., who was on the coast 

\ week, says that capitalists and timbermen are taking 

tiore interest in British Columbia timber than ever. Dis- 
‘ussing the recent legislation passed here, Mr. Merrill would 
Not say whether it had merit or demerit, but pointed out 
‘hat owing to the assurance that no amendment will be 

de for forty’ years, timbermen at last knew where they 
“ere at. That was the important feature. He thought 
1 : the big timber concerns approved of the new law gen- 
erally. 
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NOTES FROM MANITOBA. 


WINNIPEG, MAN., April 20.—The outlook for lumber 
“mand in the prairie Provinces is gradually improving, 
hough there is not much activity. In several of the 
‘ics building permits issued since the first of the year 
ve reached a larger total than in the corresponding 
‘od of last year. In Winnipeg, for example, the 
sregate has passed the five-million-dollar mark, and is 
‘wing rapidly. This is better than the record of 1912, 
biggest building year in the history of the city. The 
incial situation is much easier than a month ago, and 
‘ans on city property for building purposes are more 
merous, although it is early in the year to expect much 
‘siness in that respect. J 
Although prospects for lumber activity in the cities is 





favorable, it is believed that quietness in the rural parts 
will be noticeable during the spring and summer owing to 
the scarcity of money «among farmers. Collections through- 
out the country have been unsatisfactory in many districts, 
and the tendency to retrench continues. It is stated by 
leading authorities that another good crop is needed to 
brighten the situation in the agricultural communities. Of 
course, some parts are much better than others, and the fore- 
going statement refers to the situation in general. 

Rapid development of the coal industry of Alberta is 
shown by figures recently compiled regarding the operations 
of the coal mines of that Province during 1913. Last year 
4,506,346 tons were mined there, an increase of 859,997 tons 
over the preceding year. During the last eight years the coal 
output of Alberta has increased 500 percent 





FROM THE CANADIAN CAPITAL. 

Orrawa, ONnT., April 22.—The new schedule of lumber 
prices has gone into effect in the Ottawa district and 
will mean a considerable increase in the price consum- 
ers will have to pay for the cheaper grades of lumber. 
There is practically no change in most of the better 
classes, but the increase on lumber from the very cheap- 
est to that selling around $25 a thousand is about $1 
a thousand, 

The better grades of pine, clear lumber and most of 
the hardwoods have remained at the same prices as a 
year ago. The small demand for the hardwoods has caused 
a slight falling off in prices of some of the varieties. 
However, hardwood floorings, maple, beech and birch have 
advanced about $2. Molding has remained the same as last 
year and some planing mills have reduced prices on doors. 
Sash quotations are steady. The biggest advance has been 
in cheap, rough lumber, which in some cases has gone up $2. 

Most of the sawmills are at work on the cut. The weather 
has been warm and river driving is proceeding with expedi- 
tion. Prospects are for reasonably high water in the rivers, 
although the fall of snow was not heavy during last winter. 

that Hon. George H. Perley, at present minister without 
portfolio in the Dominion cabinet, will be appointed Cana- 
dian high commissioner in London to succeed the late Lord 
Strathcona now appears practically certain and has been 
announced in England. This means that a native of the 
United States and a well known representative of the 
Canadian lumber trade will get this honor, as Mr. Perley was 
born in Lebanon, N. H., and afterward took over the exten- 
sive lumber interests of his father, the late W. G. Perley, 
who was a partner in the Ottawa lumber firm of Perley & 
Pattee. These have since been merged with the Riordan 
Pulp & Paper Company. A curious situation has arisen 
because of Mr. Perley’s American birth. He is a naturalized 
Canadian, but if he went to London would revert to his 
original citizenship and be ineligible for office unless he 
took out English naturalization papers. 

The will of the late William Gillies, well known Carleton 
Place (Ont.) lumberman, has been probated. He leaves an 
estate of $210,460, which goes to his brothers and nephews. 

The rates on lumber to Montreal, both for export and for 
local consumption, will be increased by the Canadian rail- 
ways unless an application of the Canadian Lumbermen’s 
Association to the railway commission is successful. This 
will be a serious matter as affecting the export and do- 
mestic trade of Montreal, since the proposed increase 
amounts in some instances to a cent a hundred pounds or 
from 30 to 25 cents a thousand feet. The increase in 
local rates is intended only to operate in the summer. 

Lookout towers are now being built in all the Dominion 
forest reserves in western Canada, so that fires may be 
seen and extinguished before they have had time to spread. 
The Dominion forestry branch is able to build these towers, 
50 feet high and overlooking 200 square miles of woodland, 
at a cost of about $50 each. 





























Interior of Dressed Lumber Shed at Arringdale, Va. 


N. C. 
Pine 


of high grade quality equal 
to Camps can only come 


from the choicest timber and 
modernly equipped mills. 





Try Camp’s Once and 
You'll Have no Other. 





DAILY CAPACITY 


Saw Mills - 600,000 feet 
Planing Mills - 400,000 feet 





MILLS: 
Arringdale, Va. 
Wilmington, N. C. 


Franklin, Va. 
Butterworth, Va. 





SEND YOUR ORDERS TO 


CAMP 


MANUFACTURING CO. 
FRANKLIN, - - VIRGINIA. 
Selling also the output of the Marion County Lumber 
Company, Marion, S. C. 


Eastern Sales Offices: . 


NEW YORK: 1 Madison Avenue, 
GEO. W. JONES, Mgr., Telephone 982 Gramercy. 


PHILADELPHIA : Real Estate Trust Bldg,, 
E. D. WOOD, Manager. 


PITTSBURGH : Oliver Bldg., GEORGE L. CAMP, Manager 


Storage and Loading Shed at Wilmington Mill. 
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Surry Lumber Co. 


Baltimore, Md. 


Manufacturers of 


North Carolina 
Pine 
LUMBER and BOX SHOOKS 


MILLS AT 
Norfolk and Dendron, Va., and Wallace, N.C. 
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Horton Corwin, Jr., Pres. and Treas. 






ills, Capacity. 100,000 per day. 


W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 


MANUFACTURERS OF 


N. C. PINE LUMBER 


(Kiln Dried, Dressed and Rough) 


Bed Slats and Plastering Lath 


gton & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Saw Mills :—Edenton, N.C., Columbia, 


N. C., Ahoski, N. C., Capacity, 140,000 per day. 


General Office, EDENTON, N. C. 












Times Dispatch Bldg., 


Stop Here 


If you want the best in 


i |. ° Flooring 
a N.C. Pine —s 

ve Bs. ded Long and Shortleaf 

a a YELLOW PINE 


Car and Cargo Shipments. Rough and Dressed. 


ELLINGTON & GUY, Inc. 


RICHMOND, VA. 














KILN DRIED NORTH 


LEWIS DILL & CO..,Baltimore, Md. 





— WHOLESALE 


CAROLINA AND 
LONG LEAF 


YELLOW PINE 








GEORGIA - FLORIDA 











Long Leaf 


Yellow Pine 


Timber, Lumber, Lath and Shingles 


Special facilities for the production 
of large and long Timbers, Deals, 
other Export sizes and car material. 


For our high grade Flooring, Ceil- 
ing, Siding, Finish and other dressed 
stock,— 


“Ask the Wholesaler” 


The Alger-Sullivan 


Lumber Co. CENTURY: 


FLORIDA. 
Codes— Motek and Telecode. 








& 
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YELLOW PINE 


Kiln Dried Flooring and Ceiling. 
Rough and Dressed Timber and Plank. 


Shipments by Rail, Sail or Steamer. 


Cummer Lumber Company 


JACKSONVILLE, FLA. 
NORTHERN SALES OFFICES:—1 Madison Ave., New York City 
and 1402 North American Bldg., Philadelphia, Pa. 
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PUGET SOUND NOTES. 


Sound Conditions Generally Inspire Attitude of Hope- 
fulness—Local Business Good—Shingle Mills Ai- 
fected by Canal Construction. 

SEATTLE, WASH., April 18.—Lumbermen of Seattle ex 
press themselves this week as ‘‘still on the waiting list,’’ 
ready to care for business as it comes and looking for 
the increase in volume which the season should evolve. 
As crop reports are scanned and found universally favor 
able and opinions from eastern visitors carry a tone of 
confidence that the season will show rather more than 
the average amount of building pessimistic tendencies 
give way to a more hopeful view. The assurance that 
in all probability the rate case will be decided by the 
Interstate Commerce Commission in June is felt to mean 
to this section that a recuperation will immediately set in, 





and it is to that time the “waiting list” is limited. It 
seems remarkable that. present prices do not bring orders 
in anticipation of the advance which will undoubtedly 
follow a resumption of railroad purchases and the stimula- 
tion which such resumption will bring” to business in gen- 
eral, but if the dealers are overlooking an opportunity 
the benefit will accrue at this end. ‘There has been no 
change in the volume of inquiries or orders during the last 


week and erders placed are largely for immediate delivery. 
Local business is good and the mills which cater to it are 
more fortunate than those confined to shipping orders. 
The work of the engineering department of the Federal 
Government constructir the canal between Salmon Bay 
at Ballard, a suburb of Seattle, and Lake Union is reaching 
the point where the matter is brought vividly before the 
mill owners of that industrial suburb. The plant of the 
Stimson Mill Company, constructed less than two years 
ago, is so located that the higher water will not interfere 
with its operations, but the other plants, including those 
of the Seattle Cedar Lumber Manufacturing Company and 
the Boleom Mills, will have to be rebuilt and elevated above 
the water level or water tight walls built about the plants. 
These concerns have not decided what they will do. It will 
be some months before the change will be necessary. Prac 
tically all the shingle mills at Ballard will be affected. 
Frank Horton, of Winona, Minn., president of the Clear 
Lake Lumber Company, Clear Lake, Wash., has been in the 





Puget Sound country the last few weeks visiting at Clear 
Lake and Seattle. 

H. Kirk, for the last seven years manager of the Seattle 
Lumber Company, Seattle, has severed his relations with 


that concern to become manager of the Beaver Lumber Com 
pany, with headquarters in Pertland, Ore., operating a 
sawmill at Prescott, Ore., and logging camp on the Colum 
bia River. During the time Mr. Kirk has been in charge of 
the affairs ot the Seattle Lumber Company he has made 
many friends in the lumber industry in Seattle and on the 
Pacific Coast, and they regret his departure. He has taken 
a prominent part in the work of the West Coast Lumber 
Manufacturers’ Association and in all matters for the 
benefit of the lumber industry as a whole, and it is fortu- 
nate that by moving to Portland he can continue his asso- 
ciation work as in the past. 

Work on the breast of the dam which holds the waters 
of Lake Union and which broke March 13 is progressing 
rapidly. ‘The Bryant Lumber & Shingle Company has been 
bringing in logs by rail for immediate requirements, but 
will again be enabled to utilize the supply coming through 


the sluice from Lake Washington soon, as the water is 
gradually rising and will be at a level where they can 


be reached by the haulup chain shortly. Brace & Hergert 


have been able to run from the reserve supply of logs on 
hand, which they have been able to get to the log deck 
even with the low water. 


Another shipment of sixty fir logs to Kobe, Japan, will 
be part of the cargo of the Blue Funnel liner Cyclops, 
sailing May 13. The Bellerophon had fifty-three in its cargo 
when it sailed April 16, and by stowing them below decks 
demonstrated the possibilitv of handling weights of 40 tons 
or more of this class of freight. It is reported the Japa 


hese are experimenting with byproducts from the slabs, 
and with the additional lumber secured expect to justify 
the added freight charge over square timber. 


New Earles’ Plant Starts. 


The big new plant of the Puget Sound Mills & Timber 
Company, which has just been completed at Port Angeles, 
Wash., on the Olympic peninsula, will begin sawing April 
20. This is one of the largest combination saw and shin- 
gle mill plants in the State. It will cut more than 300,000 
feet of lumber and 500,000 shingles every ten hours. The 
plant is up-to-date in every way. It is equipped with 
Prescott machinery and has been more than a year in 
building. It will begin cutting on an order of 2,000,000 
feet for the construction of a new dock for the company 
at Port Angeles. Probably 60 percent of the cut of the 
sawmill will be shipped by vessel: the rest will be sold in 
the car trade. This will mean the shipping of eight to ten 
cars of lumber and shingles daily. The president and gen- 
eral manager of this company is Michael Earles, well 
known lumberman and banker of this city, who formerly 
conducted a large manufacturing concern under the present 
company name at Bellingham, Wash. Mr. Earles has fifty 
years’ cut of timber tributary to the plant. 


Personal and General. 

Among Seattle visitors of the week was A. L. Clark, of 
Dallas, Tex., who is well known through his connection 
with the A. L. Clark Lumber Company, Glenwood, Ark., in 
the manufacture of soft shortleaf yellow pine from the 
Ozark Mountains. The company’s timber holdings are ad- 
jacent to the Hot Springs National Forest, and this moun- 
tain timber largely approximates the character of the yellow 
pine of the Inland Empire and California, which is com- 
monly known as “western white pine.” Mr. Clark is also 
largely interested in the Vancouver Lumber Company, Van- 
couver, B. C., manufacturing Douglas fir, red cedar, spruce 
and hemlock. 

S. N. Forsman, 
Company, whose 


president of the Maple Valley 
office is in the White Building, 
will go this week to Los Angeles, Cal., for a protracted 
visit. The camps of the company have been shut down 
since last August, and will not reopen until market condi- 


Logging 
Seattle, 


tions change. 
A. W. Miller, president of the A. W. Miller Saw Mill 
Company, Seattle, is making an Alaska trip this week 


which will include a visit to the sawmill of the Foss Bros. 
Lumber Company at Hadley, about forty miles north of 
Ketchikan, one of the best mills in Alaska, manufacturing 
spruce lumber. The output of box shooks finds ready mar- 
ket locally, and a shipment of clear wide stock was handled 
through Seattle by the A. W. Miller Saw Mill Company 
recently, and shipped to England. 

B. L. Willis, president of the Fidelity Lumber Company, 
Newport, Wash., one of the leading sawmill concerns of the 
Inland Empire, was in Seattle this week attending the 
monthly meeting of the directors of the Lumbermen’s In- 


demnity Exchange. Mr. Willis has just returned from_a 
three weeks’ absence, in Minneapolis and Chicago, He 
states his company’s mill is now in operation and _ will 


run days only this year, instead of two shifts, as heretofore. 
W. W. Wilkinson, formerly in the wholesale lumber busi- 





FROM THE PACIFIC NORTHWEST | 


ness in Seattle, 


n and who was _ recently 
to California 


because of the ill health of 
with A. B. Field & Co., Los Angeles. 
the domestic business of the 
with which it is allied. 


obliged to m 
his wife, is now 
This concern hand).s 
American Trading Comp: 


Miss 8S. Kk. Whiting, who has had charge of the offic: 
the Atlas Lumber Company, this city, for a dozen y¢ 


is taking a month's vacation, visiting her old home in ¢ 


ton, Ill. Miss Whiting is well known in lumber circ! 
having been for years with the Shell Lake and Baron 
Lumber companies at Minneapolis and Shell Lake, W 


and afterward 
before coming, to the coast. 

Allen C, Hemphill, in the lumber department at Seat 
of W. R. Grace & Co., has returned from a two we 
visit to San Francisco. 

J. H. Bloedel, of this city, president of the Bloedel Dx 
van Lumber Mills, who has been spending two weeks in Cali 
nia, has, at the request of the Seattle Chamber of Comme: 
prepared a statement as to the injurious effect that 
repeal of the free tolls bill will have upon the shipping 
lumber from the Pacific to the Atlantic Coast. This st 

has been forwarded to President J. E. Chilberg 
Seattle Chamber of Commerce, who is in Washingt 
and by him it will be presented to the senatorial commit 
that is securing information on the subject. Mr. Bloede! 
expected back in Seattle early next week. He was stron 
urged by the chambers of commerce of both Seattle and 
Sellingham and by the West Coast Lumber Manufacture 
Association to go to Washington and appear before 
senatorial committee, but being unable to do has 
mitted a written argument against repeal of the tolls act 

J. E. Pinkham, of the J. Ek. Pinkham Lumber Compa: 
this city, says of the present situation that a fair voh 
of business is coming in from retail yards and has been | 
spring, but that all orders are rush orders and many of 
them are for badly mixed ears. This would indicate tht 
vards are not stocked up and are buying merely accord 
to their demands, which reflects the feeling of uneasiness 
all over the country, although there to be no reason 
at all for it. The evident overproduction of lumber dows 
not apply to the general yard trade and consuming pul 
but is occasioned by the lack of buying on the part of tly 
railroads, factories and other big buyers. One of Mr. Pink 
ham’s specialties is silo stock and in a very short time 
expects to begin moving much of this stock that has been 
drying in pile for several months 

At a meeting of the members of the United Metal Trades 
Association of the Pacific Coast, attended by thirty members 
from Oregon, Idaho, Washington and British Columbia, held 
in Spokane, Francis G. Frink, of the Washington Iron 
Works, Seattle, extensive manufacturer of logging donkeys 
and logging machinery, was elected president The y 
presidents are James Titzpatrick, Union Iron Works, 
Spokane ; Eugene Roberts, Puget Sound Iron & Steel Works, 
Tacoma, Wash., and A. M. Clark, Portland Iron Works, 
Portland, Cre. O. E. Jleintz, of Portland, was made treis- 
urer and I’. C. Porter, of the same place, secretary. 

Several prominent lumbermen who have been away during 
the winter have returned to Seattle. €. F. White is back 
from the Hawaiian Islands: CC. H. Cobb’ has returned from 
southern California, and George H. Emerson, of the North 
Western Lumber Company, of Hoquiam, is home after spend 
ing some time in the West Indies. 
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COMMENCEMENT BAY LUMBER NEWS. 


New Company Takes Over an Established Plant—Nota- 
ble Changes in Management of Mills—Former Pub- 
lisher’s Logical Evolution. 


Tacoma, Wasu., April 20.—Articles of incorporation 
have heen filed with the county auditor for the MeKenna 
Lumber Company, the capital stock of which is $350,000 
and which acquired the Salsich Lumber Company’s plant 
at MeKenna, recently sold here at receiver’s sale. The 
incorporators of the new company are V. H. May and 
George R. Biddle, of Seattle; J. T. Gregory and Attorney 
H. G. Rowland, of Tacoma, ond A. G. Cook, of MeKenna, 
who was manager of the old company. Officers have not 
been elected yet but will be soon, Mr. Rowland stated. 
The headquarters of the company will be at MeKenna, 
where the sawmill is located. The plant is one of the 
hest in its district and was built by H. FE. Salsieh and as 
sociates following the advent of the coast line of the 
Milwaukee railroad. The company has a large and very 
fine hody of timber to draw from, with complete modern 
equipment throughout the mill and woods, 

W. W. Woodbridge has assumed the duties of assist 
ant manager of the Whitlatech Lumber Company’s plant 
at Yelm and has left for his new home. He was fora long time 
in the local offices of the Whitlatch and Fir Tree Lumber 
companies, incidentally gaining considerable fame as a writer 
of things worth reading. ‘he Whitlatch company has doubled 
its capacity in the last year, installing planers, boilers and 
other equipment and is having a fair run of business. | 

Centralia advices this week state that the new sawmill of 
the Chester Snow Log & Shingle Company, at Littell, started 
up Monday. The plant is one of the most modern in the 
South Bend district and, it is stated, has as superintendent 
Tom Greenwood, formerly with the H. H. Martin Lumber 
Company at Centralia. 

Frank IB. Cole, well known to the : 
Pacific northwest—-and some other places—a member of the 
state forestry commission and former lumber trade paper 
publisher, has blossomed forth in a new role, being one of 


lumber trade of the 


the members of a new company that has bought out the 
pioneer bookstore of the city, and one of its largest. Mr. 


Cole will look after the financial end of the business. He 
has been active in lumber circles for twenty-five years, says 
he was never married, and expects to do better in the book 
selling business. 

The Eatonville Lumber Company has filed for record with 
the county auditor a list of its officers for the ensuing 
year until the next annual meeting in February, 1915, nam 
ing . J. McNecley, of Tacoma, as president; T. S. Gal 
braith as vice president and treasurer, H. E. Salsich as vice 
president, R. J. McMillan as secretary; these, with S. L. 
3arnes, comprising the trustees. The company’s mill is at 
Eatonville on the Tacoma Eastern Railway and its output 
is handled by the Tacoma & Eastern Lumber Company, of 
this city. President McNeeley has been abroad since last 
fall on an extended tour of foreign lands. 

Geoffrey Winslow, manager of the creosoting department of 
the St. Paul & Tacoma Lumber Company, delivered an inter- 
esting address last Friday at a luncheon of Stanford and 
University of California alumni at the Commercial Club. 
Mr. Winslow told in detail of the efforts for preservation of 
wood and the various creosote processes. There are now six 
creosoting plants on the Pacifie coast, he said, and he pre- 
dicted that there will be many more owing to the increasing 
demand for creosoted woods. 

The Brew Manufacturing Company, of Puyallup, manuf:c- 
turer of berry crates, boxes and finished lumber, has com- 
pleted arrangements for a 1,000-foot siding from the North 
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rnPacilic, near Kerriston, to permit the Brew company to 

e $4,000,000 feet of timber at the end of the Green River 

auneh of the railroad. The logs will be hauled to Puyallup 

nd eat at the company’s plant there, 

\ssessor Robert A. Wiley, of Chehalis County, reports 

t the inventery taken by expert tallymen for the county 

yo assessment purposes shows on hand 113,624,000 feet of 

uober, 42,102,000 shingles and 9,874,000 feet of lath. <A 

inparison With 1912 shows an increase of LOO percent in 
amount the manufacturers then reported on hand. 

the Porter Bros, Company is resuming operation on the 

int Defiance water-grade line of the Northern Vacific, put 

200 men at work on the right-of-way, work on which 
d been suspended during the rainy season, Engineer J. €. 
cdiove, of the Northern Pacific, in charge of construction 
the new line, says he expects to turn it over to the 
miting department September 1. The Northern Pacific 
asked for bids for laying the rails on the line, which it 
iurnish, and for ballasting. About 80 miles of single 

k will be necessary to complete the line. 

i. W. Ferris, State fire warden, has evolved a plan for 

cial instruction during May for school children of this 

t especially those in the timber districts, designed to 

rest them in protecting timber from fire. The plan has 

1 approved by the State superintendent of schools. At 

ed periods each week special instruction along lines of 

value ot forests to the country and the need of pro 
ng them from tire will be given by the teachers. Mr. 
is feels the children can be of much help if properly 
ed and that this will be the foundation for a sentiment 
iture grown-ups that will be of great aid in protecting 
jorests. Large placards calling attention to the neces- 
of protecting the timber are also being prepared and 
ve placed in prominent places about the schools. The 
den also plans a circular letter to be sent by his deputies 
h district to persons known to go te the woods during 
t immer, conveying special warning. 
orge S. Long, secretary und manager of the Weyer 
| ser Timber Company, has arrived home from Rock Island, 
lll, where he went to attend the funeral of the late Freder 
el Weyerhacuser. Mr. Long says no steps will be taken 
t | the vacancy in the directorate of the company caused 
le death of Presidenc Weyerhacuser until the annual 
ng in Tacoma in June. 

\nnouncement was made this week by Frank J. Shields, 
manager of the Northwest Lumber Agency, Tacoma Building, 
ol the retiring from the agency's staff of A. B. Wastell, who 

ntly came to it as sales manager, and of H. C. Flagg, 





W has been in charge of the auditing department, the two 
positions being for the present under the direction of 
\ssistant Manager Chester Rainey, who will have charge of 
t sales and direct management of the agency under Mr. 
s ds’ supervision. 
Car Makers in Social Conference. 
Jinbermen, businessmen and professional men of Tacoma 
its vicinity attended an informal luncheon given by 
t! Nisqually-Russel Car & Locomotive Works, of this 


rhursday, April 16. About 250 responded to invita- 
and joyfully climbed aboard the special electric cars 
vided by the company to carry the guests from the 

\ center of the city to the plant. The occasion of 
the celebration was the completion of the company’s new 

shops. 

\ long table spread in the shop that has been built 
wijoining the company’s locomotive shop was laden with 
many good things to eat and without further formality the 

carloads of hungry persons soon relieved the tables 
principal part of their burden. 

the luncheon was given for busy men. No time was 
wasted There were no speeches. The mayor was not al- 
wed to present the keys of the city to anybody, but the 
guests ate their luncheon and then were conducted through 
the plant, where its growth and the extent of its operations 
“ au pleasant surprise to many. The time allotted for 
t cutertainment was two hours, and the guests were re- 

d to the city only a little behind this schedule. 

rhe Nisqually-Russel Car & Locomotive Works is one of 

citerprising manufacturing concerns of Tacoma. For- 

y the Nisqually Iron Works, it last year formed an 

iance with the Russel Wheel & Foundry Company, of 
oit. Mich., and hence the combination of the two names 
which it now has. The officers of the reorganized company 
I A. G. Browne, president and manager: C. W. Russel, 
president; W. C. Morrow, secretary; H. S. Browne, 
surer and assistant manager; W. B. Michel, superin- 
lent; C. W. Cramer, general foreman, and E. A. Wilson, 
ir foreman. 
rhe Nisqually-Russel Car & Locomotive Works build Rus- 
sel loggng trucks, cars and bunks, log loaders, Turtle Back 
and Spear Edge bunks. ‘They repair and handle locomotives, 
donkey engines and handle many lines of loggers’ and con- 
tractors’ supplies. Their equipment in part includes: 

300 Ton 72” Wheel Press Radial drill. 

0 ton 72” wheel press Air drills and hammers. 

S4” wheel lathe. Spring furnace. 

” heavy duty punch and Oil furnace. 

Locomotive drop pit. 
6x22’ planer. Boring mill, 
18x 24"x McCabe lathe. Slotter. 
S pound steam hammer. Shaper. 
acetylene welding outfit. Hydraulic ram and jacks. 
l2x14-2 stage air com- 4-spindle wood boring machine 
t Mortiser, 
Car gainer. 
Band saw. 
Rip saw. 
lathe. Cut-off saw. 

Betore leaving the company’s plant the visitors were all 
lined up on logging cars and photographed. They were also 
nuded cigars enclosed in paper souvenirs on which was 
printed the company’s equipment, lines, officers and other 
information about the company. Manager Browne had con- 
stituted an able reception committee. : 
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IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., April 20.—The new sawmill of the 
ster Snow’ Log & Shingle Company, at Littell, began 
sawing the first of the week. Tom Greenwood, until re- 
lv superintendent of the H. H. Martin Lumber Com- 
pity ’s mill in this city, is superintendent of the new mill. 
ie new mill of the Wabash Lumber & Shingle Com 
puny, at Tono, near here, will have a capacity of 80,000 
t in ten hours, being equipped with up to date machinery, 
James Gilchrist, manager of the company, expects to 
it in operaticn py May first. This concern is a 
‘sanization of the Salzer Valley Lumber Company, which 
‘usted its timber supply at its location in Centralia last 
and acquiring a new timber tract near Tono it has 
i constructing the new mill there the past winter. 
Villiam Carlisle, head of the Carlisle-Pennell Lumber 
pany, of Atchison, Kan., who has been some time in 
iwestern Washington looking after the two mills that 
ompanies are constructing, has left for home. One of 
companies is the Copalis Lumber Company, whose new 
it at Carlisle, near Hoquiam, Wash., will be in operation 
vy in May. The other plant, work on the construction 
vhich has only recently begun, will be in the new sawmill 
n of Onalaska, twelve miles east of Chehalis, to which 
railroad connection will be made from the Northern 
cific at a point between Chehalis and Napavine. 





The myriad uses of wood in daily life 
| will be portrayed at the Forest Products 
| Expositions. 








AROUND THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND Hoquiam, Wasi, April 18.—A feature 
of the water shipments for March is found in the in 
crease of the domestic cargoes, which were greater than 
for any other month since December, 1912. Many of 
the local shippers were surprised, for the local market is 
not as favorable as it could be at present. Of the total 
shipments from Grays Harbor 34,725,000 feet of lumber 
was carried in forty steam vessels engaged in the coast- 
Wise trade; 2,393,000 feet on a steamer engaged in the 
foreign trade and 6,067,000 feet in seven schooners bound 
for foreign ports. 

According to the assessor’s figures there was on hand 
in the mill yards of this country, March 1, about 113,- 
600.000 feet of Jumber: 5,870,000 lath and 42,000,000 
shingles, the total value of which on a 50 percent basis was 
about $1,200,000. The lath and shingles are 33 percent less 
than the amount assessed last year at this time or about 
250,000,000 feet less. On the other hand the lumber 
amounts to about 5,000,000 feet more than last vear. ‘The 
logs, which have not been totaled as yet, are expected to 
run much higher. 

Operations will begin shortly at two logging camps which 
have receutly been constructed by the Lytle Logging Com- 
pany and the National Lumber & Manufacturing Company. 
The camp of the Lytle company is situated on South Bay 
and that of the National company is at Cedarville. The 
Lytle Logging Company has timber enough to keep it run- 
ning steadily for over five years. Cedar is to be cut 
largely. The National Lumber & Manufacturing Company 
has an estimated cut of fifteen years. ; 

Suit has been filed against Chehalis County by Edward 
and Susan B. Lowe and Eugene France for the reduction of 
taxes on tive sections of timber in township 21 range &. 
The taxes as assessed amount to $11,810 and the plaintiffs 
are asking that they be reduced to $9,708. The complaint 
attacks the county cruise made in 1911, saying that it is 
unfair and not uniform. 

Soth the shingle mili and the sawmill of the Aberdeen 
Lumber & Shingle Company, after the installation of the 
new machinery, have resumed operations and are in readi- 
ness for an extended run. 

The large dry kilns under construction at the plant of the 
Ninemire & Morgan Lumber Company at Helsing Junction 
are expected to be completed in the next few days and will 
be a decided addition to the company’s already well equipped 
sawmill. 

At a public auction held at the county seat April 7 a quar- 
ter section of timber and some school lands were sold for 
the State. The timber was bid in by the logging firm Hack- 
ett & Corkery, of Hoquiam, at its appraised valuation, $16,- 
302. The cruise on the assessor’s file shows a little over 
9,000,000 feet of fir, nearly 800,000 feet of hemlock, 150,000 
feet of cedar, 91,000 feet of dead and down, 177,000 feet 
of spruce and 950,000 piling. Hackett & Corkery have 
operated for years on Grays Harbor and are well known in 
the logging and lumbering circles here. Logging operations 
will probably begin very shortly on this latest purchase. 
Another parcel was sold to the Vance Lumber Company at 
the appraised valuation of $2,010. 

It is reported that the plant of the Western Mill Company, 
which has been leased during the last year by the Aberdeen 
Lumber & Shingle Company, will be shut down within the 
next week for an indefinite length of time. The mill is 
the property of Edward Lowe, of Grand Rapids, Mich., and 
Eugene France, of Aberdeen. 

The plant of the Lebam Mill Company, of Lebam, is_un- 
dergoing extensive repairs and improvements, among which 
is the installation of an electric plant. 

Work of freeing Chehalis River from snags and of deep- 
ening the channel will begin shortly, according to the port 
commission, which is engaged in making an inspection of 
the channel] hetween Aberdeen and Montesano. 

W. B. Mack, manager of the S. E. Slade Lumber Com- 
pany, will leave this week to represent the interests of 
Chehalis County in Washington, D. C., in an effort to secure 
a 5,550-foot extension to the Grays Harbor jetty. Mr. 
Mack is thoroughly conversant with the lumber interests 
and shipping interests of the Pacific coast and was selected 
as the logical man by the Chamber of Commerce of Hoquiam, 
which has the fight for the extension of the jetty in charge. 
It is probable that several other prominent lumbermen from 
this harbor will accompany Mr. Mack. Robert Dollar, head 
of the Dollar Steamship Company, of San Francisco, will 
probably make a trip to Washington in the interest of the 
jetty extension, as the Robert Dollar Company has many 
vessels running into this port and it would greatly facili- 
tate the bandling of these if the jetty were extended as 
proposed. 

E. L. Gaudette, manager of the South Bend Mills & Tim- 
ber Company, returned to South Bend after an extended 
trip over California and states that conditions in that State 
are not all that could be desired. Mr. Gaudette said that 
the large plant of the South Bend Mills & Timber Company 
will begin operation as soon as possible. This mill has 
been closed down for some time for repairs and improve- 
ments. 

The decision of the supreme court in the case of the Simp- 
son Logging Company against the county, in which the 
plaintiffs attack the valuation placed on the timber owned by 
that company, is being awaited with a great deal of interest. 
Many timber owners, representing millions of dollars’ worth 
of timber, are holding back last year’s taxes and paying 
interest awaiting the decision of the court. 









ON POSSESSION SOUND. 

Everett, WAsH., April 20.—That at no distant date 
the Great Northern will establish in Everett a_ tie-eut- 
ting and preserving plant was the pleasing announce- 
ment of President Louis Hill, of the Great Northern 
Railway, while here recently. It is planned to have a 
plant capable of cutting 250,000 ties daily. 

Stanwood people are greatly pleased over the gift of 
Thomas H. Irvine, who bequeathed $2,500 for a public 
library building there. Mr. Irvine, who was a pioneer of 
this section and recently died in Seattle, also left $150,000 
for the erection of a Masonic home somewhere in the State 
of Washington. 

Among visitors in Everett recently was Henry Shull, of the 
Shull Lumber & Shingle Company, which owns a plant here. 
He is now engaged in the building of one of the largest 
shingle plants in the world at Vancouver, B. C. The mill is 
to be equipped with twenty upright machines and a_ double 
block and will have a capacity of 1,000,000 shingles daily. 

It is announced that work on the Edgecomb cutoff, which 
will put Everett on a main line of the Northern Pacific, will 
be begun soon, following many delays. With this completed 
Evereté will have direct connection with the main line of 
every road in the Northwest, except the Harriman. 

The Banner Shingle Company has transferred to John P. 
Stone a shingle mill and tracts surrounding it for a consid- 
eration of $2,100. 

The Cascade shingle mill at Snohomish and _the Three 
Lakes Lumber Company’s shingle mill at Three Lakes have 
resumed operation after a brief shutdown. 

Mr. and Mrs. William Hulbert and daughter Ruth have 
returned from California, where they stayed two months. 
Mr. Hulbert is a leading timber and logging capitalist of 
this district. 

It is announced that several million feet of timber on 
the Tulalip reservation will be sold to the highest bidder 
May 15. The bulk of the timber is fir of high quality and 
some cedar timber suitable for poles will be offered also. 

The steamer Menes has cleared from the Crown plant 





The two views shown here- 
with portray our shipping 
facilities, both by rail and 
water, but back of it all is 
an organization of human 
beings that know no excuses 
for delays and seldom have 
occasion to attempt making 
any. 
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with 500,000 feet of lumber loaded there and 50,000 feet of 
hard pine trom the Carrick Company, of Everett. ‘The 
schooner Oceania Vance has cleared from the Crown plant 
with 1,200,000 feet of lumber for Hawaii. The Everett Pulp 
& Paper Company shipped five carloads of paper and a car 
of box shooks on the steamer President for California. The 
steamer Henry T. Scott carried 500,000 feet of lumber to 
San Francisco from the Clark-Nickerson mill. 

The plant of the Ferry-Baker Lumber Company, this city, 
is running steadily days only, and is turning out about 
130,000 feet of lumber daily. It began operating early in 
December. During the shutdown prior to that a number 
of improvements and changes were made, especially in the 
resawing department, these all tending to economic manu 
facture. The sorting platform was also extended and roofed 
over. The company specializes on its well known “Elec- 
tric’ brand lumber, especially vertical grained fir flooring. 
The equipment of four upright shingle mills makes about 
175,000 shingles daily. Manager KE. A. Poyneer is hopeful 
of better trade conditions after the summer crops shall be 
assured. No effort is made to push the output, owing to 
exceedingly low prices. ‘The company also does some 
eargo business, shipping probably 10 percent of its output 
by water. 

The Shull Lumber & Shingle Company, of Everett, plans 

to build a shingle mill in British Columbia, on the main- 
land, opposite Lulu Island, between Vancouver and New 
Westminster, to be equipped with twenty upright machines 
with a capacity of nearly 1,000,000 shingles daily. The 
shingle plant of the company here will be continued in 
operation and the sales of the British Columbia plant will 
be handled through the local office. 
It is feared that Chris E. Gilson, manager of the Little 
< Logging Company, Snohomish, has wandered into the 
and perished. He left his home last Monday for 
his camp, a short distance from town, to pay his men, and 
has not siace been heard from. He was recovering from an 
attack of typhoid fever. 








ON BELLINGHAM BAY. 


BELLINGHAM, WASH., April 20.—Cargo shipping con- 
tinues to be the life of the lumber trade in this city, as 
well as other lumber manufacturing ports. Australia is 
still a heavy consumer of local lumber. The steamship 
Harpaiyce left the dock of the Bloedel Donovan Lumber 
Mills laden with 4,800,000 feet of first-class lumber, 
valued at about $60,000, for consignment to Sydney, 
Australia. Attention is drawn to the statement of local 
lumbermen that this cargo is the largest ever supplied by 
one firm for shipment in one vessel from Puget Sound. 

Two vessels are loading lumber at this port: The 
steamship Sabara is receiving 2,000,000 feet at the plant 
of the E. K. Wood Lumber Company to be carried to Ade- 
laide, Australia, and the steam schooner Northland is load- 


ing a large cargo at the Bloedel Donovan Lumber Mills 
for delivery at San Francisco. i 
Logging camps of the Northwest are all operating and 


trainloads of logs are being shipped to Bellingham Bay in 
readiness for the various mills of the city and Puget Sound 
in general. ‘ 
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Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
ORDERS FILLED ON SHORT NOTIC3. 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 


Northern Sales Office:—1 Madison Ave., New York City, 
and 1402 North American Bldg., Philadelphia. 
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Union Cypress Company 


MANUFACTURERS' OF 


RED CYPRESS 


Lumber. Lath, Shingles, Railfoad Timber, Piling and Ties. 
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*““CHAPIN’S LUMBER RECKONER“ 
Reduces to board measure lumber, scantliag, square timber 
and saw logs. Morocco $3, cloth $2, postpaid. Let us send 
you sample pages. AMERICAN LUMBERMAN, Chicago. 
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Many Mills Closed Awaiting Improvement in Demand-— 
Moving Pictures of Woods Operations Being Made 
For Panama Exposition. 


PoRTLAND, ORE., April 18.—Fritz Kirchhoff, local man- 
ager of the China Import & Export Lumber Company and 
agent for the Hamburg-American Line, with offices in the 
Chamber of Commerce Building, received this week the 
appointment from the German Government as consul tor 
Oregon and Idaho. Mr. Kirchhoff came to Portland about 
two years ago from the Orient where he had been en- 
gaged in the lumber and shipping business and since 
his arrival here has been active in promoting the in- 
terests of Portland as a port. It was largely through 
his efforts that the Hamburg-American Line made Portland 
its Pacific Coast terminal for a-line of vessels plying regu- 
larly between Europe and this Coast via the Suez Canal and 
the Orient. Portland has been without a representative of 
the German Government five years and the appointment 
was urged by the confederated German speaking organiza- 
tions of Oregon... They were much pleased with the selec- 
tion of Mr. Kirchhoff. 

It was announced here today that Richard Koehler, pur- 
chasing agent of the Oregon-Washington Railroad & Naviga- 
tion Company, will retire under pension in about sixty days, 
and it is understood that G. W. Saul, assistant purchasing 
agent, will become his successor. Mr. Koehler is known to 
every lumber manufacturer in western Oregon and along the 
Oregon-Washington Railroad & Navigation lines, and is 
held in the highest esteem. For about forty years he has 
been connected with the Southern Pacific and Oregon-Wash- 
ington Railroad & Navigation properties, having come here 
from Germany in 1874 to represent the German bondholders, 
who then controlled the Oregon & California Railroad, which 
is now part of the Southern Pacific system in Oregon under 
lease. For about thirty years he was connected with the 
Southern Pacific system and its predecessors in various 
capacities, including those of president and general manager 
His appointment to his present position came with the disso- 
lution of the Southern Pacific and the Oregon-Washington 
Railroad & Navigation, both of them being Harriman proper- 
ties. 

Waldo A. Avery, of Holland, Briggs & Avery, who leaves 
about May 1 to make Detroit, Mich., his future home, said 
this week that he will retain the interests he holds in the 
company’s properties, so that this means only active retire- 
ment. Mr. Avery has been secretary-treasurer of the com- 
pany, and this office will be filled by C. G. Briggs. Any 
new business, however, that the firm may enter into will be 
by Holland & Briggs. Mr. Avery says he has not yet de- 
cided what line of activity he will take up in Detroit. 

The Bridal Veil Lumbering Company, with offices in this 
city and mill at Bridal Veil, resumed operations April 1 
after having been closed down for the winter. E. B. Hazen 
says that while investigation indicates an abundance of 
money in the banks, the lumber business is not yet on the 
basis that it should be. Many improvements were made at 
the mill during the winter and it is now one of the most 
modern plants in this large district. 

Jay S. Hamilton, head of the Jay S. Hamilton Lumber 
Company, with offices in the Lumbermen’s Building, this city, 
and mill at Black Rock, Ore., left this week on a trip north, 
possibly as far as southeastern Alaska. It is stated at the 
offices that the mill will not resume operations until condi- 
tions improve. 





|| There will be much to interest the | 
ladies at the Forest Products shows. 


Lloyd J. Wentworth, of the Portland Lumber Company 
left for San Francisco this week to be gone until about May 
1. Mr. Wentworth has been placed in the race for the State 
legislature by a committee of citizens that selected twe've 
men of prominence ; it being the desire to send to the legis!,- 
ture a body of business men this time that will guard against 
wanton expenditure of public money. S. B. Cobb, head of 
the Standard Box & Lumber Company, of this city, was 
another lumber manufacturer selected. Mr. Cobb was a 
member of the State legislature some years ago, but this is 
Mr. Wentworth’s first political venture. The campaign © + 
the twelve candidates will be made by the citizens wo 
selected them. 

KE. C. Michener, manager of the Lewis River Tie & Lum! y 
Mills Association, states that until better prices are «\)- 
tainable the several mills on the Lewis River that form (\\e 
association will remain idle. The Harvey Mill Compan.'s 
plant will be in operation to fill a contract taken a few dis 
ago for ties, and there is probability of the new plant of je 
North Fork Logging Company starting soon to cut a larve 
order for ties, but the other mills in the district will 1 \t 
turn a saw until they get their price, which is somewhere 
around $11. 

The Chester Snoy Log & Shingle Company has begun oy 
ations at Little, near Centralia, Wash. Its new mill is « 
of the most modern and complete in that section. Ti .y 
Greenwood, formerly superintendent of the Martin mill 
Centralia, is superintendent of the new plant. 

At a meeting of the Oregon commission to the Panan..- 
Pacific Exposition here April 18 arrangements were ma je 
for having moving pictures taken next week of specime)s 
of huge Oregon firs in their native forest surroundings, and 
the felling of trees and their handling in the logging cam)... 
These pictures will be shown in the Oregon Building at tie 
fair and it is believed it will prove a strong advertisemet 
for Oregon timbeg and timber products. The building wi| 
be partly of Oregon logs, the huge logs now being f; 
nished by a number of loggers and millmen in the State 
be used for pillars around the building. 

The Willamette Iron & Steel Works has just completed 
a steel hull for the river dredger Columbia belonging to thie 
port of Portland. It was built in record breaking time, 
the contract having been let only four months ago. How- 
ever, delay was experienced in getting the steel from thie 
East, for it did not arrive till February 14. The dimensions 
are: Length, 238 feet; beam, 44 feet ; depth of hold, 11 fe:t 
_ The Nehalem Timber & Logging Company, of which Henry 
Turrish, of Duluth, Minn., is president, is extending its rail- 
road, the Portland & Southwestern, into the heart of the 
timber in Nehalem Valley, 100 men being at work. The li: 
which has been under construction about two years and now 
extends 11 miles from Scappoose, is a common carrier. The 
company has offices in the Spalding Building here with | 
Kirk as manager. The logging camps have not resumed opr 
ation since the winter shutdown, and all of the attention for 
the present is devoted to the extension of the railroad. 

During the last winter the West Oregon Lumber Company, 
of which E. D. Kingsley is president, has installed at its 
plant at Linnton, two 72x18 Casey-Hedges boilers with ste+] 
setting and has also constructed two double dry kilns and 
has added a Stetson-Ross fast feed matcher to its wood 
working machinery equipment. 





IN THE COOS BAY REGION. 


MARSHFIELD, ORE., April 20.—The logging camp of 
the Cody Lumber Company, which is the logging con 
cern of the George W. Moore Lumber Company, of 
Bandon, has been closed temporarily by the sheriff on 
the service of an execution of judgment secured in a 
suit brought by the Coach Estate. The logging com- 
pany is cutting timber off the Coach Estate. There was 
a difference of opinion as to the amount due the estate 
for stumpage and a suit was started with the result that 
a judgment for $50,000 was given and an execution was 
issued. George W. Moore, the head of the Moore Com- 
pany, has arrived in Bandon and it is said that the mat- 
ter will in some way be settled and the case probably 
appealed. While the logging camp has been closed on 
account of this judgment the mill is still in operation. 

Lumbermen and other business men and the commer- 
cial bodies will probably combine in a plan to have a 
Coos County building at the San Francisco exposition. 
L. J. Simpson, of the Simpson Lumber Company, has sug- 
gested the plan, having conferred with the fair officials 
and learned that a buiiding could be erected if the county 
would expend at least $30,000. It is planned to make an 
elaborate showing of the various woods that are native of 
this locality. 

Eight of the big logs that are to be used at the Oregon 
3uilding at the San Francisco fair will come from Coos 
County. Forty-eight pillars made of logs in their natural 
state are to be used in the building to represent the forty- 
eight States of the Union. Of these four cedar and four 
fir logs will come from Coos County. These logs must be 
* feet thick at the small end and must be perfect as to 
bark and condition. 





IN SOUTHERN OREGON. 


KLAMATH FALLS, ORE., April 18.—Until Indian Com- 
missioner Cato Sells sees fit to visit the Klamath Indian 
reservation and‘ make a personal investigation lumber- 
men who have purchased timber on the reservation with 
the intention of floating it to their mills via Sprague 
and Williamson rivers can only mark time. The order 
closing the rivers to lumbering, obtained by trout fisher- 
men, is seriously affecting Klamath County’s lumber in- 
dustry. 

That the Southern Pacific is aligned with Klamath County 
in the fight for the reopening of Sprague and Williamson 
rivers to logging has been attested by J. W. Metcalf, super- 
intendent of the Shasta division. ‘The matter was turned 
over to him by the higher officials, and he has caused the 
company’s Washington attorneys to make several calls at the 
Bureau of Indian Affairs in the hope of securing a rescind- 
ing of the closing order. Recently, when passing through 
Klamath Falls, Mr. Metcalf gave a committee from thie 
Klamath Chamber of Commerce full access to his files regard- 
ing the river opening campaign, which showed that many 
letters had been sent to Washington, asking that the lumber- 
ing industry be saved from a sacrifice to the pleasure of 
some nonresident sportsmen. 

The Algoma Lumber Company’s plant has resumed and 
the intention is to keep the mill in operation on a ten-hour 
daily run for eight months. The cut is estimated at 20,000,- 
000 feet. The Algoma company also has a box factory, and 
the box grades will be converted into shook in this plant. 
The box factory runs out about three cars of shook a day, 
according to E. J. Grant, general superintendent. The box 
factory will be kept in operation practically all year, The 
Algoma company recently purchased the Devereaux tract, 
adjoining its own timber. Its railroad is being extended fur- 
ther into the timber, and in addition, the company will pur- 
chase logs from points around Upper Klamath Lake. 

William B. Barnes, of the Barnes Lumber Company, is 4 
candidate for the Republican nomination as sheriff of Kia- 
math Cotnty. Prior to entering the lumber business, Mr. 
Barnes served two terms as sheriff in a highly creditable 
manner. 
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fhat Indian Commissioner Cato Sells will visit Klamath 
lls the latter part of May and make a personal investi- 
jon of the advisability of reopening Williamson and 
vague rivers to logging, is the cheering news brought here 
\. J. Kroenert, head of the Pine Tree Lumber Company, 
has just returned from Washington, D. C. Mr. Kroenert 
; that this concession is due largely to the untiring efforts 
Congressman N. J. Sinnott, of this district, who from the 
first has been working hard for the reopening of the 
rs on the Klamath Indian Reservation. 
he Pine Tree Lumber Company made a tentative purchase 
imber en the reservation from the Government last sum- 
_ and shipped to its selected millsite machinery and other 
irtenances of a sawmill with a big daily capacity. Be- 
the concern began work on the mill the order for the 
ing of the rivers to logging was made, and, as a result, 
machinery has been idle, awaiting a change of decision. 


INLAND EMPIRE 


FLATHEAD VALLEY LUMBER NEWS. 


LISPELL, Mont., April 18.—Demand appears to be 
R v for practically all items. Prices show some im- 
provement on a few items, but as a whole are low and 
ul sfactory. Local mills have very little business 
booked ahead but are receiving ample orders to keep their 
shipping departments busy on a 10-hour basis. Crop 
conditions are excellent in eastern Montana, which will 
stimulate the lumber demand considerably as the season 
iyances. 
‘The Enterprise Lumber Company began operations for 
the season April 16. Its mill has been thoroughly 
overiauled and improvements made that will materially 
incvease the output this season. ‘The company will cut 
approximately 10,000,000 feet this year, 60 percent of which 
will be western yellow pine. 
Shipments of lumber for March, 1914, as reported by 











members of the Montana Larch & Pine Manufacturers’ As- 
sociation, were 6,920,898 feet, as compared with 13,775,244 
feet for the corresponding month of 1913, a decrease of 
6.554.546 feet, or 49.7 percent. The decrease shown was 
due to several concerns discontinuing shipping while their 
new planing mills were under construction. It is believed 
that shipments for April will be as large as they were for 
Ap! 1913. The members report a stock on hand April 1, 
1814. of 60,000,000 feet, as compared with 55,000,000 feet 
\| 1, 1913. 

ff tracts of forest land, all situated near Kalispell, 
Wi « offered Montana by the Federal Government in ex- 


chunze for two sections of school lands. The Forest Service 
has been searching for a tract of land that will about equal 
the amount of timber the State now owns on the school 

ions. ‘he State will receive, when the trade is made, 
one large compact body of timber and tract of land in ex- 
change for the scattered school sections. In this way the 
Stute will have entire control of its timber without inter- 
jerence by the Forest Service. : 

if. G. Miller, president of the Kalispell Lumber Company, 
this city, is in Helena this week ou business. The com- 
pany expects to start its sawmill at Athens during the 
a week. The company will manufacture about 8,000,- 
ovo teet this season. 





IN NORTHERN IDAHO. 

BoNNERS Ferry, Ipa., April 20.—The two large saw- 
mills at Saint Joe, owned and operated by the Milwaukee 
Land Company, have resumed operation, They are run- 
ning day and night shifts. A planing mill, under the 
sime management, is running at capacity. 

‘Through a deal closed last week between W. R. Ramey 
and the stockholders of the Ramey Lumber Company, 
of Nez Perce, Mr. Ramey became the sole owner of the 
company and its interests. 

The Fidelity Lumber Company of Newport, Wash., 
resumed operation Monday, April 13. Only one shift 
is employed, 

The Panhandle Lumber Company’s mill at Ione, Wash., 
will begin sawing about May 1. Operations have been 
delayed until the White Pine and Cedar Logging rail- 
road can be repaired. It will be used to bring out the 
winter’s eut of logs. 





IN THE WESTERN PINE COUNTRY. 

SPOKANE, Wasu., April 18.—Advices are that the 
Fidelity Lumber Company will start its mill at once, 
and will eut from 15,000,000 to 20,000,000 feet of lum- 
ber during the season. The mill has been closed since 
last fall. The Fidelity company has a large crew on 
the West Branch of Priest River. 

The Cascade Lumber Company, that operates a mill 
at North Yakima, will eut 20,000,000 feet of lumber 
during the season. That amount of logs has been 
flonted down the Yakima River to the millsite. 





NORTHWESTERN MONTANA NOTES. 


‘BY, Monv., April 20.—The superstructure of the 
large sawmill the Libby Lumber Company is erecting at 


Lily is eompleted and machinery is being installed. 
Work on enlarging the planing mill is in progress. A 
larse new burner is about complete. 


e Montana Cedar Company, operating in Lincoln 
ty, is taking out a large number of cedar poles, 
:. i are betes floated down Bull River to the Northern 
‘acitie tracks, 

ooks_ Bros., logging contractors, have their spring log 
di under way. The logs are floated down Pipé Creek, 
anc thence down the Kootenai River to the Bonners Ferry 
Licsber Company’s mill. 





vood is extensively used for fuel in the Black Hills 
recon. During the last year the Forest Service at Dead- 
wood, 8. D., issued 500 permits authorizing the removal 
by settlers and homesteaders of 6,000 cords of wood for 
fie’ purposes. 





the Forest Products Expositions? 
Make your trip to the Forest Products 
| show a profitable vacation. 
earned it. 


Have you told your local editor about 


You have 
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Building Operations Exhibit Signs of Enlargement— 
Offshore Tonnage in Excess Supply—Wharf Improve- 
ment Projected Preparatory to Canal Opening. 

San Francisco, April 18.—April 18 was the eighth 
anniversary of the fire which laid waste the business dis- 
tricts and a large portion of the residence section of San 
Francisco, aggregating nearly seven square miles. More 
than $235,000,000 has been expended in rebuilding the 
city, but the greatest monument to the energy and finan- 
cial strength of San Franciscans, however, is the con- 
struction during the last year of a dozen great exhibit 
palaces for an international exposition on one of the 
grandest sites in the world, following the raising of a 
fund of $17,500,000 to finance this enterprise. 

San Francisco’s exports for 1913 showed an increase of 
$14,963,000 over 1912, while imports showed a decrease 
of $93,890. This evidence of prosperity appears in the an- 
nual report of the foreign trade department of the Chamber 
of Commerce just issued. The imports of 1912 were $62,-- 
744,188 and for 1913, $62,650,298. The exports of last 
year were $76,670,583, and in 1912, $54,707,850. Canned 
and dried fruits showed the greatest increase in export. 

The number of building contracts for record during the 
last week was 44, representing an investment of $252,000. 
This shows a marked improvement over the preceding week. 

Shipping News. 

The,offshore freight market is weak and there is an 
oversupply of disengaged tonnage on the coast, especially 
of sailing vessels. Owing to the large stocks on hand in 
South America and Australia, little new business is being 
done for prompt shipment. Quotations are nominal at low 





‘rates with no charters reported. 


Coasting lumber freights are steady with a surplus of 
tonnage on hand for domestic lumber shipments. Quota- 
tions are about $3.50 to $3.75 from Northwest ports to San 
Francisco and $4 south. 

Receipts of lumber by sea at San Francisco during the 
week ended April 18 were 17,000,000 feet, including Califor- 
nia redwood as well as fir from Oregon and Washington 
ports. 

The Josephs Syndicate, of London, is said to be negoti- 
ating with the Western Pacific Railway for the purchase 
of a portion of the latter’s water front franchise on the 
Oakland side of San Francisco Bay. The English syndicate 
purposes to spend more than $38,000,000 in Oakland, on 
dredging and building dock sites primarily, for a British 
line of steamers that will dock there after the opening of 
the Panama Canal. The plan is to dredge 1,500 feet inland, 
making a fairway 300 feet wide and giving large steamers 
room to dock. 

On account of the recent drop of $1 in log prices in the 
Northwest, dué to overproduction and a sectional fight, the 
lumber market here is still quiet and the price on fir has 
dropped 50 cents, making the base price about $10, deliv- 
ered San Francisco, and $10.50 south. Dealers here feel 
rather bitter over the situation, and while they hope for a 
recovery to some extent by the end of the year, they see 
the need of the market being supported by the logging 
interests. In the absence of a lumber organization the 
maintaining of prices is very difficult under existing condi- 
tions. 

The fir market will be called upon to supply more than 
4,000,000 feet of lumber for the Panama-Pacific Exposition 
next ‘week for the construction of the California Counties 
Building. 

Lumber News. 


While the S. E. Slade Lumber €ompany, this city, finds 
the lumber trade from its coast mills not so active as could 
be desired, demand for mining timbers from Mexico has not 
been hurt by the revolution and regular cargo shipments are 
being made to Santa Rosalia. 

Willis Walker, who is in the city in connection with the 
financial end of the lumbering business, states that the Red 
River Lumber Company’s new white pine sawmill at West- 
wood, Cal., will be in operation early in the season. He is 
authority for the statement that the future policy will be 
to cut heavily from the tremendous timber holdings of the 
T. B. Walker interests in California. The railroad to West- 
wood will be completed by July 1 and thereafter lumber 
will be shipped at the rate of fifty carloads a day. 


Panama-Pacific Exposition. 


On April 18 the eighth anniversary of the great fire, the 
exposition and insurance officials of San Francisco arranged 
for a celebration at the Panama-Pacific Exposition grounds 
to which the insurance men of the State were invited, and 
excursion trains brought thousands of visitors from inte- 
rior cities. 

Besides a complete exhibition of the fire-fighting system 
and apparatus now owned by the city, an equally remark- 
able opportunity was offered by the exposition management 
for the public to inspect what has been done. 





‘ 


AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, CAL., April 18.—Redwood prices are 
firmly maintained by all the mills at $10 off on clear 
and merchantable and there is every prospect that these 
prices will be the going quotation for some time. Yards 
show a willingness to place orders at these prices for 
delivery in thirty to sixty days, which shows their confi- 
dence in the firmness of the market. Mills display more 
discrimination in accepting orders containing unfair 
amounts of certain sizes or difficult sizes. Merchantable 
redwood is perhaps the stronger of the two and mills 
are getting $9 off for certain sizes like 1x12 and 
2x12. Redwood shingles, extra ‘‘A’’, weakened slightly 
last week, being quoted at $1,1214 ex vessel. 

The Oregon pine market remains at the same price, 
$11.50 base, southern California ports, with some mills 
taking orders at $11. Considerable unsold pine is being 
sent down by the mills and is offered at $10 to $10.50 flat 
for all lengths, and as these random lots contain good 
sizes local yards are able to fill out their stocks from 
them. An advance of even 50 cents a thousand would do 
a great deal toward strengthening the local market. 

Coastwise freights remain about the same—$4 to $4.50 
from Columbia River and Puget Sound ports. 

The retail situation in Los Angeles is still badly de- 
moralized and lumber is going below cost on desirable 
bills where competition is keen. An attempt has been 
made to get together, but without success. 

The Brookings Timber & Lumber Company has offered 
to turn over to the county of San Bernardino the wagon 
road, constructed and owned by it, from Highlands to the 
top of the mountain, where the Brookings sawmill is 
located and which completed sawing out the company’s 
timber last year. If accepted this road will be an im- 











A Birdseye View of our Hemlock Yard, 


Hemlock 


Regular stock can be shipped 
on short notice and special 
stock cut to order with least 
possible delay. 


Birch 


Interior Finish, 
Moulding and 
FLOORING 


as well as other Wisconsin 
Hardwoods and White Pine. 





Try our quality and service. 


North Western Lumber Co. 


STANLEY, WISCONSIN 

















Advertise For 
Direct Results 


in your home paper and then you'll see how ad- 
vertising lumber pays dividends. The one way 
to reach prospective home builders in your com- 


munity is through your local papers. A book 
of plans laying on your desk might help sell a 
man, but it will never bring him to your yard. 


Send a Plan Weekly 


to him through your local paper and sooner or 
later you'll show him one he likes—and the sale 
is clinched. 

We estimate this seven room house with 2 
screened porches can be built for $2500. Plans 
and blue prints consisting of 5 sheets together 
with specification form and bill of materials 
will cost you only $2.00. Advertising copy and 
cuts for 6x12-inch advertisement, $2.00. 

Car latest bulletin illustrates twenty-four 
plans—it’s free—write for it. 


American Lumberman _ 
431 So. Dearborn Street, CHICAGO 
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ee 
We Can Ship 
Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber 


Dimension, Shingles, Worked Mouldings, 
Maple Flooring, K. D. Frames, Box Shooks 




















PRICES ON REQUEST. 


E. B. FOSS & COMPANY 


Manufacturers 


Bay City, Michigan. 


a) 


Established 1877 
Telecode Used. 








7Z | 
Any Items 
Here You Need? 


150,000 feet 6-4 
No. 2 Com. & Bet. Beech. 


12,000 feet 10-4 
No. 1 Com. & Bet. Basswood. 


50,000 feet 6-4 
No. 3 Common Elm. 











We can fill orders for any of 
the above stock promptly. 


The Kneeland- Bigelow Co. 


BAY CITY, MICHIGAN. 





























Band Sawn Rough and Dressed 


RED CYPRESS 


Lumber—Lath and Shingles 


Ash, Oak, Cottonwood Lumber and 
imension Hickory. 


Southern Delta Land Company 


DEERPARK, LA. 


(Concordia Parish) 





Manufacturers 
on Port Allen Branch of T. & P. R. R. 
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2 UU FULTON, Clark Co., ALA. 
a The HOME of 
Long Leaf Yellow Pine 


COMB GRAIN | 


FLOORING 


Capacity 150,000 feet daily. 








We also manufacture 


4 Poplar,Gum and Oak 














portant highway for traved to the summer resorts in 
the mountains. 

Ground was broken at Yuma, Ariz., last week on the 
railroad to be built by the Government down the Gila 
Valley for 24 miles. It is expected that trains will be 
runuing in two months and that the Southern Pacific 
Company will take over the management. 


The Charles R. McCormick Lumber Company has put in 
a yard at Oceanside and is erecting sheds, office ete. 

Infiuenced by the disastrous fire experienced by the E. K. 
Wood Lumber Company at Los Angeles harbor’ several 
months ago, when 5,000,000 feet of lumber was destroyed, 
jlocal wholesale yards have taken vigorous steps to secure 
a fire tug at the harbor for protection of the millions of 
dollars’ worth of property owned there by them. The 
lire chief has urged an appropriation of $105,000 for the 
purpose and local dealers are pushing this matter before 
the city council. 

Charles G. Twohy, for two 
ward Lumber & Investment 
signed that position to 
Dorris Lumber & Box 

*. J. DeCamp has 
of the Cooper Lumber 
in Mendocino County. 

A. L. Harrison, manager of 
Lumber Company at Redlands, has been appointed man- 
ager of its yard at San Bernardino, vice J. R. Nelson, 
transferred to the San Francisco office of the company. 


years manager of the 
Company at Rialto, 
become assistant manager of 
Company, at Dorris. 

been appointed local representative 
Company, manufacturer of redwood 


Hay 
has _re- 
the 


the Brookings Timber & 


KF. M. White, of Hazelhurst, Wis., has become manager 
of the Benson Lumber Company, operating the only saw- 
mill in southern California. 

W. ". Montgomery, president of the Montgomery « 
Mullin Lumber Company, with his wife and son, is in 
Iionolulu for several months’ stay. 

James Shultz, president of the James Shultz Lumber 
Company, accompanied by Mrs. Shultz, has left for a tour 
of China and Japan. 

The Ventara Lumber & Mill Company has built a’ brick 
office building at its new yard site. 





FROM NEW BRUNSWICK’S METROPOLIS. 


Str. JoHN, N. B., April 20.—A year ago navigation was 
open and steamers running on the St. John River, but 
this vear the ice is still solid in the streams. It is esti. 
mated that the quantity of logs to be rafted at the 
Fredericton booms on the St. John River this spring will 
not be over 54,000,000 feet, which may not be enough 
to keep all the mills busy throughout the season. There 
has been no change in the market situation. There is 
still no selling for forward delivery in the British mar 
ket, and the Ameritan market for provincial spruce con 
tinues lifeless. 

The provincial legislature has decided to appoint a 
royal commission to investigate the charges made against 
J. K. Flemming, leader of the government, in regard to 
timber licenses. ‘Lhe cemmission will also investigate charges 


against Mr. Flemming and a former member of his Govern- 
ment in connection with contracts for the St. John Valley 
Railway, now under construction. Several of the news 


papers supporting the Government are clamoring for an 
examination of every timber-limit holder in the Province, 


and for the cancelation of their licenses if it is shown that 
they consented to the payment of any money whatever to the 
leader or any other member of the Government for personal 
or political purposes. ‘The affair is the biggest political 
sensation in this part of Canada for very many years. 

Apparently the proposed pulp and paper industry at 
Bathurst, which was to have invelved an expenditure of 
abont $3,000,000, is off for the present. The manager of the 
Bathurst Lumber Compuny in an interview said that amend 
ments that were made to the Lill by the legislature were of 
such a nature as to make it impracticable for the company 
to proceed. 
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A MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., April 22.—Fire last Friday in 
the engine room o¢ the ‘A’? mill of the Northland Pine 
Company, this city, spread through the mill as though it 
were iincered. Four hundred gen were trapped, eighty 
of them on the second floor. They escaped by jumping. 
Superintendent D. J, Flannigan with the emergency hose 
stood his ground until the fire department arrived. The 
sprinkler system prohably saved the mill from destruc 
tion and the fire department quickly quelled the flames. 
holding the loss to about $5,000, mainly to pulleys and 
belting. The mill had been running less than a week 
with day and night crews. It is down for repairs but 
will start again tomorrow, it is expected. 

The sash and door plant of the Cressweller & Nelson 
Manufactering Company at 2849 Harriet Avenue was 
destroyed by fire Sunday night, with a loss estimated at 
about $15,000. The factory had been occupied only two 
weeks. It occupied a 2-story frame building, which is a 
complete loss with its new machinery. : 

A. H. Bohn, of St. Louis, Mo., representing the Walstein 
Lumber Company, hardwood manufacturer, was in Minne- 
apolis soliciting orders last week. 

R. G. Chisolm, general manager for the Crookston Lumber 
Company, is back from a visit to the mill at Bemidji. 

L. B. Rich, sales manager for the J. E. Glass Lumber 
Company, has been enjoying a few days of trout fishing in 
northern Wisconsin. 





THE PENOBSCOT RIVER DISTRICT. 


BaNncor, Meg., April 20—Following a winter of con- 
tinued and unusual, severity, spring in Maine had been 
expected to come early this year, but the contrary is true, 
and the weather vision of the old settlers has, been dis- 
credited. April has been cold and stormy, and only the 
lower reaches of the larger rivers are free of ice. Thurs- 
day, April 16, snow fell in Bangor and this whole east- 
ern region to the depth of 6 or 8 inches, and much of it 
remains. y 

The backward weather retards business of all kinds, 
from log driving to trade in drygoods, and everything 
seems in for a late start in Maine. Log drivers for a week 
have been leaving Bangor at the rate of 150 or 200 a day for 
the headwaters of ihe Connecticut, Androscoggin and Penob- 
scot, and will continue to depart for several weeks, but the 
boss drivers say that it will be impossible to start any drives 
for two weeks, everything heing frozen tight. In some parts 
of Maine the season is three weeks behind normal. 

The Bangor sawmills are being made ready to operate, and 
probably will start about April 27. The water is rapidly 
rising to average spring pitch in the Penobscot, and opera- 
tions can not be started at Banzur boom, whence the logs 
are rafted for the local mills, until the middle of May, but 
most of the mills have some logs on hand for early sawing. 
Carlin Bros. have again contracted to do the rafting at 
Bangor boom, and they expect to handle about 50,000,000 
feet of logs. 


~~ 
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William Alfred Bennett. 


CINCINNATI, On1O, April 21.—William <A. 


n Bennett, of 
Bennett & Witte, hardwood lumber dealers of 


Cincinn. ti, 


passed away at his residence, 8316 Reading Road, ¢ in 
cinnati, Sunday afternoon, April 19.) He had been ill joy 
many weeks of kidney trouble with complications, but ‘jis 


exceptionally strong constitution kept him up weeks a:jop 
his doctor said there was no hope of his recovery. 

Mr. Bennett was born in Dover, Ky., in 1854 and ©: ye 
to Cincinnati when a young man. He secured a_ posit on 
with C. W. & 8S. G. Boyd, lumbermen, and while with t+ om 
acquired a masterful knowledge of the lumber business. — [y 
1887 Mr. Bennett with Charles Witte. a workman conne. og 





with the same concern, formed the firm Bennett & Wi te. 

which was a partnership. Mr. Witte died in 1896 | aq 
WILLIAM ALFRED BENNETT, DECEASED 

Mr. Bennett became the sole owner of the business, which 


has grown to one of the largest in the country of its kind. 


At the time of his death besides being the sole owner of 
the firm with which his name is best known, he was vice 
president of the Ohio National Life Insurance Company, 
He was an active member of the Chamber of Commerce 


and a former president. He was a member of the National 
Wholesale Lumber Dealers’ Association and a charter mem- 
ber of the Lumbermen’s Club of Cincinnati and its second 
president. He was one of the organizers of the National 
Hardwood Lumber Association and was its first president. 
He also was a member of the Business Men's Club. When 
the company that formerly operated the Haviland Hotel 
of this city got into financial difficulties Mr. Bennett was 


appointed receiver of the property and succeeded so well*in 
managing its affairs that the receivership was soon lifted 
and the company was reorganized. 


Mr. Bennett leaves a widow and one child, Mrs. Raymond 
Betts, who is manager of the eastern office of the Queen 
City Silver Company, a branch of the Cincinnati Coflin 


Company, whose headquarters are New York City. 

The funeral services were held at the late residence 
Tuesday afternoon, April 21, Rev. Charles F. Goss, of the 
Presbyterian church, officiating. The burial was at 


Spring Grove cemetery The Lumbermen’s Club attended 
the funeral in a body and C. C, Hagemeyer, president of 
the club, and T. Bi. Stone, of the T. B. Stone Lumber 
Company, were honorary pall bearers. ‘The active pall 
bearers, most of whom are lumbermen, were as follows 
James A. Vorter, Ben Bramlage, Benjamin Kipp, George M. 


Morgan, S. W. Richey, Emil Thoman, A. R. Betts, and John 


Haviland. The Lumbermen’s Club sent a very handsome 
casket spray of white Killarney roses. 

Tuesday afternoon at 1:30 amid a large assemblage of 
busiicss and personal friends was held the funeral of the 
late W. A. Bennett. All throngh lite Mr. Bennett had very 
plain and sinrple tastes and, as was expected, the funeral 
services were carried ont in the simplest form. Rev. Charles 
I, Goss, of the Presbyterian Church and a lifelong friend, 
preached, referring mainly to the unseen side of Mr. Ben- 
pett’s life, which to those who knew him intimately would 


fill a large volume, as he was a man of charitable tendencies, 
whose purse was always open when called upon. 

Besides many personal triends, members of the Lumber- 
men’s Club attended the funeral in a body and a large dele- 
gation from the Chamber of Commerce was in attendance. 

The floral offerings were handsome and entirely filled the 


large room where the remains reposed. These flowers were 
banked around the giave previous to the arrival of the 
funeral party. Mr. Bennett's memory will live long among 


the friends who knew him and many of Cincinnati's promi 
nent lumbermen wili long remember his wise counsel. 





James G. McConnell. 
’ 

Denver, CoLo., April 22.—James G. McConnell, 69 years 
old, a pioneer lumberman and until a few years ago a citizen 
of Denver, died of heart disease at Pagosa Springs, Colo., 
April 5. Mr. McConnell is said to have built in Larkspur 
the first sawmill in Colorado in 1872, while employed as 
superintendent for the Sloan Lumber Company. He was 
born in Greensburg, Pa., and came West in 1872 as superin- 
tendent of bridge construction for the old Kansas & Pacific 
Railroad. He continued as superintendent of the Sloan 
Lumber Company after it removed to Denver. In 1878 he 
formed.a partnership with Ralph W. Stewart and they con- 
ducted a general lumber and manufacturing business in 
Denver for twenty-five years. In 1904 he became superin- 
tendent of the Pagosa Lumber Company, operating in New 
Mexico, and managed its business until his death. He is 
survived by his widow and four sons, Ralph S., James K., 
Floyd G. and Frank H. McConnell. 





Alfred H. Anderson. 
[Special telegram to AMERICAN LUMBERMAN. ] 

SEATTLE, WaAsn., April 22.—Alfred Hf. Anderson, one ot 
the oldest and most prominent loggers and timbermen Oot 
the North Pacific coast, died Sunday, April 19, at the 
Waldorf-Astoria Hotel, New York, from cerebral hemor- 
rhage. Mr. Anderson left Seattle on March 7 for Europe 
and upon his arrival in Paris was taken ill and returned 
immediately, arriving in New York a few days before his 
death. He was born at La Crosse, Wis., 58 vears x0, 
came to Washington in 1899, and was associated for 4 
number of years with the late Sol. G. Simpson in the Mason 
County Logging Conipany, the Phoenix Logging Company 
and other concerns. Mr. Anderson was a director of the 
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Mr. Gauger bought out 


\prit 25, 1914. 


AMERICAN LUMBERMAN 





letropolite in Building Company and several of Seattle's 
vest banks and trust companies and leaves a large estate. 
is survived by his widow. 








John A. Gauger. 


in the death of John A. Gauger Chicago has lost another 
ieran in the lumber industry. Myr. Gauger’s death was 
iden and unlooked for. He had returned from California 
ly ten days before, where he and his wife had spent the 
nter. He was at his desk only a week prior to bis death. 
Saturday, April 11, he contracted a cold which developed 
to pneumonia and from which he succumbed Friday, April 
Funeral services were held from his late home, 4608 
‘xel Boulevard, Monday, April 20, after which the remains 
re laid to rest in Rosehill Cemetery. 
lobn Anthony Gauger had been in the sash and door busi 
s in Chicago since 1881, during which time he had 
rked up a business from $60,000 to nearly $2,000,00U a 


r. He was born in Pennsylvania, January 8, 1853, on a 
m near McEwensville. His early life was similar to 
t of other country boys. His early schooling was re 
ved in the district’ school of that township and later he 
uded Selinsgrove Institute, a seminary controlled by 
Lutheran Chureh. He pursued the regular course or 
iy in this institute for three years. He did this to 
e his father, who was ambitious that John should 
une a minister. After three years’ study, however, he 
ud that he could not make up his mind to enter the 
istry and made it known to his father that he pre 
d to study law. His father was opposed to this pro 
ional life and refused to advance funds for the purpose 
tudy. Mr. Gauger therefore decided to leave home and 
h employment. He went to Spring Lake, Mich., and 
red the lumber manufacturing establishment of the 
r & Savidge Lumber Company, where he started in 


removing sawdust 
it into the neighboring 
r position, which 


ing a cart, from the mill and dump 
marsh. He was soon given a 
afforded him opportunity to learn to 
and tally lumber. His ability was quickly recog 

d and be was given a position in the office, where in 
than three years he was placed in full charge of the 
work. In ISSO he went to Kansas and embarked in 
retail lumber business at Ogallah. The following year 
ud him in Chicago as general office man for E. L. Rob 
& Co. In 1SS2 he organized the firm Gauger, Oliver 

, operating a planing mill and molding factory, later 
jing in sash, docrs and blinds. In 18ST Mr. Gauger 
ought out the other interests ii the firm and formed a 
tnership with 8S. T. Gunderson under the firm name 
\. Gauger & Co., which has been its style ever since. 
Mr. Gunderson January 1, 1892, and 
alone until a year later, when Floyd 
manager of the sash and door firm 
of Wichita, was admitted to part- 


ted the concern 
gun, who was 
Iluttig Bros. & Co., 






Kan., 





THE LATE JOHN A. GAUGER. 


uership. Mr. Logan died a few years ago. The business 
will be continued under the management of Harry S. Knox, 


who was secretary of the concern for a number of years and 
who is now made president and general manager. Mr. 
Knox has had general supervision of the business for the 





last few years ig is therefore well qualified to handle the 

Tairs of John A, Gauger & Co. 

“Mr. Gauger married in 1879 Miss Frances Menardi, of 
Spring Lake, Mich., who died in 1882. He married in 1886 
\irs Helen Harrison, of Chicago, who survives him. A 
daughter, Mrs. W. L. Easton, and two sisters, Mrs. Sarah 
ii. Lerch, of Watsontown, Pa., and Mrs. Cora Derr, of 
lurbotville, Pa., and three brothers, O. J. Gauger, who is in 
t retail lumber business at Sullivan, Ill.: W. L. Gauger, 


sstmaster at Danville, 
also survive him. 
Gauger, while conducting an extensive sash and door 
was interested financially and officially in numer 
s outside concerns. He assisted in organizing the Illinois 
l.ife Insurance Company and was a director and member 
the executive board at the time of his death. He was 
resident of the Standard Glass Company and a director in 
’ Drexel State Bank. If he had lived he would have also 
ssisted in organizing a new bank in the loop. As a member 
the Masonic order, Mr. Gauger had attained eminence. 
was past master of the Apollo Lodge, A. F. M., past 
sh priest of Fairview Chapter, R. A. M., ond past emi- 
‘ut commander of Montjoie Commandery, Knights Templar. 
was a former president of the Hamilton Club, a member 
the Union League and president of the Beverly Hills 
if Club and a member of the Homewood Golf Club. In 
years he had given much of his time to this king of 
utdoor sports and had a wide acquaintance with all of the 
ominent golfers of the country. 


Pa., and E. L. Gauger, of Wallace, 
Mr. 


sincss, 





James D. Borland. 


Bay Ciry, Micu., April 21.—James D. Borland died at his 

me at Alpena April 17, at the age of 52. He was one of 
best known lumbermen in Alpena. He was associated 

th F. W. Gilehrist until his mill went out of business and 
the last year had been at Drummond, Wis., with the 

‘st-Owen Lumber Company. He,is survived by a widow, 
son and a daughter. 


he 





B. H. Vincent. 


CauL., April 22.—B. H. Vincent, who was promi- 
ntly ide tified with the lumber trade in California and 
te Kast for a number of years, died here April 5, aged 
‘ years. He was a native of San Francisco and was un- 
arried. He is survived by his mother, Mrs. Elizabeth 
_Vineent, of Los iAngeles; two sisters, Mrs. T. RB. 
isvickell, of Sacramento, and Mrs. R. D. Willis, of Maricopa, 
id a brother, Henry Vincent, of Spokane, Wash. Mr. 
Vincent was a strong character atid made ‘friends every- 


SARATOGA 
l 





where, both in and out of business circles. Consequently 


his success was assured from the start when he entered 
the lumber business. He became connected with the Sanger 
Lumber Company in the early part of his career, about 
twenty years ago. Eight years later he joined the office 
force of the Pacific Lumber Company, which was then ¢on- 
trolled by Hiram Smith, and acted in a confidential ca- 
pacity to the president. 

Soon after the San Francisco fire Mr. Vincent became 


one of the founders of the Phoenix Lumber Company, which 
carried on «a local retail business during the rebuilding 
pat ho“y In 1908 he became connected with the California 
Sugar & White Pine Lumber Company, of which F. F. 
Sayre is president. Later he traveled extensively for this 
large concern in the middle West, Nebraska and Kansas 
and the East, making many friends. His long experience 
with California woods eminently fitted him for a position 
of trust abroad and, about two years ago, he was made 
foreign representative of the company. He traveled ex- 
tensively in foreign countries with great success, spending 
considerable time in England. On his last trip his health 
failed and he returned to San Francisco last October, in 
hope of being restored to health in this climate, making 
his home at the residence of Mrs. J. J. Cook, an old friend. 
About a month ago he was taken to and rallied 


Saratago, 





B. H. VINCENT, DECEASED. 

Lawn ceme 
Vincent at Saratoga and, 
friend and representative 
had been connected. 


for a time. Interment was made 
tery. KF. F. Sayre visited Mr. 
later, attended the funeral as a 
of the company with which he 


aoe 


T. D. Collins. 


at Cypress 





TronestTa, Pa., April 22.—T. D. Collins, 83 years old, a 
lumberman of Nebraska, died at his home here April 16. 
Mr. Collins was born at Cortland, N. Y. He became a civil 
engineer and came to Forest County in 1853, later becoming 
identified with the lumber business, and for sixty years was 
a large operator. He owned and operated about 40,000 acres 





of the best timberland, with mills at Nebraska, Kellettville 
T. D. COLLINS, DECEASED. 
and Mayburg. He had large mills in California, Oregon and 


Washington. He was president of the Citizens’ National 
Bank and connected with the Tionesta & Sheffield Railroad. 
He contributed thousands of dollars to fore ign missions and 
founded and maintained mission schools in China, India, 
Manchuria, Porto Rico and South America. He is survived 
by one son, E. 8. Collins, of Ostrander, Wash., who manages 
his father’s western interests. 





George B. Benton. 

SPOKANE, WASH., April 22.—-George B. Benton, 51 years 
old, president of the Benton Pole & Lumber Company, this 
city, died April 13. Since the formation of the Benton 
Pole & Lumber Company, several years ago, Mr. Benton had 
maintained a summer residence at Hope, Ida. The com- 
pany operates yards in Meadows and Erie, B. C., in addi- 
tion to the retail business here. Besides his widow he is 
survived by his mother, who lives in Chicago, and a daugh- 
ter, Mrs. Elmer Wolfe, also of Chicago. 





W. H. Menzie-Miss Blanche Signal. 


GeDDES, S. D., April 22.—Murder or suicide form the 
accepted theory in the death of W. H. Menzie and Miss 
Blanche Signal, whose bodies were found in the ruins of 
a lumber office here April 17. Mr. Menzie was manager of 
the Farmers’ Lumber Yard, which was destroyed by fire 
the preceding evening. Miss Signal was bookkeeper for the 
firm. They were last seen alive about 8:30 in the evening, 
when they went to the office to do some extra work. When 
found in the ruins of the fire their hands and feet were 
tied with wires and their skulls crushed as with some blunt 
instrument. 


HARDWOODS 








We Offer For 


lear 4-4 Select & Better Cypress 
2 cars 5-4 Select & Better Cypress 


1 car 


Hardwood Lumber and Box Shooks. 





Immediate Shipment 


the following stock; 12 months and over dry 


10 cars 4-4 1st & 2nd Red Gum 
7 cars 5-4 1st & 2nd Red Gum 
4 cars 6-4 Ist & 2nd Red Gum 
2 cars 8-4 1st & 2nd Red Gum 
10 cars 4-4 No. 1 Common Red Gum 
2 cars 5-4 No. 1 Common Red Gum 
1 car 8-4 No. 1 Common Red Gum 
10 cars 4-4 13 to 17” Gum Box Boards 


The following 90 days to 6 months dry: 


lear 4-4 1st & 2nd Ash, 10 and 12’ lengths 
4-4 No. 2 Common Plain White Oak ° 

2 cars 4-4 No. 2 Common Plain Red Oak 

lcar 4-4 No.1 C & B Qtd. White Oak Strips 


MILLER LUMBER COMPANY 


MARIANNA, ARK. 








ATTENTION 





Mr. a Man— 


If it is to your advantage to 
stock that is 

Even Colored, 

Soft in Texture 

try a car of our Plain 

or Quartered Oak. 
25,000,000 ft. of dry stock on h 


acres of timber. 





and at 
all times—cut from a tract of 95,000 


The Mowbray & Robinson Co. 


MILLS: Main Office, YARDS: 
. , . Ci ti, Ohio. 
ee. CINCINNATI, Dewan Mick: 
° bla Rochester, N.Y. 
Viper, - Ky. OHIO. Brooklyn, N.Y. 


have 











OAK FLOORING 








Matched 
End 


and 


Hollow 
Backed 








’ Poplar 
White Oak 
Red Gum 





MANUFACTURERS 





~~. 


Sap Gum 


Good Assortment Dry Stock—Band Sawed. 


Kentucky Lumber Co. 


Sales Office, LEXINGTON, KY. 


—_ 





_/ 





Colfax Hardwood Lumber Co. 


CALFAX, LA. 


BAND SAWN SNAPS 


FAS Plain White Oak. 


—18-22 Panel Cottonwood 
—13-17 Box Boards Cottonwood. 


LL 


CHICAGO, ILL. 


FAS Quartered White Oak 10’’ and Wider. 


5-4 FAS Ash. 








BALTIMORE, MD. 
Manufacturers 








re 
R. E. Wood Lumber Company | 


Southern Hardwoods j 
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LOCAL AND PERSONAL 








Reversing 
Precedent in 


Hardwoods 


and turning uncertainty of quality into 


recognized established standards has been 
no rosy job for us -even with our modern 
facilities, but we're gradually becoming 
known among the exacting buyers as the 
‘reliable shippers’’ and with a constant 


stock of 20,000,000 feet of 


Oak, Gum, Elm, Ash, 


in yard we can certainly insure you the 





best of service. We want to convince 
you it’s possible to buy hardwoods with 
certainty as to grades and service. 


Try us on your next order. 


Lamb-Fish Lumber Co. 
CHARLESTON, MISS. 


We make a specialty of Thin Oak and Gum for the Export Trade 











r. 
Special 
/ For Quick Shipment 


5 cars each of 


34” Soft Elm Crating. 
2” No. 3 Hemlock. 
1” No. 3 Hemlock. 


Our planing mill facilities enable us 
to work stock as desired. 


Gill-Dawley Lumber Co. 


WAUSAU, WISCONSIN. 











say dealers who talk from experi- 
ence in meeting present day build- 
ers face to face, is 


fA Good 
Seller 


Beech Flooring 


* Ours is end matched, hollow backed and polished. 


The New Glasgow Planing Mill Co. Inc. 








a Manufacturers and Wholesalers GLASGOW, KY. 


y, 


Basswood 


Lumber and Millwork 
We want to reach retail yards and sell them Kiln Dried 
BASSWOOD Trim, Mouldings, Siding, Ceiling or 
anything in Basswood, from our own Basswood Mill. 
Your orders will be filled promptly and faithfully. Let us hear from you. 
Sanford & Treadway “‘itnins 













Michigan 














TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 











F. T. Dooley, of the Dooley-Stern Lumber Company, 
Memphis, Tenn., paid Chicago a visit this week. 


O. E. Hodge, president of the Huie-Hodge Lumber 
Company, of Hodge, La., was in Chicago lumber circles 
several days this week. 


H. W. Baker, jr., of the Matthews Lumber & Manu- 
facturing Company, Sikeston, Mo., spent several days with 
the Chicago trade recently. 


W. S. Winegar, general manager of the Vilas County 
Lumber Company, Fosterville, Wis., was a caller on the 
Chicago lumber trade a day or two this week. 


L. W. Wilson, treasurer of the Caddo River Lumber 
Company, Kansas City, Mo., was in Chicago Wednesday 
and Thursday of this week, calling on the trade. 


C. H. Donaldson, of the Mason-Donaldson Lumber Com- 
pany, Rhinelander, Wis., and C. P. Crosby, also of Rhine- 
lander, were among the week’s callers at Chicago lumber 
offices. 


A. J. Neimeyer, of Pasadena, Cal., and president of 
the A. J. Neimeyer Lumber Company, of Little Rock, 
Ark., was in Chicago this week on one of his periodical 
business visits. 


William H. Weller, of Cincinnati, Ohio, secretary of 
the Hardwood Manufacturers’ Association of the United 
States, spent several days in Chicago this week, looking 
after business. 


Walter N. Kelley, of the Walter N. Kelley Company, 
Detroit, Mich., paid Chicago one of his periodical visits 
Thursday of this week. He said that trade in the City of 
Straits is only fair. 


W. E. Mathews, of the Climax Manufacturing Com- 
pany, Corry, Pa., manufacturers of the ‘‘Climax’’ line of 
geared locomotives for logging service, passed through 
Chicago this week on a trip North. 


James H. Walsh, of Buffalo, who represents the 
Paepcke-Leicht Lumber Company in the East, spent sev- 
eral days at headquarters this week, conferring with 
E. A. Lang, manager of the iumber department. 


Virgil Sherrill, general manager of the Colfax Hard 
wood Lumber Company, of Colfax, La., was in Chicago 
this week, in conference with Herbert J. Reinhard, the 
company’s representative in this territory. Mr. Sherrill 
returned home Thursday evening. 


C. F. Sullivan, of Buffalo, N. Y., was at the offices of 
the AMERICAN LUMBERMAN this week. Mr. Sullivan 
handles Pacific coast products on a wholesale basis. He is 
spending two or three days in Chicago en route to Wash- 
ington and Oregon, where he will visit the mills and 
familiarize himself with conditions on the Coast. 


Peter Vredenburgh, of the Vredenburgh Saw Mill 
Company, of Vredenburgh, Ala., arrived in Chicago last 
Saturday and is looking after trade in this territory. 
Mr. Vredenburgh believes there is more activity in the 
yellow pine situation than for some time; inquiries are 
becoming numerous, but prices, he said are still unsatis- 
factory. 


F. T. Boles, president of the Lord & Bushnell Company, 
Chicago, returned home last Saturday after a lengthy 
visit to California and the Pacific Northwest. He refused 
to talk on business conditions, saying that his trip was 
given over entirely to pleasure. He is in excellent health, 
which is proved by the fact that he has added 20 pounds 
to his weight in the last year. 


J. F. Jones, secretary and manager of the Klipson 
Lumber Company, Seattle, Wash., was in Chicago last 
Friday and paid the offices of the AMERICAN LUMBERMAN 
a much appreciated visit. Mr. Jones said that while 
business is rather slow on the Coast, some business is 
being placed and he thinks the market will take on a 
brighter hue before another sixty days. 


George B. Daniels, eastern representative of the Lamb- 
Davis Lumber Company, of Leavenworth, Wash., who 
makes his headquarters at Detroit, Mich., spent Wednes- 
day, Thursday and Friday in Chicago. He said that he 
had just returned from an eastern trip and that he had 
had a first-rate trade. He found conditions in Chicago 
not so good as in New England. He returned to Detroit 
Friday evening. 

F. FP. Fish, of Chicago, secretary of the National Hard- 
wood Lumber Association, spent the greater part of last 
week in Buffalo, N. Y. While there he attended the 
regular meeting of the Buffalo Lumber Exchange, and 
made arrangements for the annual convention of the Na- 
tional association, which will be held in that city June 
18 and 19. One of the features decided was to have the 
Niagara Falls outing take place in the afternoon of the 
first day of the convention, which was considered the 


. best tinie for the excursion, as at some previous conven- 


tions the outing had been held at the close, when many 
visitors had already left for home. 


Lee ~ 


One of the veterans of the lumber industry of tio 
Mississippi Valley is J. E. Lindsay, of Lindsay & Phe! 
Davenport, Iowa. This old institution is practically o 
of active business although the organization is still ma 
tained. Mr, Lindsay was 88 years old April 12, and si || 
goes to his office for an hour or two about every d: 
He was for forty years or more an associate in vari 
enterprises of the late Frederick Weyerhaeuser, and x 
one of a few still living who codperated with Mr. Wey 
haeuser in the associated enterprises on the Mississij 
and Chippewa Rivers, which were so successful and est: 
lished Mr. Weyerhaeuser’s reputation. 


B. M. Wakefield, secretary and treasurer of the Fa: 
Bros. Lumber Company, Paducah, Ky., was in (© 
eago Friday and Saturday of last week. He had be. 
on a trip through Indiana, Illinois and Ohio and 
working his way home, expecting to reach Paducah tio 
latter part of this week. Mr. Wakefield had no kiek «n 
business for the last year, but said while he was 1 
ceiving orders for immediate shipment, he was unable | 
say what the future has in store for the lumber busines 
However, he said that the consuming interests would hay » 
to buy lumber right along and that he thought the Faust 
Bros. Lumber Company would get its share of the goiny 
business. 


Le 


J. N. Teal, the lumbermen’s attorney of Portlani, 
Ore., and D. EK. Skinner, president of the Port Blakele, 
Mill Company, of Seattle, Wash., passed through Ch 
cago Tuesday on their way to Washington in behalf 
of the members of the West Coast Lumber Manufa 
turers’ Association. They were invited to come t 
Washington to discuss some matters of pending legi 
lation. They said, however, that when at Ogden they 
got news of Mexican developments they realized that tly 
national capitol would probably be too oceupied by 
that affair to pay much attention to ordinary business. 
However, they felt obliged to respond to the invitation 
and so continued their journey. 


Edward A. Selfridge, jr., has been in Chicago du 
ing this week in preparation for the Forest Produc! 
Exposition and will remain until the show is over. 
Mr. Selfridge is president of the Northwestern Red 
wood Company, of Willetts, Cal., and was the chiei 
factor in uniting the redwood men in an exhibit at the 
exposition. He says there has been so little codper: 
tion among the redwood people that it was difficult 
to bring about results, but already the joint action 
in this matter has led to much good. The redwoo:! 
people in San Francisco have been holding weekly 
juncheons at which they talk over all sorts of trade 
matters, with the result that already there is a bette: 
tone to the redwood market and less reckless com 
petition. 


J. Lewis Thompson, of Houston, Tex., ex-president of 
the Yellow Pine Manufaciurers’ Association, was in Chi- 
cago this week. Houston is one of the cities most inte: 
ested in the Mexican situation. It is a compelling sub- 
ject down there, and Mr. Thompson had something to say 
about it. He said, in effect, that what the lumbermen 
of the Southwest want in regard to Mexico as a business 
proposition is not territory or war, but that by some 
means order should be restored in that distracted country. 
He estimated that when anything like general order is 
reéstablished the lumber requirements of that country 
will be very heavy for at least two years until the re 
placements made necessary by the havoe that has been 
going on shall be completed. He thought that probably a 
billion and a half feet of lumber will be wanted during 
the first two vears. This is the sensible business side 
of it. Peace and order are good for business and we 
all live on the fruits of business. 


The new Grand Central Terminal at New York City, 
which has attracted six lumbermen within the last month, 
is now the place of business of Arthur E. Lane, who was 
formerly at 1 Madison avenue. Mr. Lane is in Room 
5735, with entrance on Forty-second street and Vander 
bilt avenue. Unlike the ‘‘Lane that has no turn,’’ 
Arthur EK. Lane’s commercial life has had many turns. 
all good ones, leading to success. In 1595 he opened an 
office in Boston for the Seattle Cedar Lumber Mannfa: 
turing Company, making a specialty of Washington fir, 
spruce, hemlock, cedar lumber and shingles. This office 
was removed to 1 Madison avenue, New York City, in 
1901. Since 1906 he has added other lines of western 
lumber, including pine, Idaho pine, California redwood, 
white pine and sugar pine, until now he has the exclusive 
handling in the East of about fifteen large mills, selected 
for their high-grade stock and their facilities for fu 
nishing dealers in that section according to their requir 
ments. 


~~ 


CHICAGO COMPANY EXPANDS. 


It is encouraging to note that in spite of present 
market conditions the Hayden & Westcott Lumber 
Company, of Chicago, is expanding the railway end 0! 
its business. This branch of the concern’s business 
in the capable hands of T. A. McElreath, who is « 
yellow pine expert of many years’ experience. Mr. 
McElreath has an assistant, M. A. Mummert, who is 
well known to the trade of this vicinity. 

Mr. McElreath says that he realizes that railroa‘ 
ties and lumber in large quantities are being handled in 
cargo lots for coastwise shipment, and he has, there- 
fore, opened an office in New York City, in charge ©! 
J. 8. Gordon, a man who has had wide experience in 
this line of work and is well and favorably known not 
only to the large buyers, but also the producing mil!s 
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the South. Offices have also been opened in Jack- 
siville, Fla., and in New Orleans, La., the latter in 
arge of E. A. Adey, jr. Mr. Adey is experienced in 
ve handling of all kinds of railroad material, espe- 
uly the tie end of the business. The Pittsburgh 
auch office is in charge of J. W. Seull, a gentleman 
io has operated in that market for many years. The 
vanization has been further perfected by an office 

Poplar Bluff, Mo., which handles oak ties and oak 

r material. 

'his reaching out for business is proving that the 
vden & Westcott Lumber Company feels that the 
iand for lumber is sure to return when the railroads 
ime their normal buying. The company also handles 
ifornia sugar pine and western pine and has depart- 
ts especially devoted to these woods, with offices 
Oakland, Cal., and Spokane, Wash. The department 

; Chieago is in charge of R. V. Squires. This brancb- 

uv out, with its hardwood department, places the 
ipany in a position to quote on any and all kinds of 
per. 





OPENS CHICAGO OFFICE. 


. H. Huey, eastern agent for the Oregon Lumber 
ompany, of Baker and Hood River, Ore., which has 


headquarters at Ogden, Utah, has opened offices in the 
Be 
to 1 week ago were in Kansas City, Mo. He believes 
that the interests of the Oregon Lumber Company can 
better be served by making Chicago his headquarters. 


ce Building, Chicago. Mr. Huey’s headquarters up 


\M 


Huey has represented a number of first-class 
uiuber concerns and his experience in the salesmen’s 


N. H. HUEY, OF CHICAGO; 
Eastern Agent for the Oregon Lumber Company. 


field is wide and varied. He has traveled in nearly 
every State of the Union, representing companies han- 
dling western woods, southern woods, etc. He is an 
enthusiastic Hoo-Hoo and during 1900 was Vicegerent 
Snark for western Kansas. In 1911 he was appointed 
Vicegerent Snark for western Missouri, and at the 
expiration of his term was reappointed. 





CATERS TO RETAIL TRADE. 


The General Sash & Door Works is the name of a new 
wholesaling concern in Chicago that will handle sash, 
doors, glass, stair work, in fact, millwork of all kinds 
and will sell to the retailer only. Retailers are invited 
hy W. A. Ladewig, general manager, to forward plans 
and details on all kinds of oddwork to his estimating 


. W. A. LADEWIG, OF CHICAGO ; 
‘oneral Manager of the General Sash & Door Works. 


department. Prompt attention is guaranteed to all 
orders, no matter how small or how large. Mr. Lade- 
Wig emphasized this feature and further stated that 


his coneern would make no bundling charges. 


W. A. Ladewig, although a young man, is familiar 
“ith all phases of the sash, door and millwork trade. 





He started in business thirteen years ago with the 
Phillip Rinn Company, of Chicago, and later became 
connected with the Foster-Munger Company. He re- 
mained with the latter concern until it was absorbed 
by the Roberts Sash & Door Company, when he ae- 
cepted a position with the Chicago & Riverdale Lum- 
ber Company, having full charge of its millwork de- 
partment. February 1 of this year he decided to go 
into business for himself in a wholesale way, and 
opened offices in 1402 Lytton building, Chicago, where 
retailers will be made welcome on their visits to 
Chicago. 





FOREST CONDITIONS IN BRITISH COLUMBIA. 

H. R. MaeMillan, Provincial forester of British Co- 
lumbia, passed through Chicago a week ago on his 
return from a conference at Ottawa with forestry au- 
thorities of the Dominion and the eastern Provinces. 
Speaking of forest conditions in British Columbia he 
said that he had no fear but what with the regulations 
now in force or being framed it would always be a 
timbered Province practically to as great an extent 
as it is now. He and others in authority realize that 
loggers and lumbermen can in the way of forestry 
methods adopt only such as are financially practicable, 
and for that reason the authorities were more satis- 
fied with the rather low royalties from the provincial © 
forests than they would otherwise be. Lumbermen of 
British Columbia are being required to incur consid- 
erable expense to conform to the forest regulations, 
and this expense, for the benefit of the future, is, as 
a matter of fact, a contribution equal in importance, 
if not in money value, to the royalty. The new royalty 
bill was a distinct victory for the lumbermen. Making 
$18 f. o. b. mill the base on which should be fixed the 
increased royalties postponed any increase for a good 
while to come, as it is not likely with present prices 
between $11 and $12 that $18 will be realized this 
generation as an average during a period of four and 
one-half years. It may be realized occasionally, but it 
will probably be only during brief spurts of trade. If 
the figure had been put at $15 the increased royalties 
provided for in the act would go into effect much 
sooner. Being relieved, however, from the payment 
of large royalties for a good while to come, lumbermen 
cannot well object to the requirements of the forest 
branch in respect to the way of conducting their oper- 
ations. Protection against fire, leaving the ground in 
condition for reforestation and other measures that 
will insure the perpetuity of the supply, can be reason- 
ably asked under the present royalty act. As to lum- 
ber trade conditions, Mr. MacMillan said that plants 
cutting to fully half the capacity of the Province were 
shut down and that the manufacturers there are as 
anxious for a general revival of the lumber business 
as those in the States. 





ENTERPRISE IN ADVERTISING. 


There has been no more remarkable development in 
any one line than in that of the science of advertising, 
and it has come to be a recognized fact that the adver- 
tising pages of magazines or trade journals are as in- 
structive and entertaining and require as much ability 
in the preparation of their subject matter as those pages 
devoted solely to reading. Modern advertising, in large 
measure, is devoted to education as much as to exploita- 
tion and it is this class of advertising that is bringing 
large returns to the advertisers. Take, for example, 
the prosaic subject of leather belts. There was a time, 
not so long ago, when manufacturers gave little thought 
to the minute details of what constituted a really good 
belt when equipping their plants with this necessity, but 
they are being educated on this subject and are now 
giving as much thought to the selection of belting as 
to any other part of the equipment. Readers of the 
AMERICAN LUMBERMAN have no doubt been much inter- 
ested in the educational talks on leather belting by the 
Graton & Knight Mfg. Company, of Worcester, Mass., 
that have been running serially for the past few months 
in the advertising section. These monthly educational 
talks have dealt with the subject in a plain, clear 
and interesting manner, discussing ‘‘ What Constitutes 
Good Leather Belting,’’ ‘‘ Progress Made in the Manu- 
facture of Leather Belting,’’ ‘‘Proper Selection of 
Belting,’’ ‘‘Proper Installation of Belting,’’ and other 
phases, the series comprising a compendium of great 
value to the man interested in learning the details of 
this important subject, which plays such a large part in 
the economical operation of every manufacturing plant, 
and the Graton & Knight Company are to be congratu- 
lated upon the enterprise thus displayed and upon the 
evident care that has been used in the preparation of 
these educational talks. [Advertisement. | 





PROUD OF THEIR PRODUCT. 


Henry Disston & Sons (Inc.), of Philadelphia, are 
calling attention in their advertising to the high qual- 
ity steel used in their saws. They say: 


When the Disston Steel Works were established in 1855 
a new era in saw making began. It was not only the first 
plant of its kind in America but the first anywhere in the 
world to produce a perfect saw steel—a steel possessing 
the peculiar qualities necessary to the manufacturing of a 
perfect saw. The Disston Steel Works are in charge of an 
expert who thoroughly understands the requirements of a 
perfect saw steel and the making of Disston steel to meet 
those requirements. Under his supervision are other ex- 
perts who have, through constant invention and_ experi- 
ment, continued to improve the famous steel.—[Advertise- 
ment. ] 
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Every lumber salesman should make 
Chicago, April 30-May 9, or New York, 
May 21-30. 


HARDWOODS 








"Wie Best for 2 


Your Customer 
Don’t youthink, Mr.Wholesaler, 


that your customer is valuable to 
your business? You can keep him 
satisfied if you give him good 
lumber. 

Just try one car of our 98" Poplar. 
It means orders for you when 
that customer is in the market. 
Let’s get together, and please 
those customers for 58" Poplar. 


Case-Fowler Lumber Co. 


MACON, GA. 
SS —J 


‘We Have Thick Poplar, 


You can always get from us a choice supply of 


THICK YELLOW POPLAR (All Grades) 


We make this our specialty and carry a large stock of 


27nd 3" POPLAR 


We also have on hand a good supply of Red and 
White Quartered Oak. Write us for quotations. 


ApPryvovsa 





Faust Bros. Lumber Company, 
PADUCAH, KENTUCKY 





=—<We Run Our Own Mills— 


MANUFACTURING 


Poplar, Quartered White Oak 
Plain Oak, Walnut, Etc. 


WRITE US BEFORE BUYING 


Vestal Lumber & Mfg. Co., tennessee’ 











wf ARH [ta 


THIN POPLAR 
38", 14", 98", 34", B" 
Double Dressed. 


G. H. Evans Lumber Co., Chattanooga, Tenn. 








ee f White and Red Oak | 
B uyers aut Hickory logs for i 





Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 


will profit by sending your inquiries to 


L. A. GOODRICH, Cash, Ark. 


Full Stock Always on Hand. 








Our stock of Gum in shipping 
condition insures the quick 


Red 


Gum 
Southern Hardwoods of all kinds 


Tell us your needs — Prices by return mail. 


The Lansing Co., 


filling of all orders with qual- 
ity uniform and bang up. 


Parkin, Ark. 














““CLIMAX TALLY BOOK“ 


For hardwood lumbermen. 110 pages, size closed 444x8% 
inches. Finger straps to hold ok open when tallying. 


One copy 75c, six $4, twelve $7.50. 


AMERICAN LUMBERMAN, Chicago. 


AMERICAN LUMBERMAN 


APRIL 25, 1914, 











When in 
New York 


stop at the 
New Fireproof 


NAVARRE 


Seventh Avenue 
and 38th Street. 





350 


Rooms 


A Room with a Bath! 200 
| for a Dollar and a half | Baths 


OTHER ROOMS with bath $2.00 and $2.50 
ROOMS for Two Persons $2.50 and $3.00 


Beautiful Corner Suites of Two Rooms and a Bath 
at Moderate Prices Suitable for, Three 


DUTCH GRILL, Finest in town (ala carte) 


or Four Persons. 


MUSIC 





Send for colored map of New York 


EDGAR T. 


SMITH, - Managing Director 








SILO FIXTURES 


We make doo 





We make a Specialty of furnish- 
ing Lumber Dealers complete 
SILO FIXTURES. 

We sell you the Doors, Hoops, 
Anchors, Base Anchors and 
other Silo Parts. Buy your 
Staves with your yard stock, and 
save money, or we can furnish you 
the complete Silos. 

Our Hinge Doors and Fixtures 
are the most complete, modern 
and up-to-date silo parts on the 
market. Our prices are reasonable. 


rs designed for Wood, Brick, Concrete 


and Tile Silos. 
Write us TO-DAY for prices and full descrip- 


tion or 


any information regarding Silos. 


STORM LAKE TANK AND SILO CO. 


STORM LAKE, IOWA. 











A Housewife Seller 





which is proving a good money maker and an 
extraordinary local advertising proposition for 


retail lumbermen is our 
GALVANI 
Removable S“ZyANiZ=> 


Clothes Post 


Removable in that the socket which is easily 
driven into the ground is separate from the post. 
Except on wash days no posts are seen in yard. 
Lawn mower runs oversockets, Posts are made 
of special light carbon galvanized steel tubing 
5-16’? in diameter and 634’ above ground— 

led with concrete to insure strength—will 
aa a lifetime. 


We want i” every town to handle these 


posts and the lumberman is 


A Dealer the logical dealer to make the 


easy profits their sale insures. 





Write us today for circulars and special dealer proposition. 


Milwaukee Steel Post Co. 


Manufacturers of removable Steel 
Tennis Posts, Flag Poles, etc. 


MILWAUKEE, WIS. 








The Dealer Who 


Won’ t Be Downed 


by mail order competition is the fellow who ¥ 
makes his yard indispensable to his farmer 








lumber when 
to geta 


cobs, oats, rye, c 
you’re grin 
it pay andsh 





friends. Make them like you by con- 
tinually giving 
them service they 
V can’t get from the 
mail order house. 
Keep them coming 
to see you and 
you'll sell them 
One way of doing this is 





they need it. 


Monarch Meal and Feed Mill 


in your yard. With ityoucan grind all kir 


ids of feed, crushed corn and 


ornmeal, etc., for your farmer neighbors, and while 


ding you can be talking. Let us tell you how you can make 
ow you how you can occasionally sell a mill at good profit. 


Sprout, Waldron & Co. 


LP. O. Box 461 


MUNCY, PA 





J 











BUSINESS CHANGES, INCORPORATIONS, ETC. | 





BUSINESS CHANGES. 


ALABAMA. Montgomery—Brooks Flowers & Co. have 
dissolved partnership and Brooks Flowers continues. 

Montgomery—E. P. Flowers & Co. have dissolved part- 
nership and E, P. Flowers continues. 

CALIFORNIA. Gilroy—The Loma Prieta 
has been succeeded by the Central Lumber 





Lumber Co 
Yard. 


Suisun City—The Suisun Lumber Co, has been suc- 
ceeded by E. D. LeClaire. 
GEORGIA. Egypt—The East Georgia Saw Mill Co. has 


been succeeded by the Southern Seaboard Lumber Co., 
with beasavarters at Savannah. 

Savannah—The Georgia-Carolina Lumber Co. has been 
succeeded by the Southern Seaboard Lumber Co. 

Savannah—The South Georgia Lumber Co. has been 
succeeded by the Southern Seaboard Lumber Co. 

IDAHO. Star—Judson & Lane have been succeeded 
by the Copeland Lumber Co., with headquarters at Port- 
land, Ore. 

ILLINOIS. Ferris—The Ferris Lumber Co. has _ in- 
creased its capital stock to $10,000. 

INDIANA, Anderson—R,. J. Walton & Co. 
succeeded by the M. Mills Lumber Co. 

Carlisle—The Neola Elevator Co. has sold out. 

Clarks Hill—The Ed Munger Lumber Co. has been suc- 
ceeded by the True & True Lumber Co., with headgquar- 
ters at Greencastle. 

Crawfordsville—The Crawfordsville Wire Bound Box 
Co. has been succeeded by the Pioneer Box Co. 

Osgood—James Hallowell is now sole owner of the Os- 
good Lumber Co. 


have been 


IOWA. Casey—The Fullerton Lumber Co. has been 
succeeded by William & F. R. Valentine. 
Dallas—Fred Lynch has been succeeded by the Neola 


Elevator Co. 

Killduff—Macy 
Fleck. 

Lamoille—Kimball & Burdick have 
the Buch Anderson Co. 

Mapleton—The Carhart Lumber Co. has removed its 
headquarters to Wayne. 

Mount Pleasant—Glattly, Ditmars & Ayers have 
succeeded by Ditmars, Ayers & Co. 

Patterson—W. A. Gillogly has sold his lumber and coal 
business to the W. O. Sloan Lumber Co., of Des Moines. 

KANSAS. Heizer—Jacob W. Henrichs & Sons Lumber 
Co. has been succeeded by the H. B. Hewitt Lumber Co. 

KENTUCKY. Berry—J. M, Bailey has been succeeded 
by the Berry Lumber Co. 

LOUISIANA. Lottie—The Levert Lumber & Shingle 
Co. has been succeeded by the Edward L. Davis Lumber 
Co., with headquarters at Louisville, Ky. 

Milton-Scott—Luke LeBlanc has been succeeded by the 
Luke LeBlanc Lumber Co., with an authorized capital 
of $10,000. 

Shreveport—W. A. Robinson & Co. 
ceeded by the Shreveport Long Leaf 
an authorized capital of $100,000. 

MICHIGAN. Goodar—The Robinson 
been succeeded by S. A. Robinson. 

Manchester—The Lowery-Schaffer Co. has 
ceeded by Bert Lowery. 

Montgomery—The Montgomery Lumber, 


& Fleck have been succeeded by D. 8. 


been succeeded by 


been 


have been 
Lumber Co., 


suc- 
with 
Lumber Co. has 
been suc- 


Coal & Screen 


Door Co. has sold its lumber and coal business to Becker 
& Mitchell. 
MINNESOTA. Fergus Falls—The McMahon Lumber 


McMahon. 
Lumber Co. has sold 


Co. has been succeeded by Martin T. 

Isanti—The Eastern Minnesota 
out. 

Nashua—The Crescent Lumber Co. 
by the Nashua Lumber Co. 

Robbinsdale—T he a F, McDonald Lumber Co. has 
been succeeded by W, A. Atkinson. 

Thief River Falls The Prichard-Stone Co. has changed 
its name to the Prichard Co., and increased its capital 
stock to $100,000. 

MISSISSIPPI. Greenwood—The Alexander Lumber Co. 
has been succeeded by the Greenwood Lumber Co., with 
an authorized capital of $25,000. 

*MISSOURI. Humphreys—S. A. Pratt & Co. 
succeeded by the Humphreys Lumber Co. 

St. Louis—The Krebs-Scheve Lumber Co, has dis- 
solved and J. L. Scheve has bought the interest of Mr. 
Krebs. The firm is now known as the L. Scheve 
Lumber Co., doing business at the old location. 

Warrenton—Leich tenberg & Oberlander have been suc- 
ceeded by C. E. Schroeder. 


has been succeeded 


have been 


NEBRASKA. Brunswick-Carroll-Orchard—The Car- 
hart Lumber Co. has removed its headquarters’ to 
Wayne, Iowa. 

Callaway—The W. L, Stickle Lumber Co. is out of 
business. 


Lawrence—The A. H. Bowman Lumber Co. has 
changed its name to the A. H. Lawrence Lumber Co. 

Stapleton—The C. F. Iddings Co. has been succeeded 
by the Stapleton Lumber Co. 

Uehling—The Cherney & Watson Lumber Co. has been 
succeeded by the Farmers’ Co-operative Mercantile As- 
sociation. 

NEW MEXICO. V: The V. F. Grubb Lumber & 
Implement Co. has been succeeded by _the W. Landers 





Lumber & Implement Co., with W. L. Landers, owner, 
and George Magill, manager. 


NEW YORK. Hudson—L. H. Weaver has been suc- 
ceeded by the Weaver Building & Supply Co. 

Huntington—A. S. —— has been succeeded by A. S. 
Pettit & Sons (Inc. 

New York—The ate Oliver Lumber Co. 
Plainfield, N. J. 

New York—The East Georgia Saw Mill Co. has been 
succeeded by the Southern Seaboard Lumber Co., with 
headquarters at Savannah, Ga. 


has moved to 


New York—The H. Herrmann Lumber Co. has in- 
creased its capital stock from $300,000 to $450,000. 
New York—The South Georgia Lumber Co. has been 


succeeded by the Southern Seaboard Lumber Co., with 
headquarters at Savannah, Ga. 
NORTH CAROLINA. Oxford—L. 
succeeded by the Moore Lumber Co. 
NORTH DAKOTA. Lidgerwood—E. F. 
been succeeded by the Movius Lumber Co. 
OHIO. Akron—The Lyman-Hawkins Lumber Co. has 
increased its capital stock from $50,000 to $150,000. 
Delaware—Clark & Battenfield have been succeeded 


B. Turner has been 


Movius has 


by M. W. Battenfield. z 
Findlay—H. H. Fassett should read M. L. Fassett. 
New Holland—J. E. Ferrell has been succeeded by the 


Ferrell Coal & Lumber Co. : 
Toledo—The E. W. Hurd Co. is out of business. 
OREGON. Portland—The Eagle Lumber Co. has re- 

moved its headquarters to Timber. 


PENNSYLVANIA. Manor—Kemerer Moore & Co. 
have been succeeded by the Manor Lumber Co. 

Millville—Eves, Ellis & Bro. are out of business. 

Pittsburgh—The Balsley & McCracken Co, is out of 


business. 


Pottsville—The Georgia-Carolina Lumber Co. has en 
succeeded by the Southern Seaboard Lumber Co., th 
headquarters at Savannah, Ga. 

Towanda—J. Monroe Ayers has sold his interest in (he 
firm of Ayer Johnston & Co., and the business \j}j 
continue as G,. G. Johnston & Co. 

Wilkes-Barre—W. Shepherd & 
business. 

RHODE ISLAND. Anthony-Coventry—Searles Cije- 
well has been succeeded by the Searles Capewell L.in- 
ber Co., with an authorized capital of $15,000. 

SOUTH DAKOTA. Cresbard-Tolstoy—The Imp ia] 
Elevator Co. is out of business. 

Deadwood—The N. J. ‘Phompson Lumber Co, 
the lumber business here. 

Hoven—The Central Lumber Co. 

TENNESSEE. Whiteville—R, D. 


ceeded by Cross & Cooley. 






Sons are out of 


is m in 


is out of busines 
Cross has been 


TEXAS. Brownwood—F. M. Smith has been succe: ‘ed 
by H. H. Hardin & Co., with headquarters at bort 
Worth, 

Fort Worth—The Jones-Hurt Lumber Co. has }) en 


succeeded by the Farrar 
WASHINGTON. Centralia 

Co. is out of business. 
Everett—The C. B, Shingle Co. 

the C. B. Lumber & Shingle Co. 
Everett—Solie Bros. are out of business. 


Hurt Lumber Co. 
The Salzer Valley Lumber 


has been succeeded by 


McKenna—The Salsich Lumber Co. has_ been 
ceeded by the McKenna Lumber Co. 
Oroville—The R, Grieger Lumber Co. has been suc- 


ceeded by the F. R. Woodbury 
Seattle—The Orvis Supply Co. 
the Orvis Lumber Co. 
Seattle—The Seattle 


Lumber Co, 
has been succeeded by 


Mill & Manufacturing Co. is 
been succeeded by the Seattle Saw Mill Co., with an 
authorized capital of $50,000. 

Sumas—Hagin & Van Over 
W. G. Cochran. 

WEST VIRGINIA. Parkersburg—The Radeker Lumber 
Co. has been succeeded by G. L. Dudley 

WISCONSIN. Hazel Green—The Wisowa Lumber & 
Coal Co. has been succeeded by the Hazel Green Lum ler 

Merrill—The H. W. Wright Lumber Co. 
ceeded by the Kinzel Lumber Co. 

Pardeeville—The Kiefer Lumber Co, has 
ceeded by the Barker Lumber & Fuel Co. 

BRITISH NORTH AMERICA. 

ALBERTA. Calgary—The Calgary Woodworking 

has been absorbed by the Western Woodworkers. 


INCORPORATIONS. 


have beén succeeded by 


has been s 


been s 








INDIANA, Anderson— Madison 
authorized capital $20,000; 
Adams, H. C. Austill and others. 

Indianapolis—Sugi Cypress & Novelty 
thorized capital $1,000; M. Elrod, E. B. 
G. Elrod. 

Indianapolis—Unique 
facture woodworking 
$5,000; G. G. 
Rothschild. 

KENTUCKY. Ashland—William Meade Tie Co., au- 
thorized capital $10,000; William Meade, president, treas- 
urer and manager; R. D. Davis, vice president, and H. 
J. Riffe, secretary. 

MAINE. Augusta—Talbern Co. (to acquire 
lands, etce.), authorized capital $10,000; I, 
president and treasurer, and E. Maynard 


Land & 
Benjamin Lowe, 


Timber Co., 
John TT, 


Sales Co., au- 
Nugent and M. 


Manufacturing Co. (to manu- 
machines), authorized capital 
Westerfield, U. H, Rotschild and Bess 


timber- 
S. Kearney, 
Thompson. 


Bangor— Sandy Stream Log Driving Co., authorized 
capital $50,000; George P. Elton, president; Adelbert P 


Hines, treasurer; George D. 

Goodwin and Napoleon I, 
MASSACHUSETTS. 

wholesale lumber. 

Charlestown Station—-Cyril J. Larivee (Inc,), (to en- 
gage in lumber business), authorized capital $10,000; C. 
J. Larivee, president; Benjamin Rudnick, treasurer, and 
C. Rudnick. 

Haverhill— 
ital $20,000. 

MINNESOTA, 
Co., authorized 

St. Paul—Ss. P. 
ital $50,000. 

Walker—Kabekona Lumber Co., authorized capital $59,- 
000; A. J. Twanberg and others. 

NEW YORK. Buffalo—Elmwood Lumber & Shingle 
Co. (Inc.), authorized capital $50,000; C. H. Taylor, T. 
Cantlin and G. Wellman. 

Brooklyn—Premier Trim & Lumber Corporation, au- 
thorized capital $5,000; George F. Bickford, Matilda Bick- 
ford and Peter C. Van Zuilen. 

Elmira—Peerless Case Works, 
$25,000, 

OHIO. Canton—Binns Machine Co. 
woodworking machinery of all kinds), 
$25,000; J. R. Binns, W. B. Webb, E. 
Myers and E, A. Crossley. 

Edenton-Toledo—Magnolia 
thorized capital $100,000; 
Pruden and W, D. Pruden. 

OREGON. Portland—Western Pacific Lumber Co., au- 
thorized capital $150,000. 

PENNSYLVANIA. Wilkes-Barre—Shepherd Construc- 
tion Co. (contractors, planing mill and retail lumber), 
authorized capital $50,000, 

TEXAS. Fort Worth—Fort Worth Wagon Manufactur- 
ing Co., authorized capital $150,000; Marion Sansom, C. 
Hightower, John F. Shelton and J. W. Mitchell. 

Tyler—Carlton Lumber Co., authorized capital $25,000; 


Pastorius, 
Greenier. 
Boston—A. W. 


clerk; George P. 


Hayford Co., to 


Merrimack Wood Heel Co., authorized cap- 


Hinckley—Christiansen-Innes Lumber 
capital $50,000; William Innes, president. 
Lumber & Material Co., authorized cap- 


authorized capital 
(to manufacture 
authorized capital 
J. Kress, E. D. 


Land & Lumber Co., au- 
Charles J. Barnes, James N. 


E. E. Carlton, P. K. Birdwell and J. H. Seay. 

VERMONT. ar gage it ve ogg Lumber Co,, author- 
_ capital $5,000; A. G. Burbee, president and treas- 
ure 


VIRGINIA. Lynchburg—Peerless Lumber Co., author- 
ized capital $100,000; James T. Carter, president, and R. 
S. Burruss, secretary. 

Richmond—Virginia Farming & Lumber Corporation, 
authorized capital $50,000; C. K. Bryant, president, and 
Cc. T, Underwood, secretary. 

WASHINGTON. Seattle—Oliver Hay Shingle Co,, au- 
thorized capital $3,000. 

Seattle—Lumbermen’s Trading & Investment Co., au- 
thorized capital $175,000; W. W. Wintermute and R. A. 
Smith. ; 

Tacoma—Douglas Fir Lumber Co., authorized capital 
$10,000; S. T. Lewis and C. M. Lewis. 

Yacolt—Y Yacolt Lumber Co,, authorized capital $12,(/0. 

WEST VIRGINIA. Parkersburg—Parkersburg Handle 
Works & Lumber Co., authorized caprtas $25,000; T. . 
Hynes, T.. J. Garrity, M. A. Hynes, George W. Johnson 
and E. W. Doll. 
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WISCONSIN. Milwaukee—Milwaukee Lumbermen’s 
ipply Co., with offices 207-8 Merchants and Manufactur- 
Bank Building. The company will conduct a gen- 








| lumber brokerage business. A 
NEW VENTURES. 
ARKANSAS. Eudora—The McGehee Smith Lumber 


recently began the retail business here with head- 
rters at Pine Bluff. 

FLORIDA. New Smyrna—The C. A. Whitman Lumber 
recently began business. 
EORGIA. Geneva—J. J. 
iuacturing coffins. ; 
ivannah—The Anchor Saw Mill Co. recently began 
Jesaling lumber. - 
omaston—T. KK. Whittle will open a yard here. 

|LLINOIS. Chicago—The International Lumber Co., 

of Minne: apolis, recently opened offices at 1349 Otis Build- 

! t. Moore, agent. 

ie ‘AZO The Lieberman Lumber Co., 5912 West Grand 
ue, see began the retail business. 

issna Park—Philip Schmidt is opening a yard. 

st St, Louis—The Jensen Lumber Co. recently began 
the retail business. 

INDIANA. Angola—-W. T. 

ev business. 
eatfield—W. J. 

1 er business. 

1OWA,. Elkader—The New Home Lumber Co. recently 

the retail business with headquarters at Waucoma. 
cridge—A. F. Johnson has entered the lumber busi- 

‘ handling all kinds of building material. 

KANSAS. Mulberry-Walnut—The Foster Lumber Co. 
recently began the retail business here with headquar- 
te it Kansas City, Mo, 

LOUISIANA. Lake Providence—The Desha Lumber 
Co. recently began manufacturing and wholesaling hard- 
wood lumber. 

MASSACHUSETTS. 


Jones & Co. recently began 





3owles has entered the 


Helmich recently began the retail 


Boston—A. W. Hayford recently 


began the wholesale lumber business. 

MICHIGAN. Inkster—F, H. Fellrath recently began 
the jumber and coal business. 

Montgomery—Becker & Mitchell recently began the 
lumber and coal business. 

MINNESOTA. Dundas-—-The T. A. Jirik Lumber Co. 


- opened a yard here recently to handle lumber, lath, 

gles, lime, cement, plaster, ete. 

MISSOURI. Concordia—The Concordia Lumber Co. re- 
cently began the retail business with headquarters at 
St. Louis. 

Kansas City—C. L. Hubbell recently began the com- 
mission lumber business. 

Poplar Bluff—The J. D. Kilgore Lumber Co. recently 
van the wholesale business. 
st. Louis—The Anguera Lumber Co.. recently began 
the wholesale business with headquarters at Chicago. 

St. Louis—The Concordia Lumber Co. has established 

iquarters in the Fullerton Building. 

MONTANA. Glasgow—The Piper-Howe Lumber Co. 
recently began the retail business with headquarters at 
Minot. N. D 
OKLAHOMA. Carney-Tryon-Wellston—-The Southland’ 
Lumber Co, recently began business with branch at 
Houston, Tex. 
Savanna—The 
retail business. 

PENNSYLVANIA. Lock Haven—W. F. Sperring re- 
cently began the wholesale business. 

Scranton—E. H. Holway has opened offices as lumber 
manufacturers’ agent. 

SOUTH CAROLINA. Greer—The Walker Lumber Co. 
recently began business. 

TENNESSEE. Nashville--Smith Dies & Alexander re- 
ently began manufacturing lumber. 








Savanna Lumber Co. recently began the 


TEXAS. Everman—The Everman Lumber Co. is open- 
¢ a yard. 
Pickton—The Pickton Lumber Co. recently began bus!- 


ness 


WASHINGTON. Port Angeles—The Walton Lumber 
& Manufacturing Co. recently began the retail business. 

WISCONSIN. Antigo—The Kellogg Supply Co. re- 
eentivy began wholesaling lumber and forest products. 

Colfax—The A. J. Martin Lumber Co., of Bloomer, is 
establishing a branch yard here. 

Minocqua-—-George R. Wilson is opening a yard to en- 
sage in the retail lumber business. 

Webster—The Consolidated Lumber Co. recently began 
the retail business with headquarters at Stillwater, Minn. 

WYOMING. Buffalo—The Pioneer Lumber Co. re- 
rently began the retail business with purchasing depart- 
Inent at Sheridan. 


NEW MILLS AND EQUIPMENT. 


ALABAMA. 


sawmill 








Millry—McLemore & Knight will rebuild 
recently destroyed by fire. 

ARKANSAS. Heber Springs—B. W. Davis & Son will 
erect a planing mill to cost about $2,000, with a daily 
Capacity of 10,000 feet of yellow pine flooring, ceiling, 
plap molding. etc 
unction City—W. 





M. Williams will erect a woodwork- 


ing plant. 

CONNECTICUT. Norwich—-The C. M. Robertson Co. 
Will erect a box factory. 

FLORIDA. Lakewood—E. P. Rodwell, president of the 


Br tton Lumber Co., will rebuild sawmill to cost $30,000. 
Robinson Point—The Robinson Point Lumber Co. will 

rebuild plant recently burned at a loss of $75,000. 
GEORGIA. Thomasville—The Macon Lumber Co. will 

erect: a sawmill and develop timber recently acquired; 

J. tf. Lewis, of Donaldsonville, Ga., is in charge. 
!1DAHO. Ahsahka—The Clearwater Timber Co. will 

erect a large sawmill here. 

KENTUCKY, Colly—The West Virginia Stave & Lum- 

ber Co, will establish stave mill and manufacture 10,- 

000 to 12,000,000 staves. 

Louisvile—J. Schwarzw alder & Son will erect a cooper- 
“plant to cost $30,000. 
per—Stephens & Cc ash, of Winchester, are installing 
and mill with a daily capacity of 25,000 feet of lumber. 
MAINE. Jackman—John W. Steward will erect a saw- 

He has contracted to saw about 25,000,000 feet of 
er for the Newcastle Lumber Co. 

'ARYLAND. Little Orleans—Reichley Bros. & Co., of 
iberland, will erect a sawmill and develop timber ac- 
‘ed here. : 

MISSISSIPPI. Meridian—The Whitaker Bros, Co. will 

‘oid a plant to manufacture spokes. 

NORTH CAROLINA. Wallace—The Camp Lumber Co. 
| erect a large lumber plant with a daily capacity of 
100 feet of lumber. 

/REGON. Scio—The Houser-Ballantyne Mill Co. re- 
tly began operating a sawmill. 

TENNESSEE. Nashville—The Alabama Red Cedar Co, 
erect a plant. 

EXAS. Honey Island—The R. A.-Myers Lumber Co. 


begun operating a band sawmill which it recently 


completed. The plant has a daily capacity of 50,000 feet 
of lumber. 
WASHINGTON. Centralia—The Wabash Lumber & 


— Co. recently began operating a saw and planing 
mill. 

Selleck—The Pacific States Lumber Co., of Tacoma, 
has just completed a sawmill here, replacing one de- 
stroyed by fire last January. The new mill will begin 
operation June 1 and will have a daily capacity of 
175,000 feet of lumber, costing about $200,000. 


CASUALTIES. 


FLORIDA. Tampa—The plant of the Jetton Lumber 
Co. was visited by fire April 18. 

South Jacksonville—Fire in the plant of the Union 
Lumber Co. caused damage estimated at $1,000, which is 
practically covered by insurance. 

MAINE. Lowelltown—The Van Dyke sawmill was de- 
stroyed by fire April 13; loss $20,000. The mill was used 
by W. E. Boothman for the manufacture of shingles. 

MASSACHUSETTS. 3ridgewater—The old Magnolia 
sawmill, owned by F. C. and E. B, Gammons, was de- 
stroyed by fire April 13. 

MICHIGAN. Pickford—I. D. McDonald’s planing mill 
was burned recently; loss $25,000. 

MINNESOTA. Duluth—The cooperage shop of the Su- 
perior Manufacturing Co. was destroyed by fire recently; 
loss $8,000. 

Minneapolis—April 17 the ‘‘A”’ mill of the Northland 
Pine Co. was visited by fire, which caused a loss of 
$5,000. 

MISSISSIPPI. Estabuchie—The sawmill of the Hood 
Lumber Co. was wrecked April 16 by a boiler explosion. 
The mill will be rebuilt at once. 

PENNSYLVANIA. Towanda—The sawmill of J. Mon- 
roe Ayers, which had cost almost $9, 000 to keep insured 
during the last fifty years, was de stroyed by fire recently. 

TENNESSEE. Tullahoma—The main building and 
band sawmill of the Hardwood Co. was destroyed by fire 
April 19. The loss to the plant and ‘machinery is esti- 
mated at $20,000, with half that amount covered by in- 
surance and the loss to stock will approximate $5,600, 
with $1,500 insurance. 

VIRGINIA. Portsmouth—The stock of the Planters 
Manufacturing Co., manufacturer of barrels and truck 
crates, was destroyed by fire recently; loss $37,000, which 
is partly covered by insurance. 

WASHINGTON. Anacortes—The plant of the Burpee 
Lumber & Shingle Co. was visited by fire last week; loss 
$20,000; insurance $5,500. 

WISCONSIN. Port Washington—The warehouse of 
the Wisconsin Chair Co. was destroyed by fire last week; 
loss $35,000, which is covered by insurance. 


BRITISH NORTH AMERICA. 


BRITISH COLUMBIA. Vancouver—The sawmill of the 
Alberta Lumber Co. was burned recently, causing a loss 
of $150,000. 


| TROUBLE AND LITIGATION 


SAVANNAH, GA., April 21.—A hearing to determine the 
priority claims against the Beach Manufacturing Company, 
of New Lacey, a lumber concern recently adjudged solvent 
in the bankruptey court, but whose property was later 
placed in the hands of receivers and ordered sold, has been 
held before George W. Owens, special master, to whom the 
issues were referred by Federal Judge William J. Newman, 
of the north Georgia district. No decision has been an- 
nounced by the master. He allowed the attorneys ten days 
in which to file briefs, setting up their contentions and citing 
authorities. Afterward he will make his report to Judge 
Newman. The hearing brought a number of prominent at- 
torneys to Savannah. Several sought to have fees alleged to 
be due them as counsel for the company given priority over 
other claims. They contended that they should be paid 
before the mortgage of the bondholders. It is understood 
that the property. will’ be sold within the next sixty days 
unless in the meantime the company can make other ar- 
rangements for the discharge of its indebtedness. 

















JACKSON, Miss., April 22.—-The supreme court of Mis- 
sissippi last Monday overruled the suggestion of error in 
the ease of the State against the Edward Hines Lumber 
Company, refusing to disturb its former decision that the 
company, a foreign corporation, was not liable for penalties 
asked by the attorney gereral in his suit against the com- 
pany, alleging that it had acquired in Mississippi more land 
than was allowed by law. The court at that time held there 
were other methods the attorney general could adopt to 
meet the ends he desired. Attorney General Ross A. Collins 
announces that he will shortly institute ouster proceedings 
against the Hines company, this action to be in accord 
with that suggested by the supreme. court. 


CHATHAM, LA., April 20.—W. E. Davis, receiver for the 
Castor Lumber Company, will offer for sale May 9 all the 
real and personal property of the company except open 
accounts. This is in accordance with an order from District 
Judge J. B. Holstead, in the matter of the receivership of 
the Castor Lumber Company. There is a large quantity 
of merchantable timber, which was bought in March, 1913, 
from the Cornie Stave Company, also a saw and planing 
mill and various fixtures and attachments, 85,000 feet of 
logs, 55,000 feet of lumber at the mill. 70,000 feet of lum- 
ber at switch and other property. The sale will be for 
eash to the highest bidder. 





MARSHFiINLD, Ore.. April 23.—A_ suit for foreclosure of 
mortgage has been started against the Coquille Mill & Mer- 
cantile Company. of Coquille, in this county. The complain- 
ant is the Alfred Johnson Lumber Company. which holds a 
mortgage for $3,000. ‘here is also a mortgage in favor of 
Stewart Lyons for $6,000 against the company and four at- 
tachments. The plant is closed and it is stated that the 
liabilities are $36,000 and the assets about $15,000. 





PENSACOLA, Fra., April 22.—Suit has been filed in the 
United States court here by H. G. DeSilva as trustee of the 
Florida & Alabama Lumber Company against R. W. Good- 
heart as receiver of the First National Rank, in which the 
former is endeavoring to procure possession of notes of the 
Forshee-MceGowan Lumber Company. of the valuation of 
$190,000, which he alleges officers of the lumber company 
used in meeting their personal indebtedness at the bank. 


CuHarLoTTe, N. C., April 21.—J. A. Fore has been ap- 
pointed receiver for the Piedmont Lumber C ompany. 


Ovip, Micw., April 21.—A receiver has been appointed for 
the Kirkham-Mattson Company 





than you realize. Fortify yourself with 


dependable information by attending the 
Forest Products Exposition. 


| The uses of wood are more numerous | 
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Are You Married 






to any particular Sash and Door House 
or do you Buy where You can get the 
Best Price, Quality and Service Con- 
sidered? 





SASH & Door Work 
GENERAL SA WORKS, 


“Quick SHIPPERS OF Opp Work” 


s Office, 
LYTTON BUILDING, - 


CHICAGO, ILL. 


We have the Goods, Quality and Service 
and Prices that will mean Bigger Profits 
to You. Send us those plans or lists and 
let us show you. 








oe SELL TO DEALERS ONLY 


No Bundling Charges on Any Shipments. 4 














White Pine 


Graves, Manbert, 
George & Company 


BUFFALO NEW YORK 
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Bradley, Miller & Company 
BAY CITY, MICH. (Station A) 
We Solicit your Inquiries fo 
Mouldings 
White Pine Lumber 
Kiln Dried Maple Flooring 
K. D. Window and Door Frames 
Dimension Shingles and Box Shooks 
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CHICAGO 








W. B. CRANE AND ComMPANY 


Manufacturers Established 1881 


*f Hardwood Lumber, Timber and Ties 
Cedar Posts, Yellow Pine, Fir Timber. Specialty: Oak Timber, Plank, Etc. - 
General Office, Yards and Planing Mills: CHICAGO 


22nd, Sangamon and Morgan Streets, 


Long Dis. Phones, Canal 3190-3191 Mills at Falcon, Miss. 














PILSEN LUMBER COMPANY | 


WHITE PINE, YELLOW PINE 
HEMLOCK, LATH & SHINGLES 


STRAIGHT OR MIXED CARS. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Streets, i: CHICAGO 

















513 Monadnock Block 


WHITE STAR LUMBER CO., chicxcorite: 


Phone Harrison 4012. Mills at Mattoon, Wis. 


Manufacturers of HEMLOCK and CEDAR 
Jobbers of YELLOW PINE, FIR and RED CEDAR 
Sales Agents for Redwood Mfrs. Co. 

D. LIGHTBODY, Pres. D. McLEAN, Vice-Pres. C. E. CONKLIN, Sec’y &Treas. 


Gaurex H-Dzeves lowper 6. 


We are heavy buyers of 
Hardwoods, Ties and Car Stock 
Yellow Pine Timbers 
Railway Exchange Building, Chicago. 
Write us for orders. 




















Builders’ Commercial Agency 


ESTABLISHED 1890 
618 Chamber of C ce Building, CHICAGO 





A rating guide to the contracting trade of 
Cook County for Cook County dealers, 


Collections and Mechanics Liens 


Telephone Main 4504 
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“POISTING rope of every descrip- 
tion for elevators, mines, coal 
hoists, ore hoists, conveyors, der- 

ricks and cranes, stump pullers, steam 
shovels, dredges, skidder rope for log- 
ging, ballast unloading. ‘Towing haws- 
ers, mooring lines, tiller rope and ships’ 
rigging. Power transmission. Suspen- 
sion bridge cables. Rope for all haul- 
Flattened strand 


age purposes. rope. 
Non-spinning rope. Steel clad rope. 
Locked coil track cable for aerial 


tramways. Flat rope. 
Special rope made to order to 
suit any purpose. 


American 
Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, 
Export Representative: U. S. Steel Products 
Co., New York. Pacific Coast Representative: U.S. Steel 
Products Co., Portland, 
Seattle. 


Denver. 


San Francisco, Los Angeles, 


264 Page Book On 
Silos and Silage 1(c 


1913 copyrighted edition now ready. Mostcomplete work on 

this subject published. Used as text book by many Agricultural Colleges. 
Gives the facts about Modern Silage Methods—tells just what you want to 
know, 264 pages—indexed—over 45 illustrations, a vast amount of useful in- 
formation boiled down for the practical farmer. Tells ‘How to Make Silage’”’ 
—*‘How to Feed Silage’’—"‘How to Build Silos’’—"Silage System and Soil Fer- 
tility’’—"‘Silage Crops in Semi-Arid Regions.’’ All about ‘Summer Silos” and 
the Use of Silage in Beef Production. Ninth Edition now ready. Send for your 
copy at once. Enclose 10c in coin or postage stamps and mention this paper. 


Silver Manufacturing Co., - Salem, Ohio 





COLLECTIONS BY RETAIL LUMBER DEALERS. 
~A series of letters by AMERICAN LUMBERMAN subscribers 
giving their views on the best way to handle the accounts 
of a retail lumber business. These letters offer many excel- 
lent ideas, and it will well repay any retail lumber dealer to 
read them carefully. Fifteen cents, postpaid. ; 
AMERICAN LUMBERMAN, Chicago. 





TIMBER LAND SALES 











The Connecticut Valley Lumber Company, under joint 
management of Stone & Webster and Hornblower & Weeks, 
of Boston, Mass., has closed a contract with the Berlin 
Mills Company, of Portland, Me., and Berlin, N. H., cover- 
ing the sale of all the soft wood timber (about 500,000,000 
feet) situated on the Androscoggin slope. ‘This is a tract of 
abont 45,000 acres. The Connecticut Valley Lumber Com- 
pany has heretofore confined its operations to the Connecti- 
cut slope, where it owns approximately 260,000 acres with 
a softwood stumpage of about 1,500,000,000 feet. The 
contract covers continuous cutting over a_ considerable 
term of years at a rate that puts the transaction in front 
rank of negotiations in timber and pulpwood. The Berlin 
Mills Company expects to use the entire yield in its ex- 
tensive mills at Berlin, N. H. 

Charles F. Hagan, of Bristol, Va., last week sold to the 
Sulphur Springs Lumber Company a boundary of hardwood 
timber near Clinch, Va. ‘The consideration is given as 
$60,000. The timber is a part of the large: Patrick Hagan 
holdings in that county. The company will establish an 
offices at Clineh, and will at once proceed with the con- 
struction of a mill and the erection of an eight-mile tram 
read, using electric motors. 





The White Land Company, of Ladysmith, Wis., has sold 
5.500 acres of timberland to Messrs. Thompson, Falge and 
Anderson, of Ladysmith. The consideration was about 
$50,000. 





The Elten Lumber Company, of Elton, La., has bought 
400 acres of pine timberland in Louisiana from F. Fusilier. 
Yhe consideration was $30,000. 


HYMENEAL 


Fuller-Brown. 


LANCASTER, Mass., April 21.—Mr. and Mrs. Henry Temple 
Brown announce the engagement of their daughter, Dorothy 
‘Lemple, to William Andrew Fuller, of Clinton, Mass. Miss 
Brown, under the professional name of Dorothy Temple, has 
sung much in concerts and recitals and is a distinguished 
active academician of the Royal Philharmonic Academy, of 
Rome, Italy. She is a member of the Alpha Omicron Pi 
Sorority, of the Appalachian Mountain Club and _ other 
organizations. 

Mr. Fuller for some years has been a leading business man 
of Clinton. He is president of the Thompson Engine Starter 
Company of New York City, president of the Wachusett Co- 
operative Bank of Clinton, of the W. A. Fuller Lumber Com- 
pany of Leominster, of the Gavin Hardware Compary of 
Leominster, of the Fuller Hardware Company of Fitch- 
burg, owner of the W. A. Fuller Lumber Company of Clin- 
ton, and a partner in the Nummerook Beach Building Com 
pany of Seaview, Mass. He is widely known to the lumber 
trade of New England, and was recently elected vice presi- 
dent and treasurer of the Massachusetts Retail Lumber 
Dealers’ Association. In sports he has taken a large interest, 
being president of the Clinton Baseball Association, the 
Clinton Football Association and a member of the Clinton 
Gun Club and the Craigilee and the Chestnut Hill Quoiting 
clubs. He is a director of the Clinton Hospital Association, 
of the Clinton Home for Aged People, treasurer of the 
Clinton Outing Club, vice president of the Franklin Unity 
and a director of the Lambsdee Club, a social organization. 
In politics he is a Republican and a member of the Republi- 
can Club of Massachusetts. 

















Farris-Haynes. 

NASHVILLE, TENN., April 22.—A subject of much humorous 
discussion at a meeting Tuesday of the Nashville Lumber- 
men’s Club was the composing of a congratulatory telegram 
to Willis Farris, of the Farris Hardwood Company, who was 
married in Murfreesboro Tuesday to Miss Mary Haynes, 
of that city. 

The message was written by Hamilton Love, of Love, 
3oyd & Co., and is as follows: 

“Willis M. Farris. 
“Murfreesboro, Tenn.: 

“The Nashville Lumbermen’s Club, individually, collec- 
tively and in pairs, threes, straights and flushes, send greet- 
ings and have this day in session assembled, voted you 
a earload of good wishes, absolutely clear and free from 
defects and measured by the golden rule. 

“We grant you the timber rights in the State of Con- 
tentment, where the joy trees are large and plentiful, and a 
choice mill site in Happy Valley. 

“NASHVILLE LUMBERMEN’S CLUB.” 








Wheelwright-Hoyt. 


PorTLAND, Ore., April 20.—Announcement was made here 
this week of the engagement of William D. Wheelwright, 
president of the Pacific Export Lumber Company, a_ well 
known club man, and Miss Martha Hoyt, of a prominent 
pioneer family here. ‘The wedding will be held in Paris 
next month. Mr. Wheelwright left for London the early 
part of last week and Miss Hoyt plans to leave for Paris 
in a few days. Mr. Wheelwright has been in the lumber 
exporting business here for a number of years, shipping 
largely to the Orient, India and Europe. He is honorary 
president of the Portland Symphony Orchestra. 





Bayne-Motie. 

SPOKANE, WAsH., April 21.—One of the interesting wed- 
dings of Easter week was that of Miss Emily Motie and 
R. L. Bayne, sales manager of the Lindsley Bros. Company. 
The ceremony was performed April 16, the Rev. Father 
Verhagen, of Our Lady of Lourdes Church, officiating. 





Plummer-Wilshire. 

San Francisco, Cau., April 22.—The engagement of 
Harold Plummer, son of the late William Plummer, of the 
Union Lumber Company, to Miss Doris Wilshire, of this city, 
has just been announced. The wedding will take place in 
the fall. 





Terry-Newell. 

San Francisco, Cau., April 21.—Deane F. Terry, a son 
of Charles Terry, a heavy timber owner of New York, 
who has been managing his father’s lumber interests in 
Panama, arrived here a few days ago to claim Miss Phyllis 
Newell, of Berkeley, for his bride. She, however, was just 
recovering from an operaticn for appendicitis and the wed- 
ding has therefore been postponed for a short time. 





Davis-O’ Keith. 


SEATTLE, WASH., April 20.—Edward L. Davis, Coast rep- 
resentative of the Hilgard Lumber Company, of Chicago, 
and Miss Agnes O’Keith, of Spokane, were recently married. 
Mr. Davis has represented the Hilgard company here for 
the last two years, and has many friends who wish him 
much happiness. 








THE MARKETS 








For Editorial Review of Current Market Conditio 
See Page 26. 


the one thing lacking to make good trade fo 
Chicago yardmen is the settlement of the brick hand! ys? 
strike. If this matter were settled construction \ ork 
would assume large proportions instanter. Wholes:: ‘ors 
report a little better country demand, owing to the im 
provement in the country roads. The roads are be n- 
ing passable, with the result that retailers are delive: no 
lumber and are in a more receptive frame of mini to 
round out their assortments. 

Lumber receipts at Chicago during the week en led 
April 18 aggregated 41,125,000 feet, against 60,742.00 
feet for the corresponding week in 1913. Total receipts 
from January 1 to April 18, 1914, amounted to 660,)74 
v0O feet, a decrease of 185,434,000 feet below the cvrre- 
sponding period last year. Shipments for the woek 
ended April 18 were 24,924,000 feet, an increase of 2,7 16.- 
000 feet over the corresponding week in 1913. Total 
shipments from January 1 to April 18, 1914, aggreguted 
301,372,000 feet, 29,362,000 feet more than was shipped 
from Chicago during the same period in 1913. Shingle 
receipts for the week show a decrease of 4,044,000 below 
the corresponding week in 1913, while total receipts from 
January 1 to April 18, 1914, show an increase of 29,856,- 
000. Shipments of shingles for the week show a de 
crease—S8.762,000 in amount—below the same week last 
year, while total shipments show a decrease of 57,834,(\00 
below the comparative period from January 1, 1914 


Chicago Lumber Receipts and Shipments. 


Reported by J. C. F. Merrill, secretary of the Chicugo 
Board of Trade. 
RECEIPTS—-WEEK ENDED APRIL 18. 
Lumber. 





DOES oie e esis eeeseesesessceneee 41,125,000 
MUI co alae Sats pie Re Nahe AIRS FRR Ee 60,742,000 75,000 
ae ene re are aaron 19,617,000 , 4,044 000 


FOTAL RECEIPTS JANUARY 1 TO APRIL 18, 


Lumber. Shingles. 








RUBE ce co) ce a A pio pie Sins 0%. Sracencrs ayer 660,074,000 ; 
DE “Nias 0.6 sta oc Ose Sleieeey.e wee ee 845,508,000 109,672,000 
SUR OB SE 6 o's. Ssers-054 1325's 0b 5 ox be a rels 185,434,000 29,856,000 
SHIPMENTS—WEEK ENDED APRIL 18. 
Lumber. Shingles, 
RMMNEE esis tere nh ETc algnaraierane bike: anaes 24,924,000 5bS3 000 
Roose Rade Dep GN ars rece rors mcrae erate 22,208,000 


ROS Fe LEC eee ae Tee 2,716,000 
ne Oe en her eae ae eee eee 


TOTAL SHIPMENTS JANUARY 1 TO APRIL 
Lumber. 





[LS SOO err Perr reer 
| | Se Ar paar 272,010,000 
Increase Se Eee ee ~ 29,362,000 
SEES =, iene bia oie es wiaroue a ele? “ale lotstars ory 
RECEIPTS BY WATER. 
Week ended April 18, 1914. ........c06- . 538,000 feet 


Permits issued by the Chicago building department 
for week ended April 22 were: 







CLAss— No. Value 
os Searels oa atelels o awa. 5 i. 3 T5050 
$ 1,000 and under $ 5,000............ 86 221,150 

5,000 and under Ps 6.604 6 eke ene 42 256,000 

10,000 and under OMI © 5.4.4 Baines 31 449,200 

25,0006 and under a ee 6 209,500 

50,000 and under 100,000............ 487,600 
Keidel & Moran, 3-story brick apartment 

OP Ore fey Taye ore 1 150,000 
H. Isenberg, two 3-story apartment build- 

EE ra aren r rr ene 1 115,000 
Chicago Boys’ Home, 3-story brick dormi- 

rrr errr. cet ee eee re 1 105,000 
F. A. Larson, 3-story brick apartment 

AMER S Sc wid s wieers ie erbiars oinsara sia ee 88 1 100,000 

MOREE Tororo cavers eles cake tose Gis orate ei dex Tate 189 $ 2,100,800 
Average valuation for week................. 11,115 
TOGEIS DUOTIORE WEEK. os vcccsccicssccsencs 200 2,532,000 
Average vaiuation previous week............ 11,660 
Totals corresponding week 1913......... 2,885,800 
Totals January 1 to April 22, 1914...... : 24,807,400 
Totals corresponding period 29,025,245 





Totals corresponding period 
Totals corresponding period 
Totals corresponding period 
Totals corresponding period 
Totals corresponding period 
Totals corresponding period 
Totals corresponding period 77 
Totals corresponding period 1905........ 2,064 


Following is given a comparative statement of 
building permits for March, 1914, and 1913, and for 
the first three months of the years: 





No Cost 
TTS Be bj 0 Se ae eee 923 $8,074,800 
Ne |) | a ae 937 ‘ 7,690,600 
MDE, TRIE 5-654 :506 5.4543. 5:8 S08 1,908 59,478 
_ | AR. | eer 1,816 61,795 








NORTHERN PINE. 


Chicago.—While wholesalers are not satisfied with the 
number of orders booked they think the situation could 
be worse. Inquiry is a little heavier and, notwithstand- 
ing the fact that business has not reached normal volume 
for*this season of the year, prospects are good for con- 
sumption in the white pine territory and it is believed 
that a good business will come later. Manufacturers 
report that shipments are going out in fair shape and 
prices are holding firm. 





Minneapolis, Minn.—Contractors are buying some good 
orders of pine and a fair run of city trade seems to be 
in sight, with building activity lively in the towns and 
cities of the Northwest. Farmers are busy seeding and 
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tocre is little rural trade now, .but as soon as seeding 
is finished it should be brisk, General business condi- 
tions in this section are good and lumbermen expect a 
god summer trade. Northern pine salesmen report 
t! a number of yards that stocked up on other woods 
1-1 fall have recently restocked with the product of 
no:thern mills. Prices are firm. 


y City and Saginaw.—Pine lumber dealers report 
st.-ks considerably broken. There is a fair trade in 
s doors, blinds etc., but the box trade is reported 
io vave less activity than during the early part of the 
W r. Stocking up will begin by lake arrivals early in 
M There has been very little fluctuation in prices. 


New York.—Demand is slow and although occasionally 


so! indication of improvement is reported dealers buy 
only what they require. Favorable weather has created 
a ter building demand, but retailers find themselves 
we upplied with assortments and the outlook does not 
set to warrant their anticipating their-wants to any 


extent. 


Buifalo, N. ¥.—Quiet continues in the white pine mar- 
ket and dealers say there is less doing than usual in 
Ap Some large concerns say they have seldom seen 
it eter at the beginning of spring. Prices are at a 
high level. The asking prices for box lumber are at so 
str a level that many buyers are inclined to look to 
other than wooden packages, so that not much activity 
pre s at the box factories. 


North Tonawanda, N. Y.—Orders are coming in more 
steadily than at any other time this spring, but the vol- 
ume of business is still below normal. Inquiries are 
more frequent and dealers are rather optimistic over the 


pros ts for a fair season. Unless demand shall as- 
sun 1 decided increase the impression prevails that 
preset supplies will be sufficient to meet the require- 


ments of the trade until lake receipts shall begin to 
arri a few weeks hence. Prices are fairly well main- 
taint Dealers say that there is no other course for 
them to pursue in view of the quotations offered by 
man icturers. 


Pittsburgh, Pa.—Dullness in the white pine trade is 
reported. It is merely a consistent decline in the demand 
for better grades and especially in pattern and flask 
stock This demand appears to be governed by the 
gencral trend in other industrial lines. In low grades, 
market, feels the influence of competition, but 
prices on all grades are unchanged and there is no dis- 
position to make the situation worse by granting con- 


cessions 


too, tne 








EASTERN SPRUCE. 


Boston, Mass.—-Until there are more definite indica- 
tior f what the demand will be in the immediate future 
none in say with certainty whether it will be possible 
io maintain the present base price of $25 for spruce 


fram Although practically all the manufacturers are 
now sking $25, occasionally sales are being made at 
$24.5 In these cases it is probable that the selling 
went pays $25 less commission. Some authorities believe 
that when more of the big summer mills begin sawing 
the price will weaken. On the other hand, continued 
unst mable weather has held up building, and now 
that the weather is moderate, it is reasonable to expect 
a considerable improvement in the inquiry for spruce. 
The creasing inquiry for random is strengthening quo- 
tations. The supply is not overabundant, and dealers 


insist on higher prices than have been obtained for 


some time, Occasional sales of extra dry spruce covering 
boards, 5 inches end up wide, 8 feet and up long, are 
reported at $23, but it is still possible to buy at $22.50 
Indications are that the higher price may become the 
regulir quotation unless the supply becomes overplen- 







tiful 


New York.—Demand begins to show signs of improve- 
ment and the market is a little more active than it was 
a month ago, although far from what it ought to be at 
this time of year. The building situation progresses 
slowly and yards have not reached the point where they 
feel they must buy far ahead. Supplies at mill points 
‘e been sufficient to secure prompt shipment on all 
sorting-up orders. Cargo consignments are not as large 
as might be expected. In view of the dullness in demand 
manufacturers appear to have the situation well in hand 
and while they are not getting the prices they think 
ought to prevail from their view of the situation, quota- 
tions are well held and any change is for the better. 








Elkins, W. Va.—There has been little or no variation 


in the price of spruce within the last few weeks. Pro- 
ducers of spruce who have been holding stock for a raise 
are still confident that prices will be enhanced, and are 
not permitting their stock to be shipped except at prices 
in advance of general market prices. General conditions 
and the outlook for a good season warrant them, they 


beli¢ in permitting their stock to accumulate. 





Pittsourgh, Pa.—Spruce manufacturers are not yet 
encouraged by the slight signs of improvement in trade 


conditions. There has been no special influence felt as 
yet this line of lumber and while no very large stocks 
are iilable for prompt shipment there is apparently 
abun/int material for the going trade. Eastern buying 
Is better, spruce men say, but there is no change in the 
local situation. 





WHITE CEDAR. 


Chi ‘go.—A fair demand for posts is reported, with a 
Slig! better tone in values. Stocks on hand are not 
as la as compared with a year ago. Poles, while not 
as a 


ve as posts, are moving in good quantities. Or- 
ders tor short lengths to be used for repair work in 
the country districts are going out steadily and it is 
expec'cd as the season progresses the call will be much 
larger from the traction and telephone concerns. 





_ Minneapolis, 
in t 


Sales 


Minn.—Cedarmen report much _ interest 
post situation and they have made some fair 
_ Buyers have been awakening slowly to the fact 
that the supply is much curtailed this year and that the 
Preset advanced prices are likely to b2 shoved up an- 





other notch before long. Some sizable pole inquiries 
are being shopped around to find favorable prices. 





HARDWOODS. 


Chicago.—_Demand for lumber is moderately active and 
a better feeling is apparent in this market than for 
some time. Wholesalers regard trade conditions more 
encouraging as to the outlook and it is believed now 
that the requirements will expand before long. In- 
quiries have increased in number and the volume of 
shipments is heavier. Prices have shown practically no 
change, although generally there is a tendency toward 
firmness. It is apparent that there are no heavy sur- 
pluses of hardwood lumber, notwithstanding recession 
in trade the last six months. There has been a steady 
demand to meet current requirements, which have been 
sufficiently heavy to keep stocks as a general thing 
within reasonable bounds. The local industries are still 
consuming hardwoods right along, although they are not 
buying for future wants. Plain oak is in fair request; 
quarter sawed is not moving as fast as the plain stocks. 
The lower grades of cottonwood and gum are in steady 
request; upper grades, however, are quiet. The northern 
manufacturer is not worrying about the future. The 
season’s output is certainly smaller than that of last 
year and very little stock was carried over. 3irch, 
maple and basswood are in active demand. 


Minneapolis, Minn.—The deadlock between the large 
consumers and the wholesalers still continues. Owing 
to the high prices at which the mills have held their 
stock this spring, wholesalers have had to advance their 
lists on northern hardwoods and the trade is holding 
off. There is a good call in some quarters for southern 
stocks, and it is reported that difficulty is being found 
in getting prompt shipments. 


Wausau, Wis.—Hardwood prices throughout the year 
have been very firm. A Wisconsin Valley manufacturer 
recently sold a large shipment of 4/4 unselected birch 
rough, receiving $46 for the 6-inch and wider first and 
seconds clear, and $26 for the 4-inch and wider No. 1 
common on a 10-cent freight rate. For the 8/4 first 
and seconds clear birch rough, this firm received $50 on 
the same rate. A large shipment of 4/4 No. 3 common 
birch was made by a manufacturer in northern Wis- 
consin for $12 f. 0. b. mill. Another firm in this same 
territory sold some l-inch first and seconds birch for 
$42 f. o. b. mill, while the No. 1 common stock brought 
$23. An exceptionally good sale of birch was recently 
made by a manufacturer in upper Michigan. The sea- 
son’s cut of the No. 2 and better birch of this operation 
brought $27 f. o. b. mill, and probably this price is the 
highest received for a large quantity of birch this sea- 
son. A shipment of 4/4 AL No. 2 common basswood 
rough netted a firm in central Wisconsin $19 f. o. b. 
This same firm also sold some 4/4 log run hard maple 
rough on grade, the prices received being as follows: 

. oO. b. mill, first and seconds clear, $29; No. 1 com- 
mon, $19, and the No. 2 common, $14. A large sale of 
4/4 No. 3 birch rough was recently made by a large 
firm in northern Wisconsin for $12 at the mill. Some 
8/4 No. 3 common rock elm S2S brought $14 f. o. b. to 
a manufacturer in the Wisconsin Valley. A large west- 
ern Wisconsin operator sold a big shipment of 4/4 first 
and seconds birch for $42 at the mill, while the No. 1 
common stock brought $23, These sales plainly show 
that hardwood prices are holding their own, while there 
is also a good demand. 


Bay City and Saginaw.—Hardwood lumber holds up 
well, with the trade taking everything fit to ship at 
good prices. Stocks consequently are low. Prospects 
are encouraging. 


St. Louis, Mo.—Very little business is being done by 
the local hardwood trade. Demand is only fair, buyers 
appearing to be more inclined to watch than to place 
orders. Prices, however, show some stiffening on orders 
most in demand, in spite of the dullness. Plain sawed 
white and quartered red oak seem to be the items most 
in demand and consequently these items are stiffening 
in price. <A lot of inquiries are coming in for gum, ash 
and poplar. This inclines the distributers to the belief 
that there will be a marked increase in the demand 
for these items within a few weeks. Prices are station- 
ary on most items, with the exception of the high grades. 
Prompt delivery can always command a good price and 
in some cases there is a slight advance noted. 


Kansas City, Mo.—A small supply of oak flooring at 
the mills is keeping the price firm in the face of a light 
demand. There is some demand for oak flooring in 
carloads the last week or so, but aside from that the 
trade has been light. The country trade has not got 
started to any extent. Factory demand also is light. 
The gum market is steadier than oak. Demand is fair 
and prices are firm. No. 2 gum shows somewhat more 
strength than it showed a week ago. 


Memphis, Tenn.—Increased building has stimulated a 
somewhat more urgent call for interior finish, principally 
for red gum and quartered oak. General demand, how- 
ever, is still somewhat restricted and opinion gains 
ground that there will be no large activity until -the 
railroad rate question be settled by the Interstate Com- 
merce Commission in such manner as to enable the “car- 
riers to discontinue the retrenchment policy so strongly 
in evidence recently and to cause them to become active 
buyers of equipment as well as to undertake extensive 
improvement work. This view puts a general revival of 
business in hardwoods into the future. Meantime holders 
are firm in their ideas of value and practically no lumber 
is sacrificed, because members of the trade recognize 
that such a course would result in loss. There is a con- 
tinued good demand for the lower grades of cottonwood 
and gum as box manufacturers are doing a large busi- 
ness in the open market. Sap gum is a ready seller and 
rather more interest is displayed in red gum, which is 
increasing in popularity for interior finish and for furni- 
ture manufacture. Plain oak is in fairly active demand 
and there is a fair movement of quartered stock. There 
has been no change in the cypress situation. The upper 
grades of cottonwood are in moderate request but with 
nothing like an aggressive call. The improvement re- 
cently noted in the export division of the market is re- 
ported as somewhat further increased and more liberal 
quantities of American hardwoods are being sent to 
Europe. 
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Yellow Strand 


Yards More Lumber at Less 
Cost Than Any Other Rope 
You Can Use. 


VEN if Yellow Strand costs twice as 
much as any other rope it would still 
It would be cheapest 
because it is the strongest and most dur- 


be the cheapest. 


able wire rope ever made for logging pur- 
poses. 

You'll be glad to know, though, that 
Yellow Strand costs no more than other 
wire ropes that claim to be ‘‘just as good.”’ 


’ 


just say the 
We can literally swamp you with 


If you want “‘evidence,’ 
word. 
letters from prominent lumbermen in every 
section of the country attesting to the 
superiority of Yellow Strand. 

Write us at once. Ask for copy of 
catalog No. 70. 


FREE Our illustrated monthly magazine— 
——THE YELLOW STRAND —free for a 


year to all rope users. Write for it. 


Agents Everywhere. 





Broderick & Bascom 
Rope Co. 


New York ST. LOUIS Seattle 


WORKS: ST. LOUIS AND SEATTLE. 














Some Openings 
For Wood Workers! 


In Northern Florida there is a good supply of timber, which 
can be assembled advantageously at points on the Georgia 
Southern & Florida Railway, other conditions for pro- 
fitab'e manufacturing in many lines. For a number of articles 
there is a market in the immediate section, while transportation 
facilities favor shipments to a wide range of markets. 

One city is anxious to locate 


Small Wood Working Plants, 


and will actively co-operate with manufacturers who are look- 
ing for a new and promising field. 

The Southeastern States have the best opportunities 
and advantages for all factories using timber. 

The Land and Industrial Department will aid interested 
parties in finding just the location desired. 

For information refer to File No. 47,359. 


M. V. Richards, roaecttarigene 


Room 352 SOUTHERNRAILWAY Washington, D.C, 




















SAW MILLS DESIGNED AND BUILT 


‘ 
Plans and Specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. Ma- 
chinery for complete mills. Fire loss adjustments, Practical 
sawmill engineer. Can save you money. Highest testimonials. 


C. M. STEINMETZ, P.O. Box 83 Washington, D. C. 
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tions owing to a 


Ash is selling well, 


have improved noticeably. 


pretty much they 


as 


oak, demand 


Some 


although 


satisfactory. 


Louisville, Ky.—Business continues to move rather 
sluggishly, although the volume of trade being handled 
is not far from normal, if in fact it is not up to a 
seasonable average. However, there are not the snap 
and life ordinarily expected at this season, and it Is 
taking more effort to move stocks than the hardwood 
men are accustomed to. Prices are not sagging, but a 


number of items have been subjected to reduced quota- 
surplus of dry 


lumber. However, in 


most cases the situation is peculiar in that stocks are 
not plentiful, in spite of what appears to be a weak 
demand. If consumption were to approach normal, it 


would take only a short time to bring about an actual 
shortage of many kinds of lumber, 
good seller, but plain oak is dull. 
the big 
mand well up to expectations. 
Hickory is showing some life. 


Quartered oak is a 
Poplar is improving. 
handlers reporting the de- 
Chestnut is fairly active. 
Red gum is reported to 





New Orleans, La.—Hardwoods find market conditions 
have 
rather limited call for the staples and the export trade 


been, with steady though 


looking for bargains. There is a fair export call for 
sums and the movement continues of reasonable pro- 
portions, but it is complained there is much shipment 
on consignments, which tends to keep quotations un- 
settled. 


Ashland, Ky.—There is a better tone to the market for 
for dry 
concessions have 


lumber is 
been 


not altogether 
made for im- 






























PEARSON’S 
mac NAILER 


is the handiest tool a carpenter 
can buy. It increases his day's 
work and makes cold weather 
shingling easy. Write for testi- 
monialsfrom users or send $5.00 
on our guarantee of money 
back if not O. K. 


Agents Wanted. 


Pearson Mfg. Co. 


ROBBINSDALE, MINN. _ 





























good profit. 


corners. 


spection. 


FD.KE 





For your samples of 
Kees Metal Building Corners. 
They're splendid sellers, and pay you a 
_ They are little galvanized iron pieces used 
in place of corner boards. They fit over the 
ends of lap siding forming perfect beveled 


A postal will bring samples for your in- 


20 BEATRICE. NER Box 51. 












mediate shipment but most millmen say a good business 
will prevail shortly and dry oak command good prices, 


especially as any little spurt in call would make a big 
hole in dry stocks. 
New York.—Demand shows few signs of improvement 


and wholesalers here say that the increase in activity 
is so small that it is hardly noticeable. Prices are more 
or less shaded and buyers have no difficulty in getting 
prices as low as have prevailed at any other time this 
season. There is a little better movement of stock at 
these prices and wholesalers with any quantity of stock 
back of them believe that within a couple of weeks there 


will be more snap to the buying power. Furniture fac- 
tories are beginning to slow down and they seem to 
have less business under way than they have had for 
some time. The local department store buying of furni- 
ture has been lower this season than for a long while. 
Factory men who have not committed themselves on 
replenishing their stocks are awaiting developments. 


The interior finish trade is dull in line with the slowness 
prevailing in the general building situation. 





Buffalo, N. Y.—Trade is on smaller scale than usual 
at this season, and shows litile tendency toward im- 
provement. No particular hardwood shows any great 
degree of activitiy as compared with last month and 
prices are not as strong as dealers would like to see 
them. The plain oak market is not active. Maple and 
sap birch are in comparatively good call. Most grades 


of chestnut are off, although sound wormy remains firm. 


N. Y.—Fluctuation in 


North Tonawanda, demand has 
been so much in evidence during the last few weeks 
that dealers are at a loss to fathom the future of the 


trade. There were times this spring when orders came 
in with such frequency as to encourage a greater lati- 
tude of activity by wholesalers, followed by a reversal 
that fairly took the bottom out of the market. The 


general trend of buying has been below that experienced 
last year and until“€hé consumption shows greater pro- 
portions there is little prospect of more active buying. 
Maple and basswood are among the items that have been 
in better demand. 


Baltimore, Md.—Many members of the trade have of 
late experienced something of a revival, at least in the 


volume of: business done, and reports are still received 
that orders are coming in with gratifying freedom. 
Nothing like a rush is on in any division of the busi- 


ness, but the yards which before manifested little or no 
interest in the tenders have begun to receive them with 


some attention. Apparently supplies are lower than they 
were and actual wants have begun to develop here and 
there. While the local trade is rather featureless, the 
3altimore hardwood men have been able to dispose of 
lumber in considerable quantities up-north and in the 
middle western territory. The export demand on the 
other hand, shows no change, supplies on the other side 








being evidently quite free when compared with current 
needs, and the buyers being disposed to hold out for 
concessions which the shippers can not well grant. The 
prevailing state of affairs is plainly indicated in the 
diminishing exports, the decline in the forwardings of 
certain items being very significant. 

Boston, Mass.—-Gum is fairly active, but this wood is 


offered in this market at reasonable prices, compared to 


the value placed on some other kinds of hardwood. 
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Motorize Your Saw Mill 


and 
Reduce Your Cost of Production 


We will exhibit one of these electric tractors 
at the Forest Products Exposition, Coliseum, 
Chicago, April 20th to May 9th. If you expect 
to attend this exposition, come prepared to dis- 
cuss your transportation problem with our 
General Sales Engineer, who will be in charge 
of this exhibit. Come prepared to state fully 
your operating conditions, length of haul and 
voltage of your current and whether D.C. or 
A.C. 





You can’t afford to 
miss this Exhibit. 


The Galion Dynamic 
Motor Truck Co. 


Factory, GALION, OHIO. 





R. C. KIMBALL, Gen. Sales Engineer, 
1310 Penobscot Bidg., Detroit, Mich. 

























Possesses 
Important fea- 
tures which 

make it the 

practical motor 
vehicle for the 
Lumber Trade. 





NEW YORK BRANCH 
1872 Broadway. 


CHICAGO BRANCH 
1458 Michigan Ave. 


BOSTON BRANCH 
885 Boylston St. 





















With the 


*sKNOX AUTOMOBILE CO., 


MARTIN TRACTOR SYSTEM 


Adopted and endorsed by success- 
full lumbermen throughout 
the country. 

Send us details of your hauling 
problem and let us suggest a 
satisfac- 
tory sys- 
tem for 
your 
needs. 


RELIANCE AUTOMOBILE CO. 
1655 Van Ness Av., SanFrancisco,Cal. 
Distributors for 


Northern California and Oregon. 


Springfield, Mass. 











Because of the low price, gum is being 
of several other higher cost woods and is 


used in plice 
becoming pop- 


ular, Very good quality of gum is offered here as low as 
$40. Birch is attracting more interest, especially sip, 
quoted at $45 to $48 for l-inch.. Red birch is quoteq 
at $54 to $56. Oak shows little change. Plain white 
oak is selling at $61 to $66, and quartered oak at xg 
to $92. Other standard hardwoods are offered as /oj- 
lows: Brown ash, inch, $58 to $60; basswood, inch, <{3 


to $45; cherry, inch, $95 to $100; maple, inch, $388 to * 40, 


Pittsburgh, Pa...Hardwoods are making 
gress toward a more healthful condition. This is es: 
cially the case with the better grades of material. (ak 
and poplar are firmer in price and chestnut is in bet er 


steady | 


demand, Low grades of hardwood are not especi: ‘ly 
active but the reports indicate that the larger bu) rs 
are taking on a fair amount of material for immediite 
needs. ‘They are urging prompt shipments, indicating 
that the stocks being carried are not large. 
Cincinnati, Ohio.—-Dealers are still hopeful of a turn 


for the better and admit that it is time for an impro. e- 


ment. The waiting game simply continues and imiie- 
diate prospects for a betterment are certainly not 1) it- 
tering. Values are in no way affected, however, nd 


it is said that some lumber is not plentiful. Conservative 


manufacturing with conservative buying is helping ‘he 
hardwood situation materially and consequently there 
is no overproduction and prices are well maintained, 
Ash, as is usual, is in most demand and the oaks ‘ire 
moving steadily. The movement in upper grades of 
red gum is slow; sap gum of the same grades moves 
much better. Upper grades of cottonwood and polar 
are in light request. Maple sells fairly well. All low 
grades suitable for box making are in active demand at 
good prices. 

Columbus, Ohio.—Trade in central Ohio territory has 
been fairly active during the week. Buying is prin- 
cipally by dealers who ask for delivery in May and June. 
A part of the orders are placed for immediate delivery. 


Dealers’ stocks are fair and they expect a good run of 
business when building operations start more actively, 
Dry stocks are not large in any section and shipments 
are coming out well. Dealers are inclined to believe 
that the present season will be a good one. Prices are 


well maintained at the levels that have prevailed, as no 
weakness of conseyuence has appeared. Quartered and 
plain oak are firm and the volume of business is good. 
Chestnut is also in good demand and sound wormy es- 
pecially is firm. Basswood and ash are moving well 





Other hardwoods are unchanged. 

Elkins, W. Va.—Lumbermen feel decidedly encouraged 
by a greater demand for West Virginia hardwoods dur- 
ing the last fortnight. For a time early in the spring 
market conditions were so unsettled as to worry ro- 
ducers, but within the last week or so the market 
pears to be better for all kinds of hardwoods, especially 
quartered oak, red and white oak and even poplar. Al- 


though prices are still below the level of last summer, 
this is causing no especial concern. Operators look for 








an increased demand a little later, especially if the 5 
percent increase asked for by the railroads be allowed 
HEMLOCK. 

Chicago.—-While actual orders are searce the demand 

continues fair, with prices firm. Manufacturers will h 

a heavier call from the retailers as soon as_ building 
opens up. Stocks in the Chicago yards are pretty well 
assorted, but with the settlem@nt of the strike building 


demand will be heavy. The hemlock situation is consid- 


ered to be in a strong position. 

Bay City and Saginaw.—Hemlock *& moving 4 little 
better than early in the season. Piece stuff and boards 
are selling at $17 and $19. The output will undoubtedly 
show a falling off. 

New York.—Demand is probably the best of any line. 


It is a good staple and even those dealers who are get- 
ting only a small business know they will require more 


hemlock supplies during the summer and are putting 
out some fair orders. The striking feature that illus- 


trates the dullness of the demand now as compared with 
a year ago is that many yards that made a custom of 
placing orders for five or ten carloads are conservatively 
putting out single car business. 


Buffalo, N. Y.—The larger amount of building of the 
last two or three weeks has led to a little better buying, 
but trade is less active than it was a year ago with 
most wholesalers. Stocks show depletion in local yards, 
but supplies are likely to arrive soon and the market 
will have fair supplies until navigation shall open. 


North Tonawanda, N. Y.—Wholesalers report 4 
healthier volume of business. Weather confitions have 
been conducive to new building, to which is attributed 
the increased demand. 3uilding permits are on the 
increase and dealers that normal conditions are 
imminent. 


Say 


Mass.—That there is an actual shortage of 
hemlock boards is becoming more apparent. Millmen 
are quoting $24 with increasing confidence. It is also 


true that the average retailer declines to bid more than 


Boston, 


$23.50, and many shoppers industriously seek oppor- 
tunities to purchase at $23 before they will consent to 


the inevitable and pay the advance. The probable ex- 
planation of this situation is the very low price at whicl 
North Carolina roofers are offered in this market—$l! 
for 6-inch and $20 for 8-inch. The average builder pre- 
fers hemlock, and when building becomes more active 
in the next few weeks, hemlock merchants are contident 


the shortage will make it easier to obtain the $24 now 
quoted. 
Pittsburgh, Pa.—Hemlock trade shows more strength 


than was looked for a week ago. There is a better tone 
to the quotations made by the northwestern mills and 
West Virginia appears to be following suit. L'rices 
nearer list are being asked by larger producers ani less 
concession is offered even in face of keen competition 
While it is possible to break the Pittsburgh list, conces- 
sions are less numerous. 


Columbus, Ohio..-Demand for hemlock is gradually in- 
creasing. Dealers are the principal buyers of hernlock 
stocks. Prices are firm. Dry stocks are somewhit 
scarce, 
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POPLAR. 


Chicago.—Stocks keep moving at about the same rate; 

-holesalers report that the best demand is for firsts 
d seconds, although common is moving with a little 
ve freedom than thirty days ago. Yards have fair 
sortments on hand. 


Baltimore, Md.—Stocks are offered with considerable 
edom, and this tends to prevent any marked advance 
quotations. On the other hand, inquiry shows signs 
an expansion, and the wholesalers have been able to 
k a considerable number of orders when they rather 
expected a contraction of the movement. Evi- 
j-ntly, supplies in the hands of the yards or the con- 
summers have been materially reduced, and a replenish- 
ine has become necessary to keep the selections up to 
a point where the needs of the trade are readily met. 
\Vith the export business in better shape, it might 
easily happen that an advance in poplar would be among 
the early probabilities, but as it is, the outlook is ren- 
dered somewhat uncertain because of the indifference 
of the foreign buyers and the extent of the stocks held 
abroad. It is not that the forwardings have been es- 
pecially free, but that the requirements of the con- 
siumers on the other side have been decidedly limited, 
and a marked improvement is not yet in sight. 





Boston, Mass.—A slight improvement in the demand 
for poplar in this market may be recorded for this week. 
The popularity of enameled furniture is partly responsi- 
bli Poplar saps are especially well adapted for this 
purpose. The higher grades of poplar are moving slug- 
gishly. Ones and twos, inch, are offered at $58 to $61. 
‘There is practically no demand in this market for poplar 
for export, and other consumers that in the past were 
large users of this wood are handling it in a very re- 
stricted way. Of course, dealers in poplar lumber are 
doing business, but their outlet is narrower than it has 


Ashland, Ky.—Demand is reported satisfactory and 
prices are firm. The call is mainly for high grades with 
only moderate stocks on hand. The usual amount for 
this season is going on sticks. 


Cincinnati, Ohio.—As usual the low grades are moving 
satisfactorily at good prices, but little improvement is 
noticed in the better grades. Manufacturers claim to 
be well enough supplied with orders to prevent an ac- 
cumulation and are moving stock and not taking on new 
business except at their price, indicating faith in a better 


murket. 


Columbus, Ohio.—Demand is improving, although a 
dragging is reported in some sections. Prices are un- 
changed. Dry stocks are not in oversupply. Firsts and 
seconds and No. 1 common are in most demand. 


FIR, SPRUCE, CEDAR. 


Chicago.—Demand this week is only fair. Prices do 
not advance. On the whole the market is unsatisfactory. 
A few inquiries are being received for yard stock, but 
the railroad demand is nil. 





Tacoma, Wash.—Fir lumber does not show any special 
change over last week. Prices are low and unchanged 
and vary with competition. Foreign trade is still slack 
with the cargo mills, and this increases the call for 
cutting orders, which are not plentiful. Yard trade is 
only fair. There is not much of any railroad buying. 
Fir logs at tidewater are plentiful and worth about $5, 
$8 and $11. 


Portland, Ore.—Last week brought out no new develop- 
nents to indicate any improvement in business, and 
lumber manufacturers complain of unprofitable prices. 
That buying on a more extensive scale will have to be 
done soon, however, is the general opinion. The con- 
sensus is that the dullness is, as in other lines, attrib- 
itable to the generally unsettled condition of business. 
The log situation remains unchanged. 


Seattle, Wash.—Last week showed no appreciable 
change in market conditions in fir lumber or cedar 

ing. It is thought that rock-bottom has been reached 
in fir lumber and mills are accepting orders only to keep 
running in expectation of an improvement. Scarcity of 
cedar logs keeps up the price of siding, and there is no 
probability of any change in this condition so long as the 
camps shall restrict operation. 








Kansas City, Mo.—Fir business is coming in well. 
There is no inclination toward wobbly prices as has been 
the case much of the time this year, and if southern 
pine would take a spurt there undoubtedly would be a 
strong fir market. Without that improvement, however, 
there is not any very bright prospect for fir in this 
Section. Several good timber bills are being booked, 
including railroad and bridge and dock material. The 
railway demand, however, is not large. Silo demand is 
good and steady. The red cedar siding market is stiff 
owing to the searcity of stock, and siding is showing a 
tendeney to follow the weakness of red cedar shingles. 


WESTERN PINE. 


Chicago.—The movement of shop lumber is fair and 
the range of values is in the main firm. Local demand 
Is comparatively light and lacks snap on account of the 
desire of consuming interests to make purchases only for 
immediate requirement. 





‘Sansas City, Mo.—Western and white pine supplies are 
reasing at the mills, as the spring cut is getting into 
dition for the trade. The result is that orders of 
assortments can be readily placed and the buyers are 

‘s!ng considerably more stock than was the case when 
‘y a limited supply was on hand. This is true espe- 
lly of white pine, which has been in strong demand 
several months. Many buyers, unable to fill their 
\ulrements in white pine, took western in its place 

nd that tended to reduce western pine stocks. The 

‘sult is that the market in both woods is stiff. Trade 
improving. 


Buffalo, N. Y.—Orders for western pine are on a small 
cale and trade is called quiet. Door mills are buying 
wily as they need the lumber, and the same is true of 
Stocks available are of ood size and mills 


‘tailers, 





on the Coast are said to be working so actively that 
there is some danger of overcrowding the market. With 
the better weather now prevailing a fair increase in or- 
dering is expected. 


Boston, Mass.—Neither prices nor the demand for 
western white pine show appreciable change. Prices 
remain firm, because the millmen insist their quotations 
are reasonable, and the inquiry is moderate because 
consumers substitute other woods whenever possible 
rather than pay the high cost of western white pine. 
An occasional flurry is caused by the report of a sale 
at less than the regular market quotation, but this is 
usually explained by the eagerness of a merchant who 
prefers to share his commission rather than lose an 
order. 





REDWOOD. 


San Francisco.—Conditions are firm in the redwood 
lumber markets of this country. The foreign export 
situation is excellent, with numerous inquiries from the 
principal markets. The eastern rail trade is normal with 
prospects of a steady increase in volume. Prices are 
well maintained on redwood lumber of all grades. 


Kansas City, Mo.—Redwood shows no change. Little 
business is being booked here. The mills are not striv- 
ing for business. Prices are not yielding in the least, 
and there is no prospect that they will with the mills 
satisfied to dispose of their stocks to the offshore busi- 
ness. 





NORTH CAROLINA PINE. 


Norfolk, Va.—The movement of North Carolina pine 
can be gauged largely by the market, for deliveries are 
wanted promptly, being for current requirements. Cargo 
shipments continue light. The amount of sales during 
the week was less than the week previous, the decrease 
being principally in low grade rough lumber with a 
slight increase in flooring and ceiling. The better grades 
of edge lumber showed more activity with No. 1 4/4 edge 
selling at from $25.75 to $28.75; No. 2, $22.50 to $26; 
No. 3, $17 to $18. The high figures on Nos. 1 and 2 
were for export delivery. Edge box, 4/4, sold at $14 
to $15.25; edge culls, 4/4, and red heart, $12 to $12.50. 
Six-inch box, $14.75 to $15.50; 8-inch, $15.50 to $16; 10- 
inch, $16 to $17; 12-inch, $17.50 to $18. Stock sizes culls 
and red heart are $2 less than box prices. Edge box. 
5/4, $15.25 to $16; 6/4, edge box, about same price as 
5/4. Nos. 1 and 2 bark strips, $18; box bark strips, 
$10.50 to $12.50. Dressed stock boards are looking up a 
little, but prices are not as strong. No, 1, }#-inch floor- 
ing, sold at $27 to $28.50; No. 2, $24.75 to $26.50; No. 3, 
$20 to $22; No. 4, $14 to $15.50. No. 1, %-inch ceiling, 
$16.50 to $16.75; No. 2, $15.50 to $16; No. 3, $13 to $14; 
No. 4, $9.50 to $10. No. 1, y¥-inch ceiling, $18.25 to 
$18.75; No. 2, $16.75 to $17.50; No. 3, $14 to $15.25; No. 
4, $10.75 to $11.50. No. 1, }#-inch partition, $27.50 to 
$28.50; No. 2, $26.50 to $27; No. 3, $21.50 to $23, Nos. 
1 and 2 bark strip partition, $22.50 to $23.50. Six-inch 
roofers, $15.75 to $16.50; 8-inch, $16.50 to $17.25; 10-inch, 
$17.25 to $17.50; 12-inch, $18 to $18.50. Factory flooring, 
$18 to $19.50; lath, $3 to $3.15. N. C. pine sizes $17 
to $17.50. 


New York.—The amount of stock available is large 
enough to prevent an increase in price. Edge box has 
been’sold as low as $14 base at Norfolk and while this is 
undoubtedly the lowest price prevailing and taken on an 
exceptional order the fact is that it illustrates the 
difficulty wholesalers have in moving their supplies on 
a profitable basis. Orders are held off to the last moment 
and are for small quantities. Some reductions in stock 
accumulations at Norfolk and Baltimore are reported 
and buyers here have no difficulty in getting prompt ship- 
ments and low prices and consequently feel no desire 
to buy far ahead. The amount of shortleaf pine con- 
sumed during April is undoubtedly lower than it has 
been in many years. 


Buffalo, N. Y.—Inquiry is better. One large inquiry for 
500,000 feet of box lumber has been received, the stock 
being wanted in the eastern market. The outlook ap- 
pears to be for a quieter spring business than last year, 
although many retailers will soon need to replenish their 
stocks. 





Baltimore, Md.—Receipts of North Carolina pine during 
the last week were perhaps smaller than in some pre- 
vious weeks, and further progress toward a reduction 
in accumulations was made. The piles on the wharves 
are still numerous and high, but many of them are 
marked up as sold, the unsold lumber here being rela- 
tively limited. This, in a way, has had a good effect 
upon the trade. On the other hand, it is to be said 
that quotations continue to rule low, no advance being 
recorded, and a number of the dealers here report pro- 
nounced quiet. Evidently the earlier expectations have 
not been realized, though it can not be denied that 
activity among builders keeps up, with much more 
work in sight and the prospects in other directions not 
discouraging. It is rather more the keen competition 
than a lack of orders that prevents local dealers from 
realizing adequate returns on their sales. The tendency 
among millmen is in the direction of higher figures, 
and the firmness at the producing end ought to make 
itself felt in the distributive markets before long. 


Boston, Mass.—Roofers are moving better than a week 
ago. For quick delivery it has been possible to obtain 
$20.50 for 8-inch and $19.50 for 6-inch. Most of the 
business, however, is being done at prices 50 cents less 
than the above quotations. There are prospects that 
prices may become firmer in the immediate future. 
Rough edge, 4/4 under 12-inch, is still offered at $30.50 
to $31.50, and the demand is not brisk. Partition, 
13-16/3%4-inch, is quoted at the same price. Inquiry is 
rather languid. The general demand for all varieties of 
North Carolina pine is a little better than a week ago 
and should improve. 


SOUTHERN PINE. 


Chicago.—_Demand is said to be showing little change 
either in character or volume. Individual buyers are 
limiting their buying closely to immédiate needs and the 
railroads have not as yet shown any tendency to increase 
their holdings. The yard trade is smaller than normal, 
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~ A 
LOGGERS! 











The test of economy in 
logging machinery is the 
number of hours it puts in 
actually skidding and load- 
ing logs as against the time 
it takes to move and get 
ready for work. 


Clyde Self-Propelling 
Logging Machinery 


is entirely self-contained 
and operates always on the 
logging railroad itself, thus 
it is always ready to move. 


The average time re- 
quired to move a four-line 
Clyde Skidder (equipped 
with mechanical outhauls 
to return skidding lines to 
woods) is about twenty 
minutes, from the time 
skidding stops at the old 
set to the time it starts 
again at the new. 


All a McGiffert Loader 
has to do to move is to 
lower its trucks to the 
tracks and go ahead. 


—It’s the same with all 
our logging machinery: the 
Clyde idea is to get the 
maximum of actual work 
with the minimum of get- 
ting ready to work. 


Hundreds of users attest 
our success:—let us intro- 
duce you to some of them! 








CLYDE IRON WORKS 
Head Office & Factory: DULUTH, U.S.A. 


BRANCH OFFICES 


414-416 Carondelet St. NEW ORLEANS 
591 Germania Bank Bldg., SAVANNAH, GA. 
343 S. Dearborn St., CHICAGO, ILL. 
18th and Upshur St.. PORTLAND, ORE. 
522 First Ave. S., SEATTLE, WASH. 
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**Ideal’’ Model *‘A”’ 


If You're 
Going Into 
The Cement 
Block 


Business 





you should start right by installing that type 
of machine used by the successful ones in 
business now. What’s the use experiment- 
ing when you can savé money buying a ma- 
chine that has stood the test of time as has 


Idea 


Wesay ‘‘save-money”’ because in the end you 
will undoubtedly follow in the foot steps of all 


the others who started out with the “just as 


Concrete 
Machinery 


good’’ and wound up by getting ‘‘Ideal.’’ In 
addition to their simplicity and speed, econom- 
ical use of material and the fact ‘‘Ideal’’ blocks 
bring better prices, there is our Service 
Department which means you can’t fail 
with our help. 


Ask for free copies of our “Ideal Ideas” 
Vol.13-No.6 and Vol. 13-No.7. 


Ideal 
Concrete 
Machinery 
Company 


1314 Monmouth Ave., 
Cincinnati, Ohio 
Formerly South Bend, Ind. 
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SENECA 
CAMERAS 


That’s tae kind of pictures you 
want to make,so get a Seneca 
Camera to-day. 

The camera illustrated here is the 
new Roll Film Seneca. It has all 
the features and adjustments found 
on cameras three times its bulk. 
It’s a distinct improvement on the 
old fashioned roll film camera. 
It’s the one for you. 


SENECA CAMERA 
MFG. COMPANY 
ROCHESTER, N. Y. 

Largest Independent Gamera Makers In the World 


SENECA CAMERA MFG. CO. 
Rochester, N. Y. 


Enclosed find 4c in stamps for which 
please send me postpaid the Seneca 
Hand Book. 
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owing to so much construction work being held up by 
brick handlers. With the settlement of this trouble, 
however, yardmen are of the belief that building will 
be on a heavy scale for the remainder of the year. 
Prices fluctuate, although reports of the big mills in 
this material state that they are sticking for full prices 
and they are selling some lumber at those values. 


Kansas City, Mo.—Southern pine is quiet. Demand at 
the yards, notably country yards, shows improvement 
and salesmen are much encouraged with the outlook 
for a strong business from that source a little later, but 
the railways have not got into the market to any extent 
and the export trade also is slow. Transit car dealers 
say the demand for quick delivery is stronger than it 
has been for some time as a result of the greater 
activity in the building line. Mild spring weather has 
given contractors a chance to get into the game in full 
force and they are needing materials. Demand for 
finish and flooring also is improving as the building gets 
better under way. Students of the market here say 
that the southern pine demand usually follows closely 
the trend of the iron and steel market. At this time 
the iron and steel trade is slow and accordingly there 
is not much to be expected from the southern pine mar- 
ket in railway and export trade especially. The railways 
are sending out a few inquiries, but the volume is not 
large and the amount of actual orders is light from 
railway sources. 


St. Louis, Mo.—There is practically no change in the 
yellow pine market at this point, except a slightly better 
demand from the line yards in the South, Southwest and 
West. Factories and railroads are inclined to come into 
the market more frequently with orders. They are small 
ones, but in the aggregate amount to considerable. Pros- 
pects are encouraging and mill representatives and 
wholesalers look for a steady and gradual improvement 
in the demand from all sources of consumption as soon 
as the weather becomes dry and seasonable. 


New Orleans, La.—Complaints are more commonly di- 
rected against price than demand. It appears that a 
fair business is handled, but quotations show little im- 
provement. The market lacks snap and is not well bal- 
anced. Railroad takings are rigidly restricted and the 
export demand not by any means what it should be, 
though more active request for timbers is noted in some 
quarters. 


New York.—Trade continues unusually quiet and the 
building situation has not advanced sufficiently to war- 
rant any material snap in buying. Yards are well sup- 
plied with assortments and feel that under present con- 
ditions there is no necessity about considering future 
wants. Every yard is in like position and even though 
assortments are necessary they can be quickly obtained 
at low prices. There are rumors of heavy contract work 
to be placed for dock and pier requirements but actual 
orders from these sources are few. 


Buffalo, N. Y.—Trade is on about the same basis as for 
the last two or three weeks, the better weather not hav- 
ing started up buying to any extent. The market holds 
fairly steady, although with little tendency to stiffen. 
Mills that have a surplus of stock are in some instances 
making concessions. Building promises to be fairly act- 
ive. 


Baltimore, Md.—Reports from Georgia pine men con- 
tinue to be to the effect that demand is halting and 
that prices are by no means what they should be. From 
all directions come advices about pressure by sellers to 
place lumber with the buyers holding off, not alone be- 
cause they see no especial snap to the business, but 
also in consequence of the possibility that the quota- 
tions may sag still more. Considerable lumber being 
held here now was purchased at figures higher than 
those that could be realized for the moment, counting, 
of course, the cost of carrying such stocks. The sup- 
plies are more liberal than regard for remunerative 
values would make desirable. and this, together with 
the easy feeling, has so stimulated the soliciting of 
orders that profits are freauently sacrificed in the de- 
sire to get the business. For the present the signs of 
a change for the better are not especially encouraging, 
although it can not be said that any modification for 
the worse has taken place. Meanwhile the millmen seem 
to be tightening up somewhat. 





Boston, Mass.—More favorable weather and the conse- 
quent stimulation to building operations have encouraged 
dealers in southern pine to expect the long-deferred im- 
provement in the demand for this variety of lumber to 
materialize within a fortnight. A slight improvement 
in the inquiry for partition has been noticed and there 
are now few sales of B and better. %/3%-inch. at less 
than $28. Quotations for flooring are: Edge grain A, 
$40.50 to $42: edge grain B, $38 to $39 edge grain C, 
$31 to $32 flat grain A, $29 to $30; flat grain B, $27.50 
to $28.50. 





Cincinnati, Ohio.—Demand for yard stock is gradually 
increasing and will grow much better within the next 
week or so, due to the increasing activity of the build- 
ers. Retailers are as yet not buying anything that they 
do not have to have and are picking up all transit offer- 
ings that can be obtained at a little off regular quota- 
tions. These opportunities are frequent and in many 
cases wholesalers are merely exchanging dollars to get 
rid of stock on demurrage. A general demand such as 
will come with good building weather should help change 
this, as should an increase in orders from railroads and 
car shops, which is almost certain to materialize. 





Pittsburgh, Pa.—Slightly firmer prices are noted from 
the southwestern yellow pine mills. The firming up be- 
gan last week but the change upward was not so pro- 
nounced. This week wholesalers find mills more firm in 
their asking price and while unable to meet the increase 
in the local market are inclined to approve the better- 
ment that mills are thus endeavoring to create 


CYPRESS. 


New Orleans, La.—Demand registers a slight gain, with 
no specially noteworthy feature. The call for yard stock 
leads, with individual orders relatively small and mixed 
cars the rule in shipments. Factory stock continues its 
slow gain. Railroad purchases for the week were small. 











The buying seems to be for immediate needs, and manu 
facturers predict that it will increase with better weathe: 
and good hauling roads in the farming sections. Price 
are reported firm, with no material change in quotations 


Chicago.—Demand is rated fairly satisfactory, althoug} 
there still is complaint that the call runs largely to th: 
lower grades. The factory trade has not increased it 
takings, although inquiries are a little heavier. Yar 
trade demand is best. Prices for the most part ar 
satisfactory. 


Kansas City, Mo..-_Demand for cypress has been bet 
ter the last week than it was the preceding one, and 
prices are more satisfactory from the standpoint of the 
manufacturers. Country buying is keeping up well an 
demand covers the list of yard stock impartially. Some 
items of select are scarce and the general trend « 
cypress prices is upward. Retailers find that shoppin; 
around does not avail them much, and they are payin 
the price if they get the stock. This market is in the 
firmest condition it has been in for several weeks, and 
prospects are rosy for a continuation of good trade. 








St. Louis, Mo..-Demand is showing up better than fi: 
some time. Inquiries, too, are increasing. The retai! 
yards and also the factories are beginning to buy i: 
expectation of the summer season. The outlook, in con- 
sequence, is gratifying. At present distributers ar: 
= to replenish their stocks rather than to try ti 
sell. i 


New York.—Demand is moderate, although inquirie 
have possessed more snap than a couple of weeks ago 
Prices, however, are not uniform except for small busi 
ness, which in the aggregate furnishes a good percentag: 
of whatever cypress is sold. 


Baltimore, Md.—If any new developments may be said 
to have taken place in the cypress trade, it is that the 
demand for stocks of all kinds shows an increase as a 
result of the favorable weather and the continuance of 
building activity without real interruption. Heavy rain 
fell one day last week, and for the time being halte a 
operations, but apart from this and the Easter Monday 
holiday the tendency has been toward further expansion 
of work, and the requirements in the way of cypress 
have been accordingly augmented. Taken altogether 
however, the movement does not exceed moderate pro- 
portions, and the range of prices remains rather easy. 
The yards are buying only as shortages develop, the 
tendency being against any material increase in the 
holdings, even though prices at present are low enough 
to make a liberal stocking up seem desirable. Shingles 
and other supplies used extensively by the builders are 
rather firmer, and the state of the business is not dis- 


— but competition tends to cut profits very 
close. ’ 





Boston, Mass.—Offerings of lumber are so overabun- 
dant that dealers are making concessions to attract cus- 
tomers. The supply of selects is particularly generous 
and although demand is better than it was ‘a fortnight 
ago, it is not brisk enough to keep prices firm. Good 
authorities regard these conditions as merely temporary 
and expect signs of improvement shortly. Quotations 
this week for ones and twos are: Inch, $44.50 to $46; 
14-inch and 1%-inch, $47 to $49; 2-inch, $50.25 to $52 25: 
38-inch, $58.50 to $61; No. 1 shop, 1-inch, $28 to $28.50: 
1%-inch and 1%-inch, $36 to $37; 2-inch, $28.75 to $39.75, 











_Cincinnati, Ohio.—There is a very good tone to the 
situation, demand for most grades being on the increass 
This is notably true of shop grades, for which there is 
a steady call. All planing mill stock is in good request 
and the low grades sell readily, as they have been doing 
all winter. With better building weather demand for 
yard stock should be steady; it is the slowest in move- 
ment at this time. Prices remain firm on all grades. 


Columbus, Ohio.—Cypress trade is somewhat irregular. 
Prices are not steady and some cutting is reported for 
the purpose of forcing business. Eastern orders are 


still the feature of the trade. Shipment ing 
ak aa pments are coming 


SHINGLES AND LATH. 


Chicago.—The red cedar shingle mark sti r= 
gish. There is less demand than usual pag: Based 
year. Prices are still at rock bottom. Stars are being 
quoted at $2.66 and clears $2.99, Chicago basis White 
cedar shingles are moving, although not in large quan- 
tities. Values are firm. Lath have not increased in sup- 


ly, cons ‘ 
ll equently there has been no change in quota- 








Minneapolis, Minn.—Prices are unchan 
‘ an. s ged on. the 
former quoted basis and without any signs of strength 
in the situation. Country trade has not begun to show 
much activity and the yards are holding back on new 
een capac supplies are small. Some dealers are 
ittle attention to the shingle mark i 3- 
ent condition. m Pe a ee ae 


Tacoma, Wash.—Cedar shingles show no new f. ; 
Demand is not normal. Prices continue eneneiae aan 
firmer on clears than stars. There has been some specu- 
lative buying. At least some of the smaller mills have 
sold as much as 10 cents off on stars in order to keep 
operating. Cedar logs are scarce and selling around $13 
and inclined to give shingles an upward turn. 


Seattle, Wash.—The shingle market is unchanged, 
with prices weak at the figures of last week. Orders 
practically absorb production, which the mills are keep- 
ing as low as possible. 

Kansas City, Mo.—There seems to be further weakness 
in the shingle situation. Although fewer than half of 
the millg are running and the ones that are shut down 
probably will not resume until better prices are offered, 
there still are some manufacturers who are willing to 
make concessions to get business and the concessions 
are getting the orders, too. There has been a notice- 
able increase in volume the last week as a result prob- 
ably of the lower quotations. The general asking price 
now is $1.55, mill basis, for extra clears, and $1.85, mill 
basis, for extra stars, However, there are reports of 
better prices being made to land orders. Except fo. 
southern pine, the lath market is very strong. Cypress 
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. 
Wit, Humor 


Philosophy 


To lighten the 
Burdens of men 
Engaged in 


Lumbering 


Written by the inimitable Malloch, “The 
Lumberman Poet’’, whose every sentence is 
an essay on life touching some part of the 
great lumber world. A more appreciated pre- 
sent from one friend to another could scarcely 
be found than is offered in these books. 


timiamen A New Book 


by “The Lumber- 
man Poet’’ which 
has met with un- 
paralleled sale. 


Press Comments assure its 
hearty welcome :— 
Eaeh is a heart song— 
Portland Telegram. 
Wiill live in the years to come— 
Boston Globe. 
Wholly admirable— 
Buffalo News. 
Real Poetry— 

San Francisco Argonaut. 
Vigorous verses descriptive of 
woodswork - American Forestry. 
A fresh note and a dauntless 
optimism—Current Opinion. 
Hard sense and cheerful philosophy— New York Herald. 
Speaks truths direct to your heart— Houston Post. 

In the front rank—Nashville Banner. 


‘The Woods’’ is beautifully bound in cloth (size 


514x8"—135 pages) with appropriate colored cover 
design and will be sent postpaid for . . . $1.00. 


“In Forest Land” 
Third Edition. 
Lumbermen all enjoy it because it talks of their world 
and in their language. It’s the book that sold faster 
than we could print it, the first edition being exhausted 
in four weeks. You can make no mistake in giving 
ittoafriend. Designed particularly for gift and li- 
brary purposes—printed in old style type on antique 
paper, bound in silk green cloth, gilt top and gold 
stamped, and illustrated in tint. Price,postpaid, $1.25. 


ESOP was a phil- 
osopher, but he 
never was in the lumber 
business. He never 
wrote any wise sayings 
about us. 


esawed 


Fa bles 


Resawed Fables sup- 

lies the deficiency. 

his new book is a col- 
lection of the funniest 
prose writings of ‘‘the 
lumberman poet.’’ 


In fact, it is the fun- 
niest book ever written 
about the lumber busi- 
ness or any other busi- 
ness. That’s its pur- 
pose. 

It is the everyday experiences of the lumberman, 
told with a smile. Every lumberman owes himself 
acopy. Price, postpaid, . . . . . . $1.00. 


Douglas 
Malloc h 





Full descriptions of these books and 
others will be sent on request. 


American Lumberman 
431 So. Dearborn Street, CHICAGO 
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lath can be had only for end loading and then in lim- 
ited quantities. Straight car orders can not be placed. 
White pine lath are almost as hard to get and are being 
held at very firm prices. 


New Orleans, La.—Cypress lath meet the same brisk 
demand and mill stocks remain low. Cypress shingles 
are generally rated in quiet demand, with some accumu- 
lation at the mills. No change of quotations is noted. 


Buffalo, N. Y.—The shingle market holds fairly steady, 
although prices are at a low level. Stocks are well re- 
duced. All kinds of lath are strong in price. 


North Tonawanda, N. Y.—There have been times this 
month when wholesalers considered business good, but 
buying during the last week has taken a slump. Dealers 
do not expect a steady movement of red cedars until 
new building is advanced to a point where their product 
is required for immediate use. The unsteadiness of the 
market is causing retailers to hold off in expectation of 
a fluctuation of prices in their favor. 


Boston, Mass.—Quotations for lath are firmer than a 
week ago. Demand is improving to the point where it 
can take care of all offerings in the local market. It is 
almost impossible for a retailer to obtain 15-inch lath 
at less than $4.20, and several dealers say they are 
making some sales at $4.25. Demand for 1%-inch lath 
is also improving, and some dealers are quoting as high 
as $4 for very good quality. 
as low as $3.75. One large Canadian manufacturer who 
recently quoted $3.90, to the surprise of local merchants 
who were then trying hard to get bids of $3.70, has now 
withdrawn his offering. Inquiry for furring is picking 
up. For 2-inch some dealers are asking $23, and it is 
also possible to buy at $22.50. The lassitude in the 
shingle market continues without promise of improve- 
ment. White cedar extras are being sold at $3.50, and 
$3.60 is practically the top of the market. Demand for 
clears is discouraging. Excellent brands are offered at 
$3. Red cedars are faring better, but not much better. 
Some premium makes are bringing $3.75, and very good 
quality of red cedar extras are offered here at $3.60, 
$3.65 and $3.68. The scarcity of good spruce and pine 
clapboards is becoming more pronounced, and although 
the demand is not any brisker prices are firm. For 
4-foot extras $54 has been obtained, and $52 for clears. 
Red cedar clapboards, rebutted and redressed, are offered 
at $17.50 a thousand pieces. 


Cincinnati, Ohio.—Retailers are loaded up with an 
ample supply and, notwithstanding the almost certainty 
of increased prices a little later, they are not disposed 
to buy anything in this line. Dealers do not expect to 
do business in quantity until the building season shall 
fully open and a general demand is on that will cut down 
present supplies considerably. That there is going to be 
a strong call for all kinds of shingles this year is unques- 
tioned. 


Columbus, Ohio.—The shingle market in central Ohio 
shows signs of improvement. Dealers are inclined to 
buy more freely, building operations having started 
auspiciously. Prices are unchanged from the previous 
week. Demand for lath is also better and prices are 
stronger. 





COOPERAGE. 


Chicago.—Conditions in the stave business in the South 
appear to have given southern dealers an impression 
that Chicago had all the cooperage trade, resulting in the 
removal of many of them to this city during the last 
year. Thirty years ago Chicago had thirty-five sizable 
hand cooperage shops. These have diminished until there 
are now only nine machine shops. Formerly one dealer 
supplied the trade where now about twenty-five are 
trying to fill demands of the coopers. In the meantime 
substitutes for barrels and tierces have largely reduced 
the demand for cooperage. April and May are always 
dull months here, but a few orders from oil refineries 
were usually received, which is not the case now, and 
like. other industries shops are closed, or running on 
part time. Many stave men in the South are becoming 
discouraged with the decay of their stave trade and con- 
tinued low prices, but coopers are overstocked and refuse 
to buy. Tierees and oil barrels are $1 to $1.10 here, re- 
sulting in low prices and great competition among coopers 
in eastern States. Slack staves and heading are not 
very firm and orders for the former are readily filled, 
although buyers are trying to buy for less. Basswood 
flour heading is not plentiful and rules at 7% to 8 cents 
at the mills. A few cars of 30-inch No. 1 elm staves can 
be placed at $9 to $9.50 a thousand. Coiled hoops are 
slow to sell. There is no change in ash butter tub 
staves, square heading or hoops, $5 to $5.25 a thousand 
being the average price for the latter f. 0. b. Michigan. 
A few cars of hickory flour hoops have been sold at 
$5.50 at shipping points and shaved hickory box straps 
at $12 to $13 delivered. Some inquiries are received for 
apple barrel stock, but only a few sales will result until 
more evidence of the coming crop is noted, say A. & H. 
Gates in their report on market conditions. 


No. 1, 28%-inch Michigan elm flour staves, 






MEE BL ccccccwsevvcccccccsceseveccccseces 0 
No. 1, 28%-inch Wiscensin elm flour staves, 

MD hs ata a's 5 b-viguie ohs's 04 b's eles 0.400 6-0:b.0'00 
No. 2, 28%-inch elm staves, net M......... Nominal 5.50 
No. 1, 17%-inch kiln dried basswood head- 

ER NE © o's vg 016 4143 wie 6.4/6 60-06 0.0.00 60 «6.06 07% to .08 
No. 1, 17%-inch gum heading, per set, nom- 

MOLY pcan sas 05166 SOC eee se ydcesemeveceeees No demand 
No. 1, 28%-inch gum staves, nominal....... 7.75 
WE, Fes SR RU. WIBVORs 6c cv iccccccvecse 8.25 
Patent coiled elm hoops, 6-foot, per M..... 9.50 
Patent.coiled elm hoops, 5%-foot, per M... 8.50 to 9.00 
Patent coiled elm hoops, 5-foot, per M..... 8.00 
Half barrel staves, elm, per M............ 5.00 
Half barrel basswood heading, per set..... .05 
Hickory hoops, flour barrel, per M..........- 5.00 to 5.50 
Head lining, car lots, per M, 12-inch....... -30 to .385 
Head lining, small lots, per M, 18-inch ee -60 
Ten-round hoop barrels....... ee 46 
Eight patent hoop barrels......... se .46 
Hickory hoops, flour barrel, per M......... -45 
Two patent and six hickory hoop barrels. -45 





Four patent and four wire hoop barrels. 
Half barrel, G-hoop.......ccccccccccves .37 to .88 
No. 1 white ash butter tub staves 
Flat ash, 5%-foot hoop, per M. 


oe 10 

White oak, Ol DONE DOP Mice i ccwscccces 29.00 to 30.00 
Had Gak oll STGVER, DET Mi... cccccccccsces 27.00 to 28.00 
Tierce hoops .......eseeeeeeee Snecetoveoarns No demand 

Hickory bOX StrTapS .....cccccccccccvcvcecs 11.00 to 12.00 
Lae Se weerocrccccedeeccescse ecocvece sat 3 +2 

er BITOID wcccccccccccccce 66 bseese cover x R 

Pork barrels, ash.........++- eoccceseeeece -» 82% to .85 


It is also possible to buy - 


Advertisements will be inserted in this department at 
the following rates: - 


For one week, - . . 25 cents a line. 
For two weeks, - ~ - 465 cents a line. 
For three weeks, . . - 60 cents a line. 
For four weeks, - . - - 76 cents a line. 


Nine words of ordinary length make one line 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


[ Too fate To Classify | 


KENT’S CORDWOOD SPLITTER. 


For Splitting Cordwood. 

Will cut and split by machinery from 40 to 
50 cords per day. This machine will cut and 
split cordwood for one-half the cost of the old- 
fashioned way of cutting and splitting by 
hand. Manufactured by 

HILTON CORDWOOD MACHINE CO., 
Smethport, Pa. 
Write for particulars. 














HANDY BOOKS FOR LUMBERMEN 


See lists of books and description 
On page 81. 





A SPLENDID OPPORTUNITY FOR SOME ONE. 
Two hustlers with good established wholesale lumber 
business, who can positively make good, want someone with 
few thousand dollars | = take an interest. Services optional. 
Address . 73,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY YOUNG MAN 
Of ability. Either secretarial, assistant sales or purchasing 
department, having had experience both in the office of 
seller and buyer of lumber products. A-1 references; not 
afraid of work. 
Address 





“C.. 74,” care AMERICAN LUMBERMAN. 


400,000,000:FT. PINE HARDWOODS FOR SALE 
North Carolina Pine, Cypress, Poplar, Red and White 
Gum, Oak and Ash in proportions of order named. Lecated 
on Trunk Lines and original growth. $1.50 per M ft. 
stumpage. J. P. MULHERIN, Augusta, Ga. 


WANTED—COMPETENT SAWYER 
To take charge of small sawmill. State salary, experience 
and references. 
Address 








“C. 75,” care AMERICAN LUMBERMAN,. 


AN ABLE ENERGETIC YOUNG MAN (34) 
Wants position as manager of city retail yard or yard in a 
good size live town. Over fifteen years’ lumber experience. 
Top notch salesman and collector—capable of handling a 
large volume. Al references. 

Address “C. 68,” care AMERICAN LUMBERMAN. 


THE SEARCHLIGHT SYSTEM 
For retail lumber dealers. Each day at close of business you 
know net results of your business. Fully covered by copy 
rights and patents. “More than one thousand in use, wit 
out ever having been advertised. 
For samples and full particulars, address 
ROBT. HOLLINGWORTH, Lincoln, Neb. 


COMMISSARY MANAGERS 
Ask for samples, arp prices and full particulars on 
Allison Coupon Books, the best age oe va system ever de- 
vised for compen, stores. Write today. 
LLISON COUPON CO., Indianapolis, Ind. 


SALES MANAGER-—ASST. SALES MANAGER 
A high grade young man (33) with wide experience in 
the lumber business would like connection with reliable 
manufacturer of Cypress or Yellow Pine. 
Address “C, 69,” care AMERICAN LUMBERMAN. 


| Wanted: Employees 


WANTED-—A STRICTLY FIRST CLASS 
Shipping clerk to take shipping job where an average of 
200 cars per month are shipped, consisting largely of mixed 
orders. Location, Arkansas town 6,000 inhabitants. Good 
schools and churches. Young man not more than 35 years 
of age preferred. Must have first class references as to 























character and ability, 





dress ‘C. 72,” care AMERICAN LUMBERMAN, 






















































S2 


AMERICAN LUMBERMAN 


APRIL 25, 1914, 








| Wanted:Employees | 


SIX EXPERIENCED 
LOGGING SUPERINTENDENTS 


Required for development of several million acres of 
timberland in Russia. 

Must have several years’ experience in railroading 
and in ice-roads either in Canada or in the Lake 
States. 

Must command a knowledge of the Russian or of 
allied languages. 

Must have excellent recommendations. 

Monthly salary $150, and promise of raise if ser- 
vices are satisfactory. 

Applications written in Russian. Addres 
BOGOSLOWSKAGO OBSCHESTWA, eweky Pros- 

pect 12, St. Petersburg, Russia. 








WANTED—LOGGING SUPERINTENDENT 
Who can get out 20,000 feet of gum a day at lowest possible 
cost ; also superintendent for slack heading factory who can 
get out 8,000 sets of heading a day on two double sets. 
Each man will be given a proper salary and must invest 
$5,000 in the stock of the corporation, ich stock will pay 
at least 30 percent dividends. Good mill and 75,000,000 
ft. of virgin timber behind this enterprise, located in south- 
east Virginia. Address 

“D. M. C.,”” care AMERICAN (LUMBERMAN. 


SAW FILING TAUGHT BY MAIL 
Saw Hammering, Rolling, Brazing, Swaging, taking out 
twist, how to op cracks. Any question answered by mail 
for 50c. Addre 
DETROIT SAW SCHOOL, Lock Box 225, Detroit, Mich. 


WANTED—MANAGER FOR RETAIL YARD 
In Wisconsin. Must come well recommended, and to the 
right party will give an opportunity of a financial interest. 
Must be good all around man and neat bookkeeper. 

Address “C. 71,” care AMERICAN LUMBERMAN. 








| Wanted = Salesmen 


[_ Wanted: Employment 








SALESMAN WITH ABILITY AND 
Good address to sell cypress sash, doors and lumber in 
Florida. Must be posted on values and able to make esti- 
mates from plans. Full particulars as to salary, age, ex- 
perience and references requested in first letter from ap- 


plicant. 
P. O. BOX 811, Tampa, Fla. 





Address 
WANTED-—SALESMAN 
By Pacific coast manufacturer to sell lumber and shingles 
in New York, New Jersey and New England territory. Sal- 
ary or commission. Address, stating experience, reference 
and salary expected, “W. 21,” care AMERICAN [LUMBERMAN, 


WANTED SALESMAN 
with mill work to solicit business from 
CHICAGO & RIVERDALE LUMBER CoO., 
Riverdale, Chicago, III. 


WANTED—COMMISSION SALESMEN 
To sell North Carolina pine, we carrying the accounts. 
Commission paid weekly 
ELM CITY LUMBER COMPANY, New Bern, N. C.” 


WANTED—COMMISSION MEN TO SELL 
Hardwood lumber for large manufacturer in southwest. 
Shipments direct from mill. Give references.” 

Address “C. 57,” care AMERICAN LUMBERMAN. 


CYPRESS SALESMAN WANTED 
To sell Louisiana Red Cypress on salary, Central Eastern 
territory. Give references, experience, salary wanted. 
Address “ik: PRESS,” care AMERICAN LUMBERMAN. 


GOOD LIVE COMMISSION MEN 
Wanted to sell yellow pine lumber. Advise experience and 
commission wanted. 


Address 





Familiar 
tractors. 


con- 














“R. 125,” care AMERICAN LUMBERMAN, 





WANTED-BOOKKEEPER WHO CAN ASSIST 
In making sales, retail lumber business in Michigan. State 
salary and give ‘full information in first letter. 

Address “C,. 53,” care AMERICAN LUMBERMAN. 


Wanted-Cmployment 





WANTED-—AT ONCE 
Three competent Yard Managers for Eastern Iowa. Will 
pay right men $125.00 per month. Address, with references, 
“EFFICIENCY,” care AMERICAN LUMBERMAN. 


WANTED-—PRACTICAL FOREMAN 
For Veneered Door and Hardwood Interior Factory. Must 
be able to read plans, handle men to advantage and thor- 
oughly understand getting out high class millwork. Give 
reference, state age, (Salary expected, and if married or 
single. Address care AMERICAN LUMBERMAN. 


WANTED-—EXPERIENCED FIRST CLASS 
Estimator and practical Foreman on Interior Trim and 
Cabinet work, understanding Plans and Details with good 


previous record. 
COMPANY, Syracuse, N. Y. 








Apply 
THE MARKERT MFG. 





WANTED—AN A-! MANAGER 
For retail yard in Oklahoma; must be a strong man in 
every respect; give reference, age, married or single in re- 
plying. Salary "$125 9.00 per month. 
Address “A, 53,” care AMERICAN LUMBERMAN. 


WANTED-—BY LINE YARD CONCERN 
In Oklahoma, young man stenographer, one having had ex- 
perience in lumber office who is quick and accurate in figures ; 
give reference. = = 





care AMERICAN LUMBERMAN. 


WANTED-—RETAIL YARD MANAGER. 
High class man for County Seat Town, in Oklahoma. 
State age, experience and furnish references. 
Address “B. 72,” care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR, SASH AND DOORS 
Mostly country lists, some frame house plan figur' oy a Give 
experience, pay expected. THE FOSTER-MUNGER C 

W. 37th St. & Loomis Place, coho ‘ti. 











WANTED-—LIVE ENERGETIC BUYER 
Who has had considerable experience in buying Idaho white 
pine. Address “A. 65,” care AMERICAN LUMBIDRMAN. 


FIRST CLASS LUMBER AUDITOR 
AND ACCOUNTANT 


With executive ability and thoroughly experi- 
enced in Logging and Saw Milling production 
cost, and selling expense for distribution, de- 
sires position in Western State or Pacific 
Coast. Excellent. references. Address 

“Cc. 50,” care AMERICAN LUMBERMAN. 





WANTED—SITUATION 

Estimate clerk on Sash, Doors and Trim of the highest 
ability seeks employment with a firm in the West or South- 
west, where energy and close application to business will be 
appreciated. Salary to commence $150.00 per month. High- 
est reference will be given as well as present employers, 
with whom the advertiser has been ad the past three years 
and in the above capacity. Addres 


S. F., No. 6924 5th ite. Brooklyn, N. Y. 





A LIVE WIRE AUDITOR AND ACCOUNTANT 
Wants position now or before April 30th with a large concern 
any position. Twenty years’ experience every department 
of lumber accounting, saw and planing mills, wholesale and 
retail line yards, cooperage and box factories, machine 
shops, logging railroads, naval stores, turpentine and phos- 
phate operation, commissaries, etc. Familiar every book- 
keeping, voucher, safeguard and cost system, and know how 
to build them. Executive yr — credentials ; bond. 
Use wires at my expense. Add 
AUDITOR, Caddo. Hotel, 





Shreveport, La. 
—EXPERIENCED SASH, DOOR & TRIM MAN 


45 years of age, having had 25 years practical experiene, 
wishes to locate in the West or Southwest, Los Angeles 
preferred. Can list from plans and specifications, brick or 
frame; make working details; bill into mill; measure work 
at buildings, sell or fill manager’s position. High class 
references furnished. 

Address C. W. 
Sts., Brooklyn, N. Y 





F., Southwest corner State and Smith 





YARD MANAGER WANTED. 
High class man for excellent eastern Iowa town. Fine 
location for proper man. Give age, nationality and refer- 
ences. Address “KR. 6,” care AMERICAN LUMBERMAN. 


WANTED—LOGGING AND MILL MEN, OFFICE 
Salesman for Alaska. Good plant. Virgin timber for fifty 
years. Salary according to ability. Investment of stock re- 
quired. POSTOFFICE BOX 226, Seattle, Wash. 


Wanted: Mill Mechanies 


WANTED-—PLANING MILL MAN 
Who can make windows and door frames, odd doors and 
windows and sash and that class of work. Must be sober 
and not afraid of work. Name proposition. 
ROOM 925, 19 So. La Salle St., Chicago. 


WANTED-—COMPETENT, STEADY AND SOBER 

Sawyer for southern Cypress band mill. Must be first class 

grader. Give age, experience, reference and wages wanted. 
Address “C, 65,” care AMERICAN LUMBERMAN. 























WANTED—FIRST CLASS ALL AROUND 
Filer for a planing mill who can take care of a band re- 
saw. State experience and wages wanted. Steady job and 
fine city to live in, in Michigan. 

Address “B. 63,” care AMERICAN LUMBERMAN. 


WANTED-—GANG SAWYERS AND 
Millwrights for modern mill. 
THE FINGER LUMBER Co., LTD., 
The-Pas, Manitoba, Canada. 


NOW IS THE TIME TO BUY. 

Want a new stock of lumber, shingles, etc.? 

Want new or second-hand machinery? 

Want Engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails, etc.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Wanted & For Sale Depart- 
ment of the AMERICAN LUMBERMAN. We can help you and 
would be pleased to hear from you. 











MANAGER OR ASSISTANT TO OWNER 
Conversant with practical operation of logging, railroad, 
manufacturing and sales. Over ten years with one of the 
largest lumbering industries in the South. Thorough and 
capable of getting — 

Address C. 54,” care AMERICAN LUMBERMAN. 





WANT-— POSITION AS TRAVELING SALESMAN 
Y. P., or Coast products. Twenty five years’ experience sales- 
man for one of the big line yard concerns. Capable, and 
can give best of references. Thoroughly familiar with 
conditions in middle West territory. Salary and commission 
preferred. Can deliver. 
Address be eS Ts 


vu, 
SUCCESSFUL MANAGER OF 28 YEARS 
In retail lumber business, all of this working for a lineyard 
concern in Nebraska, wants a change for good and sub- 
stantial reasons. Always was top on list of all the yards 
for money-making. Am German and good salesman. 
Address “C, 60,” care AMERICAN LUMBERMAN. 


care AMERICAN LUMBERMAN. 








SUPT. OF INTERIOR WOODWORKING PLANT 
Wishes to make a change. Prefer West or Northwest. I 
desire to become associated with a good, reliable company, 
preferably one who manufactures special work. Have thor- 
ough knowledge of gy and costs. 

Address . 63,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS LOCOMOTIVE ENGR. 

Steady, sober, reliable man, with 16 years’ experience 
with Shay and Rod Engines. Can keep up engine. Familiar 
with air brake and have worked under standard rules. Em- 





ployed at present but desires change. Age 38 years. Refer- 
ences furnished. 
Address “B. 70,” care AMERICAN LUMBERMAN. 





A BOOK OF HOUSE PLANS, 

“Construction of Dwelling Houses and Bungalows,” just 
off the press; 215 pages. Plans and specifications for all 
classes of houses and bungalows, and description of different 
kinds of construction material. Specifications and plans for 
each building and estimate of cost. Bound in stiff cloth 
covers, $1 postpaid. 

AMERICAN LUMBERMAN, 431 South Dearborn St., Chi- 
cago, Ill. 


YOUNG MAN, 8 YEARS EXPERIENCE AS 


Cruiser and 7 years’ * operating, wants position with chance 
for advancement. 


Address “C. 70,” care AMERICAN LUMBERMAN 











WANTED—POSITION AS MANAGER 
Of large Retail Company or Wholesale Sash and Door plant. 
Am 42 years of age—over twenty years of actual experiesce 
in the mill and office. Am a first class estimator—¢ay 
handle men to good advantage and am able to handle large 
contracts. Can furnish best of references. 
Address “C. 64,” care AMERICAN LUMBERMAN 





GENERAL OFFICE MAN 
Young man with business experience wants confidential] 
position with lumber company; assistant to the manag: r: 
competent stenographer; best of reference; prefer locating 
in southern State; salary moderate if prospects are good, 
Address P. O. BOX 16, Edgewood, Illinois 


WANTED-—POSITION AS PLG. MILL FOREMAN, 
Fifteen years’ experience, nine years in Sash, Door and 
Box Factories in the North and six years in Planing Mills in 
the South. Familiar with all makes of high speed ma- 
chines. Age thirty- -two. Best of references. 
Address “B. 59,” care AMERICAN LUMBERMAN. 


EXPERIENCED ACCOUNTANT 
Thoroughly conversant with modern system and every fea- 
ture of manufacture, desires permanent position with good, 
substantial concern in the South. : 

Present and former employ ers given as references. 
Address “B. 55,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS LOGGING OR WOODS 
Superintendent. Twenty years’ experience, cruising, esti- 
mating timber, and five years’ operating experience, und 
capable to handle any operation fea estimating to mill, 
Married, age 43. Am Al man, and can get results. Best 
of references. Address 

“A, 51,” care AMERICAN LUMBERMAN 














RELIABLE SAWMILL FOREMAN & 
Millwright desires connection with firm where good services 
are required and rewarded. Energetic, totui abstainer. 


Rocky Mountains or Coast preferred. Ample experience. 
Good reference. Married. 
Address “A, 66,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION BY YOUNG MAN 
Experienced in Yellow Pine lumber business, also sash and 
door business. Desires change and can invest one or two 


thousand dollars. Would like Lumber business or contract- 
ing business. Lots of experience in both lines. Prefer 
South. 

Address “A. 86," care AMERICAN LUMBERMAN. 





SUPT. OR MANAGER OF SASH, DOOR 
And interior finish, wants to make change. ‘Competent esti- 
mator, detailer, biller and thoroughly experienced in all 
branches of the business. I want to = from concerns 
who need a man with as ide experience. Can furnish A1 ref. 
Address “T. 7,” care AMERICAN LUMBERMAN. 





EXPERIENCED PLANING MILL SUPT., 
Wants position with some reliable lumber concern, North or 


— Thoroughly competent; also understands plans, fig- 
uring. 
“Address “B. 65,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS SALESMAN 
Of hardwood lumber. Territory western New ‘? and 
Pennsylvania, with headquarters at Jamestown, N. 
Address “B. 68,” care AMERICAN Lu a 


EXPERIENCED ENGINEER FOR SHAY OR 
Climax wants situation. Steady, sober, reliable man. Best 
references. Can come ry once. 

Address . 62,” care AMERICAN LUMBERMAN. 


WANTED—WILL BE OPEN FOR POSITION 
As saw mill Superintendent about May 10th, 1914. Mill 
cut out. Have been with present company nine years. 
Address MILL SUPT., care AMERICAN LUMBERMAN. 


YOUNG MAN TWENTY-TWO WISHES POSITION 
With eastern wholesaler. ‘Three years’ experience as Hard- 
wood inspector. Good references. Wish to work up to 
salesman Business College education. 

Address “A, 85,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION. 

Expert band saw filer with 20 years’ experience in all 
kinds of timber; married; steady and reliable; age 45. Can 
refer you to the company I am now working for. Also 
other good references. Would accept position as filer and 
foreman in hardwood | a: 

Address . 73,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION BY BAND SAW FILER 
Of long experience on band mill and resaws; references. 
Address M. L. DEMOREST, 753 Plumb St, Macon, Ga. 


WANTED-—POSITION AS LOGGING SUPT. 
Twenty years’ experience. Hustler and can deliver the 
goods. Expert with all kinds steam skidding and loading 
machines. Can give very best of reference. 
Address “W. 38,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
As head filer or assistant filer in oe mill. Al references. 
Strictly sober and a hustler. ag FILER 
Gare C. A. Merrick, R. F. D. No. 4, Richmond, 4 


LINE YARD MANAGER 
And auditor, now employed, wants to make change. Fifteen 
years’ experience. 
Address “A, 80,” care AMERICAN LUMBERMAN. 
WANTED-—POSITION AS ESTIMATOR 


Detailer, Biller, or gaia Best of reference. 
ddress JOHN P. DUNKY 
Nashville, 





























No. 412 8S. 4th St. 
EXPERIENCED SALESMAN 


Wants position. Cypress or Yellow Pine. 
ddress “OHIO,” care AMERICAN LUMBERMAN 


BAND SAWYER FROM W. VA. 
Wants a position, single or double cut. 
Address BEN PHARES, Durbin, W. Ya 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise- 
ment in the Wanted & For Sale Department. When in need 
of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 


Tenn. 
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